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Tt is the birthday of the Great Builder. 


= M4 Two forces struggle together in human nature. 
ris mas When the Carpenter of Nazareth left His tools 
and His bench and began building the temple of 


life He stated it in this way: “The thief cometh 

not, but for to steal, and to kill, and to destroy: 

I am come that they might have life, and that they might have it more abundantly.” Ivia| quel! 
lol” wal Z 

During the years that have passed since the first Christmas, the day has gathered about bela v : Te Ag 

itself a wealth of family and religious customs; and these customs bear witness, each in Aull 2% 

its own way, to the fact that the Christmas spirit is in the deepest sense the spirit of the 

builder. It plants the green Christmas tree in the lifeless gray of winter; it lights the 

Christmas candles in the windows; it finds its pleasure in giving; it is a memorial to 

human brotherhood, a creative faith in the destiny of mankind. 











The struggle between the builder and the thief continues. Even now the world is 
tired and discouraged, following one of the most ruinous wars recorded in history; and 
not a little of this discouragement arises from the fact that after so many centuries of 
teaching and expe:ience the Christmas pronouncement of good will toward men has so 1 aaet | 
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feeble a hold upon the ruling minds of the world. By their fruits ye shall know them. Ve cnne 
Back of every constructive deed is a wholesome mind; and back of every violent deed E nu 
: : f : é d Elapue 
is somewhere a violent mind, often poisoned with malice. : 


\\ 
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The return of the Christmas season is a reminder that the spirit of the builder, while 
sometimes beaten back, can not be destroyed. Already constructive forces are at work in 
a thousand ways, repairing the wastage of war. They are restoring towns that were swept 
away in battle. They are trying to reorganize the political structure of the world in such 10 
a way as to make future wars impossible. Most important of all, they are trying to bring Hits 
the Christmas spirit to war-poisoned minds, to replace panic by understanding, and avar- if, anen 
ice by creative brotherhood. Swords will be beaten into plowshares when the world i! rt! aOR M REE 
has learned the hard and intricate lesson of neighborliness and when it knows the mean- \} som , ee GRR RE REE 
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ing of those mysterious sayings that the meek shall inherit the earth and he that loseth Wo aaen) ore poe 
eG tee 
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his life shall save it. 


Christmas is the holy day of the builder. Great or small, famous or obscure, whether 
he weaves the fabric of a nation’s life or aids in building a workman’s cottage, he makes 
his gift that they may have life more abundantly. The Star of Bethlehem shines upon 
him, too, and it is a star of hope. 
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If You Value Natural Merits 
in selling lumber, you ought to try our Soft White Pine. Its easy i 
working qualities, even texture and likeness to old time Michigan Dimension, 
White Pine never fail to satisfy builders. rye T 
Finish, Lath, ae 
Soft White Pine is. - 
‘ ° ae OFFI 
O | e ing, Siding, 
Guaranteed Weight 2000 lbs. per 1000 feet Surfaced Sash & Doors, 

Invariably dealers who try a car come back for more, because they find Mouldings, TERM 
it really has some outstanding features that they can talk up to prospects Book IN TI 
and influence them to buy. Quality and millwork are always right. Write Box OOKs. § 
today for quotations. Pe 
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Objections to Postcard Lumber Quotations 


either the freight or the various wastes involved would denounce the 
retailer as a rank profiteer. 
But there is another phase of this subject that deserves considera- 


‘OMPLAINT SOMETIMES is made by the retail trade that 
C millmen and wholesalers make quotations on postcards sent 

~ open thru the mail. One objection to this use of postcards is 
that the prices readily become matter of common knowledge, because 
the cards may be, and perhaps are, read by a considerable number 
of postal employees along the route. Information gained in this 
somewhat surreptitious manner may be readily passed on to others 
not in the service, particularly to those known to be interested in 
lumber prices at the time. 

Of course when the price quoted is f. o. b. mill it would be sure 
to mislead the layman reader, for in all probability if he thought 
of the freight cost he would not imagine that it is so large a factor 
as it really is in determining the retail price. Sometimes other 
factors involved in making that price are not suggested by the post- 
card quotation nor thought of by the consumer. For example, 
a correspondent writes to the AMERICAN LUMBERMAN regarding 
purchases of oak for finish: “The yard must run this thru the kiln, 
and stand the natural shrinkage in drying; must put it thru the 
planing mill, and stand the ripping waste; and then cut the finish 
to length, which entails further shrinkage and waste.” Of course 
the consumer who compared a postcard quotation on such stock with 
the price asked by the retailer without taking into consideration 


tion. Such a quotation can hardly be deemed good salesmanship, 
because it leaves quality and service out, and the millman or whole- 
saler who sells lumber in that way is overlooking an opportunity to 
inject individuality into the sale. So treated, lumber is just lumber. 
If nobody else objected to that kind of selling the manufacturer 
ought to do so. In fact the tendency nowadays among both buyers 
and sellers is to “see the product thru from maker to user,” and the 
assurance of quality coupled with the price is what makes that in- 
tangible asset known as good will. The prestige of great industrial 
concerns is the result of their identifying themselves with every 
transaction in which their goods are involved. 

Moreover, when the price a thousand feet is once fixed in the 
prospective consumer’s mind he is likely to have an erroneous notion 
of the cost of building, and the retailer may as a consequence be 
denied an opportunity to make his “selling talk.” Real success in 
selling lumber for home building nowadays is more often achieved 
by selling the house complete than by selling the “makings” piece- 
meal, for there are opportunities for the intelligent retailer to save 
the builder money in ways that the latter would not think of if he 
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kept his mind on the price a thousand feet for the lumber used. 
Generally speaking, no good purpose is served in quoting the price 
per thousand even at retail. Too often it is a sort of ultimatum 
that closes all further negotiations. Every avenue should be kept 
open for the exercise of real creative salesmanship, and to the great- 
est possible degree the commodity should be sold before the price 
is mentioned. Doubtless both millmen and wholesalers will admit 
that there are valid objections to quoting wholesale prices by post- 
cards in the open mail, and will discontinue that method when their 
attention is called to it. 





Our Legislators Need Widened Vision a 


N AN EDITORIAL under the caption “What Do You Think of 
This?” last week, the AMERICAN LUMBERMAN raised the ques- 
tion whether it would not be a good idea for congressmen to 

familiarize themselves, by personal contact and observation, with 
conditions in all sections of the country, to the end that they might 
legislate intelligently on matters affecting the welfare of the coun- 
try as a whole. The underlying thought was that a congressman 
representing, for instance, a district on the Atlantic seaboard, 
without special investigation is hardly in position to vote intel- 
ligently on questions specifically affecting the Pacific coast, or vice 
versa. The same of course is true with regard to all the other 
widely separated parts of our country, no particular section or 
interest being specially in mind in connection with the subject under 
discussion. 

While according due recognition to the fact that it is the duty of 
a member of Congress especially to represent and protect the in- 
terests of his constituency, those interests should not take pre- 
cedence of the national welfare. Where local and national interests 
clash, as they sometimes do, our legislators must be big enough and 
broad enough to consider the greatest good of the greatest num- 
ber. The requisite bigness and broadness of vision can not be 
acquired within the narrow limits of one’s own district or State. It 
can come only by actual rubbing up against people and conditions 
in all parts of this great’country. Narrow and provincial views 
held and championed by legislators in the halls of Congress may 
sometimes bring actual harm even to the particular section whose 
interests it was thought would be served by their crystalization 
into legislation; because they lacked the national perspective, and 
failed to take into due consideration the interplay of national cur- 
rents, economic and political, and their reactions upon the pros- 
perity and welfare of a district or State. Such subjects for na- 
tional legislation as the tariff, transportation, finance etc. furnish 
familiar illustrations of the truth that has been set forth. In these 
and in other important fields of national legislation, narrow, sec- 
tional views may work—and, indeed, have worked—untold harm 
even to the very communities that their zealous but unenlightened 
representatives thought they were serving. 

All that has been said with regard to Congress applies with 
equal force to the legislatures of the States. The AMERICAN LUM- 
BERMAN is glad to know that the principle that the “directors” of 
the big corporations we call States, and of the still bigger one that 
we call the United States of America, ought to be familiar with 
conditions out on the territory where they do business, is being 
recognized in at least one community. Apropos of last week’s edi- 
torial on this subject, Clayton D. Root, secretary of the Retail 
Lumber Dealers’ Association of Indiana, makes the following in- 
teresting statement to the AMERICAN LUMBERMAN: 

“We people in Lake County, Indiana, did this very thing last 
year with our State senators and representatives. Money was 
raised here in the county to pay all expenses. The legislators were 
brought here by special train, and were shown all over the county 
by committees from each town and city. They were taken thru 
the industrial plants, shown the farms, and given every opportu- 
nity to meet our Lake County people. 

“We considered this as an investment. All of us who helped in 
this work feel that it was good business to have these men who 
represent us at the State capital go over our county, see our indus- 
tries and become acquainted with us.” 

On the national aspect of the question Mr. Root adds this com- 
ment: 

“T believe that it would be a good investment to have the men 
who represent us at Washington take an occasional jaunt in order 
to familiarize themselves with the good sections—and also the bad 
sections—of the country. Thus they would gain a better idea of 
the needs of the several sections.” 

During the last few years we have sent numerous congres- 
sional commissions to Europe and the Orient for observation and 
investigation of conditions, in order the better to extend needed aid 
and codperation; to ascertain the possibilities for future trade, or 
for other purposes relating to the welfare of America and of the 
countries visited. All these tours doubtless were necessary, or at 





least advisable. But now that things have simmered down a bit and 
we have time to look about, sweep off our own back porch, «nd 
put new hinges on the gate, how would it do for Congress to (ike 
for its motto for 1922: “See America First”? 





Selling Homes a Noble Profession 


ACK in the early days when civilization was starting, ‘he 
first act of the cave man was to bludgeon the woman of jis 
choice and start a home. From those early days which we 

can only dimly sense thru reading vague signs impressed won 
rocks or from excavated fragments, the family has been the nit 
upon which civilization and upon which progress is built. 


As man has slowly yet surely struggled upward in the prog: ss 
of civilization, the family has continued to be the unit upon whch 
tribes, upon which states and upon which nations are founded. 
With civilization there has come change and betterment in the 
home which shelters and enshrines the family life. Perhaps noth- 
ing has exerted a more profound influence upon the progress of 
civilization, upon the slow and laborious steps upward from the 
cave home of the stone age man to the civilization of today, than 
has the home itself. The home in design should satisfy the needs 
and requirements of the people who live in it and provide stimulus 
to a better life. The modern home should be comfortable, should 
possess in it those elements which make it possible to intensify the 
home atmosphere. It should be suited to the surroundings and 
needs of those who live in it; and last, it should be attractive from 
the outside. The outside of a home is the appearance it presents 
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to the world, but the inside is the soul which reaches out and 
influences those who live in it. This thought should never be for- 
gotten in planning and building. The purpose of this is to ca!! 
attention to the Realm of the Retailer which appears on pages 40 io 
42 of this issue. It is a Christmas story telling of the home and i's 
influence which grows and mellows with the lives of those who 
it shelters. It is a story out of the ordinary and explains clear’: 
and definitely the very high privilege which lumbermen have i 
supplying the homes of the nation and in helping people to crea‘ 
them. 

Between Christmas and New Year’s there is a lull in busin¢ 
and no better use can be put to this time than the careful readir » 
of the article referred to. After it is read, shut the door of t! 
office and think for a while upon its meaning, upon the influen:: 
that your ‘business activities have upon the community and pl: 
how it will be possible for you during the coming year to he: 
yourself and the community in the building of homes. 

There ‘is no nobler profession than that of helping people 
secure homes. This thought was put very well by one of those w'!: 
submitted an article in the retail service contest recently conclud:’ 
in the AMERICAN LUMBERMAN. This entry, submitted by Robe: 
Kingsbury, says in part, “I see in my business an institution th 
furnishes my people with homes and the many little things th’ 
go to complete the home surroundings. My responsibilities a» 
privileges of service are great. There is no man in the world tha: 
has a bigger or better job than I. As far as I am capable I wi.' 
learn everything possible that will enable me to help my people ‘ 
have more and better homes and more helpful and beautiful hom° 
environments. I shall know and I shall be a real help.” Soak i 
this spirit until you not only believe it, but exude it. 
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Supreme Court Decides Hardwood Case 


¥ TNDER THE CONSTITUTION decisions of the United States 
Supreme Court have the force of law, and there is no appeal. 
That court’s decision, therefore, affirming the district court’s 
junction in the Open Competition Case comes with particularly 
crushing force, in view of the fact that a very considerable part of 
the industry believed that the acts enjoined were legal. 

Only a very careful study of the text of the decision would af- 
ford basis for expressing an opinion as to its effect upon associated 
effort within the hardwood industry. It may be found to place a 
han upon codperative activities in other industries as well as in 
other branches of the lumber industry. The interpretation placed 
upon it by the Department of Justice, particularly with respect to 
prosecutions of other organizations, will be awaited with interest. 

Elsewhere in this issue appear the texts of the majority and 
minority opinions of the court, as well as comments of counsel and 
of association workers. Brief comment on the decision by the 
United States attorney-general indicates a not unfriendly attitude 
toward associated effort as such, tho that official is emphatic in 
his opposition to codperation of the kind forbidden in the injunc- 
tion affirmed by the highest court. 

A easual reading of the court’s decision gives the impression 
that it leaves undisturbed a vast field for associated effort, even 
along statistical lines, that will be of immense value to the indus- 
try; and as has been well suggested, other organizations that are 
confident of the legality of their operations should go on as in the 
past, sincere in the belief that they do not come within the pro- 
hibition. 

Those who were persuaded that the associated efforts enjoined 
were not illegal may at least find consolation in the fact that able 
counsel as well as three able associate justices of the United States 
Supreme Court held the same opinion; tho that opinion cannot in 
the least mitigate the effect of the majority decision. 


Two courses of action appear to be open as means of relief from 
the court’s ruling. Neither of them, however, can be called im- 
mediately hopeful. One is a petition for a rehearing of the case 
before the Supreme Court. The other is an amendment to the 
Sherman Act. Any move for the latter would logically be made by 
means of referendum thru the Chamber of Commerce of the 
United States. L. C. Boyle, chief counsel for the defendants, is 
understood to be considering a petition for rehearing. 

Assuming that the law is to stand as interpreted by the Supreme 
Court in this decision, the AMERICAN LUMBERMAN believes that, 
even with that great handicap, there is in the lumber industry 
enough of initiative, of resourcefulness, and of energy to insure 
such a conduct of the business in all its branches as will bring to 
those engaged in it the rich rewards to which their abilities entitle 
them and which those abilities should be permitted under American 
conditions to earn in any industry so fortunate as to engage them. 

The highest tribunal in America has spoken. Its word is law, 
and the lumberman is a law abiding citizen. He believes in 
the law, and he will not knowingly infringe the law. 

Tho the decision in the hardwood case is against the lumberman, 
it does not alter the fact that at heart he desires above all things 
to conduct his business within the law. 

There need be no fear that the lumbermen will try to evade the 
decision. They will not think of it, nor attempt it. The decision 
will be read and studied by thousands of lumbermen who are scat- 
tered thruout this broad land and many will wonder if it is 
possible to have any concerted action, looking to the gathering and 
dissemination of information that is so essential to the proper 
utilization of this great natural resource. Out of this study will 
come plans that will meet all the demands of the law and yet enable 
the lumbermen to prove that they are real builders in the highest 
sense. 





What Associations May Do 


[Special telegram to AMERICAN LUMBERMAN] 


Wasurineton, D. C., Dee. 22.—‘‘I am a thoro believer in 
associations. The most extensive acquaintanceship is one of 
the best things in the world. There are many things associa- 
tions ean do profitably to themselves and to the people.’’ This 
statement was made today by Attorney General Daugherty in 
connection with the Supreme Court decision in the hardwood 
lumber ease, which, he said, he has not yet read thru. ‘‘They 
van go along and hold their regular association meetings and 
conventions,’’ continued Mr. Daugherty. ‘‘It is very desir- 
able to be on good relations with each other. But they can 
not divide territory and can not do anything or any combina- 

ion of things that fixes prices which result in profiteering. 
‘hey ean not hold up the people. 

‘‘This is the law. If the country does not like the law they 

can repeal it, but so long as it is the law it must be observed 
nd enforced. What they can not do directly they can not do 
directly. 

‘‘A very great many associations have discontinued prac- 
ices which are objectionable under the law. The number is 
remarkable. With few exceptions those I have sent for to talk 
things over have abandoned the practices complained of. 
Ample warning was given. Some have tried to argue and 
we had to start in on them. Everybody who had sense enough 
has aecepted the warning and taken advantage of it. 

‘‘The law is not so indefinite. What confuses innocent 
people committing offenses is a smart lot of men who conceive 
plans for associations that conceal their real purposes and 
carry out violations of the law in the most scientific and most 
skillful way in the world, as in this hardwood ease. The 
ostensible object of that scheme was to provide open com- 
petition, but the real object was the exact opposite. 


‘My policy from the outset has been to give everybody a 
chance to hear what the Government had to say. I have in 
many cases pointed out what could not be done, and the advice 
has been taken in most instances. In others a great howl has 
gone up that the Government was raiding business, and all 
kinds of pressure and influence have been brought to bear, a 
few going to the White House. Two groups which raised a 
howl and protested their innocence of wrong intent after- 
wards entered pleas of guilty. 


‘“‘The trouble is that the ‘little brother’ follows the ‘big 
brother’ in these matters.’’ 


Mr. Daugherty talked considerably about the activities of 
the retailers thruout the country, but in this connection was 
not speaking of lumber in particular. In fact, he had in mind 
primarily the retail grocer and today directed that an investi- 
gation be started to ascertain comparative retail prices in meat 
and provisions, clothing, shoes and fuel, but placing greatest 
emphasis upon foodstuffs. He thinks these matters ought to be 
taken up locally and hopes that this will be done after the in- 
vestigations have been completed. 

He emphasized again that the people he is after primarily 
are the ‘‘smart fellows’’ who go into certain branches of trade 
and production and sell schemes to well meaning persons for 
high prices, imposing upon them by saying they have the 
best lawyers in the world, that the law can not touch those 
who buy their schemes, altho they know perfectly well it 
violates the law. Mr. Daugherty intimates tais was done in 
the hardwood lumber ease. [The decision of the Supreme 
Court in the hardwood ease appears on pages 48 to 52 of this 
issue.—EpTor. } 
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SAWMILL PLANS WANTED 


As the writer intends to build a medium sized 
sawmill in the near future, and consequently is 
quite anxious to get whatever ideas are applica- 
ble to such mills, we were wondering whether 
there was any publication covering sawmill con- 
struction or any articles in your magazine that 
you could refer us to.—INQuIRY No, 452. 

{The AMERICAN LUMBERMAN publishes and 
offers for sale ‘‘How to Build and Operate a 
Sawmill’’ by L. L. Shertzer, and a copy has 
been sent to the inquirer upon approval. In 
1918 the Forest Service issued Bulletin No. 
718, entitled ‘‘Small Sawmills: Their Equip- 
ment, Construction and Operation’’ by Daniel 
F. Seerey. This bulletin is informative and 
deals entirely with small sawmills of the port- 
able class. Copies may be obtained from the 
Forest Service. 3 

Investigation reveals that there is amazingly 
little information in book form on American de- 
sign of sawmills. It is a subject which seem- 
ingly has been left almost entirely alone and the 
bulletin of the Forest Service and the book- 
let published by the AMERICAN LUMBERMAN are 
substantially the only two sources of informa- 
tion upon this subject at this time.—EpITor. | 





ADVICE FOR PORTABLE MILL OWNERS 

I am considering installation of a portable saw- 
mill. Will you please advise me if any advantages 
can be derived from the plan of using a large 
balance wheel on crank shaft of engine ?—INQUIRY 
No, 451. 

[The above inquiry comes from Louisiana. 
There are occasions where a large balance wheel 
will be advantageous, but the best method to 
pursue is to follow the advice of the manufac- 
turer of the portable sawmill purchased. The 
machinery is made to give certain results and 
if some parts are changed the results can not 
always be foretold. The greatest objection ad- 
vanced against lumber produced by portable 
sawmills is that the sawing is uneven. This 
defect is generally not the fault of the mill, but 
is the result of poor operation or of mistreat- 
ment of the machinery. Consequently the safest 
course to pursue is to follow the advice of the 
manufacturer of portable sawmill machinery, 
and that is what the inquirer is urged to do 
in this case——EDITOR. | 





OFFERS ROLLING SLAT BLINDS 

I have in stock a quantity of rolling slat blinds 
which at one time were used extensively here but 
in recent years have not been used locally. Can 
you advise me of any section of the country where 
these are still used that I may take the matter 
up with the dealers in that territory and get a 
market for them ?—Inquiry No. 450. 

{The above comes from a retailer located 
in Ohio. In the past several similar inquiries 
have been received and investigation reveals 
that the demand for outside blinds, which we 
take it the inquirer means by ‘‘rolling slat 
blinds,’’ in the middle West is very slight. 
Some demand exists on the Atlantic coast, how- 
ever, notably in and around Baltimore, Md. 
In the cities of Maryland, Virginia and on south- 
ward many houses have outside blinds and they 
are quite common as far north as Maine. Deal- 
ers, therefore, along the Atlantic coast could 
doubtless assist the inquirer in disposing of 
these blinds, provided the number of blinds on 
hand is sufficiently large to ship that distance. 

Blinds have been coming back into use to 
some extent. For one thing, when the housing 
company idea was sweeping the country many 
of the houses designed by the architects laying 
out such projects provided for blinds, tho most- 
ly of the solid type. . However, the windows are 
shorter than those employed in the day when 
outside blinds were much in vogue and conse- 
quently old style blinds could not be used. Out- 
side blinds have some definite and real value. 
They make the average house more attractive 
and in hot weather a closed slat blind will 


help to keep the interior cool and in the same 
way a closed blind serves as a storm break 
and, of course, such blinds are somewhat of a 
protection against robbery. Old blinds can be 
used as ventilators in outbuildings, chicken 
houses and barns. Several retailers have dis- 
posed of excess blinds for such purposes. 

The name of the inquirer will be gladly fur- 
nished to anyone who desires to purchase rolling 
slat blinds.—EDITor. | 


PERCENTAGE OF BUILDINGS OF WOOD 

It is our understanding that statistics show 
that more than 80 percent of the houses built in 
the cities and larger towns in the last two years 
are of frame construction. We do not know where 
we saw this statement or what authority is given. 
May we impose upon you to give us some data 
along this line ?—INQuirRyY No. 443. 

[Edgar P. Allen, publicity director of the 
National Lumber Manufacturers’ Association, 
Washington, D. C., in an article entitled ‘‘Op- 
portunity Offered by Fire Resistive Frame Con- 
struction,’’ which was published in the Oct. 1 
issue of the AMERICAN LUMBERMAN, said in 
part: ‘‘The evidences of our senses convince us 
that there are many more American homes built 
of wood than of any other material. To be more 
exact, engineers have figured it out that 83 per- 
cent of the homes built in 1920 were of wood. 
Previous to that year the percentage in favor 
of frame construction would run much higher, 
for 1920 was not a year for real home building.’’ 

Detailed statistics on the subject seem hard 
to obtain. It is well known that wood construe- 
tion preponderates in the country and in the 
smaller towns, but in the larger cities the pre- 
ponderance of wood construction is not so evi- 
dent even where building ordinances are not so 
framed as largely to prohibit the construction 
of frame houses or those entirely of wood.— 
EDITOR. | 


WANTS WOODENWARE 

We would like to get catalogs from two or three 
companies making a complete line of woodenware 
and will appreciate it if you will furnish us with 
the addresses.—INQuiIRY No. 458. 

[The inquirer, who is located in Oregon, has 
been supplied with the names of several manu- 
facturers of woodenware. The name of the in- 
quirer will be furnished on request. There are 
many woodenware articles that might be profit- 
ably sold by retail lumbermen, tho this inquiry 
does not come from a lumber concern.—EbIToR. | 


REGARDING LIGNUM VITAE 

We are writing to you to ascertain whether or 
not you can give us any information regarding 
lignum vitae. We understand that this wood has 
been used in tests for bearings of machinery and 
that for certain purposes it has given better satis- 
faction than metal. We are, therefore, interested 
to know where we can secure full information re- 
garding same, as well as to procure some of this 
wood for testing purposes.—INnQuiIrRY No. 391. 

[Lignum vitae is a well known wood which 
comes from tropical America. It may be pro- 
cured from nearly any importer of foreign 
woods, and the inquirer has been furnished with 
the names and addresses of dealers in this wood. 
The wood is used for bearings that are liable 
to be damp occasionally, such as the line shafts 
of boats, for the wood is naturally so filled with 
oil that it wears remarkably well when wet. 
Nearly any encyclopedia will give a good account 
of lignum vitae. 

The most recent addition to the literature on 
the subject of lignum vitae is a pamphlet issued 
by Yale University School of Forestry. This 
is Bulletin No. 6, entitled ‘‘Lignum Vitae; a 
study of the woods of the Zygophyllaceae with 
reference to the true lignum vitae of commerce 
—its sources, properties, uses and substitutes,’’ 
by Samuel J. Record, professor of forest prod- 
ucts. The inquirer, no doubt, can secure a copy 
of this pamphlet by addressing a request for 
it to Yale University Press, New Haven, Conn. 
—EDITOR. | 





WANTS FLOORING BUNDLER 

We want to purchase a machine for bundling 
hardwood flooring and would prefer a machine 
that bundles with bands rather than with wire. Ii 
you know of any manufacturers of such a machine 
we would be glad to have you put us in touch with 
them.—InQuiry No. 456. 

[The above inquiry, which comes from New 
York, may open up a sales field for some manu- 
facturer who has equipment which will suit the 
needs of the inquirer. So far as investigation 
will reveal no hardwood flooring at present on 
the market is being bundled by a machine. 
Probably the greatest obstacle to this is that 
hardwood flooring is sometimes warped and 
it would take a rather powerful machine to 
press it down and hold it in place while it was 
being bundled. Another possible objection is 
that bundles of hardwood flooring are not al- 
ways the same height, and consequently the 
machine would have to meet this difficulty. Box 
shooks are bundled by machine and certain 
other lumber products, so that possibly a ma 
chine can be devised to suit the requirements of 
the hardwood flooring manufacturers.—EDIToR. | 


HOW MUCH FOR ADVERTISING? 

Will you be kind enough to give us what is con- 
sidered the right amount of money to spend per 
month for advertising a small lumber yard in a 
medium sized town? We feel that there should be 
some stipulated amount spent and we have thought 
that you might be able to tell us what other lum- 
ber yards do.—INQuiry No, 455. 

[Advertising is actually a salesman. So 
long as it brings in enough business to pay for 
its expense of maintenance and leave a profit 
it is doing all that could be expected. With a 
human salesman it is possible to catalog defi- 
nitely the majority of sales made, but with ad- 
vertising this can not be done. Retail lumber- 
men this year have probably had borne home 
to them in a more forceful way than ever be- 
fore the advisability of advertising. The most 
logical way is to base the amount of advertising 
upon the estimated volume of sales and then 
apportion this money out over the different 
months of the year. Statistics gathered from 
most retail lines show 2 percent of gross sales 
is regarded as a conservative basis of adver- 
tising expenditure. On this basis a company 
doing a business of $50,000 a year would be 
justified in spending $1,000 for advertising. 
The best advice, therefore, is to lay out for 
the year a schedule, plan in advance if possible 
the things to be advertised at different seasons, 
and then stick to the schedule. The experience 
of retailers in this matter is invited.—Eprror. | 





WAGES FOR HEWING TIES 


The prices commonly paid for cutting ties in 
the Medicine Bow national forest by operators de 
livering ties to the Union Pacific Railroad Co. at 
the Laramie tie plant are 21 cents for No. 1 ties 
and 12 cents for No. 2 and 8 ties. These prices 
include piling of brush. When brush is not piled 
the prices are 3 cents less. 

The classification of ties is as follows: No. 1, 
with 8-inch face or over; No. 2, with 6- to 8-inch 
face; No. 3, with 5- to 6-inch face; all ties 7 to § 
inches thick, 

The stumpage being cut upon the Medicine Bow 
and Colorado national forests has usually been 
purchased under contracts executed in 1917, '18, 
719 or ’20, and varies from 11 cents to 14 cents, 
depending upon the accessibility of the timber, 
when adjacent to the railroad and to as low as 
10 cents where ties are stream driven. 

According to the information available, the 
prices being paid the operators for delivering ties 
at the tie plant at Laramie are as follows: No. 1, 
90 cents; No. 2, 70 cents; No. 3, 55 cents. 

The average price received for ties is rather 
uncertain and is estimated by various operators at 
from 72 to 76 cents—Huvser C. HiLton, Forest 
Supervisor, Medicine Bow National Forest. 

OPPO OOO e—e—e 

IT NEVER PAYS, in the long run, to be crooked. 

Look at the corkserew—-out of a job. 
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In the Hardwood Field 


As was to be expected, the last week has wit- 
nessed a seasonable slackening in orders for 
hardwoods, but there remains enough business 
on the books of most mills to keep them pro- 
ducing at present rate until or after the middle 
of January. Little coneern regarding business 
after that time is felt, manufacturers expecting 
the building industry to show great activity 
in 1922, which should keep manufacturers of 
flooring, interior trim and furniture busy for 
an indefinite period. The automobile industry 
also is expeeted to pick up considerably very 
soon and the box trade is already expanding 
very satisfactorily. In regard to the vehicle 
and agricultural implement trade the outlook is 
still quite uncertain, as these industries are 
largely dependent on prosperity in the agricul- 
tural seetions. Stocks in the hands of the large 
consumers are in practically every instance very 
light, and if further manufacturing is to be 
done they must be replenished soon. Mill stocks 
also are badly broken, especially in No. 1 & bet 
ter, and the outlook for logging operations is 
such that little hope of inereased lumber pro- 
duction within the near future is entertained. 
Therefore there is little else to be expected 
than a very trying market situation next year, 
with stocks searee and buyers scrambling for 
what there is, and prices difficult or impossible 
to control. The market for northern as for 
southern hardwoods has been quite dull during 
the last several days tho inquiries are reported 
to have been very heavy. The fact that most 
stock inquired for is wanted for future ship- 
ment indicates that buyers are to a degree aban- 
doning their old policy of hand to mouth pur- 
chasing and are preparing to buy a little further 
ahead. It must be noted that the common 
grades are getting a larger share of this in 
quiry, as well as of current demand, as a re 
sult of the seareity of higher grades. Maple 
flooring manufacturers, who for some time have 
heen among the principal buyers in the northern 
hardwood field, report that very little business 
is heing booked by them at present, tho in 
quiry is very satisfactory. 


Western Pines and Redwood 

luland Empire reports state that the market 
for western pines is seasonally dull, but that 
optimism for the new year is high. January 
Usvally sees the beginning of contract buying, 
and the mills are now making repairs, preparing 
for the active market they expect. California 
and southern Oregon white and sugar pine is 
likewise quiet, but manufacturers believe that 
the lower rail rates to eastern territory, in addi- 
tion to aetual requirements, will go far toward 
lating husiness soon atter the turn of the 
year. Stocks of upper grades and Nes. 1 and 
2 shop, here as in the Inland Empire, are un- 
oved, and it is believed that the mills will 
‘tally cleaned out before new dry lumber 
lecins to come in, The redwood market is firm 
despite the decrease in demand. The heavy Cali- 
forma demana, enjoyed for many months and 
until reeently, has left mill stocks depleted, and 
dry clears are hard to find. No price changes 
have been reported. 


The Southern Pine Situation 


“he volume of new business placed with the 
soithern pine mills during the last week was 
!\ ther restrieted by the approach of the holi- 
‘oy season. The present movement of yard 

ck is largely on orders placed before the 

esent lull in buying from retail sourees struck 
market, and most mills report that their 
okings will keep them busy well into Janu- 
"y, and expect that spring buying will begin be- 
‘ore present order files are cleaned up. A con- 
‘iderable volume of business continues to be 
placed right along, however, as it is only the vol- 
ume of retail buying that has shown any consid- 


erable drop. Many foresighted retailers, having 
completed their inventories, have already begun 
placing their orders for January shipment, to 
avoid the expected 1922 rush. Business from 
industrial sources holds up very well and a 
feature of the trade is the number of timber 
orders, which seem to be increasing, many 
mills reporting themselves already booked ahead 
on timbers for six to eight weeks; and it appears 
that there has as yet been made only a start on 
timber buying. Orders for car material show 
a heavy decrease of late, railroads seeming to 
have turned their attention more fully upon 
bridge and track material and to be scouring 
the market for suitable specifications. Demand 
from the oil fields is increasing, if anything, and 
these are taking, besides large quantities of 
rig timbers, a great deal of yard stock. Euro- 
pean exporters are coming on the market a little 
more frequently for modest quantities of tim- 
bers for foreign shipment, and they feel particu- 
larly optimistic as a result of recent further 
advances in foreign exchanges. The market 
has been further assisted by the mild weather 
prevailing thruout the South, which has _per- 
mitted uninterrupted building. But the season- 
able seareity of yard orders from the middle 
West, North and East has nevertheless caused 
some softening of the market, influencing par- 
ticularly those grades which during the recent 
heavy demand advanced most radically, inelud- 
ing ear material. In most cases this softening 
“an be traced to the action of small manufae- 
turers, who finding themselves long on certain 
items are willing to make some concessions to 
move them. Another reason is the compara- 
tively large number of transits, which in many 
eases, are being sacrificed to avoid demurrage 
charges. The larger mills, as a rule, are hold- 
ing closely to their former prices; and it is to 
be noted that many manufacturers who lowered 
prices on certain items with the drop in retail 
demand are now beginning to move them up 
again, feeling that concessions will bring no 
inerease in trade at this time and that lumber 
is a property which is almost sure to enhance 
in value soon after the turn of the year. This 
week there was a general holiday shutdown of 
mills which will curtail production very heavily 
until after the New Year. 


Northern Pine and Hemlock 

The feature of the northern pine market is 
the very fair inquiry being received. Stocks in 
the hands of retailers thruout the territory 
served by this wood are exceptionally low, and 
as a number of large building contracts are al- 
ready coming out for figures, indicating that 
much construction is eontemplated for next 
spring, the vards are beginning to interest them- 


selves seriously in building up stocks to meet 
the expected demand. Industrial demand is much 
restricted, but the outlook here also is judged to 
be good. Mill stocks are none too large and 
prices remain firm at the recently advanced 
levels. The hemlock market is in much the same 
position as the northern pine. A short produe- 
tion is indicated for this winter, and a demand 
that will easily cover the output. 





In the Douglas Fir Field 

In the Douglas fir market the log supply, 
seriously reduced thru recent storms and floods 
in the Northwest that interfered with already 
curtailed operations, is becoming a matter of 
more and more importance. This further redue- 
tion has contributed additional strength to the 
firm market during the last ten days, and a 
number of advances have been put into effect. 
Dimension and boards, particularly, have moved 
up another notch and, while some of the mills 
have recently issued lists carrying material in- 
creases, these appear largely to be aimed at 
shutting off business offerings which could not 
be considered. Demand is keeping up strongly 
despite the time of year. The call from Cali- 
fornia is unabated, but shipments have been 
held up by recent storms. New business from 
the Orient is reported from one quarter to be 
showing signs of tapering off, but the general 
opinion is that if this report is founded on fact 
the slump is merely temporary and due to an 
expectancy of softening prices; on the other 
hand, important sales of large squares continue 
to be made at close to $30. The railroads, which 
so far have purchased only moderately, are said 
to be figuring on placing business on the Coast 
totaling 50,000,000 to 60,000,000 feet, and the 
car material market is permeated with strength 
and continues to show a distinct upward tend- 
ency. Douglas fir manufacturers feel that the 
reduced railroad freight rate to points east of 
Chicago effective Saturday of this week will be 
followed by a heavy increase in business from 
that entire territory—temporarily because many 
buyers there apparently have postponed pur- 
chasing their requirements for many weeks in 
order to benefit from the lower rates and will 
now speedily place their requirements, and per- 
manently because of the extension of territory 
which is a natural result of a reduction in 
freight rates. However, the biggest hopes are 
based on water shipments to the Atlantic coast 
via the Panama Canal, which this year have 
been a very important feature of the fir busi 
ness and are expected to become more and more 
so. Plans are going forward to inerease these 
shipments during 1922 and indications are that 
the East will eagerly absorb all the Douglas fir 
thus forwarded. 





Lumber Movement for Forty-nine Weeks* 





Cut Shipments Orders 
ETT TTT TTT Te ee Te 3,378,977,908  3,569,189,184 3,560,182,373 
Dec.  wcisedee ven hb iesead cad eeuwd ed dadanennedames 76,934,693 67,184,980 56,079,324 
WU 2a Page suede each cus RACeeeereale x cmue ued es 3,455,912,601 3,636,374,164 3,616,261,697 
West Coast Lumbermen’s Association. ..............ceeeee 2,557,147,175 2,614,776,513 2,662,272,770 
Dec. Vatu ea ecoue Me wane ve heeueegees Se Uenuweseceeny 68,294,904 49,391,720 60,986,386 
cc chases cceeuad ewawecaMaaetanuncdanau we wale 2,625,442,079  2,664,168,233 2,723,259,156 
Western Pine Manufacturers’ Association................. 682,710,082 680,767,728 692,225,000 
EO EO ec ctavenvunsc Che Codes auceet Gd Leama ma te waned 9,763,000 16,245,000 16,600,000 
INNES. occ cecweqcatesmancnns Pere Ter ee re 692,473,082 697,012,728 708,825,000 
California White & Sugar Pine Manufacturers’ Association... 325,980,000 248,307,000 418,895,000 
REM owesaccaudttessanecegacesaaacdacs dadesua es 1,499,000 2,754,000 2,293,000 
TE Se OCU e CORREA MRE EMEA CEES Cad eee cere ene’ 327,479,000 251,061,000 421,188,000 
Culiterein. Wedweed AMOGMIIE c. <.c. 5 5.5 56 kanes cecvedaes 279,934,000 204,207,000 206,575,000 
EE asec ceet eee aK sebeot cadet eanadnaee anes 8,035,000 7,590,000 5,245,000 
WOES bg Cale Ree Meee KAR He ea eee ewe Reames eee wel 287,969,000 211,797,000 211,820,000 
North Carolina Pine Association. .......cccccsccccccscecs 323,137,071 315,341,391 309,184,521 
PGRN. cae sie haves G aks OE CUee A ecnmnee Read eraes 11,168,579 10,580,488 4,763,354 
| ee detecaededenanmacnés cutvetedoneces Cee 325,931,879 313,947,875 
Northern Hemlock & Hardwood Manufacturers’ Association.. 90,180,000 97,147,000 86,149,000 
Dec. Neca heel kads Pea weMam ares kee Mane eeeeees 859,000 1,659,000 986,000 
ONE «wera acee-on< eccataN ar ar ditata trie doe ck anime 6G a eae ao arene 91,039,000 98,806,000 87,135,000 
Total for forty-nine weeks...... eeee hi ae cue a eareaae 7,814,620,412 7,885,151,004 8,082,436,728 
Michigan Hardwood Manufacturers’ Association, January to : 
OOM, DNGIINUE 6 odds de cddeescddecisenceeecee 1 SERS 110,391,000 Not reported 
So | rrr awn ree dei walter aes 7,945,765,000 7,995,542,004 8,082,436.738 


* Beginning week ended Jan. 8, 1921, and including week ended Dec. 10, 1921. Compiled by the 


National Lumber Manufacturers’ Association. 
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Choose Fir for Columbia Test 
[Special telegram to AMERICAN LUMBERMAN ] 
WASHINGTON, D. C., Dec. 21.—Chester J. 

Hogue, manager of the West Coast Forest 
Products Bureau, accompanied by representa- 
tives of the borough building departments of 
the City of New York, on Tuesday and Wednes- 
day of this week selected, from yards which 
supply the New York market, Douglas fir tim- 
bers for test at the laboratories of Columbia 
University. 

The party—consisting of Mr. Hogue, Mr. 
Strehan, representing the Southern Pine Asso- 
ciation; Dudley F. Holtman, constructing en- 
gineer of the National Lumber Manufacturers’ 
Association; Mr. Murehie and Mr. Coho, rep- 
resenting the New York Lumber Trade Associa- 
tion, and five representatives of the New York 
building departments—visited the Heidritter 
Lumber Co., Elizabeth, N. J., and the Dutton 
Lumber Co., Poughkeepsie, N. Y. 

Douglas fir timbers—similar in size to the 
southern pine specimens selected for the same 
purpose two weeks ago, 6 by 12 inches, 14 feet 
—were picked out and marked for shipment to 
the testing laboratories. 

One purpose of this program is to test timber 
ranging from fairly clear dense natural to light 
weight knotty natural, and the Douglas fir 
found in the New York yards, both in range and 
quality, compared favorably with the southern 
pine found in the same market. 





Coopers’ Exceptions to Penalty Report 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Dec. 21.—Counsel for 

the Associated Cooperage Industries of America 

has filed with the Interstate Commerce Commis- 
sion exceptions to the tentative report of Ex- 
aminer Butler in docket No. 11818—American 

Wholesale Lumber Association vs. Aberdeen & 

Rockfish Railroad Co., Director General et al., 

involving the $10 penalty charge on cars loaded 

with lumber products held for reconsignment. 

The cooperage shippers contend that the ap- 
plication of the penalty to shipments of coop- 
erage stock, merely because transported at lum- 
ber rates, is unreasonable, unjust and discrim- 
inatory, since the abuses at which the penalty 
is leveled are not practiced in the cooperage 
business. The evidence at the hearing, counsel 
states, showed without contradiction that there 
are no such things in the cooperage business as 
‘*transit cars,’’? against which the penalty is 
directed. 

Examiner Butler held that the penalty should 
apply to cooperage shipments because ‘‘it does 
not appear that the limitation of the applica- 
tion of the penalty charge to forest products 
other than cooperage stock would be practicable 
or reasonable.’’ Counsel states: 

The conclusion thus stated by the examiner does 
not result from any finding of fact nor from the 
premise which he himself adopts, and there is no 
evidence whatsoever in the case to support the 
conclusion. The examiner in his tentative report 
has overlooked or ignored the argument that if 
the reconsignment penalty on lumber shipments is 
a revenue measure it is unreasonable, discrimina- 
tory and prejudicial, while if it is a penalty it can 
not be applied except to those who are guilty of 
the offense at which it is aimed, and the examiner 


finds and admits that shipments of cooperage 
stock are not chargeable with the offense. 





Proceedings of Commerce Commission 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Dec. 21.—The Interstate 

Commerce Commission has assigned lumber 

eases for hearing as follows: 

No. 12459—White Pine Association of the 
Tonawandas et al. vs. Director General, New 
York Central Railway Co. et al., United States 
Court Rooms, Buffalo, N. Y., Jan. 18, before 
Examiner Koch. 

No. 13211—West Coast Lumbermen’s Asso- 
ciation et al. vs. Abilene & Southern Railway 


Co. et al., Multnomah County Court Rooms, 
Portland, Ore., Jan. 24, before Examiner Gault. 

On Jan. 17 and 18, Examiner J. E. Smith will 
hold hearings in the Merchants’ Association 
Rooms, 233 Broadway, New York, in Docket 
No. 13188—West Virginia Pulp & Paper Co. 
(Ine.) vs. Director General as agent—and 
Docket No. 13218—International Paper Co. vs. 
Maine Central Railroad Co. et al. 

The commission has issued an order permit- 
ting the California Redwood Association to in- 
tervene in docket No. 13095—Anderson Lumber 
Co. vs. Northern Pacifie Railway Co. et al. 

An order was published today dismissing 
docket No. 11030—Lampert Lumber Co. vs. Di- 
rector General, Chicago, Milwaukee & St. Paul 
Railway Co. et al., complaint having been satis- 
fied. 


~ 





~ 


Box Maker Buys Astoria Mill 


[Special telegram to AMERICAN IA’MBERMAN] 

PORTLAND, ORE., Dec. 20.—William F. Me- 
Gregor and William R. O’Brien, as the Astoria 
Box Co., have purchased the Clatsop County 
Lumber Co. at Astoria from C. 8. Howard, of 
San Francisco. The price is about $250,000. 
The mill has a capacity of 125,000 feet daily. 
The mill of the Astoria Box Co. was destroyed 
by fire last year and the purchased plant will 
be operated in connection with the company’s 
box factory. 


Manages Illinois Retail Yard 
TOLONO, Iuu., Dee. 21.—Harold 8. Hunter and 
Lloyd H. Hunter, owners of the Hunter Lumber 
Co., of this place, have announced that.after 
Jan. 1, 1922, Lloyd H. Hunter will take charge 
of and manage the business of that company. 
Announcements to this effect being sent out to 
the trade say: ‘‘ We wish to thank you for past 
favors and solicit your further business. You 

are urged to call and become acquainted. ’’ 








Portland Log Market Is Very Firm 


[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., Dee. 20.—The logging camps 
are practically all closing for the holidays but 
will resume immediately after New Year, the 
weather permitting. There has been snow and 
freezing weather the last three days, but a mod- 
eration is predicted and the loggers expect to 
be able to resume, otherwise the shortage of 
logs may become acute. The log market is very 
firm, with yellow fir at $22.50. 





Buys Thirty-one Retail Yards 
[Special telegram to AMERICAN LUMBERMAN] 
DENVER, CoLo., Dec. 22.—One of the largest 

lumber deals negotiated in the Rocky Mountain 
territory in years was consummated today when 
William P. McPhee, of the McPhee & MecGinnity 
Co., Denver, announced the purchase by his firm 
of thirty-one of the thirty-three yards of the 
Sterling Lumber & Investment Co. 

The two yards not included in the deal are at 
Sterling, Colo., where the MePhee & MecGinnity 
Co. already owns a yard, and at Brush, Colo., 
where there resides a stockholder of the Sterling 
company who expressed a desire to purchase 
the yard. 

The thirty-one yards included in the deal are 
scattered thru northeastern Colorado, western 
Nebraska and Wyoming. The MePhee & Me- 
Ginnity Co. already had fifteen yards in various 
parts of Colorado and the acquisition of the 
Sterling company’s yards will give it one of the 
most extensive lines in the Rocky Mountain 
region. 

The money consideration involved in the deal 
was not announced. 

George 8. Henderson, wealthy Sterling banker, 
is president of the Sterling company and R. M. 
Burton is general manager of the line. The 
capital and surplus of the Sterling company 
is $1,750,000. 


Coast Is Getting Over “the Blues 

BELLINGHAM, WASH., Dee. 17.—Annoi ¢e- 
ment is made by the Bloedel Donovan Lu ber 
Mills, this city, that its plant will reopen ull 
blast right after New Year, giving employ» ent 
to about fifteen hundred men. In this co: \\ce- 
tion J. J. Donovan said, ‘‘We are getting | ver 
the blues out here on the Coast and look |) a 
fine demand at satisfactory prices.’’ 





Turn Down Fir Orders at Present Prices 

NEw York, Dee. 19.—The Weyerhaeuser ‘| \in- 
ber Co, and the Weyerhaeuser Sales Co., dis! ib- 
uters for Weyerhaeuser forest products, ‘iru 
their New York manager, H. FE. Halsell, re) ort 
that they are practically out of the selling » «r- 
ket for the present on account of the marke 
prices prevailing. Recent orders have beet so 
numerous and of such volume that mueh |)si 
ness is being turned down. 

This company distributes out of Baltimore 
and so far no eargo shipments for this tirm 
have come into New York harbor. This condi- 
tion will shortly change and in the spring ship- 
ments are expected to be made to this port, 
just as Philadelphia and Boston have been 
added to the list. 

The main offices of the Weyerhaeuser inter- 
ests are in Spokane and the New York branch 
is located in the St. Paul Building, 220 Broad 
way. Of conditions in the lumber market in 
general, Mr. Halsell said: 


Conditions are getting better all the time so far 
as the tone of the market is concerned. Prices 
have an upward trend and many mills on the 
Coast have tired of getting out stuff at a loss, or 
rather at so small a margin of profit. Business 
has increased to such an extent that it is now not 
necessary to take the price unless we at least cet 
operating cost out of it. 

Conditions now look as if they will improve 
considerably directly after the first of the year. 
We are doing practically no selling on present 
market prices, because they do not appear attrac- 
tive enough. I look for an enormous spring 
business. Good sales will start early in the year 
and will gradually gather momentum, and such a 
momentum that nothing will stop it for a long 
while. 

We are in reality waiting for a better market 
We have passed up big contracts this fall and 
winter with the expectation and determination of 
getting better prices in the future. While the mar- 
ket for this week has shown no change, consid 
ably more inquiries have come in during the last 
month—that is, since the middle of Novembe! 
than for any corresponding period of the yerr. 
December has been even better to us than Octo! 
The latter part of the last week was decidedly | 
ter than the first part. 

I am of course looking for the lull that alwa\s 
comes in Christmas week and I am looking |r 
practically nothing to be done during the pres: ''t 
week, 

Both hemlock and fir in cargo shipments hi: \e 
been received at the Baltimore wharves in lar. 
quantity thruout the fall, altho no straight 1) I 
cargo shipments have been made to the \ w 
York district. Hemlock shipments have \\- 
creased greatly according to Mr. Halsell. ‘I 0 
weeks ago the Atlantic City arrived in Baltim: « 
loaded with both fir and hemlock. The A. ©. 
Kent is due to arrive in Baltimore on Dee. 
with 4,700,000 feet of fir timbers and shing 





Organize Hardwood Company 
CINCINNATI, OHIO, Dee. 19.—Giles Wrig |, 
formerly sales manager of the Lenox Saw Ms 
Co., Lenox, Ky., and other large enterpri> \, 
has organized the National Hardwood Lum). r 
Co. with headquarters at 617-618 First Natio... 
Bank Building, Cincinnati. The company | 's 
been organized under the laws of Ohio with « 
capital of $100,000, with Mr. Wright as pre-! 
dent and general manager. The company W'!! 
manufacture and wholesale hardwood lumber 24 
the headquarters have been located in Cine \- 
nati because this is a strategic point for taking 

care of the wholesale end of the business. 


DEC L 





LEV 
expt t 
to nik 
is t b 
Plaii- | 
floors, | 
list. 
nou’. el 
way: tl 
num et 
dirt ) 
exhi! it 
the ©X 

It w 
turers 
has |x 
retaile 
by Thiel 
are «il 
openin 
fair. 

Only 
tempte 
Angel 
ten ve 
home 
go to 
to our 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
weer 
nes 
over 4 
will 

\\ 

Mai 
and } 
ay 
Vis ) 
th: 
pur ¢ 

Wf 
ge 

L 
th 

N; 

ot 

est ) 
pais 

th 3 

me ii 

signe 

Is on 

As o 

w 

ino 

S te 

B 
Ry 
lie 
Wil 
arif 


igin 





DEC (per 24, 1921 


AMERICAN LUMBERMAN. 39 





ITY TO HAVE PERMANENT EXHIBIT 


()}VELAND, OHIO, Dee. 19.—The permanent 
expo ‘tion to be opened here Jan. 18 promises 
to uke the Sixth-St. Clair Building, where it 
is t: be held, the great buying center of Ohio. 
Plav have been completed for displays, on two 
floo:., by industries representing a widely varied 
list. Most coneerns taking space have an- 
nou’. ed their intention to have a salesman al- 
way. there, as they believe there will be a large 
numer of aetual sales made. The exposition 
dire: (ors will assign attendants to look after the 
exhi its in the absence of representatives of 
the | xhibitors. 

Ii was planned at first to have only manufac- 


turers among the space holders, but interest 
has been aroused among local jobbers and 


retailers so that several units have been taken 
by them. Manufacturers from all over the State 
are irranging for space, so that at its very 
opening the exhibition will be an all-Ohio af- 
fair. 

Only one other city in the country has at- 
tempted a permanent show of this kind, Los 
Angeles, and its exhibit has been running for 
ten years with tremendous success. ‘‘We made 
home buyers out of the retailers who used to 
go to New York City for everything they sold 
to our home people,’’ said a Los Angeles busi- 


that all other tug boat owners have met the 
reduction. 

The fight on what was considered exorbitant 
towing charges has been waged by Beaumont 
practically ever since the waterway was opened. 
The wharf and dock commission has been seri- 
ously considering the purchase of a tug boat 
to combat this tax on the port. Finally, the 
United States Government took a hand, and 
a hearing was held in this city on Nov. 10 at 
the instigation of the Shipping Board. Noth- 
ing has been heard from this hearing, and it 
is not known whether the reductions will be 
satisfactory. 





TO BUILD TEXAS HARDWOOD MILL 


Houston, Tex., Dee. 20.—Under the immedi- 
ate direction of W. B. Burke, manager of hard- 
wood operations with headquarters at Silsbee, 
Tex., plans are being consummated by the Kirby 
Lumber Co. for the erection of a hardwood mill 
at Silsbee. Mr. Burke, who assumed his duties 
with the Kirby Lumber Co. on Nov. 1, formerly 
was for ten years vice president and general 
manager of the Lamb-Fish Lumber Co., of 
Charleston, Miss., and was associated with that 
company for fourteen years. Discussing the 
plans of the Kirby Lumber Co. for engaging 





| If You Are Man Enough To 
SAVE SOMETHING 
| Out of Every Pay Envelope— 


ASK 


The Every-Pay-Day Savings Plan for Employees 
Will Start You On the Road to Independence 


ABOUT IT 








Inside of small folder to be inserted in pay envelopes to encourage systematic saving 


nes» man the other day when he was looking 
over the Cleveland plans, and ‘‘that’s what you 
wil! do here in Cleveland,.’’ 


\. A. Fay, seeretary and treasurer of the 
M: iufaeturers’ Exhibit Co., which initiated 
an’ has charge of the show, predicts a weekly 
average attendance at the exhibition of 100,000 


Vis. (ors—with a goodly share of buyers among 
then. Speeial entertainment features will be 
pu on every day. 





OMAN APPOINTED FOREST INSTRUCTOR 


Ww ORLEANS, LA., Dee. 19.—V. H. Sondereg- 


ger, superintendent of the division of forestry, 
Lo isiana conservation department, announces 
Uk .ppointment of Miss Caroline C. Dorman, of 


Ne hitoches, as forest instructor for the schools 
of ‘ne State. The post is a newly created one, 
est lished by codperation with the State de- 
pa.ment of edueation. Miss Dorman will visit 
the schools and give personal instruction in ele- 
me itary forestry, outlining courses of study de- 
Sigied to stimulate interest in the subject. She 
IS in active member of the Louisiana Forestry 
As ociation and it is expected that her new work 
Wi! aid materially in developing an intelligent 
1! rest in forestry thruout the schools of the 


Sinte, 


BEAUMONT WINS LOWER TUG CHARGES 


EAUMONT, TEX., Dee. 18.—After a wrangle 
; hich has lasted for more than three years, 
'§ owners have finally made a reduction on 
wing charges in the Sabine district. The new 
«riff ealls for euts in all class of service aver- 
‘ging better than 13 percent. It is understood 





extensively in the manufacture of hardwood lum- 
ber, B. F. Bonner, viee president and general 
manager of the Kirby-Bonner Lumber Co., to- 
day said: 

We will build immediately a double band, double 
resaw hardwood mill complete at Silsbee, Tex., 
where we already have a pine mill. Then we are 
planning to build, within the next twelve months 
or so, two or three additional hardwood mills. We 
are now completing our plans for the first mill and 
will be ready to purchase the machinery immedi- 
ately after New Year. 

The entire hardwood operations will be han- 
dled thru the Kirby-Bonner Lumber Co., with 
an experienced hardwood sales foree. 





TWO CONCERNS TO CONSOLIDATE 


St Louis, Mo., Dee. 19.—Announcement has 
been made that effective Jan. 1, 1922, the Gi- 
deon-Anderson Lumber & Mercantile Co., and 
Gideon Cooperage Co., of St. Louis, will be con- 
solidated under the name of the Gideon Ander- 
son Co. The Gideon Cooperage Co. is now 
operating three separate corporations, the 
Senath Cooperage Co., Anderson Poorman Coop- 
erage Co., and the Gideon Cooperage Co., all of 
which will be affected by the consolidation. 
There will be no change in the policy of the new 
company and no change in the official personnel, 
as all of the officials of the Gideon-Anderson 
Lumber & Mercantile Co. will retain the same 
official positions with the new company. The 
Gideon Anderson Co., with its big distributing 
yard at St. Louis, will be enabled to handle 
mixed cars of both lumber and cooperage stock 
in a very satisfactory manner. 


HARDWOOD PRICES FOR SIX YEARS 


Sr. Louts, Mo., Dec. 19.—W. W. Dings, of the 
Garetson-Greason Lumber Co., has compiled the 
prices f. o. b. St. Louis on a few standard items 
of southern hardwoods for December covering 
the years 1916 to 1921, inclusive, as follows: 

1916 1917 1918 1919 1920 1921 
1” 1st & 2nd ; ; 

plain oak. .$51.00 $57.50 $64.50 $141.50 $123.00 $116.00 

1” No.1 com- 


mon plain 
viadec 32.00 34.50 42.50 99.50 83.00 52.00 
mon plain 
GBR cccces 21.50 24.50 30.50 66.50 43.00 26.00 
1” Ist & 2nd 
Qtd. white 
Gl eccace 76.00 84.50 97.50 266.50 193.00 134.00 
1” No.1 com- 
mon Qtd. 
white oak. 46.00 48.50 62.50 176.50 123.00 63.00 
1” No.2 com- 
mon Qtd. 
white oak. 26.00 30.50 34.50 106.50 68.00 46.00 
1” 1st & 2nd 
red gum... 35.00 46.50 48.50 129.00 117.00 102.00 
1” No.1 com- 
mon red 
gum ..... 25.00 36.50 37.50 102.00 87.00 56.00 
1” ist & 2n 
sap gum.. 26.00 32.00 36.50 72.00 61.00 44.00 
1” No.1 com- 
mon sap 
gum ..... 20.50 27.50 31.00 58.00 46.00 28.00 
1” No.2 com- 
mon sap 
GUM wcces 17.50 22.00 27.00 37.00 31.00 23.00 
1” Log run 
soft maple 27.50 31.50 34.00 57.50 50.00 37.00 


Mr. Dings’ comment is that the— 
advance in prices for December, 1919, over the 
same month of 1918 was caused by shortage of 
stocks at the mills coupled with demand and in- 
creased. cost of production. Mill stocks are gen- 
erally short at the present time, and mary large 
operators are closed down. If production remains 
below normal and demand for hardwood lumber 
increases, who knows where prices will go in 1922? 


WHITE PINE STATISTICS FOR NOVEMBER 


MINNEAPOLIS, MINN., Dee. 21.—Returns from 
nineteen mills to’the Northern Pine Manufac- 
turers’ Association for November show another 
good increase in shipments over 1920, help- 
ing to make up the big decrease scored in the 
early months of the year. Their shipments for 
November were 36,117,982 feet of lumber and 
7,093,700 lath, compared with 19,751,117 feet 
of lumber and 1,872,700 lath for November of 
last year. Lumber shipments for eleven months 
of this year totaled 267,318,221 feet, compared 
with 516,340,745 feet for the same months last 
year. Lath shipments were 99,305,800 for 
eleven months this year, compared with 59,876,- 
000 last year. 

Production figures show only 12,274,823 feet 
of lumber cut in November, and 3,658,500 lath, 
compared with 20,294,376 feet of lumber and 
4,280,700 lath for November, 1920. Total pro- 
duction for eleven months of this year was 
346,277,923 feet of lumber and 89,983,500 lath, 
compared with 392,640,870 feet of lumber and 
90,388,100 lath for the same months of 1920. 


BUILDS CANNERY TO ENCOURAGE FARMING 


LAKE CHARLES, LA., Dee. 19.—The Industrial 
Lumber Co. of Elizabeth, La., announces that 
it will immediately begin construction of a can- 
ning and preserving plant at Elizabeth. The 
plant will be adjacent to the sawmill power 
plant and will be of sufficient size to take care 
of the prospective increase in production for 
the next five years. The plant will be ready for 
operation in the spring of 1922. 

This project of the lumber company is an- 
other step in its plan to build up a great farm- 
ing country around Elizabeth to take the place 
of lumbering When the present timber supply 
is depleted. The lumber company is operating 
a number of experimental farms, one of which 
is some eight thousand acres all fenced in and 
most of which has been under eultivation for 
almost nine years. The mill has also built 
within recent years a sweet potato curing plant, 
which has successfully operated for the last 
few seasons, 











A REPORT just issued by the Pennsylvania 
State forestry department shows a decrease in 
the fall forest fires this year, the average for 
the last five years being 254, with an average 
burned over territory of over 21,500 acres, while 
this fall the number was 197, and the burned 
area less than 5,000 acres. 
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During the last several weeks I have been spending a few odd 
moments from time to time at the window of my workshop watching 
the building of a Christmas house. A neighbor and his wife have 
reached one of those points of life where old habits are interrupted 
and new ones are formed. Their children have grown up and gone 
away; and after this happened the house, built to shelter the entire 
flock, seemed very large and lonely, so they sold it. They were un- 
decided what to do. The world and all its possibilities lay open be- 
fore them, and there seemed to be no reason so far as duties were 
concerned why they should not undertake any adventure that pleased 
their fancy. For a year or two they have experimented with this new 
freedom. They have traveled and have spent some winter months in 
a kindlier climate. But the ties of old friendship and of accustomed 
ways have drawn them back to the home neighborhood. They are 
building a pretty bungalow near their former home, and they have 
been hurrying the construction along so that the house might be a 
Christmas gift to each other. 

The process of building a house never loses its interest. It is almost 
like the growth of a living thing. 
I watched the masons laying the 
foundation and the carpenters 
raising the frame and bringing it 
thru its ugly, formless state until 
it took on the graces of gable and 
roof line. Now it stands com- 
pleted with its wide eaves and 
shingled sides, a product of sound 
artisanship and a distinet addi- 
tion to the beauty of the neigh- 
borhood. 

One day after a storm had cov- 
ered Our Town with an inch or 
two of snow a friend was with me 
in the little shop where much of 
the copy for this department is 
put together. We were getting 
ready to go hunting. Neither of 
us could take very high rank as 
a Nimrod, and to many of the 
sporting fraternity I suppose our 
hunts would seem amusingly dull. 
We do not start until the world 
and his wife are thoroly awake, 
and then we tramp in a leisurely 
fashion thru a few corn fields or 
some stretches of brush land. If 
we gather in a few cottontails we 
are well satisfied; and we make a 
point of arriving at a certain 
friendly farm house at noon, and 
as often as not we spend the after- 
noon cracking nuts or playing 
dominoes with the youngsters. 
Our hunts are not thrilling; but 
they fill us up with fresh air, and they don’t deplete the country’s wild 
life to any alarming degree. 


Carpenters Are Great Creators 


As we overhauled our outfits my friends called my attention to a 
carpenter who was working on the new house. The man was mufiled 
in an old overcoat, wore overshoes buckled halfway to his knees, had 
a cob pipe sticking out thru the collars and wrappings that half ob- 
secured his face, and was emitting clouds of smoke and steam like an 
industrious switch engine. He was hammering away, apparently in 
the best of humor. 

‘¢You wouldn’t say he looked like an artist,’’ my friend remarked, 
‘fand yet it’s a fairly safe guess that in some important points he is 
one. Whenever I see a carpenter I give him the respect due to a man 
who follows an old and worthy calling. For generations his craft has 
contained men who have been much more than mechanics. In fact 
it seems to me that carpenters have been among the great creators 
in the human family. They were builders of houses long before archi- 
tecture got within a mile of the job. Architects began with churches 
and public buildings and palaces; and it’s only within the last few 
years that they’ve given any thought to the small house. That field 
was left to carpenters, and I think they’ve done well with it. The 
old-fashioned builder could learn much from modern architects in such 
matters as heating and lighting and ventilation; but he had one in- 
dependent source of knowledge that was worth much to him. He 
was part of the community and lived the same life that his customers 
lived. He knew what they liked and what they needed and what 


the growth of a living thing”’ 


Che Realm of the Retailer 


Al Christmas Story of the Home and Its Influence, Which Grows 
and Mellows With the Lives of Chose Whom Tt Shelters 





they expected of their houses. The buildings in a community \ cry 
often have a marked family resemblance; and your visitor says the 
people must have had a poverty of ideas. Maybe so. But maybe they 
learned from experience that this kind of house or barn did best in 
that climate and in that kind of community. Perhaps they woulin’t 
have liked the trick cottage that took the prize at the building show. 
It might not have been efficient in their ways of living; and in that 
case it is an easy guess that the local carpenter would be for them a 
safer guide than the architect who pulled down the prize. 


Zan Help and Ceach the Other 


‘*Of course architect and carpenter can and ought to work togetlier. 
Each can help and teach the other; and there is no real reason why an 
architect can not learn some practical facts from the source of the old- 
fashioned earpenter’s knowledge. The architect needs to remember 
that it isn’t his sole job to make a pretty picture. Let him do that; 
but in addition let him remember that a house must be an intimate 
part of a family’s life. It is for work as well as for play, and it is 
for the home folks much more 
than for the guests. If an archi- 
tect is to do a good piece of work 
in designing a house for a family 
he must keep that family in mind; 
he must know something about 
the general habits and work that 
go to make up the family’s life. 

‘*No house ever has a common- 
place history, for no human being 
ever lives a really commonplace 
life; and a man’s house fits him so 
closely and shares so deeply in his 
experiences that the two ean not 
well be separated. I tell you, we 
don’t realize what we’re doing 
when we build a house. Suppose 
a human being is born, comes to 
maturity and old age and finally 
passes on; and all his life has been 
centered in one home. The con- 
venience of the building has been 
his personal helper, and its incon- 
venience his personal handicap. 
Its comforts have shaped his 
habits; and the thought of moving 
away from a place where he lias 
been happy is much like the pros- 
pect of losing part of that happi- 
ness. House and man_ become 
fitted to each other much as his 
old coat falls in familiar wrink|\es 
from his shoulders. Haven’t you 


“The process of building a house never loses its interest. It is almost like heard people say they have uot 


yet gotten used to the new house? 

Perhaps it hasn’t gotten used to 
them, either. You’ve had the feeling after a time that a place is !e- 
coming more friendly and comfortable and natural. I’ve never seen 
a ghost and never expect to see one, but I’m ready to believe that 
every house where people have lived is haunted. It’s haunted by thie 
friendly, mellowing spirit of human contacts.’’ 

We took our hunting gear, drove out into the country thru tlie 
clear winter morning and tramped for a couple of hours thru some 
lowland covered with long marsh grass. The rabbits had been holding 
carnival the night previous, and the snow was woven with tracks. 
My friend who pulls a wicked trigger got rather more than half the 
game; but we had enough to satisfy our desires, and as the day lid 
become warm and was melting the snow we overturned an old |x 
and sat down to rest. We were near an old, rambling, unoccupied 
house that stood well back from the road in the edge of a tract of 
serub timber. My companion was preoccupied and still seemed to 
have his mind centered on houses. 


Che Story of the Horse Rustler 


“*T used to live near here as a boy,’’ he remarked, ‘‘and I remem! er 
several stories about this old place. As you can see, it has been built 
at several times. That little ell on the west side was the original bu'!d- 
ing, and it dates back to about the time of the Civil War. They say a 
horse thief built it; and driven into one of the walls is a nail on which 
he is supposed to have hung his pistol. I’ve seen it many times; and 
once during a college vacation I came over and got permission to pull 
it out as a curio. Maybe I was a sentimentalist, but for some reason 
or other I couldn’t bring myself to do it. The nail seemed to belong 
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to the old house as part of the memories in 
which I had no share. I suppose it is still 
sticking in the wall, where the builder of the 
house drove it. 

‘*T remember the first time I heard the story 
of the horse rustler. Old Billy Jackson was 
at our house on Christmas eve when I was a 
little fellow, and I climbed onto his knee and 
asked for a Christmas story. 

‘¢ According to Billy’s account the rustler 
was a dashing, likable young fellow who, as a 
neweomer, had wooed and married the belle of 
the neighborhood. Not a great while after he 
had built the little house here and had moved 
in with his bride the community began sus- 
peeting him of theft and finally eaught him red 
handed. It was a frontier neighborhood, and 
the crowd prepared to measure out frontier 
justice. Word got to the wife who had known 
nothing of her husband’s crimes, and she 
ran down to the little log stable that stood 
near that big hickory, bridled a horse and rode 
like mad to the place where her husband was 
held prisoner. The crowd was determined, tho 
it clearly disliked the job. She didn’t bluster 
much, and she didn’t ery; but in a deadly way 
she threatened violence against them and 
against herself if they persisted in carrying 
out their intentions. They were embarrassed. 
They attempted argument. Her father tried 
to take her away and begged her not to throw 
her life away defending a common thief who 
had deceived her so terribly. She refused to 
go or even to listen. Finally because they 
didn’t relish a lynching, especially at Christ- 
mas time, and because they couldn’t resist the 
girl they ugreed to let him go if the two would 
leave for the distant West and not come back. 
Then the man’s wife begged for the hard privi- 
lege of living down the crimes in the com- 
munity where they were committed; and since 
the men were in a yielding mood they con- 
sented to this. 


“Nothing Much Else Mattered”’ 


‘No one, 1 suppose, ean know what the proud young woman en- 
dured, remaining as the wife of a criminal and outcast in the neighbor- 
hood where she had been the prettiest and most sought after among the 
girls. But they stayed until they proved the genuineness of the young 
fellow’s reform. Old Billy used to go to see them frequently, and he 
must have been a comfort to them; for he was a simple and friendly 
soul, and he had a natural taet that took him safely thru difficult 


situations that would have em- 
barrassed people much wiser than 
he. ‘She ust t’ tell me,’ he said 
in a puzzled way, ‘thet many a 
time she went out an’ looked down 
th’ road an’ wisht she could fol- 
low it ferever an’ not never come 
back. An’ she said th’ only thing 
that perked her up t’ stand it was 
seein’ the squat roof o’ the little 
house agin th’ trees. It seemed t’ 
tell her not t’ mind folks, thet it 
had its arms ’round her an’ her 
man, an’ nothin’ much else mat- 
tered.’ 

‘After these young folks had 
gone to unknown parts in order to 
raise their children where coarse 
and ill-willed people would not 
taunt them with the mistakes 
their father had atoned for, the 
house settled down to the business 
of sheltering an odd succession of 
people. A rough old hunter spent 
a year or two there. He was a 
religious fanatic and used to sit 
up all night trying to convince 
himself that he was saved. People 
laughed at him, but I imagine he 
made them just a little uneasy. 
He disappeared before my time, 
but people remembered and talked 
about him. They couldn’t tell 
many stories about him, but he 
had impressed them by his crabbed 
ways, his silence and his unadver- 


tised struggles with sin. He was than just the place so charged with friendly associations that it saved 
followed by a helpless, happy-go- 


lucky frontier family comprising 
twelve children; but this family 
soon drifted on farther west. An 











“‘*She ust t’ tell me,’ he said in a puzzled way, 
‘thet many a time she went out an’ looked 
down th’ road an’ wisht she could follow it 
ferever an’ not never come back. An’ she said 
th’ only thing thet perked her up t’ stand it 
was seein’ the squat roof o’ the little house 
agin th’ trees. it seemed t’ tell her not t’ 
mind folks, thet it had its arms ’'round her 
an’ her man, an’ nothin’ much else mattered’ ”’ 





“ ‘George is a missionary somewhere in the Orient and he telis me he has 
with him a picture of this old house. 


his life.’ * * * It is no accident that so much sentiment centers around 

the home or that Christmas is the great holiday of the family life for 

the deepest characteristic of the human spirit is a desire to build, to 

buttdie to add value to life; and a true home is a continuous process of 
ullding 





He says it means more to him 


itinerant preacher used the house for a parson- 
age. Several families of farmers followed each 
other, until the house and farm came into the 
hands of a man named Grimes. 


Christmas Story About the House 


‘*Grimes was a good type of the mid-western 
pioneer. He worked hard, was a good citizen 
and something of a local leader. His family 
lived in the old house for a good many years, 
and he built it over in its present form. He 
was hardheaded and a pretty shrewd trader 
and became fairly well-to-do. There’s another 
Christmas story about the house that happened 
while this family lived there. Grimes’ young- 
est son, George, was something of a puzzle and 
maybe a trial to his father, for George was a 
dreamy, bookish sort of person; at least as 
much so as a lad could be in a farming com- 
munity that was not far out of the pioneer 
period. Instead of having a passion for horses 
as most of the country boys did he spent his 
spare time in getting hold of and reading 
what few books the neighborhood owned. He 
made a friend of a young local preacher, a 
devoted man who had been educated at And- 
over and who had crossed the Mississippi at 
the promptings of the true missionary spirt. 
George read the parson’s rather scanty library 
and from the parson himself caught glimpses 
of a new and fascinating world. 

‘“George had been named for an uncle who 
was a moderately successful lawyer in Boston 
and who was known to the parson. In fact 
the young preacher had come to this neighbor- 
hood largely because his lawyer friend had 
recommended him to George’s father. The 
outcome of the matter was that the preacher 
prepared the boy for college as well as he 
could, and the lawyer agreed to make a home 
for him while he was studying at Harvard. 

Boston was too far away to admit of many 


trips back and forth, so George was gone three years. 

‘*Grimes did pretty well on the farm, but he was a miller by trade, 
and he finally saw his way to make an exchange of his farm for a mill 
about a dozen miles distant. While the trade was in the making Grimes 
got a letter from his brother saying that George was sick and wanted to 
come home. He was threatened with tuberculosis. The boy, so his 
uncle wrote, talked about home all the time; especially about the old 
house and the way the sunlight shone on the living room floor, and about 
the trees and how the sunlight shone thru the branches on a winter 


night. He felt that if he could 
just get home, back to the old, 
familiar house, he could get his 
strength back again. George wrote 
his father, saying the same*things. 


Father Makes Sacrifice 


‘“Mrs. Grimes was a meek little 
woman who never asserted herself, 
and she had a dumb, appealing 
manner that may have irritated 
her husband at a crisis like this. 
She put in a timid petition that 
they keep the farm and let the boy 
do as he wished. Grimes had little 
sentimentality in his makeup. He 
eouldn’t understand why one 
should feel so about any particular 
house. The important thing was 
to be decently sheltered some- 
where, and the house itself made 
no difference beyond this point. 
To have the boy come back would 
spoil his trade and with it the one 
dream he had long cherished; and 
all for no sound reason so far as 
he could see. But the boy wanted 
it; he was sick; and Grimes with 
all his shrewdness was a father 
first and a farmer or a miller sec- 
ond. So, somewhat to his own 
surprise, I suppose, Grimes called 
the deal off and sent for his son. 

**George got home just before 
Christmas, and the whole neigh- 
borhood helped welcome him. They 
knew he had little strength, and 
they showed an exquisite thought- 
fulness in the quiet way in which 
they let him know how glad they 
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were to have him back again. They decorated 
the old house with evergreens and bittersweet; 
and this together with the clear winter sun- 
shine gave the old place a glorified appear- 
ance. The boy seemed to gather new strength 
with every home breath he drew. He wan- 
dered about the house in an eestacy of con- 
tentment, and he spent hours walking thru 
the woods and about the farm. It soon became 
evident that he was going to recover, and two 
years later he returned to Harvard a well man. 
His father never commented on his changed 
plans, and as the mill then belonged to people 
who would not part with it, Grimes quietly 
farmed the old place as long as he lived. 
George is a missionary somewhere in the 
Orieut, and he tells me he has with him a 


picture of this old house. He says it means 
more to him than just the pluce so charged 
with friendly associations that it saved his 
life. It means also his father’s uncomplaining 
sacrifice, and his readiness to minister rather 
than to be ministered unto. And in this the 
missionary sees in conerete form the story he 
is trying to build into the moral life of the 
East. 


Sentiment Zenters Around the Home 


**T doubt if these two stories of the old 
house are the most remarkable that might be 
told about it if we knew the inner history of 
the people who have lived here. It is no acci- 
dent that so much sentiment centers around 
the home, or that Christmas is the great holi- 


day of the family life. The deepest character. 
istic of the human spirit is a desire to build, 
to create, to add value to life; and a tru 
home is a continuous process of building. 1; 
seems to me more than a happy accident tha 

Christmas is the birthday of a Carpenter Wh 
spent much of His adult life working at Hi 

trade. I like to imagine that as His hands he! 

the tools His mind was working out His minis 
try, ‘that they might have life, and that the. 
might have it more abundantly.’ At the com 
ing of the Great Builder nothing could hav; 
been more fitting than the proclamation by 
the Christmas angels of peace on earth, good 
will toward men. The work of every tru 
builder in some degree echoes that proclama- 
tion and helps bring its fulfillment to pass.’’ 
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The annual exhibition of 
the Associated Artists of 
America was on at the in- 
stitute. The pictures were 
most creditable. Many of 
the names of the artists would be familiar were 
the roll to be called. Over in the corner hung 
a picture very different from the others. The 
signature of the artist was new and unfamiliar. 
The day was a big blue and gold jewel set in 
the heart of December—sort of a turquoise 
matrix. The Avenue was vibrant with the joy 
of approaching Christmas. The universal holi- 
day spirit was capitalized into action, 

Along the Avenue walked the Girl who was 
something alone—something apart from the 
crowds of the big city. The fresh, gay wind 
fluttered her thin skirts and ruffled the worn 
fur around her throat. She was fearfully home- 
sick and desperately poor. 

What should she do on Christmas day? The 
thought of a Christmas dinner in a cafeteria 
made her shudder. Christmas dinner in a cafe, 
with the accompaniment of syncopated music, 
was quite out of her line. Christmas dinner in 
her dingy little room would be like many other 
dinners on many other days. 

It is not enough to know that Christ was born 
in Bethlehem two thousand years ago. Every 
year Christmas must be a new birth. He must 
be born again in the heart. The world must 
have a new vision. The story must be pulled 
from the clouds and made a reality on earth. 
The world needs the Star. 

The Girl knew all this but she was home- 
sick and lonesome. 

When thé first baby had come to a little home, 
““way out where the West begins,’’ the young 
mother, with an undefined sentiment all her 
own, had hung in the window on Christmas 
eve, a little red stocking, and underneath it, had 
lighted a little red candle. 

When more babies came and more stockings 
were hung around the fireplace, the one little 
red stocking and the gay little candle were still 
in the front window. The stocking was filled 
with diminutive candy canes. Their little 
crooks peeped out with an invitation and the 
children on the street came in and helped them- 
selves and went joyously away with their Christ- 
mas pelf. The neighbors had candles in their 
windows but no one infringed on that original 


idea of the young mother, and they called the’ 


little window of the little house The Sign of the 
Red Stocking. 

She knew it would be there, this Girl who 
was walking alone down the Avenue on the 
jeweled day in December. She was the baby who 
had come to this little home twenty years be- 
fore. The little red stocking had been hung 
in the window for her. She loved it because 
of its personality; it was her’s. She loved the 
glow of red against the green of the old fir tree 
beside the door. She loved the red and the 
green and the shaft of yellow that shot out into 
the purple night when the lamps were lighted. 
She read rhythm into the color because she was 


At the Sign of the Red Stocking 


[By Louella P. Ford] 


an artist and had painted bits here and there 
that real artists had commended. There was 
much love in the little home but a very meager 
amount of money. She had had almost no train- 
ing in this talent that she possessed. 

But just this last summer had come the won- 
derful opportunity for study and work in this 
big city. And how she had studied, and how 
she had painted and because she was homesick 
and alone, her very soul was in the pigments 
and love was in her brush. The picture over 
in the corner of the exhibition with the new 
and unfamiliar signature was hers. The sub- 
ject was very simple, very domestic. There 
was a little house with its outlines blurring in 
the early winter twilight. There was snow 
shrouding itself in purple shadows and growing 
darker under the reaches of an old fir tree by 
the door. It was all indistinct and wistful and 
misty, all except a glint of red in the front 
window and a candle that burned under it. 
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The shaft of yellow shot out in the purple of the 
night and told secrets of all sorts of happy 
things going on in the house. 

A strange, simple thing to hang in a collee- 
tion of ambitious pictures, was it not? It was 
listed in the catalog, ‘‘At the Sign of the Red 
Stocking.’’ As the Girl turned from the Avenue 
and went up the steps of the institute, a sharp 
December wind cut thru the thin coat. Her 
heart was depressed. Her purse nearly empty. 
The little red stocking at home seemed sending 
an appeal thru the miles. Father and Mother 
and Jim and Harry and Bess were there, and 
love was there, but the way was long and rail- 
road rates prohibitive. Could she ever stand it? 
Up the steps of the institute slowly went the 


Girl. Every day for a whole 
week, before this jeweled 
day, she had gone up these 
same steps. She could almost 
hate her own picture. She 
had put in it all of her loving memories. She 
had painted the dearest thing in the world, her 
own little home. She could feel the purple 
shadows under the fir branches; they were so 
real to her. And the rabbits scurrying! And 
the snowbirds whirring! She wanted the exhibi- 
tion to end. It would, tomorrow. Then she 
would tear off the cheap, home-gilded frame 
and put the picture away in the dark of her 
closet and never paint again. She had painted 
the thing she loved best. She had bared her 
soul to the publie and she had been defeated. 

On thru the galleries she went, past rows 
upon rows of other pictures, and then she 
reached her own. She looked once. Then again. 
Then a surge of something that was tragedy 
and vietory and hallelujahs spread from her 
head to her feet. Her picture was not only 
ticketed with the medal of honor but across one 
corner was the significant word ‘‘Sold.’’ Sold! 
Sold for money! Commercialized if you will! 
Art brought down to the common level of an 
exchange of coin! 

But over and around and enveloping the 
medal of honor and the word ‘‘sold’’ was an 
other word that she could not see but could 
hear and feel. It was a word of triumph, of 
love, of heaven on earth. Like a bugle call it 
came, thru the mountains from the West. Like 
a pron of victory it came shouting thru the 
air. And the word was ‘‘Home.’’ 

Home—with the red stocking and the yellow 
light. Home—with Jim and Harry and Bess 
crowding around her—loosening her coat, un- 
fastening her fur, laying hands on the mysteri 
ous packages that she would have in her suit 
cease and threatening, with love’s violence to 
open them before the appointed time. Home 
with father, big and proud and dear. Home— 
with mother! ’’ 

This prayer went up from the Girl’s heart: 

‘‘Father in heaven, as the birthday of Thy 
Son draws near, I thank Thee, for the gift of 
Him to the world. I thank Thee too with all 
of my heart that my little painting of the home 
that I love has made it possible for me to spend 
Christmas with those who are dearest on earth 
to me.’’ 

One judge of her picture had said to another: 
‘«The technique is not remarkable but the color- 
ing is unusual and I ean tell you, a piece of 
that girl’s soul came with the light thru that 
little window.’’ 

The purchaser said: ‘‘I don’t know so much 
about pictures, but there was something about 
it that carried me back to my own home when 
I was a boy. Some way there’s a soul there that 
speaks to your own soul; that’s why I bought 
the picture.’’ 


Way back at the real ‘‘Sign of the Red 


Stocking’’ ‘‘out where the West begins,’’ there 
was an unbroken little family and the holy 
exaltation of Christmas. 
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AK Christmas Gift to Myself 











We have all laughed at the lonely spinster 
who sends herself a valentine, and at the ro- 
inantie girl who pretends that she has received 
1 ardent love letter. But, after all, the spin- 
ster is not so slow, for she receives a certain 
low of satisfaction and perhaps amusement 
over the curiosity of the village postmistress 
and her neighbors; and the girl who longs for 
romanee, gets a slight thrill in the envious 
vianees of her associates. 

This year a leading business man whose name 
is one to conjure with, proposes to send himself 
a Christmas gift. He has thought the matter 
over and I believe that I shall tell you the 
story in his own words. Here they are: 

‘For years I have remembered my family, 
friends, and employees at Christmas time, either 
with money, suitable gifts, bonuses, advance- 
ments, or something of that kind. Christmas 
is an exceedingly busy season with me, for the 
reason that business is always heavy and there 
is little time for anything in the way of leisurely 
plans or extras. For this reason I have taken 
care of the business part of the Christmas pro- 
gram, but have usually turned a sum of money 
over to my wife and have told her to do the 
rest. 

‘For several holiday seasons the condition 
has grown even more and more tense, and when 
the twenty-fifth day of December actually ar- 
rived, I found that I was pretty well nerve 
frazzled, and our home was given over to the 
season’s festivities—so there was no time for 
thought. 

Appreciates Christmas Spirit; Not the Gifts 

‘*A survey of my Christmas gifts has some- 
times brought me amusement; at other times 
exasperation, but always an appreciation of 
what those who remembered me tried to do in 
the way of making me happy. 

‘fT have been afflicted with the usual faney 
ribbon-tied boxes of atrocious cigars, with new 
luce eurtains for the living room, with a won- 
derful earved settee for the front hall, with 
solid silver knives and forks. Last year I rather 
expected that my wife would give me a hand- 
some fur cape. Of course, if I didn’t wear it, 
she eould—but in place of that, bless her heart, 
she presented me, her countenance radiant and 
slowing, with a wonderfully illuminated set of 
Shakespeare. She is the president of the 
“hakespeare Club, and perhaps doesn’t realize 
that my own reading has to be along modern 
business lines. If ever I do get a chance for a 
ttle relaxation, I might as well confess that 
‘ like a good detective story. 

‘*Well, to come back to the Christmas gift. 
‘he period between Christmas and New Year’s 

always erowded with endless details and ar- 

ngements for getting the calendar and fiscal 
ar closed up. So I find that it is customary 

r me to come to the first day of the new 

ar hurried and crowded and without any defi- 

¢ plans for the improvement of my own per- 
nal efficiency or my business methods. 

‘fT do not scorn the ‘resolutions’ 

ople so commonly make—and break! Resolu- 
ons are good. They help us to face the weak 
\/aces in our own management, and to plan for 
‘rengthening those weak places. Even recog- 
uzing them is a good thing. And trying to 
'vercome them sets our faces in the right diree- 
‘ton, In some instances we actually keep the 
oal of better things in sight, and make some 

(\vaneement, even if it is spasmodic. Even this, 
‘ou will grant, is better than to go to sleep by 
the way. 

‘‘Last year at Christmas time I really wanted 
' certain item of furnishing for my office. I 
needed it, and I had somehow a funny little 
‘ope that my family would have taken notice 
‘{ my expressed desire for that Piece of equip- 
ment, and would surprise me with it on Christ- 
tas morning. I could have bought it, of course, 


which 


[By Lester @. RKerbert| 


and eventually did, but somehow I wanted to 
feel that they understood what I was up against, 
and cared enough to desire to ease the load a 
little. 

‘*Nobody thought of it. Why should they? 
But then and there I resolved next year (that 
is, this one) that I should to all I could for 
the rest—and then that I would buy myself 
something that I particularly wanted and had 
never quite got to the point of having. 


Prepares a Little Gift ror Himself 


‘*But alack! and alas! The strain of busi- 
ness this year has been heavy, and I am not so 
sure that I have not done a wise thing in the 
inexpensive selection of a gift for myself. Per- 
haps this gift will be worth more to me than 
something made of wood or steel, or run by 
electricity. 

‘*Knowing how busy I always am at the 
holiday season, I deliberately took a half day 
off on a bright late November day, drove to 
a neighboring city, registered at the hotel, and 
took a room where I could be undisturbed and 
quiet for a few hours. I had a wonderfully 
restful time, for no one knew I was there, and 
the telephone didn’t ring, and no one dragged 
me forth on any business pretext whatsoever. 

‘*Tneidentally, I construeted my Christmas 
gift for myself, and it is all ready, neatly typed, 
placed in a long envelope and fastened with 
‘tuberculosis seals.’ It will be among my re- 
membrances Christmas morning. I may show 
it to the family and I may not. “It will de- 
pend upon the general atmosphere of things. 

‘¢Then this Christmas gift of mine will be all 
ready and the stage set for putting that gift to 
work on the first day of the new year. Rush 
will not deprive me of what I ought to have 
this year; nor lack of appreciation of the situa- 
tion on the part of others. And I am going 
to have what counts in a big and fine and 
strong way. 

“*You might perhaps call this Christmas gift 
which I am making myself, a series of resolu- 
tions or a good big dose of autosuggestion. 
Call it what you will. It is at least what I 
have lacked and what I am going to have. I 
eall it ‘The Platform of My 1922 Policy.’ 
Here it is: 

Can Share Gift and Be No Poorer 


“‘The peculiar thing about it is that I can 
present this gift to you and not be a penny 
poorer; while you may be much richer. With 
my gift goes this assurance that your happiness 
and prosperity are up to you, for ‘1922 Will Re- 
ward the Workers and Those Who Stick to the 
Job’—even as ‘1921 Rewarded the Fighters.’ 

‘*Now for the platform of my 1922 policy: 

1. Because a man’s success is in exact proportion 
to the will power which he exerts, I will cul- 
tivate my will power by doing the things I ought 
to do regardless of whether I always want to do 
them or not. 


2. Because suggestion is a powerful motivating 
force which often causes action or lack of action, 
I shall no longer organize my activities according 
to the bulk of public opinion. On the contrary I 
shall, as never before, be the master of my own 


fate, in that I shall make continual autosugges- 
tions; that is, suggestions to self as to what I 
want to do and as to what I want to become. 
Thus, I will rule my own destiny in place of being 
buffeted about by the tides of chance. 

3. Because real satisfaction and happiness are 
the result of effort and achievement, I will seek 
satisfaction and happiness by doing everything 
which comes to my hand better than it has ever 
been done before by me. 

4. Because mind and will power are influenced 
by physical conditions, I shall seek to improve and 
to maintain my health. I shall eat wisely and 
temperately. I shall sleep enough. I shall exer- 
cise in the manner which will aid in keeping me 
limber mentally and physically. 

5. Because this life is a preparatory school for 
a more important and more permanent course be- 
yond, I shall strive to gain the true outlook as 
to life and its privileges of service and prepara- 
tion. In short, I shall strive as never before to 
learn to “Put first things first.” 

6. Because I recognize that the hardships and 
anxieties of the last year are a blessing in dis- 
guise, I shall not whine or lament if the time of 
crucial testing is not quite over. I shall recognize 
the beneficial influences of overcoming obstacles. 
Neither a real soldier nor a world’s champion feels 
any joy or credit in overcoming a puny pigmy. It 
is the doing of hard things which prepares us to 
do harder ones. 

7. Because I have so much to learn, I shall read 
one sound business book each month of the new 
year. I shall not hurry thru it, nor choose it 
lightly. I shall select books written by men who, 
because of their experience, have something to 
say. Then I shall read and reflect—and learn. 
I shall keep these books, marking and making 
friends of them, and my life will be richer in con- 
sequence. 

8. Because time is limited and memory can not 
compass everything, I shall do less desultory read- 
ing than in other days, and shall make a study 
of my business magazines, reading more leisurely, 
but prepared to make use of such ideas as I can 
adapt. 

9. Because I shall not go this way again, as I 
am traveling it for the last time, I shall take 
more interest in my associates than I have done 
before; and I shall endeavor to be just a little 
more thoughtful and considerate of those who are 
near and dear to me—not because it is my duty, 
but because I want to! 

10. Because money is only a part of the pay 
which we get for what we do, I am going to live 
every hour of this year which I possibly can with 
the “Blue Bird of Happiness” singing in my heart. 
I shall be freer than in other years with my 
smiles of recognition, with the good cheer I shall 
offer, with the words of encouragement and in- 
spiration which I will speak. I will endeavor to 
live with the serenity which makes for efficiency 
and to keep in sight the glorious vision of my 
man’s task. . 

‘‘This is my gift to myself, and I am getting 
things ready for this new start. Already, I feel 
the urge of desire for the new year and what 
it will bring me. . 

‘¢Perhaps enough of you will accept the gift 
to make a goodly company—a company which 
will carry the spirit of Christmas into every 
day of the new year.’’ 


TO HANDLE ENTIRE OUTPUT 


Sr. Louts, Mo., Dee. 20.—The Tennessee State 
Lumber Co., of which George R. Hogg is presi- 
dent and Hubert F. Young is_ secretary- 
treasurer, has announced to the trade that its 
entire output, consisting of short dimension, car 
siding and decking, will be handled exclusively 
henceforth by the Chicago Lumber & Coal Co., 
Arcade Building, St. Louis. Mr. Hogg’s an- 
nouncement states that this is the Tennessee 
River product which was formerly handled by 
Hogg-Harris, St. Louis, and is well known to 
the trade. The Tennessee company specializes 
in 2x4—9, 10 and 12-foot; 2x6—9, 10 and 12- 
foot; 1x4—9, 10 and 12-foot; 1x4—9, 10 and 
12-foot, and 4x4—9, 10 and 12-foot. 
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“Retail Service” Which Wins Business 


Two men start in business with equal chances, with equal 
finances, with equal training and like prospects for success. 
The business of one is prosperous, while that of the other goes 
down hill. Seemingly there is little difference between the men, 
and little difference between their methods of conducting busi- 
ness. What, then, is the almost inevitable characteristic which 
makes the one successful and the lack of which causes the other 
to fail? In many cases the answer to this is found in the char- 
acter of service which the man or the company seeks to render 





to the public. Does your business possess this characteristic ? 
Or, you may ask, ‘‘ What is this characteristic?’’ 
to answer this last question and to point out to retailers how 
the spirit of service may be made to permeate a business, the 
AMERICAN LUMBERMAN instituted the ‘‘Retail Service’’ con 
test. In this week’s issue contribution awarded the third prize 
is presented, together with an entry given honorable mention- 

the last named dwelling particularly upon the business getting 
power of a smile.. Read them both carefully. 


In seeking 





The Third Prize Winner 


Service as applied to the lumber industry is 
but a reflection of the character and thoughts 
of the manager. By manager we mean the 
party who conducts the business whether owner 
or salaried employee. 

The service of a lumber store consists of two 
branches: the creative branch and the consum- 
mation branch. The creative branch is the ways 
and means by which the interest of prospective 
builders is aroused and here is where the real 
thinking of the manager will be reflected. If 
the manager thinks as do the progressive citi- 
zens of the community and joins with them in 
every enterprise that will be of general improve- 
ment, his own place of business will take on an 
atmosphere of progress. His buildings and 
fences will be kept in good repair; the piles of 
lumber will be systematically arranged and well 
piled; the driveways will be free from rubbish 
and weeds; the office will be neat and well 
ventilated and screened; the driveway thru the 
finish shed will be cemented or kept well oiled 
to eliminate dust. 


Then in order to show his wares to better ad- 
vantage he will have commodious, well lighted 
display-sales rooms where will be displayed the 
choicest designs of the craftsman’s art; a cozy 
breakfast nook placed where it will be bathed 
in the sunlight as it beams thru a beautiful 
casement window; a kitchen cabinet close-by 
exemplifying how many steps may be saved in 
preparing a meal; a mantel in front of which is 
the big upholstered arm chair inviting rest and 
repose; a colonnade and buffet to finish the 
picture. Then in one corner will be a real 
library whose shelves will be filled with the latest 
plan books and building helps systematically 
arranged and ecard indexed so that the salesman 
ean select the book that the occasion demands 
without unnecessary delay. Then last but not 
least, this manager, in order to put his ideas 
and thoughts into tangible form, will surround 
himself with a corps of assistants who will 
mirror his individuality in the execution of the 
service. 


The other branch of service that we have desig- 
nated as consummation, is the ability of the 
lumber dealer to satisfy the needs of the cus- 
tomer who has been led to form in his mind a 
‘*home ideal’’ by the appeal of the creative 
service. 

The manager who thinks and acts real creative 
service will not be lax in the execution of the con- 
summation service. His delivery equipment will 
bekept tothe highest state of efficiency. His stock 
of lumber will be ample and well assorted to 
meet all requirements. His sash, doors and 
millwork will be uptodate. His yardman will be 
capable and know how to deliver a house bill 
as it is needed. In other words, he will instill 
into his help the idea that their responsibility 
in any material bill sold does not cease until 
the last slap of the paint brush has put on the 
finish touch known as completion. 

If, on the other hand the manager is still 
clinging to that obsolete idea that farmers do 
not want to go into a neat, attractive lumber 
merchandising establishment because they are 
wearing a work shirt and overalls and for this 
reason lets his floors go unswept and his win- 
dows unwashed, or because some contractors 
smoke a cob pipe he thinks it necessary to have 
that long outlawed box of sawdust with its ae- 
cumulation of cigar stubs and various and sun- 
dry other items placed in the center of the office 





floor so that they will feel at ease when visiting 
his place, he will soon find that his class of trade 
will be the contractor who spends most of his 
time in D. Crook’s back room playing cards 
and the farmer who is letting his farm-run down 
year after year. 

A written advertisement from such a manager 
with the glaring caption so much in evidence 
‘*build now’’ would have about the same effect 
on the buying public that the mother’s com- 
mand ‘‘now shut your mouth and go to sleep’’ 
would have on her crying babe whose cuticle is 
being punctured on both sides of its spinal col- 
umn by stray pins carelessly left in its clothing, 
for the general appearance of his place of busi- 
ness would be a thorn in the flesh of any one 


Yea, Verily! 


And as we passed along, we came upon 
a man by the wayside, crying aloud, and 
rending his garment; and we spake to 
him, saying: For the love of Mike, old 
Top, wherefore rendest thou thy garment? 

And he said unto us, Woe is me! Now 
is the festival of Christmas but a little 
time past, when it visiteth itself upon us 
again. Even as a hair shirt distracteth 
me, so am I irked to the marrow by this 
Christmas stuff. 

For he that goeth forth into the mar- 
ket-place to barter at Christmas time, and 
he that falleth ill of the itch, who shall 
choose between them? A birthday pre- 
sent can I bear to purchase, yea, a wed- 
ding putteth me not completely to the 
mat, but this holiday mush distresseth me, 
it getteth my goat. 


FF FSF F F F F&F 


This fellow, not being in the lumber 
business, could never appreciate with what 
pleasure two weary wayfarers thank their 
many customers and “worthy constituents” 
for pleasant relationships past, and es- 
pecially present, and, we hope, yet to 
come—so gol darn ye, perk up, have a 
joyful Christmas, fill up on enthusiasm 
*neverthing, for there’s a Happier Year 
coming.—GopFREY-BATES LUMBER ComM- 
PANY, Jackson, Mich. 


who had any civic pride or esthetic taste. No 
doubt such a manager would strive to sell a 
lady a breakfast nook while leaning over a 
rickety counter which is still strewn with the 
erumbs of some hired man’s noon-day meal. 














‘Or, he might advise on how essential are screen 


doors while the one on the front of his office 
sags so on its rusty hinges that it will not 
close, thus serving only as an obstacle to prevent 
the escape of the myriad flies that swarm about 
the place. Such a manager will obviously be 
surrounded with help that will mirror his care- 
lessness in the execution of both branches of 
service. 

Mr. Manager, to which element in your com- 
munity are you harnessed? To those who only 
show the marks of the hold-back straps? Or 
are you teaming with those whose shoulders are 
calloused pushing obstacles out of the way that 








obstruct the roads of progress in the community 
in which you live? Tell me and I will tell you 
whether your buildings are in good repair or 
not; whether your stock of building material 
is up to date and well-kept or not; whether 
you have a well equipped display sales room or 
not; whether all cylinders of your motor trucks 
will ‘‘mote’’ or not, or whether your horses are 
lame or not; whether your methods of keeping 
accounts are modern and your office force care- 
ful and courteous or not; whether the man in 
charge of your consummation service is capable 
and knows how to deliver a house bill, or whether 
he would be just as likely to send out the floor- 
ing, sash, doors, and finish on the first load 
instead of the cement, form-lumber and base- 
ment frames. In other words, I will tell you 
whether you are giving proper service or not. 
M. L. CoopPEr, 
MePhee & MeGinnity Co., 
Denver, Colo. 


This Won Honorable Mention 


Few of our customers in this locality know 
much about lumber, or of general methods of 
building. I have taught them to bring their 
problems to me, by preaching thru our weekly 
papers and most every other medium of adver- 
tising; that, having spent the greater part of 
my life in considering building, I am likely to 
know more about their problems than they could 
hope to learn without making a study of mate- 
rials, plans and such details themselves. A man 
builds only three or feur homes in a life time, 
most of us not that many. It follows then, 
that a dealer who is in touch with all latest 
methods and really has the welfare of his cus- 
tomers at heart can, in the absence of a trained 
architect, give these inexperienced ones the bene- 
fit of his experience, which he is bound to ac- 
cumulate if he keeps his eyes open. He should 
lay this store of building experience at their 
feet, offer it always, not once or twice, but keep 
placing it before them. Make them think of 
you when they even consider building a hog 
trough or a chicken house. Help them freely, 
cheerfully, and by all means restrain yourself 
when their faith in you throws them open for 
you to ‘‘put the hooks to them.’’ Charge the 
same price to all. Give the best quality. Do 
it cheerfully. After a few years of service such 
as this it will appear to you that you’re doing 
more than they deserve. Then it’s a good idea 
to adopt a slogan, up to which you have to live. 
I adopted ‘‘ Always Glad to See You’’ as mine. 
and tho sometimes it seemed pretty hard to give 
the services offered and sometimes I was over 
worked, I have lived up to it. If I can’t smile, 
I can make them do so and then its easier for 
me to smile with them. 

I have taken a big part in the civie work 
done in our town and county; have kept in touch 
with our carpenters and contractors; have antic- 
ipated their needs and boast that they have 
never had to wait on the arrival of special mill 
work or material; have helped bring contractor 
and builder together, sometimes drawing up 
agreements protecting both; have in_ short 
‘“done by my customers as I would be done 
by.?? 

I found that the above policy brought me 4 
world of non-competitive business and made 2 
great many friends and generally brought pros 
perity to me and my employers, with whom I re- 
mained until Oct. 1, 1921. 

B. F. BRownIneG, 
Stilwell, Adair County, Oklahoma. 











DECK MBI 
sce 
Vv 
some 
Buresu 
ers ani 
and sho 
ures Ap] 
js illust 
done in 
a floor | 


The A 
$50 
the 


scene i 
priate 
out is | 
any lu 
It w 
was de 
to offe: 
most e 
dow, d 
tral fe 
contest 
be con 
dred b 
out th 
Deal 
at one 
copies, 
enthus 
time hh 
delays 
Treacy 
In con 
Was ex 
Pho 
exhilii 
and in 
Mittee 
imon< 
Nile: 
cern ¢ 
exhi}si 
tion 
Waco, 
Co., I 
For 
lookv¢ 
provers 
sho \ 
of the 
Sent f 


cents 


Sa 
JE 
be we 
half | 
street 


MBER 24, 1921 


AMERICAN LUMBERMAN 


45 





NEWS AND POINTERS FOR RETAILERS 


Wins Display Window Prize 

some months ago, the Arkansas Soft Pine 
Burenu added to its sales aids for retail deal- 
ers an unusually attractive cut-out for counter 
and show window display. This cut-out meas 
ures approximately 24 x 24 inches over all, and 
js illustrated with a small Dutch colonial house 
done in four colors. Across the lower part is 
a floor plan of the house, with a homey library 


PPYRKANSAS Sort Pinf 


Satintike Intertor fue 


trucks of the MePhee & McGinnity Co., carry- 
ing Christmas cheer to good little boys and girls 
who have daddies, sisters, or brothers connected 
with the company. The children of everyone 
identified with this company in Denver get a 
personal call from merry old Santa every Christ- 
mas and there are so many of them that he has 
to leave his reindeer at home and use ‘‘Zip 
Service’’ to get around on time. 

The company’s custom of remembering all 





Ae 


The Arkansas soft pine display window of the Niles Lumber Co., Niles, Mich., which won the 


$50 prize offered by the Arkansas Soft Pine Bureau. 


the window 


scene in one corner, with some brief and appro- 
priate wording on home ownership. This cut- 
out is the first thing of its kind ever issued by 
any lumber organization. 

It was so well received by the trade that it 
was decided by the Arkansas Soft Pine Bureau 
to offer a prize of $50 to the dealer making the 
most effective display, either in his show win- 
dow, display room or office, using it as the cen- 
tral feature. A circular letter announcing this 
contest and the conditions under which it would 
be condueted was sent to some thirty-five hun- 
dre bona fide Arkansas soft pine dealers thru- 
out the regular trade territory. 

Dealers who had not yet received the cut-out 
at once became interested and sent in for their 
copies, while those who had received it wrote 
enthusiastic letters, some requesting that the 
time limit be extended to allow for unforeseen 
delays and to permit them to get their exhibits 
realy and photographed in time to be included. 
In «omplianee with this request, the closing date 
was extended from Nov. 1 to Dee. 1. 

Photographs of many novel and interesting 
exhilits have been received, but after a careful 
and impartial examination, the advertising com- 
mitt-e of the Arkansas Soft Pine Bureau unan- 
morsly deeided in favor of the exhibit of the 
Niles Lumber Co., Niles, Mich., to which con- 
cern the prize of $50 has been awarded. Other 
exhivits of merit which deserve favorable men- 
tion are those of the Wm. Cameron & Co. (Ine.), 
Waco, Tex., and the East Arkansas Lumber 
Co., Blytheville, Ark. 

kor the benefit of those dealers who over- 
looked this particular feature of the advertising 
provram of the Arkansas Soft Pine Bureau, it 
sho ld be said that there are still a very few 
of ‘he cut-outs on hand, one of which will be 

to each interested dealer on receipt of 25 

i's to cover packing and carrying charges. 


eee 


Santa Zips to Employees’ Children 

ENVER, CoLo., Dec. 19.—Santa Claus (may- 
by we should say Santa Clauses, for there were 
half a dozen of them) this week sped thru the 
Streets of Denver on the green ‘‘Zip Service’’ 


The cut-out is shown in the center of 


the kiddies of its employees originated in 1917. 
It was planned to have a big community Christ- 
mas tree in the company’s dining hall, but re- 
strictions due to the influenza epidemic pre- 
vented the gathering. ‘‘If they can’t come to 
see Santa Claus, we’ll send Santa to them,’’ an- 
nounced William P. MePhee, president of the 
company. The innovation was such a ‘‘hit’’ 
that it has been pursued ever since. 

All the presents distributed are ‘‘on’’ the 
company, 


~~ 


An Attractive Practical Retail Office 


The office of a retail company is very fre- 
quently the symbol by which it is judged. In 
the early days of retailing, office equipment, 
system, service and advertising were not very 
important factors in the business, but that day 
is now past. People judge a_ business, its 
enterprise and its character by appearances. 
New people who come 


to make their plants pleasant places for the 
public to visit. 

Hunter, Allen & Co., Lacon, Ill., have just 
completed a very interesting and attractive 
office building. The front elevation as may be 
seen from the illustration, is decidedly unusual 
and one which will undoubtedly attract the eye 
of the passerby. This office is simple, its ar- 
rangement is good, and yet it is attractive. 
There is a basement under the whole building 
and the office is heated with a furnace and in 
the office are displayed in many ways the things 
the company has for sale. Lumbermen will 
appreciate the simplicity and good arrangement 
of the office plan. There are plenty of doors 
coming in from all sides. The company is very 
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well pleased with the new office and is finding 
it very effective in getting business. Regard- 
ing it an official said, ‘‘ We are very well pleased 
with the new office and now only wonder why 
we did not build it years ago.’’ 





to a city look about 
them and make their 
conelusions from what 
they see. People who 
have dreamed for years 
and years of building « 
home of their own and 
have _ enshrined this 
dream in their hearts, 
ean not help but look 
with repugnance upon 
an unattractive ill-kept, 
ramshackle office build- 
ing or retail yard. The 
thought is inescapable, 
‘*How may my dreams 
of a beautiful home be 
realized in such a place 
as that?’’, and so it is 
that retail lumbermen 
are building attractive 
offices or cleaning up 
their yards and are in- 
stalling service rooms 
and generally are do- 
ing everything possible 


Attractive and Unusual Office of Hunter, Allen & Co., Lacon, Hil. 
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NEWS FROM THE CONSTRUCTION FIELD 


VALUABLE REPORT ON HOUSING 


MILWAUKEE, WIS., Dec. 19.—The State Bu- 
reau of Commercial & Industrial Relations has 
just completed a study of ‘‘Industrial Hous- 
ing,’’ which the few lumber dealers who have 
seen it pronounce one of the best contributions 
on the subject yet noted. The text of this 
study will very probably be widely circulated at 
an early date among Wisconsin lumber dealers, 
with the codperation of manufacturers, as it is 
considered, in a sense, as being a remarkable 
group of merchandising ideas, altho not in- 
tended for that purpose. Said one Milwaukee 
dealer: ‘‘The study is simply loaded with good 
merchandising ideas for the lumberman. It, 
of course, also interests the lumber manufac- 
turer who may be considering workers’ housing 
problems. ’’ 

The study points out that such projects as 
industrial housing plans are undoubtedly more 
successful as business propositions than as phi- 
lanthrophies. How lumber dealers can assist in 
forming of industrial building projects is next 
discussed. The economies of large scale housing 
programmes are also mentioned, not excluding 
the advantages of buying on a large scale such 
items as lumber, and reduction of contractor’s 
percentages per unit, fees ete. Many American 
and European projects have been incorporated 
in the outline and conclusions in the housing 
study. 

Concerning organization, 
report says in part: 

In order to stimulate sentiment for community 
coéperation it is suggested that a report be pre- 
pared, after competent investigation, of the nature 
and extent of the needs for industrial housing in 
the community. Since the average wage earner 
can not spare more than one-fourth of his income 
for rent, the program should be formulated with 
this limitation in mind. Often the wage earner 
may be unable to purchase, altho he can rent. 

The next step is to secure sufficient financial 
support for the organization of a corporation whose 
sole purpose is to encourage house building. Busi- 
ness men, members of the chamber of commerce, 
or employers alone could unitedly guarantee suc- 
cessful financing. It is always advisable to have 
as a central figure—as president of this corpora- 
tion—one in whom both workingmen and business 
men have the utmost confidence. Often the mayor 
may be a desirable man to occupy this central vosi- 
tion. 

Promoters of many industrial housing projects 
make the common mistake of investing too much 
in the laying out of curved thorofares, and in 
adorning the tract with a variety of picturesque 
streets, walks and parks. 

In selecting the plot there are these main points 
for consideration : 

1. What location -is best for factories from the 
standpoint of factory efficiency ? 

2. What arrangement of the residential sections 
will be most attractive and convenient for a com- 
munity viewpoint? 

38. Convenience of transportation for factory 
workers. 

Years of experience support the opinion that the 
single detached type of industrial house is the one 
which should be adopted. Formerly there was an 
almost universal type of worker’s home, having a 
narrow frontage and deep setback. The familiar 
long rows of continuous terrace houses with long 
slanting roofs, bay windows, gables ete. became the 
vogue, with scarcely any thought for proper do- 
mestic working space or of the needless burden of 
expense this ornamentation entailed upon the oc- 
cupants, 

All nonessentials should be tabooed. There 
should be concentration on the simpler types with 
plain roofs devoid of gable intersections which are 
expensive and are a poor protection against the 
weather. Monotony can be readily avoided by the 
skillful use of color effects, site planning, varying 
the placement of houses here and there, and bv 
leaving occasional vacant lots for recreational 
spaces, 

In selecting the type of houses, cost per unit 
should be taken into account as well as supply of 
light and other like considerations. Where the 
number of houses is rather large for the size of the 
tract, the single detached house may have to be 
eliminated, and the use of the semidetached and 
group types may have to be resorted to. This 
need not be detrimental to the attractiveness of 
the project. The argument is often advanced that. 
to secure the maximum of light and air, the single 
detached house offers the best solution. It always 
must be borne in mind that each additional advan- 
tage is secured only at a greater cost of both land 
and of construction. If the group house is used, 
the rooms should never be over two rooms deep, 
if abundant sunlight and ventilation are to be 
secured for every room. The group house reduces 
the cost of both land and of construction, and of 
heating as well. 

If, however, the promoters are unable to invest 
large amounts for each workman’s home and if 
the single detached house is to be used, each worker 


procedure ete., the 





should be permitted to manifest his individuality 
in its construction and design as wise direction ad- 
vises. For if it is our hope that the worker shall 
make the house in which he is to live truly a 
home in which he may take pride, he should be 
given an opportunity to share in its designing. The 
love for his own home and the associations at- 
tached to it are what keep the worker a steady 
householder and so in most cases a steady em- 
ployee. 

To satisfy this fundamental instinct of the 
worker the houses should be only partly completed, 
enough to furnish a decent minimum of shelter. 
As the home is paid for and the worker proves his 
good intentions, the industrial housing manager 
may authorize additions to the original building, 
such as porches, dormers, bays and wings. _The in- 
terior finish also can be designed to admit of 
changes which the owner can work out in accord- 
ance with suggestive plans or with the help of a 
consulting architect employed, preferably on part 
time, by the building corporation. 





LUMBER FIRMS EXPAND FACILITIES 


CLEVELAND, On10, Dee. 20.—The year 1921 
will go on record as one of the most favorable, 
so far as the housing development is concerned, 
in the history of the local building industry. 
Moreover, the ratio of approximately 83 frame 
dwellings out of every hundred houses built 
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gives lumber the lead it has always maintained. 
Prospects for further improvement in the in- 
dustry are so good that lumber interests in this 
territory have been inspired to expansion. The 
Elyria Lumber & Coal Co. is completing one 
of the largest lumber storage sheds in northern 
Ohio. The D. C. Curry Lumber Co., Wooster, 
also is completing a lumber shed, the first of 
several new units, at a cost of about $4,000. 





ISSUES NEW BOOK OF HOMES 


New Or EANS, La., Dee. 19.—The Southern 
Pine Association has just published a new and 
handsome book of actual homes and plans under 
the title of ‘‘Modern Homes,’’ thousands of 
copies of which now are being distributed. 
There are pictured in attractive manner fifty ex- 
teriors and floor plans of comfortable, homey 
small residences, particularly suited to southern 
climatic conditions, but which, with minor alter- 
ations, can be adapted to other sections of the 
country. Photographs of homes actually built 
and oceupied, and with the grounds laid out, 
are shown in this volume. They are from plans 
prepared by skilled architects and are creations, 
not copies, prepared in codperation with ex- 
perienced lumbermen. 

The homes pictured have been designed with 
the view to offering to the public the utmost 
in comfort, convenience and attractiveness at 
the smallest cost consistent with sound build- 
ing principles. The plans have been made so 
as to make use of standard stock sizes of mate- 
rials, including sash and doors, except front 
windows and doors, and the buildings are framed 
so that stock lengths of lumber can be employed 
without waste. Any prospective home builder 
ean take this book to his lumber dealer, point 
out the house in which he is interested and the 
dealer can obtain from the Southern Pine Asso- 
ciation blueprints and general specifications at 
the nominal cost of $1.50 a set. 


ADOPT BUILDING CODE OF ETH: ‘s 

New York, Dee. 19.—A ‘‘Code of hies 
for the Building Industry’’ was ratifie: last 
week by the New York Building Co: ress, 
While the new code is not mandatory, it | ints 
the way to curing many of the existing  vils 
and practices now adversely affecting the | rog- 
ress of the industry. 

It clearly points out the moral obligativ. < of 
each element in the industry to its co-w ker, 
Altho there have been codes that applied —eei- 
fically to individual trades or profession the 
code now adopted by the congress is the first 
ever formulated that takes in all of th. ele- 
ments concerned and applies a_progra’. of 
ethical procedure to them as a body. It + vats 
the industry as embracing the owner, real « -‘ate 
broker, banker, loan broker, arehitect, eo. rae- 
tor and subcontractor, material manufac: urer 
and dealer, and labor. 


A synopsis of the code follows: 


. It. is unethical for any one engaged in the \vild 
ing industry or any of its branches: 
GENERAL 

1—To unduly or improperly increase the cost 
of work or to produce work or workmanshij) in- 
ferior to that contracted for. 

2—To injure falsely or ‘cued the reputa- 

tion or business of another 
r or accept commissions amare 1 to 
i sales or contracts. 

4—To endeavor to circumvent the fair and rea 
sonable enforcement of ordinances and safety and 
sanitary codes, 

—TTo resort to or countenance 

THE OWNER 

1—To call for unnecessary or full estimates on 
tentative projects, or from unacceptable bidders, 
or to withhold proper facilities from those esti 
mating. 

2—To refuse credit data and statement as to 
reality of the project. 

3—To deal directly with the contractor where 
an engineer or architect has been employed for full 
services, including supervision. 

4—-To endeavor improperly to influence the archi- 
tect’s or engineer’s decisions as to contract obliga 
tions. 





“Shopping.” 


THE BANKER 
1—-To fail to give full weight to the commuuj 
value of improvements for which loans are desf 
_2—To fail to acquaint the borrower with all ¢ 
ditions (especially as to approval of materials -@ 
constructions) under which the loan is made. 
* re 
3 costs with fees,  it- 
missions or bonuses not legitimately earned. - 
THE REAL ESTATE BROKER 
1—To misrepresent conditions or conceal any 
facts having an improper bearing upon the real 
value of a property. 
2—To advise a type of development oppose: to 
the community interest. 
THE ARCHITECT AND ENGINEER 
1—To act in any other than a judicial cap: ity 
in determining contract obligations: or to fai! to 
require full performance equally by owner and | on- 
tractor. ° 
2—To require a contractor to perform for |\im 
any part of the service which is generally ‘c- 
ognized as the architect’s work. 
838—To cover possible oversights or errors by in 
definite clauses in contract or specifications. 
4—To withhold certificates for payment wien 
properly due under a contract. 
5—To engage in the building trades, 
THE CONTRACTOR 
1—To give, knowingly, work or workman~ 'iP 
inferior to that contracted for. 
2—To endeavor to supplant the architect or en- 
gineer with the owner. 
38—To submit to the owner directly, without he 
architect’s approval and knowledge, any prop. tls 
or estimates. 
4—To fail to recognize his moral obligation. to 
subcontractors whose bids he has used in ma ng 
his own proposal. 
5—To underestimate, knowingly or carele ‘ly, 
the value or time of completion of any work. 
6—To withhold payment to subcontractors «1d 
dealers for work or materials for which he ‘as 
received payment. 
SUBCONTRACTORS AND MATERIAL DEALERS 
1—Knowingly to mislead thru trade custom oF 
terms as to the real cost or quality of wor! 0° 
materials and to mislead as to time of compl on 
of work or delivery of materials. 
LABOR 
1—To restrict the quantity or quality of he 
output of the individual. 
2—To increase cost thru arbitrary rules as [0 
number of workmen employed or use of plan! oF 
equipment. 
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3 » deny to any man the opportunity to learn 
en qualified, to practice a trade. 


iL, 
a o abandon the work pending the decision of 
disp between trade. 
MONSY ENOUGH FOR HOME BUILDING 


Co: uMBUS, OHIO, Dee. 19.—James A. Devine, 
secr ary of the Ohio Building Association 
Leas ie, following a trip thruout the Buckeye 
Staic, in which he met more than one thousand 
buil ing and loan associations thru various 
dist: ict meetings, announces that there will be 
sufi ‘ent money available in the spring to take 
care of all home building projects. In each 
f ‘'e sections visited Mr. Devine found that 


Z 


building and loan associations would be in ex- 
cellent shape in the spring. It is figured that 
fully 90 percent of the money for home build- 
ing in Ohio is usually furnished by building 
and loan associations. 


PURCHASES "35,000 ACRES OF PINE 


SHREVEPORT, LA., Dec. 19.—Announcement 
was made here today of the purchase by the 
Louisiana Central Lumber Co., of Clarks, La., 
of about 35,000 acres of long and shortleaf 
southern pine timber owned by William Eden- 
born, the stumpage being estimated at about 





260,000,000 feet. The consideration was not 
made public. Mr. Edenborn, his secretary E. 
Staman, and Charles 8S. Elms, of New Orleans, 
met Clarence Slagle and other representatives of 
the purchasers here today to close the negotia- 
tions. This is generally accepted as being an ad- 
vantageous purchase and Mr. Slagle and his as- 
sociates are being congratulated upon having 
secured this timber which is said to be the last 
large acreage of pine timber in the South finally 
to reach the hands of the manufacturer. ‘‘The 
Last of the Mohicans’’ is the way this tract was 
referred to by one of the interested parties. Mr. 
Edenborn was represented by Charles S. Elms, 





Peter Kuntz Co. Associate 
Lumbermen’s Sixth Annual 


Diyton, Onto, Dee. 19.—Recently the sixth 
convention of the Peter Kuntz Co. Associate 
Lumbermen was held here and, to use the words 
of Peter Kuntz, ‘‘it started with a bang and 
ended the same way.’’ The meeting was an- 
nounced to the people of Dayton and vicinity 
by half-page advertisements in all the Dayton 
papers. The advertisement was written pri- 
marily to explain to the citizens of Dayton the 
connection between the Peter Kuntz Co., the 
Peter Kuntz Lumber Co., which is the retail 
yard in Dayton, and the Peter Kuntz Co. Asso- 
ciate Lumbermen, The brief, explanatory text 
of this advertisement attracted unusual atten- 
tion and did more good than the sponsors ex- 
pected it would. The main part is as follows: 

Mecting in Dayton today are the principal retail 
lumber merchants of seventy-five prosperous Ohio, 
Indiana and Illinois cities. They are the Peter 
Kuntz Co. Associate Lumbermen, and this is their 
sixth convention. 

The story of this organization is an interesting 
romance of industrial achievement. It is a monu- 
ment to the foresight and genius of the man whose 
name it bears—-the late Peter Kuntz, sr. lt is 
also a practical working example of the principle 
of industrial coéperation. 

The late Peter Kuntz, sr., was a keen judge of 


human nature. He believed in helping men help 
themselves, 
Likewise he was a man who appreciated the 


truth of the old axiom, “A thing well bought is 


half sold.” As a result of his vision, the Peter 
Kunitz Co. is today one of the largest producing 
and purchasing units in the lumber industry. Few 
people in Dayton realize the significance or the im- 
portance of this organization, whose offices occupy 


the entire ninth floor of the Commercial Building. 
Wherever you see the orange-painted warehouses 
bearing the P. K. emblem you know that this lum- 
ber merehant has behind him the enormous manu- 
facturing resources and buying power of the Peter 
Kuntz Co. This guarantees greatest values and 
lowest prices. You also have the assurance of 
hishest integrity, maximum service and square deale 
In 
Lumber Retailer Has High Calling 
he eonference lasted two days and more 
i seventy-five lumbermen attended the meet- 
In presenting the address of welcome, 
r Kuntz said: 
‘ ‘rehandising of lumber and its allied products 
is high calling. It is thru efforts of the lumber- 


n that a great many homes are made possible, 
the one thing that makes America stand out 
e other countries is its great number of home 
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owners. There is no aim 
more noble or uplifting 
in any community than 
home owning, and this 
association has been pri- 
marily formed so _ that 
thru coéperation and ex- 
change of ideas the mem- 
bers can become better 
merchants in the truest 
sense of the word, assist- 
ing the home builder in 
working out a home of 
his own. 

Problems which con- 
front retail lumbermen 
generally were dis- 
eussed. Martin Kuntz 
gave a comprehensive 
talk on ‘*Collective 
Buying,’’ showing how 
the associate yards have 
standardized their prod- 
ucts by this means. 
Each yard can exchange 
with any other the com- 
modities it may be short on, thus helping to 
maintain the service and satisfy customers. 

Carl M. Graves, manager of the West Milton 
(Ohio) yard, was presented with a beautiful 
gold watch and chain by the company in recog- 
nition of his efforts and success in increasing his 
sales at West Milton during last year. 

One feature of the meeting was a visit to the 
woodworking department of the National Cash 
Register Co. While there, the men listened to a 
talk on cash registers and how they are made. 
At a later meeting at the City Club of the Na- 
tional Cash Register Co., a moving picture was 
shown entitled, ‘‘From Tree to Home.’’ Fol- 
lowing this, photographs of the associate yards 
and of their managers were shown on the screen. 
These pictures were shown so that every mem- 
ber might see for himself the kind of yard he 
is operating and how it compares with those 
operated by the other yards. 


Schedule of Special Talks 


The second day was devoted to business dis- 
cussions and the following were scheduled to 
give special talks: ‘‘Stocks of Merchandise,’’ 
C. K. Sanders; ‘‘ Future of the Lumber Busi- 
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Those who attended the sixth annual convention of the Peter Kuntz Co. Associate Lumbermen 





The officers of the Peter Kuntz Co. Associate Lumbermen (from left to 
right, seated): Charles Sanders, director; George H. Worch, director; 
Peter Kuntz, president; 
director; John T. Arnold, director; 
George W. Goodall, director; Charles J. Herr, director; Martin Kuntz, 


Homer Ballinger, director; Joseph Murphy, 
(standing) G. F. Hill, treasurer; 


ness,’’ A. R. Klipstine; ‘‘Comparisons,’’ Peter 
Kuntz; ‘‘How to Meet Competition,’’ A. R, 
Boekel; ‘‘Effort—The Key to Success,’’ Geo. 
Woreh; ‘‘Business Ideals,’’ Jos. Murphy; 
‘*Business Promotion,’’ Carl Graves; ‘‘ Value 
of the Association,’’ Chas. J. Herr; ‘‘ Policy of 
The Peter Kuntz Lumber Co.,’? Wm. Kuntz; 
‘“Tnsurance,’’ H. M. Gardiner. 

Those who attended the convention were par- 
ticularly struck with the visit to the National 
Cash Register Co. A. H. Campbell, supervisor 
of the woodworking department, had arranged 
a very unique exhibit showing the various kinds 
of wood used by the company in the manu- 
facture of its cabinets and also the methods 
of working these woods. The National Cash 
Register Co. buys a great deal of hardwood 
lumber for use in making its cabinets and has 
a splendid woodworking department and an 
unusually efficient yard in which the stock is 
seasoned. 


LUMBERMEN HEAD REORGANIZED BANK 


SHREVEPORT, La., Dee. 17.—With between 90 
and 95 percent of the stock represented, more 
than fifty stockholders attending in person, re- 
organization of the Commercial National Bank 
of Shreveport was formally perfected this 
week, with E. A. Frost, head of the Frost- 
Johnson Lumber Co., as chairman of the board; 
Ben Johnson, formerly of Mansfield, La., as 
president; and R. T. Moore, lumberman, active 
vice president, these three having been added 
to the official family in the reorganization which 
was perfected largely thru their leadership. 
Other lumbermen who are officials of the bank 
are 8S. G. Sample, A. J. Peavy, vice-presidents; 
and W. F. Johnson, E. R. Jones, G. S. Pres- 
tridge, F. T. Whited, and S. P. Weaver, direc- 
tors. 

A great deal of new capital has been added 
thru the reorganization, the paid in capital be- 
ing $1,000,000 with surplus totaling $300,000. 
The deposits exceed $10,000,000 and have been 
steadily increasing since the beginning of the 
reorganization some weeks ago, enhancing the 
fame of the Commercial National as one of the 
Southwest’s biggest financial institutions. 
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United States Supreme Court Affirms District Court’s Injun 


WASHINGTON, D. C., Dee. 19.—In a majority 
decision today the United States Supreme Court 
held that the ‘‘Open Competition Plan’’ of the 
American Hardwood Lumber Manufacturers’ 
Association is a restraint of trade and a viola- 
tion of the antitrust laws. 

Associate Justice Clarke read the majority 
opinion of the court, in which five of his col- 
leagues concurred, holding that the ‘‘Plan’’ 
was a revival of the old ‘‘gentlemen’s agree- 
ment’? plan. 

Dissenting opinions were handed down by 
Associate Justices Brandeis and Holmes, Asso- 
ciate Justice McKenna concurring in them, 
making the division of the court six to three 
against the hardwood men in the Open Compe- 
tition Plan. 

The decision, of far-reaching importancé to 
trade associations generally, came as a distinct 
surprise and disappointment to L. C. Boyle and 
G. Carroll Todd, counsel for the lumbermen, to 
lumbermen who happened to be in the city, and 
to trade association representatives, who were 
confident the court would take the view ex- 
pressed by Justice Brandeis in his dissenting 
opinion, which clears the American Hardwood 
association and members of the plan of all the 
charges brought by the Government. 

The case was twice argued at the request of 
the court. Common report had it after the first 
argument that the court was divided, with the 
majority on the side of the hardwood men. 
Questions by the justices during both arguments 
were generally construed as indicating a decided 
leaning toward the contentions of the hardwood 
men that all they sought to do in the Open 
Competition Plan was to transact business intel- 
ligently. 

However unfortunate for the hardwood pro- 
ducers immediately involved, the majority opin- 
ion of the court unfortunately is the law of the 
land. Attorney Boyle, who left for Cincinnati 
shortly after the decision was rendered and 
before he had an opportunity to make a careful 
examination of its phraseology, is considering 
filing a motion for a rehearing as the only 
chance to upset the majority opinion. 

This case was brought to the Supreme Court 
on appeal from the decision of the late Judge 
McCall at Memphis, Tenn., which enjoined not 
only the meetings held by members of the Open 
Competition Plan in groups at stated intervals 
and market letters sent out by F. R. Gadd as 
manager of statistics, but the circulation of 
reports on production, stocks on hand and past 
sales. This stopped the statistical work of the 
American association as well as the Open Com- 
petition Plan, altho many members of the asso- 
ciation were not in the plan. 

The Government contended that the plan con- 
stituted a conspiracy to restrict production and 
enhance prices in violation of the Sherman law. 
The prosecution was begun by former Attorney- 
General Palmer. 

Plans of the Department of Commerce to 
enlarge its statistical activities in codperation 
with trade associations have been held in abey 
ance until various legal points should be passed 
upon by the highest tribunal. 


Majority Hold ‘‘Plan’’ to Restrict Production 


The majority opinion held that the evidence 
showed that the so called ‘‘Open Competition 
Plan’’ was a combination to restrict production 
and increase prices. The purpose of the organ- 
ization, Justice Clarke said, was to bring about 
concerted effort to raise prices regardless of 
conditions and was unlawful. 

Altho actual price fixing was not charged by 
the Government, the majority opinion of the 
court held that the actions of the membership 
of the organization contributed toward price in- 
creases. The court held also that the term 
‘Open Competition Plan’’ was misleading and 
a misnomer, and that it was an old evil in a new 
dress and under a new name. 





The Majority Opinion 
The majority decision as read by Justice 
Clarke follows: 


“The unincorporated ‘American Hardwood 
Manufacturers’ Association’ was formed in 
December, 1918, by the consolidation of two 
similar associations, from one of which it took 
over a department of activity designated the 
‘Open Competition Plan,’ and hereinafter re- 
ferred to as the ‘Plan.’ 

“Participation in the ‘Plan’ was optional with 
the members of the association, but at the time 
this suit was commenced, of its 400 members 365, 
operating 465 mills, were members of the ‘Plan.’ 
The importance and strength of the association 
are shown by the admission in the joint answer 
that while the defendants operated only 5 per- 
cent of the number of mills engaged in hardwood 
manufacture in the country, they produced one- 
third of the total production of the United 
States. The places of business of the corpora- 
tions and partnerships members of the ‘Plan’ 
were located in many States from New York to 
Texas, but chiefly in the hardwood producing 
territory of the Southwest. The defendants are 
the members of the ‘Plan,’ their personal repre- 
sentatives, and F. R. Gadd its ‘Manager of 
Statistics.’ 

“The bill alleged, in substance, that the ‘Plan’ 
constituted a combination and conspiracy to re- 
strain interstate commerce in hardwood lumber 
by restricting competition and maintaining and 
increasing prices, in violation of the Anti-Trust 
act of 1890 (26 Stat. 209). 

“The answer denied that the ‘Plan’ had any 
such purpose and effect as charged, and averred 
that it promoted competition, especially among 
its own members. 

“A temporary injunction, granted by the Dis- 
trict Court, restricting the activities of the ‘Plan’ 
in specified respects, by consent of the parties, 
was made permanent and a direct appeal brings 
the case here for review. 

“Plan’’ Widely Adopted in United States 

“The activities which we shall see were com- 
prehended within the ‘Open Competition Plan’ 
(which is sometimes called ‘The New Competi- 
tion’), have come to be widely adopted in our 
country, and, as this is the first time their 
legality has been before this court for decision, 
some detail of statement with respect to them 
is necessary. 

“There is very little dispute as to the facts. 
The testimony of the government consists of 
various documents and excerpts from others, ob- 
tained from the files of the ‘Plan,’ and the testi- 
mony of the defendants consists of like docu- 
ments and excerpts from other documents, also 
from the same files, supplemented by affidavits 
of a number of persons, members and non- 
members, chiefly to the point that the confessedly 
great increases of prices during 1919 were due 
to natural trade and weather conditions and not 
to the influence of the ‘Plan.’ 

“The record shows that the ‘Plan’ was evolved 
by a committee, which, in recommending its 
adoption, said: 

“*The purpose of the plan is to disseminate 
among members accurate knowledge of produc- 
tion and market conditions so that each member 
may gage the market intelligently instead of 
guessing at it; to make competition open and 
above board instead of secret and concealed; to 
substitute, in estimating market conditions, 
frank and full statements of our competitors for 
the frequently misleading and colored state- 
ments of the buyers.’ 

“After stating that the purpose was not to 
restrict competition or to control prices, but to 
‘furnish information to enable each member in- 
telligently to make prices and intelligently to 
govern his production,’ the committee continues: 

“ ‘The chief concern of the buyer, as we all 
know, is to see that the price he pays is no 
higher than that of his competitors, against 
whom he must sell his product in the market. 
The chief concern of the seller is to get as much 
as anybody else for his lumber; in other words, 
to get what is termed the top of the market for 
the quality he offers. By making prices known 
to each other they will gradually tend toward a 
standard in harmony with market conditions, a 
situation advantageous to both buyer and seller.’ 

“Not long after the consolidation, a further 
explanation of the objects and purposes of the 
‘Plan’ was made in an appeal to members to 
join it, in which it is said: 

“*The theoretical proposition at the basis of 
the Open Competition plan is that ‘knowledge re- 
garding prices actually made is all that is 


necessary to keep prices at reasonably stal!+ ang 
normal levels. 


“The Open Competition Plan is a contra] 
clearing house for information on prices, jrade 
statistics and practices. By keeping all :iem- 


bers fully and quickly informed of wh: the 
others have done, the work of the Plan res) \ts in 
a certain uniformity of trade practice. T): re js 
no agreement to follow the practice of © hers, 
altho members do follow their most j»tellij- 
gent competitors, if they know what these com- 
petitors have been actually doing. 

“**The monthly meetings held in various sec- 
tions of the country each month have improved 
the human relations existing between the mem- 
bers before the organization of this plan.’ 

“And in another later, and somewhat si: nilar 
appeal, sent to all the members, this is found: 

“Competition, blind, vicious, unreasoning, 
may stimulate trade to abnormal activity: but 
such condition is no more sound than that 
medieval spirit some still cling to of taking a 
club and going out and knocking the other fel- 
low and taking away his bone. 

“*The keynote to modern business success is 
mutual confidence and coédperation. Codéperative 
competition, not cut-throat competition. Co- 
operation is a matter of business because it 
pays, because it enables you to get the best 
price for your product, because you come into 
closer personal contact with the market. 

“‘Codperation will only replace undesirable 
competition as you develop a coéperative spirit. 
For the first time in the history of the industry, 
the hardwood manufacturers are organized into 
one compact, comprehensive body, equipped to 
serve the whole trade in a thoro and efficient 
manner. * * * More members mean more 
power to do more good for the industry. With 
coéperation of this kind we will very soon have 
enlisted in our efforts practically every produc- 
ing interest, and you know what that means.’” 


Price-Fixing Disclaimed as Part of Plan 

“Thus the ‘Plan’ proposed a system of co- 
operation among the members, consisting of the 
interchange of reports of sales, prices, produc- 
tion and practices, and in meetings of the mem- 
bers for discussion for the avowed purpose of 
substituting ‘coébperative competition’ for ‘cut- 
throat competition,’ of keeping ‘prices at reason- 
ably stable and normal levels,’ and of improving 
the ‘human relations’ among the members. But 
the purpose to agree upon prices or production 
was always disclaimed. 

“Coming now to the fully worked out paper 
plan adopted. 

“It requires each member to make six reports 
to the secretary, viz.: 

“(1) A daily report of all sales actually mide, 
with the name and address of the purchaser, the 
kind, grade and quality of lumber sold and all 
special agreements of every kind, verbal or 
written with respect thereto. ‘The reports to 
be exact copies of orders taken.’ 


““(2) A daily shipping report, with exact copies 
of the invoices, all special agreements «as to 
terms, grades etc. The classification sha! be 


the same as with sales. 

“(3) A monthly production report, sho. ing 
the production of the member reporting during 
the previous month, with the grades and thick- 
ness classified as prescribed in the ‘Plan.’ 

“(4) A monthly stock report by each mer ‘er. 
showing the stock on hand on the first day of 
the month, sold and unsold, green and dry, th 
the total of each kind, grade and thickness 

“(5) Price-lists. Members must file at the ve- 
ginning of each month price-lists showing pres, 
f. o. b. shipping point, which shall be sti ‘cd. 
New prices must be filed with the associatio: as 
soon as made. 

“(6) Inspection reports. These reports ar to 


be made to the association by a service o° its 
own, established for the purpose of checkin: uP 
grades of the various members, and the ‘| )an’ 
provides for a chief inspector and sufficient :is- 
sistants to inspect the stocks of all mem! «rs 


from time to time. 

“The declared purpose of the inspection s: rv- 
ice is not to change any member’s grading ©X- 
cept with his consent, but to furnish each 1 m- 
ber a basis on which he can compare his prices 
with those of other members, thereby m:)ing 
all members’ reports: more intelligible and %C- 


curate. 

“All of these reports by members are sulject 
to complete audit by representatives of the ®:sv- 
ciation. Any member who fails to report shall 
not receive the reports of the secretary, «nd 
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failure to report for twelve days in six months 
shall cause the member failing to be dropped 
from membership. 


Reports Disclosed Details of Transactions 


“Plainly it would be very difficult to devise a 
more minute disclosure of everything connected 
with one’s business than is here provided for 
by this ‘Plan’ and very certainly only the most 
attractive prospect could induce any man to 
make it to his rivals and competitors. 

“But since such voluminous disclosures to the 
secretary would be valueless unless communi- 
cated to the members in a condensed and inter- 
preted form, provision is made for this, as fol- 
lows: 

“The secretary is required to send to each 
member: 

“(1) A monthly summary showing the produc- 
tion of each member for the previous month, 
‘subdivided as to grade, kind, thickness’ etc. 

“(2) A weekly report, not later than Saturday, 
of all sales, to and including the preceding Tues- 
day, giving each sale and the price, and the 
name of the purchaser. 

(3) On Tuesday of each week the secretary 
must send to each member a report of each 
shipment by each member, complete up to the 
evening of the preceding Thursday. 

(4) He must send a monthly report, showing 
the individual stock on hand, to each member, 
and a summary of all stocks, green and dry, 
sold and unsold. This report is very aptly re- 
ferred to by the managing statistician as a 
monthly inventory of the stock of each member. 

(5) Not later than the 10th of each month 
the secretary shall send a summary of the price- 
lists furnished by members, showing the prices 
asked by each, and any changes made therein 
must be immediately transmitted to all the 
members. 

(6) A market report letter shall be sent to 
each member of the association (whéther par- 
ticipating in the plan or not) pointing ‘out 
changes in conditions both in the producing and 
consuming sections, giving a comparison of pro- 
duction and sales and in general an analysis of 
the market conditions.’ 

“(7) Meetings shall be held once a month at 
Cincinnati ‘or at points to be agreed upon by 
the members.’ ‘It is intended that the regular 
meetings shall afford opportunity for the discus- 
sion ‘of all subjects of interest to the members,’ 

“The ‘Plan’ also requires the selection of a 
man ‘to take charge of the gathering and dis- 
semination of data, with necessary assistants,’ 
and the defendant, F. R. Gadd, was selected 
and given the title of ‘Manager of Statistics.’ 

“This extensive interchange of reports, sup- 
plemented as it was by monthly meetings at 
which an opportunity was afforded for discus- 
sion ‘of all subjects of interest to the members,’ 
very certainly constituted an organization thru 
which agreements, actual or implied, could 
readily be arrived at and maintained, if the 
members desired to make them. 


Important Additions to Paper Plan 

“Such, in outline, was the paper plan adopted 
by the association; but elaborate tho it was, 
in practice three important additions were made 
to it. 

“First of all, the southwestern territory for 
meeting purposes was divided into four dis- 
tricts, and instead of the monthly meeting pro- 
vided for in the ‘Plan,’ ‘in order that members 

could more conveniently attend,’ the record shows 
that forty-nine of these meetings were held be- 
tween January 31, 1919, and February 19, 1920 

-approximately one for each week, in some part 
of the territory. 

“Second—Before each of these meetings a 
questionnaire was sent out to the members, and 
from the replies received, supplementing the 
other reports, the statistician compiled an esti- 
mate of the condition of the market, actual and 
prospective, which was distributed to the mem- 
bers attending each meeting, and was mailed to 
those not present. There were eleven questions 
on this list, of which the most important were: 

“*(4) What was your total production of hard- 
wood during the last month? What do you 
estimate your production will probably be for 
the next two months? 

“*(10) Do you expect to shut down within the 
next few months on account of shortage of logs 
or for any other reason? If so, please state how 
long you will be idle? 

_“**(11) What is your view of market condi- 
tions for the next few months and what is the 


general outlook for business? State the reasons 
for your conclusion.’ 
Discussions Dealt With Future Conditions 

‘The ‘Plan’ on paper provided only for reports 
of past transactions and much is made of this 
in the record and argument—that reporting to 
one another past transactions can not fix prices 
for the future. But each of these three ques- 
tions plainly invited an estimate and discussion 
of future market conditions by each member 
and a codrdination of them by an expert analyst 
could readily evolve an attractive basis for co- 
operative, even if unexpressed, ‘harmony’ with 
respect to future prices. 

“Third—The ‘Plan’ provided for a monthly 
‘market report letter’ to go to all members of the 
association. In practice this market report let- 
ter was prepared by F. R. Gadd, manager of 
statistics, but his review of the market and fore- 
east for the future were contained, almost from 
the beginning, not only in these market letters, 
but also in the weekly sales reports, so that they 
were sent out to all of the members nineteen 
times between February 1 and December 6, 
1919, and they were discussed at all but one or 
two of the forty-nine meetings which were Held. 
All the activities of the ‘Plan’ plainly culminated 
in the counsels contained in these letters and re- 
ports. 

“This elaborate plan for the interchange of 
reports does not simply supply to each member 
the amount of stock held, the sales made and 
the prices received, by every other member of 
the group, thereby furnishing the data for judg- 
ing the market, on the basis of supply and de- 
mand and current prices. It goes much farther. 
It not only furnishes such information, with re- 
spect to stock, sales and prices, but also reports, 
giving the views of each member as to ‘market 
conditions for the next few months’; what the 
production of each will be for the next ‘two 
months’; frequent analyses of the reports by an 
expert, with, we shall see, significant sugges- 
tions as to both future prices and production; 
and opportunities for future meetings for the 
interchange of views, which the record shows 
were very important. It is plain that the only 
element lacking in this scheme to make it a 
familiar type of the competition-suppressing or- 
ganization is a definite agreement as to pro- 
duction and prices. But this is supplied: By 
the disposition of men ‘to follow their most in- 
telligent competitors,’ especially when powerful; 
by the inherent disposition to make all the 
money possible, joined with the steady cultiva- 
tion of the value of ‘harmony’ of action; and by 
the system of reports, which makes the discovery 
of price reductions inevitable and immediate. 
The sanctions of the plan obviously are, finan- 
cial interest, intimate personal contact, and busi- 
ness honor, all operating under the restraint 
of exposure of what would be deemed bad faith, 
and of trade punishment by powerful rivals.”’ 


Legal Principles Found Applicable to Case 


“The principles of law by which we must 
judge of the legality of the scheme of doing busi- 
ness thus provided for, as it was worked out in 
practice, are clearly settled by the antitrust 
statute and the decisions of this court inter- 
preting it. 

“The applicable provision of the act (26 Stat., 
Chap. 647, 209) reads: 

“ “Section 1. Every contract, combination in 
the form of trust or otherwise, or conspiracy, in 
restraint of trade or commerce among the sev- 
eral States . . . is hereby declared to be 
illegal.’ 

“Obviously the organization of the defendants 
constitutes a combination and confessedly they 
are engaged in a large way in the transporta- 
tion and sale of lumber in interstate commerce 
so that there remains for decision only the ques- 
tion whether the system of doing business 
adopted resulted in that direct and undue re- 
straint of interstate commerce which is con- 
demned by this antitrust statute. 

“It has been repeatedly held by this court that 
the purpose of the statute is to maintain free 
competition in interstate commerce and that 
any concerted action by any combination of men 
or corporations to cause, or which in fact does 
cause, direct and undue restraint of competi- 
tion in such commerce falls within the con- 
demnation of the act and is unlawful. 

“In Northern Securities Co. vs. United States 
(193 U. S. 197, 337) it is declared that: 

“In all the prior cases in this court the Anti- 
trust Act has been construed as forbidding any 
combination which by its necessary operation 
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destroys or restricts free competition among 
those engaged in interstate commerce; in other 
words, that to destroy or restrict free competi- 
tion in interstate commerce was to restrain such 
commerce.’ 

“In United States vs. Union Pacific Railroad 
Co. (226 U. S. 61, 87), decided in 1912, long prior 
to the forming of their combination by the de- 
fendants, the law was condensed into this ex- 
pression: 

““*To preserve from undue restraint the free 
action of competition in interstate commerce 
was the purpose which controlled Congress in 
enacting this statute, and the courts should 
construe the law with a view to effecting the 
object of its enactment.’ 

“And in Eastern States Retail Lumber Deal- 
ers’ Association vs. United States (234 U. S. 
600, 609) it was said: ‘It (the Sherman Act) 
broadly condemns all combinations and con- 
spiracies which restrain the free and natural 
flow of trade in the channels of interstate com- 
merce.’ And again on p. 613: ‘The argument 
that the course pursued is necessary to the pro- 
tection of the retail trade and promotive of the 
public welfare in providing retail facilities is 
answered by the fact that Congress with the 
right to control the field of interstate commerce 
has so legislated as to prevent resort to prac- 
tices which unduly restrain competition or un- 
duly obstruct the free flow of such commerce, 
and private choice of means must yield to the 
national authority thus exerted.’ 


Record’s Showing as to Purpose of Plan 


“With this rule of law and the details of the 
Plan in mind, we come to consider what the 
record shows as to the purpose of this combi- 
nation and as to its effect upon interstate com- 
merce. 

“We have seen that the plan provided for the 
selection of a man to have charge of the gath- 
ering and dissemination of the data, which were 
to be contained in the various reports, and that 
the defendant F. R. Gadd was selected for this 
purpose with the title of ‘Manager of Sta- 
tistics.” Mr. Gadd was a man of large experi- 
ence in the lumber business, competent and ag- 
gressive, and the record makes it clear that he 
was in complete and responsible charge of all 
the activities of this Open Competition Plan. 
He compiled the summaries of daily, weekly and 
monthly reports and wrote the monthly market 
letter and the market comment in the weekly 
sales reports which were distributed to the mem- 
bers. Some disposition appears in the argument 
but not in the evidence to suggest that Gadd 
exceeded his authority at times, but no objec- 
tion appears to have been taken to any of his 
conduct, and the secretary-manager says in 
his affidavit that his officers had frequent con- 
ferences and discussions relating to their work, 
and that affiant is familiar with the activities 
and methods of the Open Competition Plan. 

“It is plain that as the Plan was the ‘clearing 
house’ of the members, ‘for information on 
prices, trade statistics and practices,’ so Gadd 
was the ‘clearing house’ of the Plan, and that 
what he said and did, acquiesced in by the mem- 
bers, as it was, must be accepted as the authori- 
tative expression of the combination. 

“The record shows that the lumber market 
was inactive in the months of January and 
February and the first part of March of 1919. 
It grew better late in March and progressively 
stronger until in July, when it became very ac- 
tive, with prices high, and so continued until 
the end of the year we are considering. 

Charged With Restricting Production 

“In the first quarter of the year the problem 
was to maintain the war prices then prevailing 
rather than to advance them, and altho the min- 
utes of the various meetings were kept in barest 
outline, we find that beginning within a month 
of the consolidation of the two associations the 
members of the Plan began actively to co- 
operate, thru the meetings, to suppress compe- 
tition by restricting production. This is very 
clearly shown by the excerpts following from the 
minutes of meetings and from the market letters 
and sales reports distributed at them. 

“Thus at the meeting held at Cincinnati on 
Jan. 21, 1919, in the discussion of business con- 
ditions the chairman said: 

“If there is no increase in production, par- 
ticularly in oak, there is going to be good busi- 
ness.’ - . ‘No man is safe in increasing 
production. If he does, he will be in bad shape 
as the demand won’t come.’ 

“Again, at the meeting held on May 9 at Mem- 
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phis, in the discussion of market conditions, ap- 
pears this paragraph: 

‘Reference was made to members who con- 
template running day and night and it was 
stated that the lumber industry had seen these 
unusual market conditions before and that we 
ought to be very sure that the market is capable 
of taking care of night and day lumber.’ 


Manager Warns Against Overproduction 


“This warning of May 9 against producing too 
much lumber was followed on May 17 by a sales 
report sent out by the manager of statistics to 
all members, which was headed, ‘Stop, Look and 
Listen.’ After saying that the hardwood mar- 
ket had assumed a decidedly better tone, with a 
tendency in quotations upward, with the de- 
mand on the increase and with stocks below 
normal, the writer continues: 

““*The lumbermen have gone thru several lean 
years, but we are confronted with the possibility 
of killing the goose that laid the golden egg. 
Overproduction will spell disaster, as it should 
always be borne in mind that the maximum pro- 
ductive capacity of the sawmills of the country 
is much in excess of any demand the country 
has ever known.’ 

“He then quotes from an editorial in the 
Southern Lumberman, in which, among other 
things, it is said: 

“*The danger which we see lurking in the 
future for the lumber industry is overproduc- 
tion. When the demand for lumber is good and 
the prices are good, it is a strong temptation 
to the sawmill men to put night shifts at the 
mill and an extra logging crew in the woods 
and keep turning out lumber twenty-four hours 
in the day. The desire to cash in while the 
cashing is good is natural and easy to under- 
stand, but every sawmill man who contemplates 
putting on a night shift should stop long enough 
to reflect on the past history of the lumber busi- 
ness. If he does indulge in such reflection the 
chances are he will give up any ideas he may 
have along that line. Overproduction has al- 
ways been the curse of the lumber industry in 
America. It has caused more trouble and hard- 
ship than any other one factor. It would be 
criminal folly therefore for the lumber manu- 
facturers to indulge themselves in any such 
form of commercial suicide.’ 

“Adding that the lumbermen have within their 
grasp an era of prosperity for some time to come, 
the writer continues: 

“*"They can either reach forward to seize 
their opportunity or they can cast it aside by the 
policy of overproduction. Which shall it be? It 
is up to the sawmill men themselves to decide.’ 

“The managing statistician of the association 
significantly adds: 

“ ‘Are we guilty? If so, the warning is timely.’ 


Charged That Meetings Had Same End in View 


“Again, a week later, at a meeting at Shreve- 
port, La., in the discussion of market condi- 
tions, one of the members declared that in his 
opinion it was ‘suicidal to run a mill night and 
day; that the pine mills had done it, but he 
hoped they (we) would profit by their past ex- 
perience and not do it this year.’ 

“Much more of like purport appears in the 
minutes of the meetings thruout the year, but 
this is sufficient to convincingly show that one 
of the prime purposes of the meetings, held in 
every part of the lumber district, and of the 
various reports, was to induce members to co- 
operate in restricting production, thereby keep- 
ing the supply low and the prices high, and that 
whenever there was any suggestion of running 
the mills to an extent which would bring up the 
supply to a point which might affect prices the 
advice against operations which might lead to 
such result was put in the strongest possible 
terms. The codperation is palpable and avowed, 
its purpose is clear, and we shall see that it was 
completely realized. 

“Next, the record shows clearly that the mem- 
bers of the combination were not satisfied to se- 
cure, each for himself, the price which might be 
obtainable even as the result of codperative re- 
striction of production, but that thruout the 
year they assiduously cultivated, thru the let- 
ters of Gadd, speaking for them all, and thru 
the discussions at the meetings, the general con- 
viction that higher and higher prices were ob- 
tainable and a disposition on the part of all to 
demand them. The intention to create such a 
common purpose is too clear to be doubted, evi- 
denced as it is by the following excerpts from 
much of like character in the testimony: 

“As thus, in the stock report of March 8, 
1919, after pointing out that the stock at the 
mills was only about three-fourths normal and 
that the production in the Memphis group of 
manufacturers was only 56 percent of normal, 
the letter of the manager of statistics continues: 
“ ‘There has been a long drawn out and des- 


perate effort to break the hardwood market by 
withdrawal of demand; but, be it said to the 
eternal credit of the hardwood producers, they 
have maintained a stout heart and stiff back- 
bone, with the result that there has been ex- 
hibited a strength in the market which has been 
little short of remarkable in the face of the 
light demand and the vigorous efforts which 
have been steadily made to hammer down 
prices. . » .» 

“With this known information before him it 
is difficult to see how any intelligent hardwood 
manufacturer can entertain any hesitation as to 
the proper course for him to pursue in selling 
his lumber.’ 

“And it may be added that it is not difficult 
to see what this ‘proper course to pursue’ was 
intended to be. 

Manager Says Profit Producing Levels Justified 


“Again, three weeks later, in the market let- 
ter of March 29, after stating that stocks had 
further decreased from the previous month, with 
a production not to exceed 50 percent of normal, 
the manager of statistics of the Plan adds: 

‘Naturally the situation ought to have an 
important bearing on the plans of every hard- 
wood lumberman. If the facts were better un- 
derstood offers of business now at shaded prices 
would get scant consideration and there would 
not only be no good reason to cut prices but 
there would be every reason why they: should be 
held at reasonable profit making levels. . . . 
All conditions indicate a firm market for the 
balance of the year, with prices moving upward.’ 

“Another month later, in the market letter of 
April 26, this influential agent of the association, 
after pointing out that stocks were less than 75 
percent of normal, that production was about 60 
percent of normal, and that the demand was far 
in excess of the supply, adds: 

“ Tf ever there was a time when rich rewards 
awaited the producer of hardwood lumber, now 
is that time. There are glorious opportunities 
ahead. . . Supply and demand must nec- 
essarily govern prices. The demand is with us, 
the supply inadequate, therefore values must in- 
crease, as our competition in hardwood is only 
among ourselves.’ 

“Again, in another month, May 24, in his sales 
report, the manager of statistics, after stating 
that production during the month of April was 
65 percent of normal and that a careful estimate 
indicated that there would be no material in- 
crease in May and June, says: ‘If anyone tells 
you that lumber prices are coming down call 
their attention to the following: Curtailed pro- 
duction of mills; stocks below normal; necessity 
on the part of lumber operators of obtaining a 
price level that will enable them to make a 
reasonable profit.’ And he concludes with: ‘The 
tendency of the market is upward and will un- 
doubtedly continue to advance so long as sales 
and production bear their present relation to 
each other.’ 


Buyers Alleged to Be Staying Out of Market 

“Again on Sept. 20, in his market letter, he 
says: 

“Tt has been rumored that a certain class 
of buyers, believing that the price of lumber was 
too high and that the temporary inactivity in the 
export market offered the opportune moment, 
have agreed to confine purchases to actual im- 
mediate requirements during the next sixty days. 
This is not going to worry the manufacturers 
very much; in fact, it will give them a much 
needed breathing spell and an opportunity to 
accumulate a supply of dry stocks which, in our 
opinion, is the same as gold dollars in the bank.’ 

* * * 


“*Those who have been looking for lower 
prices overlook the very important factors: that 
production continues below normal... . 
that unsold stocks at mills are 70 percent below 
normal; that the export demand has just start- 
ed.’ .. . . And he concludes: ‘With these 
conditions prevailing there is nothing in the sit- 
uation that should encourage anyone to hope for 
a drop in quotations.’ 


Stock and Production Reports Discussed 


“To this we must add that constantly thruout 
the minutes of the various meetings there is 
shown discussion of the stock and production 
reports in which the shortage of supply was con- 
tinually emphasized, with the implication, not 
disguised, that higher prices must result. Men 
in general are so easily persuaded to do that 
which will obviously prove profitable that this 
reiterated opinion from the analyst of their asso- 
ciation, with all obtainable data before him, that 
higher prices were justified and could easily be 
obtained, must inevitably have resulted, as it did 
result, in concert of action in @@manding them. 

“But not only does the record thus show a 
persistent purpose to encourage members to 


unite in pressing for higher and higher prices, 
without regard to cost, but there are many 2::- 
missions by members not only that this was tle 
purpose of the plan, but that it was fully re 
ized. 

“Within four months of the consolidation, on 
April 23, 1919, the manager of statistics wir 
to members asking each to write him ‘his expe: 
ence with the Plan’ and any incidents showi;. 
benefits derived from it. 


Members’ Testimony to Plan’s Value 

“The replies to this letter are significant co: 
fessions. One writes: ‘All who have access 
your reports bring their prices to the top.’ 

“Another: ‘There seems to be a friend! 
rivalry among members to see who can get th 
best prices; whereas, under the old plan it w: 
cut-throat competition.’ 

“Another: ‘It has kept us in touch closely wit! 
the market and in many instances has made us 
one or more dollars per thousand feet on th 
lumber sold and we believe the plan is going 
be very successful in carrying out the purpose 
for which it was intended.’ 

“Another: ‘From the first report we received 
under this plan we were enabled to increase our 
price $6 a thousand ona special item of oak. W: 
had just taken a small order at what we though! 
a satisfactory price but discovered immediate|) 
that others were getting more money.  Sinc: 
then we have booked orders for a number of 
these special items at the increase of $6 
thousand.’ 

“Another: ‘Since we became members w+ 
have been selling our lumber at several dollars 
a thousand more than formerly and we are per- 
fectly satisfied with the plan.’ ‘‘And another 
‘We have always left these meetings feeling 
that we did not get money enough for our lum- 
ber and that we ought to try to do better.’ 

“There was one discordant reply, saying: ‘The 
Open Competition Plan has been absolutely ac- 
curate but instead of stabilizing the market, it 
has caused a runaway market.’ This on May 
29, within six months of the forming of the com- 
bination. 


Quotations Alleged to Show Purpose of Plan 


“These quotations are sufficient to show be- 
yond discussion that the purpose of the organi- 
zation and especially of the frequent meetings 
was to bring about a concerted effort to raise 
prices regardless of cost or merit, and so was 
unlawful, and that the members were soon en- 
tirely satisfied that the Plan was ‘carrying out 
the purpose for which it was intended.’ 

“As to the price conditions during the year. 
Without going into detail the record shows that 
the prices of the grades of hardwood in most 
general use were increased to an unprecedented 
extent during the year. Thus, the increases in 
prices of varieties of oak, range from 33.3 to 
296% during the year; of gum, 60 to 343%, and 
of ash from 55 to 181%. While it is true that 
1919 was a year of high and increasing prices 
generally and that wet weather may have re- 
stricted production to some extent, we can not 
but agree with the members of the Plan them 
selves, aS we have quoted them, and with the 
District Court, in the conclusion that the united 
action of this large and influential membership 
of dealers contributed greatly to this extraordi- 
nary price increase. 

“Such close coéperation, between many per 
sons, firms, and corporations controlling a large 
volume of interstate commerce, as is provided 
for in this Plan is plainly in theory, as it proved 
to be in fact, inconsistent with that free and 
unrestricted trade which the statute contem- 
plates shall be maintained, and that the person: 
conducting the association fully realized this is 
apparent from their protesting so often as they 
did, in many of their confidential communica- 
cations appearing in this record, that their pur- 
poses were not lawful, that they sought 
only to supplant cutthroat competition with 
what in their own judgment would be ‘fair and 
reasonable competition,’ and to obtain, not 
make, fair prices, and by their repeated insist- 
ence that the Sherman Law ‘designed to pre- 
vent the restraint of trade is itself one of the 
greatest restrainers of trade, and should be re- 
pealed.,’ 

“Open Competition Plan’ Called Misnomer 


“To call the activities of the defendants, as 
they are proved in this record, an ‘Open Compe- 
tition Plan’ of action is plainly a misleading 
misnomer. 

“Genuine competitors do not make daily, 
weekly and monthly reports, of the minutest 
details of their business to their rivals, as the 
defendants did; they do not contract, as was 
done here, to submit their books to the dis- 
cretionary audit and their stocks to the dis- 
cretionary inspection of their rivals for the pur- 
pose of successfully competing with them; and 
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they do not submit the details of their business 
to the analysis of an expert, jointly employed, 
and obtain from him a ‘harmonized’ estimate 
of the market as it is and as, in his specially 
and confidentially informed judgment, it prom- 
ises to be. This is not the conduct of competi- 
tors but is so clearly that of men united in an 
agreement, express or implied, to act together 
and pursue a common purpose under a common 
guide that, if it did not stand confessed a combi- 
nation to restrict production and increase prices 
in interstate commerce and as, therefore, a 
direct restraint upon that commerce, as we have 
seen that it is, that conclusion must inevitably 
have been inferred from the facts which were 
proved. To pronounce such abnormal conduct 
on the part of 365 natural competitors, control- 
ling one-third of the trade of the country in an 
article of prime necessity a ‘new form of compe- 
tition’ and not an old form of combination in 
restraint of trade, as it so plainly is, would be 
for this court to confess itself blinded by words 
and forms to realities which men in general 
very plainly see and understand and condemn, as 
an old evil in a new dress and with a new game. 

“The Plan is, essentially, simply an expansion 
of the gentlemen’s agreement of former days, 
skillfully devised to evade the law. To call it 
open competition because the meetings were 
nominally open to the public, or because some 
voluminous reports were transmitted to the De- 
partment of Justice, or because no _ specific 
agreement to restrict trade or fix prices is 
proved, can not conceal the fact that the funda- 
mental purpose of the Plan was to procure 
‘harmonious’ individual action among a large 
number of naturally competing dealers with re- 
spect to the volume of production and prices, 
without having any specific agreement with 
respect to them, and to rely for maintenance 
of concerted action in both respects not upon 
fines and forfeitures as in earlier days, but upon 
what experience has shown to be the more 
potent and dependable restraints, of business 
honor and social penalties, cautiously reinforced 
by many and elaborate reports, which would 
promptly expose to his associates any disposi- 
tion in any member to deviate from the tacit 
understanding that all were to act together under 
the subtle direction of a single interpreter of 
their common purposes, as evidenced in the 
minute reports of what they had done and in 
their expressed purposes as to what they in- 
tended to do. 


Not Like Government and Press Reports 


“In the presence of this record it is futile to 
argue that the purpose of the Plan was simply 
to furnish those engaged in this industry, with 
widely scattered units, the equivalent of such 
information as is contained in the newspaper 
and Government publications with respect to 
the market for commodities sold on boards of 
trade or stock exchanges. One distinguishing 
and sufficient difference is that the published 
reports go to both seller and buyer but these 
reports go to the seller only; and another is 
that there is no skilled interpreter of the pub- 
lished reports, such as we have in this case, 
to insistently recommend harmony of action 
likely to prove profitable in proportion as it is 
unitedly pursued. 

“Convinced, as we are, that the purpose and 
effect of the activities of the ‘Open Competition 
Plan,’ here under discussion, were to restrict 
competition and thereby restrain interstate 
commerce in the manufacture and sale of 
hardwood lumber by concerted action in curtail- 
ing production and in increasing prices, we agree 
with the district court that it constituted a 
combination and conspiracy in restraint of inter- 
state commerce within the meaning of the 
Anti-trust Act of 1890 (26 Stat. 209) and the 
decree of that court must be affirmed.” 


Dissenting Opinions Say No Restraint 


The dissenting opinion, which was concurred 
in by Justice Brandeis, Justice MeKenna and 
Justice Holmes and which was read by Justice 
Brandeis, in full is as follows: 


“There are more than 9,000 hardwood lumber 
mills in that part of the United States which 
lies east of a line extending from Minnesota to 
Texas. Three hundred and sixty-five concerns 
—each separate and independent—are members 
of an association by means of which they co- 
operate under the so called ‘Open Competition 
Plan.’ Their mills—about 470 in number—are 
located in eighteen states. Their aggregate 
production is about 30. percent of the total pro- 
duction of hardwood jn the United States. The 
question presented for our decision is whether 
the ‘Open Competition Plan’ either inherently 
or as practiced by those concerns violates the 
Sherman law. The plan provides for codpera- 
tion in collecting and distributing information 


concerning the business of members and gen- 
erally in regard to the trade. That in adopting 
the plan the members formed a combination in 
trade is clear. Codperation implies combination. 
And this combination confessedly relates to 
interstate trade. It is also clear that a plan 
for codperation, although itself innocent, may 
be made an instrument by which illegal re- 
straint is practiced. But the decree below 
should, in my opinion, be reversed, because the 
plan is not inherently a restraint of trade, and 
the record is barren of evidence to support a 
finding that it has been used, or was intended 
to be used, as an instrument to restrain trade. 

“Restraint of trade may be exerted upon 
rivals; upon buyers or upon sellers; upon em- 
ployers or upon employed. Restraint may be 
exerted through force or fraud or agreement. 
It may be exerted thru moral or thru legal obli- 
gations; thru fear or thru hope. It may exist 
altho it is not manifested in any overt act, and 
even tho there is no intent to restrain. Words 
of advice seemingly innocent and perhaps benev- 
olent, may restrain, when uttered under circum- 
stances that make advice equivalent to com- 
mand. For the essence of restraint is power; 
and power may arise merely out of position. 
Wherever a dominant position has been attained, 
restraint necessarily arises. And when domi- 
nance is attained, or is sought, thru combination 
—however good the motives or the manners of 
those participating—the Sherman Law is vio- 
lated; provided, of course, that the restraint 
be what is called unreasonable. 


Missing Factors 


“In the case before us there was clearly no 
coercion. There is no claim that a monopoly was 
sought or created. There is no claim that a 
division of territory was planned or secured. 
There is no claim that uniform prices were 
established or desired. There is no claim that 
by agreement, force, or fraud, any producer, 
dealer or consumer was to be or has in fact 
been controlled or coerced. The plan is a volun- 
tary system for collecting from these independ- 
ent concerns detailed information concerning 
the business operations of each, and its opinions 
as to trade conditions, prospects and policy; and 
of collating, interpreting, and distributing the 
data so received among the members of the 
association and others. No information gathered 
under the Plan was kept secret from any pro- 
ducer, any buyer or the public. Ever since its 
inception in 1917, a copy of every report made 
and of every market letter published has been 
filed with the Department of Justice, and with 
the Federal Trade Commission. The district 
meetings were open to the public. Dealers and 
consumers were invited to participate in the 
discussions and to some extent have done so. 

“It is claimed that the purpose of the ‘Open 
Competition Plan’ was to lessen competition. 
Competition among members was contemplated 
and was in vigorous operation. The Sherman 
law does not prohibit every lessening of compe- 
tition, and it certainly does not command that 
competition shall be pursued blindly, that 
business rivals shall remain ignorant of trade 
facts or be denied aid in weighing their signifi- 
cance. It is lawful to regulate competition in 
some degree. (Chicago Board of Trade v. 
United States, 246 U. S. 231.) But it was neither 
the aim of the plan, nor the practice under it, to 
regulate competition in any way. Its purpose 
was to make rational competition possible by 
supplying data not otherwise available and 
without which most of those engaged in the 
trade would be unable to trade intelligently. 


Essential Information 


“The hardwood lumber mills are widely scat- 
tered. The principal area of production is the 
southern states. But there are mills in Minne- 
sota, New York, New England and the middle 
states. Most plants are located near the sources 
of supply; isolated, remote from the larger cities 
and from the principal markets. No official, or 
other public means has been established for 
collecting from these mills and from dealers 
data as to current production, stocks on hand 
and market prices. Concerning grain, cotton, 
coal and oil, the government collects and pub- 
lishes regularly, at frequent intervals, current 
information on production, consumption and 
stocks on hand; and boards of trade furnish 
freely to the public details of current market 
prices of those commodities, the volume of sales, 
and even individual sales, as recorded in daily 
transactions. Persons interested in such com- 
modities are enabled through this information 
to deal with one another on an equal footing. 
The absence of such information in the hard- 
wood lumber trade enables dealers in the large 
centers more readily to secure advantage over 
smaller concerns. Surely it is not against the 
public interest to distribute knowledge or trade 


facts, however detailed. Nor are the other fea- 
tures of the: plan—the market letters and the 
regional conferences—an unreasonable iater- 
ference with freedom in trade. Intelligent con- 
duct of business implies not only knowledge of 
trade facts, but an understanding of them. To 
this understanding editorial comment and free 
discussion by those engaged in the business and 
by others interested are aids. Opinions ex- 
pressed may be unsound; predictions may be 
unfounded; but there is nothing in the Sherman 
Law which should limit freedom of discussion, 
even among traders. 


No Evidence of Curtailment 


“It is insisted that there was a purpose to 
curtail production. No evidence of any such 
purpose was introduced. There was at no 
time uniformity in the percentage of produc- 
tion to capacity. On the contrary the evidence 
is uncontradicted that the high prices induced 
strenuous efforts to increase production. 
Weather and labor conditions had made produc- 
tion difficult. Tractors were purchased at great 
cost to get the logs out of the forests which 
excessive rains had rendered inaccessible to 
the usual methods of transport. The current 
sales of new machinery to hardwood lumber 
mills were on an unprecedented scale. Where 
equipment and supply of logs permitted, mills 
were run at night to overcome the restrictions 
upon production which the bad weather had 
im~osed. There were, it is true. from time to 
time, warnings in the ‘Market Letters’ and 
otherwise, against overproduction — warnings 
which seem not to have been heeded. But surely 
Congress did not intend by the Sherman act 
to prohibit self-restraint and it was for self- 
restraint that the only appeal was made. The 
purpose of the warnings was to induce mill 
owners to curb their greed—lest both they and 
others suffer from the crushing evils of over- 
production. Such warning or advice whether 
given by individuals or the representatives of 
an association presents no element of illegality. 

“It is urged that this was a concerted effort to 
enhance prices. There was at no time uniform- 
ity in prices. So far as appears, every mill 
charged for its product as much as it could get. 
There is evidence that the hardwood mills ex- 
pected, by adopting the plan, to earn more in 
profits, and to do so, at least in part, by getting 
higher prices for their product. It may be that 
the distribution of the trade data, the editorial 
comment and the conferences, enabled the pro- 
ducers to obtain, on the average, higher prices 
than would otherwise have been possible. But 
there is nothing in the Sherman law to indicate 
that Congress intended to condemn co-operative 
action in the exchange of information, merely 
because prophecy resulting from comment on 
the data collected may lead, for a period, to 
higher market prices. Congress assumed that 
the desire to acquire and to enjoy property is 
the safest and most promising basis for society. 
And to that end it sought, among other things, 
to protect the pursuit of business for private 
profit. Its purpose, obviously, was not to pre- 
vent the making of profits or to counteract the 
operation of the law of supply and demand. Its 
purpose was merely to prevent restraint. The 
illegality of a combination under the Sherman 
law lies not in its effect upon the price level, 
but in the coercion thereby effected. It is the 
limitation of freedom, by agreements which nar- 
row a market, as in Addystone Pipe & Steel Co. 
v. United States, 175 U. S. 211 and Montague & 
Co. Lowry, 193 U. S. 38, or by organized boy- 
ecott, as in Loewe vs. Lawlor, 208 U. S. 274, and 
Eastern States Retail Lumber Association vs. 
United States, 234 U. S. 600, or by the coercive 
power of rebates, as in Thomsen vs. Cayser, 243 
U. S. 66, which constitutes the unlawful re- 
straint. 

Competition Promoted 


“The codperation which is incident to this 
plan does not suppress competition. On the con- 
trary it tends to promote all in competition— 
which is desirable. By substituting knowledge 
for ignorance, rumor, guess and suspicion, it 
tends also to substitute research and reasoning 
for gambling and piracy, without closing the 
door to adventure or lessening the value of pro- 
phetic wisdom. In making such knowledge 
available to the smallest concern it creates 
among producers equality of opportunity. In 
making it available also to purchasers and the 
general public, it does all that can actually be 
done to protect the community from extortion. 
If, as is alleged, the Plan tends to substitute 
stability in prices for violent fluctuations, its 
influence, in this respect, is not against the 
public interest. The evidence in this case, far 
from establishing an illegal restraint of trade, 
presents, in my opinion, an instance of com- 
mendable effort by concerns engaged in a cha- 
otic industry to make possible its intelligent 
conduct under competitive conditions. 
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A Speculative Possibility 


“The refusal to permit a multitude of small 
rivals to codperate, as they have done here, in 
order to protect themselves and the public from 
the chaos and havoc wrought in their trade by 
ignorance, may result in suppressing competi- 
tion in the hardwood industry. These keen busi- 
ness rivals, who sought through coéperative ex- 
change of trade information to create conditions 
under which alone rational competition is pos- 
sible, produce in the aggregate about one-third 
of the hardwood lumber of the country. This 
Court held in United States vs. U. S. Steel Cor- 
poration, 251 U. S. 417, that it was not unlawful 
to vest in a single corporation control of 50 per- 
cent of the steel industry of the country; and in 
United States vs. United Shoe Machinery Co., 
247 U. S. 32, the Court held that it was not un- 
lawful to vest in a single corporation control 
of practically the whole shoe machinery industry. 
May not these hardwood lumber concerns, frus- 
trated in their efforts to rationalize competition, 
be led to enter the inviting field of consolidation? 
And if they do, may not another huge trust with 
highly centralized control over vast resources, 
natural, manufacturing and financial, become so 
powerful as to dominate competitors, wholesal- 
ers, retailers, consumers, employees, and in 
large measure, the community?” 


COMMENT BY DISSENTING JUSTICE 

[Special telegram to AMERICAN LUMRERMAN] 

WASHINGTON, D. C., Dec. 21.—The dissenting 
opinion handed down by Associate Justice 
Holmes in the hardwood ease follows: 


When there are competing sellers of a class of 
goods, knowledge of the total stock on hand, of the 
probable total demand, and of the prices paid, of 
course will tend to equalize the prices asked. But 
I should have supposed that the Sherman Act 
did not set itself against knowledge, did not aim 
at a transitory cheapness unprofitable to the com- 
munity as a whole, because not corresponding to the 
actual conditions of the country. I should have 
thought that the ideal of commerce was an intelli- 
gent interchange made with full knowledge of facts 
as a basis for a forecast of the future on both 
sides. A combination to get and distribute such 
knowledge, notwithstanding its tendency to equal- 
ize, not necessarily to raise, prices, is very far 
from a combination in unreasonable restraint of 
trade. It is true that it is a combination of sell- 
ers only, but the knowledge acquired is not secret, 
it is public, and the buyers, I think I may assume, 
are not less active in their efforts to know the 
facts. A combination in unreasonable restraint of 
trade imports an attempt to override normal mar- 
ket conditions. An attempt to conform to them 


seems to me the most reasonable thing in the 
world. I see nothing in the conduct of the ap. 
pellants that binds the members even by necrely 
social sanctions to anything that would not be 


practiced, if we could imagine it, by an ailise 
socialistic government acting for the benefit ©. the 


community as a whole. The parties to the co: pj- 
nation are free to do as they will. 

I must add that the decree as it stands ms 
to me surprising in a country of free speech | hat 


affects to regard education and knowledge a: ‘e- 
sirable. It prohibits the distribution of stock, | ro. 


duction, or sales reports, the discussion of pr es 
at association meetings, and the exchange of ‘re. 
dictions of high prices. It is true that these .cis 
are the main evidence of the supposed conspi:.; 

but that to my mind only shows the weakness of 


the Government’s case. I can not believe thai |) 
fact, if it be assumed that the acts have been © \1\e 
with a sinister purpose, justifies excluding lis 
in the backwoods from information, in order 
enable centralized purchasers to take advan‘ 
of their ignorance of the facts. 

“T agree with the more elaborate discussion 
the case by my brother Brandeis.” 


Associate Justice McKenna, who concurred 
the dissenting opinion, made no statement 
his own account. 





Association Workers Express Views On Decision 


MEMPHIS, TENN., Dec. 21.—The decision of 
the Supreme Court of the United States, wholly 
in favor of the contentions of the Government 
as set out in its bill in equity against F. R. 
Gadd, manager of statistics, and 328 members of 
the Open Competition Plan of the American 
Hardwood Manufacturers’ Association, as re- 
ported in dispatches from Washington, Dec. 19, 
not only came as a severe shock to all of the 
codefendants in Memphis and the Memphis ter- 
ritory and to officials of this organization, but 
also as a blow to their sensibilities and their 
pride in the conduct of their business during the 
years covered by the conspiracy charges of the 
Department of Justice. 

It had been confidently expected that the final 
verdict of this tribunal would be in favor of the 
codefendants and the fact that it was just the 
reverse proved keenly disappointing. The full 
text of the decision had not been received up to 
a late hour today but some of the defendants 
were very much hurt over the language used in 
the majority opinion and particularly over the 
blunt statement that the codefendants formed 
a ‘‘combination to restrict production and to 
advance prices.’’ 

It is putting it only mildly to say that the 
decision has thrown officials of the association 
as well as the codefendants completely in the 
air, so far as future plans and policies are 
concerned. 


Association’s President Makes Statement 


R. M. Carrier, president of the association, 
who is confined to his rooms in the Hotel Gayoso 
where he is suffering from a painful injury to 
his hand recently received at his mill at Sardis, 
Miss., made the following statement for publi- 
cation: 

It will be necessary to await the full text of the 
decision, as well as advice from our counsel, before 
we can formulate any plans whatever for the 
future. It is difficult, in view of the close ap- 
proach of the holiday season, to bring the eastern 
members of the executive committee to Memphis 
at this time and it is therefore highly probable 
that no meeting of the official board will be held 
until some time in January. James BE. Stark, 
chairman; 8S. M. Nickey, John W. McClure and 
R. L. Jurden, members of the executive committee 
in Memphis, are available for a meeting at any 
time, but I am not willing that a matter of such 
moment to the association should be discussed 
or acted upon without the presence of the eastern 
members, E. O. Robinson and M. W. Stark. As 
soon as a date is fixed due announcement will be 
made. In the meantime everybody is so completely 
in the air that it is perhaps just as well that 
there should be a period of thought and study on 
the part of the executive committee and of the 
members generally before any positive course is 
mapped out or any definite policy is decided upon. 


Decision Relieves Suspense 


There is notable unwillingness on the part of 
the members of the executive committee or of 


local codefendants to express any opinion on the 
decision. It is agreed by all that the ruling of 
the Supreme Court in this case is unfortunate 
for the industry because depriving it of the 
basie facts necessary, in their view, to an intel- 
ligent conduct of their business and to a proper 
conservation of the hardwood timber resources 
of the South and East. And yet, in the language 
of James E. Stark, chairman of the executive 
committee, those identified with the industry 
are glad that the Supreme Court has passed 
judgment and has thus given them to understand 
where they are. ‘‘ The Government has now done 
its worst and we know something of what we can 
not do,’’ he declared today, ‘‘and there is some 
satisfaction in that.’’ 

John M. Pritchard, secretary-manager of the 
association, in a statement made to the corre- 
spondent of the AMERICAN LUMBERMAN, empha- 
sized that the injunction issued by the late 
Judge John E. McCall, and now affirmed by the 
Supreme Court, lies against members of that 
organization who were identified with the Open 
Competition Plan but that it does not run 
against the association itself. He therefore 
points out that there is nothing in the decision 
to prevent the association from proceeding with 
its activities other than those built up under the 
plan in question. He expressed the hope that 
the decision may show that the association 
may resume the gathering and compilation of 
monthly stock and production reports, just 
as it did before the Open Competition Plan 
was made such a conspicuous feature of the 
work of this organization. However, this is a 
development, he said, which must come from a 
full reading of the text of the decision and from 
advice of counsel. 

The decision is not regarded by the trade here 
as important from a market standpoint. It is 
pointed out in this connection that the injune- 
tion was issued in March, 1920, and that it has 
been in full force and effect and fully observed 
by the members and officials of the association 
for all the period that has since intervened. 
Those engaged in the hardwood lumber business 
in the southern and eastern regions have strug- 
gled along without the aid of any statistical 
information regarding stocks, production or 
prices and also without holding any meetings. 
The market has advanced appreciably during the 
last few weeks and the view is quite generally 
held that the tendency will be upward during 
the first six months of 1922 because of the 
known shortage of production and the badly 
assorted condition of stocks, especially in the 
better grades. No official information regarding 
stocks or production has been available and the 
improvement in the market has been the direct 
result of the operation of the age-old law of 
supply and demand. The decision, therefore, 
leaves the representatives of the industry directly 
affected thereby in the same position in which 


they have been for the greater portion of tie 
last two years. The situation would, of course, 
have been quite the reverse if the decision had 
enjoined the activities of the Open Competi 
tion Plan at this time instead of almost two 
years ago. 

There is much speculation as to what effect 
the decision will have on systems of information 
exchange operated by other organizations. It 
is felt that it is neither just nor equitable to 
deprive one industry of the right to gather the 
basie facts of that industry and to allow others 
to proceed with the gathering and distribution 
of the same facts. In this connection, it may 
be noted that some consolation is derived from 
the remarks of Justice Brandeis in reading the 
minority opinion and the hope is expressed that 
the seeming conflict between the decision of the 
majority in the Open Competition Plan case and 
in the ease of the United States Steel Cor- 
poration may lead to some modification of the 
Sherman Act. 

Almost two years have elapsed since the Gov- 
ernment, thru the Department of Justice, filed 
its suit in equity against F. R. Gadd, manager 
of statistics of the American Hardwood Manu- 
facturers’ Association, and 328 members of the 
Open Competition Plan of that organization, 
charging them with restraint of trade in in- 
terstate commerce in hardwood lumber and for- 
est products and with controlling production 
in such manner as to bring about higher prices 
for hardwood lumber. The suit was filed in 
February, 1919, at the direction of A. Mitchel! 
Palmer, then attorney general of the Unite: 
States, and practically all of the evidence set 
forth by the Government in its formal con 
plaint was taken from the records of the ass: 
ciation. 

The case was called before the late Judg 
John E. McCall, of the Federal court for th 
western district of Tennessee, in March, 191° 
with a brilliant array of counsel on both sidé 
Assistant Attorney General Ames headed tli 
Government attorneys and was aided by speci: 
representatives from the Department of Justic: 
L. C. Boyle, of Washington, chief counsel fo 
the American Hardwood Manufacturers’ Assi 
ciation, for the defense, was ably assisted b 
G. Carroll Todd, a former assistant Unite 
States attorney general, and by Harry B. Au 
derson and W. H. Fitzhugh, of Memphis. 

Attorneys for the Government insisted fror 
the very beginning that they did not have t 
go outside the records of the association itsel: 
in the form of stock reports, production repor' 
and sales reports, such running comments 2 
were made by F. R. Gadd, manager of stati 
tics, in connection with these reports, and le' 
ters received from members of the associatio! 
telling of the benefits received from the oper? 
tions of the ‘‘open competition plan,’’ to fin: 
all the evidence that was necessary to prov’ 
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thew eontentions of a ‘‘conspiracy in restraint 
trade.’? 

Counsel for the defendants countered in re- 

narkably vigorous fashion with evidence and 

;,suments tending to convince Judge McCall 

1t they were simply conducting their business 
the light of the basic facts of the industry, 

t they were attempting to increase produc- 
ion when the suit was filed and that they could 
i, even if they desired to, control either 
oduction or prices since they represented 
ich a limited percentage of those engaged 
, the manufacture and sale of hardwoods. They 
ied decisions of the Supreme Court in the 
sase of the United States Steel Corporation and 
the American Tobacco Co. and other authori- 
ties to support their contentions. 

Neither evidence nor argument, however, con- 

ineed Judge McCall, because, within less than 
a week after completion of the hearing, he 
handed down one of the most sweeping decisions 
of record, in the form of a temporary order 
restraining the defendants, individually and 
jointly, from any further activities whatsoever 
under the Open Competition Plan. 

Shortly thereafter, counsel for the defend- 
ants reached an agreement with attorneys for 
the Government for the issuance of a perma- 
nent restraining order in this case, with the 
understanding that the former might ask Judge 
McCall for a modification of the order to such 
extent that the stock and production reports 
might be compiled and disseminated pending 
final decision of the Supreme Court to which 
appeal was to be perfected in the event no modi- 
fication was made. The same brilliant argu- 
ments were presented on both sides before the 
same trial judge with exactly the same results. 
He held that there was no ground for modifica- 
tion of the permanent order. 

The first hearing before the Supreme Court, 
on appeal from the decision of Judge McCall, 
was in October, 1920. The defendants them- 
selves, as well as counsel therefor, were elated 
over the questions which were fired at attor- 
neys representing the Government by the jus- 
tices of this high tribunal and were confident 
that a favorable decision soon would be forth- 
coming. The first big disappointment, in con- 
nection with the Supreme Court, was the an- 
nouncement that a reargument of the case was 
desired. This was set for the late spring of 
1921 but was postponed until October of this 
year. 

Nothing transpired at the reargument hearing 
to change the views of the defendants that they 
would ultimately gain a favorable decision. 
Afterward, the decision of Judge Carpenter at 
Chicago was accepted as a favorable omen, with 
the result that the defendants were wholly un- 
prepared for the announcement from Washing- 


ot ot ee 


Oo ne 


a 


ton, under date of Dec. 19, that the Supreme 
Court had held entirely in favor of the Govern- 
ment, declaring that the plan was ‘‘unlawful’’ 
and that it was primarily a ‘‘combination to 
restrict production and to increase prices.’’ 


NATIONAL’S SECRETARY SEES HOPE 


WASHINGTON, D. C., Dee. 21.—Wilson Comp- 
ton, secretary-manager of the National Lumber 
Manufacturers’ Association, made this com- 
ment on the majority opinion in the hardwood 
lumber case: 

I have read the decision and I do not believe 
that it completely destroys the opportunity of busi- 
ness men to secure trade information, provided it 
is secured and used in fact and in good faith for 
purposes of information only. 

In any event, I believe that the work of the 
trade associations should go forward until the 
meaning of the decision is.entirely clear and the 
Government has announced the policy which it 
will follow under the law as interpreted in this 
decision. 

No definite statement as to policy has yet 
been made by Attorney General Daugherty and 
his associates. Solicitor General Beck and Spe- 
cial Assistant Attorney General Fowler, who 
presented the case to the court for the Govern- 
ment on reargument, are both out of the city. 
At the office of Guy D. Goff, assistant to the at- 
torney general, it was stated that copies of Jus- 
tice Clarke’s opinion had not yet been received 
and until officials of the department had an 
opportunity to carefully study the exact lan- 
guage of the decision no public statement would 
be made concerning its application. 


MUST AMEND ANTITRUST ACT 


New Or.EANS, La., Dee. 20.—The decision of 
the Supreme Court on Monday in the suit 
against the American Hardwood Manufactur- 
ers’ Association, the remarkable statistical po- 
sition of the southern pine industry at this time 
and prospects for a prosperous year generally 
for business were among the important matters 
discussed by J. E. Rhodes, secretary-manager 
of the Southern Pine Association, in an address 
that featured the program of the New Orleans 
Lumbermen’s Club luncheon Tuesday. 

Mr. Rhodes reserved his comment regarding 
the court decision in the hardwood case for the 
conclusion of his remarks. Following his state- 
ment of the strong potential condition of the 
southern pine industry for the coming year, he 
said: 

Notwithstanding the decision of the Supreme 
Court in the hardwood manufacturers’ case, I feel 
optimistic of the future. Economic conditions can 
not be controlled by a court decision. The case of 
the hardwood manufacturers and the suit in equity 
filed by the Department of Justice against the 
Southern Pine Association are by no means iden- 
tical. We have not as yet been able to obtain the 
full text of the Supreme Court’s decision in the 


hardwood case, and I understand it was not avail- 
able to the press associations or to counsel for the 
defense up to 1 o’clock this afternoon. But if the 
decision is as broad in scope as press reports would 
indicate it will be necessary for business and in- 
dustry of all kinds in the country to procure 
amendment of the Sherman antitrust law. 

The decision, as reported in the newspapers, 
would have the effect of holding all statistical in- 
formation by any organization or agency regarding 
stocks, production, sales etc. unlawful under the 
Sherman Act, and it would also include the commer- 
cial statistical bulletins and reports of commercial 
agencies and expert economists. This is a pivotal 
case of more direct interest to other industries and 
businesses than it is to lumber. If the press re- 
ports of the decision are borne out, my suggestion 
to our board of directors would be to ask the 
Chamber of Commerce of the United States to get 
behind a movement on behalf of all business in 
America and secure amendments to the Sherman 
Act that would permit the collection and dissemina- 
tion of trade information so essential to all business 
and industry. 


Shortage of Southern Pine Stocks 


Mr. Rhodes mentioned that at the conference 
of southern pine interests held in Memphis Dec. 
14 and 15, information disclosed indicated that 
there was a shortage of wholesale stocks at the 
lumber mills of from 25 to 28 percent, a short- 
age of retail stocks at yards of from 30 to 50 
percent and a shortage of industrial stocks at 
various plants of from 50 to 70 percent. New 
production since the middle of last August, he 
said, had been below orders. Mr. Rhodes said 
further: 


The production of southern pine during 1921 is 
estimated at about nine billion feet. In 1909 the 
production was sixteen billion feet and in 1916 it 
was about fifteen billion feet. Southern pine pro- 
duction will never again greatly exceed nine billion 
feet in any one year, owing to the decrease in pro- 
ductive capacity. With an anticipated heavy de- 
mand for lumber during the coming year many 
manufacturers fear that during the early part of 
1922 there may be witnessed a “runaway” market. 

The housing shortage still is unrelieved, altho a 
large part of the orders during the last four months 
have been for home building. More than one-half 
of the shipments during the present year have been 
consumed in the Southern States, indicating the 
prosperous condition of the South. There has been 
in recent months a general betterment in the busi- 
ness situation, there are better times in evidence, 
money is easier. Building operations now can 
proceed and the railroads undoubtedly soon will be 
in the market for car materials. 

There are now in the hands of the purchasing 
departments of various railroads specifications for 
a large number of new cars, besides which the 
railroads have many thousands of bad-order cars 
now idle which they desire to repair as rapidly as 
possible. And on top of these things is the pro- 
posed order from the French government for eighty 
million feet of southern pine for the coming year to 
be used in rebuilding devastated regions in France, 
negotiations for which were announced at the 
Memphis conference last week. 


Mr. Rhodes explained to the lumbermen the 
progress of the negotiations for the French 
order and declared that ‘‘there seems no rea- 
son to doubt that the demand for southern pine 
in 1922 will be entirely satisfactory.’’ 





Decision Deemed 


{Special telegram to AMERICAN LUMBERMAN] 

WasuHINGTON, D. C., Dec. 22.—L. C. Boyle, 
counsel for the American Hardwood Manufac- 
turers’ Association, today addressed to Presi- 
dent Carrier and members of the ‘‘open com- 
petition plan’’ the following statement in con- 
nection with the decision of the Supreme Court 
in the hardwood lumber ease: 


You have been advised that the Supreme Court 
held against us touching the legality of our open 
competition plan, It is my present purpose to 
more definitely advise you as to the court’s decision. 

‘The majority opinion was delivered by Justice 
. arke, Three justices dissented, to wit: Justices 
‘rindeis, Holmes and McKenna. Justices Brandeis 
au ‘: Holmes filed written opinions, 

_ +e majority opinion adopts the theory as out- 
lined by the Government in its briefs. It would be 

‘ idle thing for me at this time to quarrel with 

‘© opinion. That the majority of the court has 
‘vached an erroneous conclusion is to me manifest, 
in the nature of things that would be my natural 
reaction, The great and disappointing thing to 
me, however, is that the decision does not settle 
anything. It is true the court holds that this 
group of hardwood lumber manufacturers were in a 
conspiracy to restrain trade. However, no yard- 
stick is laid down whereby other groups may find 
guidance. The great and outstanding thing that 
we urged the court to decide, to wit: Would it be 
lawful to gather and distribute statistics covering 


Indefinite by Lumbermen’s Counsel 


records of past sales, stocks on hand and produc- 
tion, is left in a confused and doubtful position. 
In a word, the court assembles all of the activities 
in which our group indulged, to wit: 

The publication of the market letter; the distri- 
bution of the questionnaire; the collection of sales 
and stock data; the holding of monthly meetings ; 
and holds that these things comprehend the con- 
spiracy ; whereas, it was our earnest appeal to the 
court to indicate what would be legal touching any 
of these activities as distinguished from what 
might be illegal as to any of them. 


There is language in the decision that would 
indicate that our conduct might have been held 
legal had we not indulged in certain activities. In 
other words, if all we did was to collect statistics 
and distribute same, such course might not have 
been held illegal. 

However, this vital element is left undecided and 
uncertain, There still remains an opportunity to 
have this question further considered by the Su- 
preme Court. The rules of the court permit the 
filing of a petition for a rehearing during the term 
in which a decision is handed down. Therefore we 
will have opportunity to challenge to the court’s 
attention matters of fact and law wherein it will 
be pointed out the opinion is in error. 

It may be of interest to hear and in a very brief 
way call attention to certain of those items: It 
will be noted that the opinion adopts the Govern- 
ment’s charge that the pian. was designed to and 
did achieve curtailment , of production, whereas 


counsel representing the Government in the first 
oral argument frankly admitted to the court that 
there was no evidence in support of the charge of 
curtailment and in the Government’s original brief 
this phase of the Government’s charge is formally 
abandoned. Of course, the Government was driven 
to this position due to the unquestioned state of the 
record ; nevertheless, the court’s opinion is largely 
devoted to this curtailment phase and the conclu- 
sion is definitely asserted that as a part of the con- 
spiracy curtailment of production was involved. 

I can not help but feel that when the court’s at- 
tention is definitely called to its error of conclusion 
as to this all important item the petition to rehear 
will be granted. Again, the Government in its 
original oral argument formally admitted that it 
would not be illegal for a group of operators to 
gather and disseminate statistical information 
when the same was done solely for informative 
purposes. Due to this admission, Mr. Todd and 
myself were justified in concluding that the court 
would at least recognize our right to gather and 
disseminate statistics when same was not done as a 
means for carrying out some kind of an illegal com- 
pact. However, as the court’s opinion stands it is 
difficult to determine whether we would be per- 
mitted to do this very thing and if it be the law 
that this would be permitted then the injunction of 
the lower court should be modified, whereas the 
lower court’s injunction is sustained in all respects. 

One reading this opinion, and who is a stranger 

(Concluded on page 66) 
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A PRACTICAL TIMBER CONSERVATIONIST — 


WEsTWooD, CaLiF., Dec. 17.—Of late years the word ‘‘conservation’’ 
has become very familiar in all parts of the country. The term ‘‘con- 
servation of national resources’’ has been much used and much abused. 
We have had conservation of the theoretical conversational type, until 
to many practical operators the word today has somewhat the same effect 
as waving a red flag before a bull. The term has been more used in the 
lumber industry than in any other. In lumber production there is room 
for real conservation, but there has been no end of impractical, theoretical 
discussion. In the industry itself there are many real, constructive con- 
servationists who actually are taking practical, forward steps to conserve 
this great natural resource, the standing timber of the country. 


A Practical Example of Conservation 


It is indeed a great treat to see a large, practical demonstration of the 
operation of a very large lumber manufacturing concern, which has de- 
veloped timber conservation and utilization of wood waste to the nth 
degree. Probably the greatest example of such an operation within the 
confines of that great Pacific coast territory, where America’s last huge 
stands of timber are left, is that of the Red River Lumber Co. at West- 
wood, Calif.. Here are a big sawmill plant and a factory very different 
from those to be found elsewhere in the territory. The town of West- 


wood, which had forty-three hundred inhabitants at the time of the last 
census, is entirely 
owned by the Red 








Walker design horizontal band resaw with multi-speed motor and air 
set-works 

niggers, saw guides, set works and in numerous other places where, ordi- 

narily, steam cylinders are used. Much of the equipment is of special 

design, being the in 

vention of Fletcher 





River company. 


Closeness of Utiliza- 
tion Brings Fuel 
Shortage 


The combinaton of 
small band sawrigs, 
with the method of 
wide edging, the hori- 
zontal band saws and 
the utilization of edg- 
ings in the factory, 
make for the smallest 
possible amount of 
waste. The sawmill 
has six bands: One 8- 
foot band mill, with 
14-gage saw; three 6- 
foot band mills, with 
16-gage saws, and two 
horizontal band _re- 
saws with 16-gage 
saws. In the factory 
there are twenty-eight 
band saws, all 19- 
gage. Some of these 
factory saws are band 
edgers, with which 
much of the lumber is 





Walker or one of his 
able assistants. 


Develops Waterpower 
to Conserve Lumber 


In Pacific coast lum- 
ber manufacturing, as 
a rule, there is a great 
surplus of fuel; while 
at Westwood there 
was a shortage of fuel 
until the company in- 
stalled its Feather 
River waterpower de 
velopment. This de- 
velopment has allowed 
of much closer utiliza- 
tion of timber and it 
is the intention of the 
company to add an 
other unit to this 
waterpower  develop- 
ment. 

Fletcher Walker, 
who has charge of the 
operations of the com 
pany at Westwood 
states that with addi 
tional waterpower the 
company will be able 








edged after it has 
been kiln dried, the 
edgings being utilized 
there. 

Altho the Westwood 
plant cuts 400,000 feet in ten hours, there is no use for a refuse burner. 
Needless to say, the sawmill and factory are driven by electrie power, 
there being installed, in round numbers, five hundred motors. Com- 
pressed air has been used to a very large extent, in operating log turners, 














Mobile wood saw designed by Mr. Walker and attached to a Fordson 
tractor 








to utilize to an even 


Thirty-ton Brownhoist locomotive crane used in transporting logs and lumber about the plant of greater extent short 
the Red River Lumber Co. 


lumber, for box mate 
rial and other pu 
poses. 

Recently the company tv its factory output has added doors and sash, 
which it has been making on order since Nov. 1. This is just one of the 
later developments since the plant was first built which have enabled the 
company to manufacture its raw material more closely. 


Practices Conservation in the Woods 


Conservation is practiced not only in the sawmill and factories of the 
Red River Lumber Co., but also in the woods operations, and as : 
example there is shown herewith an illustration of the mobile wood s:\' 
designed by Fletcher Walker, this being attached to a Fordson tract«r. 
This wood saw is used to cut up wood refuse, limbs ete. and it can 
moved right along with the logging camps, where engine fuel is need: ‘| 


The company is going into winter with about 25,000,000 feet of lo- 
in the pond and decked up at the mill plant, and in addition will w: 
six donkeys all winter, which will give a logging output of about 300, 
feet a day. 

This plant has six locomotive cranes in operation, and with them tra 
fers much of the lumber from the sorting tables to the yards or facto! 
They are also used for decking the logs to tide over bad weather er 
gencies for the winter. 


Engineer Describes Hydro-Electric Plant 


The following interesting description of the Red River Lumber (c * 
hydro-electric power plant is given by H. Frodsham, production engin » 
of the company: 

This plant is located on the Hamilton branch of the north fork of * 


Feather River close to Lake Almanore. It was. built during the winter 
of 1920-21 and put into operation for the first time on April 13. 
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The water is taken from a point on the Hamilton 
branch of the north fork of the Feather River, 
where we have built a diversion dam about 3% 
miles from the hydro-electric plant. The water 
goes thru a headgate and is then conveyed in a 
wood flume 7 feet 10 inches in width and 6 feet 
high, constructed of 2%-inch thick sugar pine 
planks and heavy cedar timbers. This flume is 
three miles in length, terminating in a concrete 
forelay. The forebay is about 400 feet above the 
hydro-electric plant. From the forebay the water 
flows first thru a 60-inch sugar pine wood stave 


penstock, about 800 feet in length, then thru a 
steel penstock 713 feet in length and 54 inches in 
diameter, then thru 713 feet of 48-inch diameter, 
terminating in a Y, each branch of this being 34 
inches in diameter and leading to the turbine main 
control valves. Only one valve is being used, 
as the second unit has not yet been installed, 

The power plant consists of a Francis reaction 
turbine made by the Allis-Chalmers Co. It has a 
38-inch diameter runner, running at 720 revolu- 
tions per minute. This is connected direct to an 
8-ton flywheel, which is direct connected to a Gen- 


eral Electric 3-phase, 2,400-kilowatt (at 80 percent 
power factor) generator. The current is generated 
at 2,300 volts, which is then stepped up to 33,000 
volts thru three oil immersion air cooled outdoor 
transformers, from which the current is conveyed 
thru a copper transmission line 6.8 miles in length 
to Westwood, where it goes to transformers step- 
ping down direct from 33,000 to 440 volts. From 
these transformers the current goes into our main 
power house, where it is in synchronism with three 
steam driven generators totaling 3,000 kilowatts, 
only one of which is usually running at a time. 














Sixty-inch wood stave penstock in course of construction for the Feather 





River waterpower development 








The power plant consists of a Francis reaction turbine made by the Allis- 


Chalmers Co. 





FORECASTS STRONG LUMBER MARKET 


On page 35 of its Dec. 17 issue the AMERICAN 
LUMBERMAN printed the forceful address of 
Charles S. Keith delivered before the mass meet- 
ing of southern pine lumbermen in Memphis, 
giving some incontrovertible facts concerning 
the position of the industry and the outlook 
for the coming year. In connection with his 
address Mr. Keith read a letter from the Brook- 
mire Economie Service (Inc.), of New York, 
received after his address had been prepared. 
Brookmire substantiates some of Mr. Keith’s 
facts and forecasts a strong lumber market. 
The letter, written by Ray Vance, service direc- 
tor, is as follows: 


Your letter of Dec. 6 is at hand, and there is 
not much comment for me to make on your state- 
ments regarding the present supply and stock of 
lumber. These are facts which we have had before 
us in the production of our general service, and 
particularly in the production of our letters for 
special subscribers in the southern pine industry. 

The thing which Mr. Vincent in writing these 
letters has recently stressed most particularly, is 
that the recent lull in buying is an entirely sea- 
sonal matter. 

Your statement regarding the low stock of lum- 
ber on hand with a large Chicago consumer, veri- 
files some other facts which we have gathered along 
the same line. Most of the users of lumber who 
write us of their condition these days seem to be 
carrying about 25 percent of their normal supply. 
This is a little bit higher than the figure you quote, 
but bears out the same general idea. 


Advises Buying Soon for Spring Needs 


Ve have been inclined to advise buyers of lum- 
ber to purchase at current prices for spring de- 
liveries, thereby avoiding any possible losses in 
casc of reduced railroad rates in the meantime. 
Se-eral have reported to us the fact that the aver- 

lumber mill is not willing to sell at the cur- 
prices for delivery that long into the future. 

‘er those conditions we are willing to see them 

for the possibility of freight rate reductions 
| after Jan. 1, but at that time we believe that 
danger of loss on lumber prices to those who 
will be greater than the danger of freight 
reductions, 


mporary Slump No Reason for Concessions 
is an interesting fact that in the same mail 
your letter there arrived one from one of the 
st of your competitors complaining bitterly 
we are overstressing the optimistic points in 
* present lumber situation, and understressing 
’ difficulties on account of the purchasing power 
ie farmers and the general slackness of indus- 
production. I may say that I am personally 
oly convinced that it would be a mistake for 
hern pine producers to begin crowding produc- 
at the present time, for normally they will 


accumulate a good working stock of lumber during 
the winter months by simply keeping up the steady 
rate of production. At the same time I feel that 
the ultra-pessimism which I have on my desk is 
likely to lead to some mistakes on the part of 
producers. 

One of the dangers is that those who are toe 
pessimistic, and who do not realize the character 
of the present slump, may cut their prices and not 
only make an unreasonable sacrifice on their pres- 
ent stocks of lumber, but may even slow up the 
whole building situation by creating distrust in 
the stability of lumber prices. 

Would Stabilize Production and Prices 


The other danger is that these pessimists may 
seek refuge in a stoppage of lumber production. I 
suppose that it might be temporarily beneficial to 
the more far-sighted lumbermen to be able to sell 
their cut without so much competition, but stop- 
page of production would surely result in some 
thing of a buyers’ panic for a few months, and I 
fear if it came, after the experience of the last 
few years, it might again completely check build- 
ing operations. 

The best thing for the lumber industry that I 
can see for the present time, is a sensible optimism 
which will disregard the present seasonal weakness 
of buying demand, and will maintain a steady 
price level and steady production level against 
what seems to me to be an inevitable period of 
prosperity for the industry next spring and sum- 


mer. 
Some Additional Facts 


Another angle of the situation, having a dis- 
tinct bearing on the future of the industry, elab- 
orated by Mr. Keith after his address as pub- 
lished in the AMERICAN LUMBERMAN was deliv- 
ered and containing a thought of great value 
and interest, deals with the tremendous addi- 
tional investment required in order to restore 
the lumber producing capacity of the United 
States to 1919 production. In this connection 
Mr. Keith says: 

On Dec. 31, 1917, as developed from figures 
assembled and submitted to the Price Fixing Board, 
Washington, D. C., during July, 1918, there was a 
prewar investment in the southern pine industry 
of $11.05 a thousand feet of annual production in 
plant facilities, and $11.20 in working capital, or 
a total of $22.25 a thousand feet for these two 
items alone, exclusive of stumpage. On such a 
basis it will be necessary to invest, in order to 
provide 11,000,000,000 feet of annual production, 
to restore the lumber producing capacity of the 
United States to 1919 production, $244,750,000 for 
these items alone, provided, however, that the cost 
of such facilities in the West will not be greater 
than in the South. But as the figures are prewar 
and not postwar figures, and as the timber in the 
West is heavier than the timber in the South, 


facilities to handle it must be heavier and, as 
the West is further from the source of supply, 
the necessary facilities will probably cost more. 
Furthermore, as the West is located a greater dis- 
tance from the markets of consumption, the 
amounts invested in the necessary stocks and ac- 
counts will be greater. The additional cost of 
railroad facilities to bring the timber into produc- 
tion in the West will be at least $1 a thousand 
feet and, on such a basis, if 11,000,000,000 feet of 
annual production is to be provided with twenty- 
five years’ life, 275,000,000,000 feet of stumpage 
will be required, which at $1 a thousand would add 
an additional $275,000,000, so that there would 
be invested in plant facilities, working capital, and 
additional cost of railroad construction $519,750,- 
000. To this must be added the value of the 
stumpage, whatever that may be, meaning an 
enormous investment. 

In view of the fact that general business con- 
ditions are not prosperous; that the lumber in- 
dustry before the war suffered for a long period 
from overproduction and consequently unsatisfac- 
tory returns and, further, that western production 
was stimulated by the San Francisco fire of 1906 
to an extent of at least ten years in advance of 
requirements, it must be demonstrated to those 
who have money to invest that such investments 
will be remunerative before the funds will be avail- 
able for such development. 

These facts all argue that—because of the length 
of time necessary to make timber available; the 
length of time necessary to build mills because of 
the distance from the source of supplies essential 
to such building; the length of time necessary to 
the securing of funds for the purpose of such de 
velopment because of the time necessary to demon- 
strate to the satisfaction of investors that such 
funds can be profitably invested—there will be a 
great delay in increasing facilities, which without 
question of doubt will result in a period of under- 
production in the country. 


NEW DATES FOR KILN DRYING COURSES 


Mapison, Wis., Dee. 19.—The Forest Prod- 
ucts Laboratory announces that only two courses 
will be offered at Madison during the next six 


months. The first will be held Jan. 16-27, 
1922, and the second June 5-16, 1922. Ar- 
rangements are under way to give several kiln 
drying courses in the lumbering centers of the 
pine, fir and redwood regions of the western 
States, where much interest is being exhibited in 
a kiln drying program. 

Enrolments for the Madison courses are be- 
ing received now and application should be 
made to the Director, Forest Products Labora- 
tory, Madison, Wis. 
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TWO SHINGLE ASSOCIATIONS HARMONIZE 


SEATTLE, WASH., Dec. 17.—Two presidents 
of red cedar shingle organizations met Wednes- 
day for the first time in the history of the in- 
dustry. They were N. C. Jamison, of the new 
Rite-Grade Shingle Association, and E. E. Case, 
new executive of the shingle branch, West 
Coast Lumbermen’s Association. A representa- 
tive gathering of manufacturers and wholesal- 
ers was present to hear them. Observing that 
the two organizations were distinct and inde- 
pendent, representing different ideas, both Mr. 
Jamison and Mr. Case emphasized the point 
that they were in thoro harmony; that while the 
Rite-Grade association stood for a_ trade 
marked product carefully inspected and na- 
tionally advertised, the shingle branch was 
working for the general good of the shingle 
industry, thru statistical information, market 
reports and an active campaign against anti- 
shingle legislation, all without reference to any 
trade mark. The two executives stated that 
cooperation was necessary above everything else 
—not only between manufacturers and whole- 
salers, but also with retailers, with the mutual 
object of obtaining thoro distribution of the 
manufactured article and of avoiding violent 
and ruinous price fluctuations. 


oD OOOO 


GOT CHRISTMAS TREE AND ESCAPED JAIL 


SEATTLE, WaAsH., Dec. 17.—When Harry D. 
Krebs, now of the J. E. Pinkham Lumber Co., 
was with the gas and flame division in France 
during the war he learned something new about 
timber conservation. Harry grew reminiscent 
at a meeting of wholesalers the other day when 
the conversation turned to Japan’s policy of 
placing an absolute bar on cutting. ‘‘It re- 
minds me of our Christmas tree in France,’’ 
remarked Harry, and continued: 


We cut a fine sapling, stood it up in the quar- 
ters, decorated it in lieu of popcorn with available 
paper twisted into long strips, and finally hung 
up our mirrors as the finishing touch. The effect 
was pleasing, for we succeeded in staging a really 
fine and attractive Christmas tree, decorations 
and all. 

We were so proud of it that we called in an 
officer who was familiar with the Forest Service in 
France. He looked the tree over critically, com- 
Plimented us on our efforts, wished us all a merry 
Christmas, and then asked some of us to step to 
one side with him. He explained that under the 
French law, in having cut. » sapling without per- 
mission, we had committed an overt act, and were 
actually guilty of a misdemeanor, a felony, or 
some atrocious crime; and: he advised us by all 
means to take care that no word of our offense 
reached the authorities. 

We took care of it, all right. Before dawn 
Dec. 25 not a vestige of our beautiful Christmas 
tree remained. We all had a good time, too, and 
nobody went to the bastile. 


A WESTERN VIEW OF HARDWOOD MARKET 


San Francis€o, Cauir., Dec. 19.—That the 
present situation in the hardwood trade offers 
some excellent opportunities for advantage to 
the buyer who avails himself of these condi- 
tions, is the belief of C. H. White, general 
manager of White Bros., of this city. Mr. 
White recently has sent out a letter to the trade 
in which he directs attention to some of the 
peculiarities of the present hardwood market. 
This letter, which no doubt will be read with 
very great interest, is as follows: 

General hardwood prices have apparently 
reached bottom and are now experiencing a little 
rebound. We can not predict what will happen 
next year, but the present market presents many 
peculiarities and, to our mind, some good chances 
for an advantage to the buyer. For instance: 


Plain sawed oak is now much cheaper than 
figured gum. 

Quarter sawed oak is much cheaper than 
quarter sawed figured gum. 

And genuine mahogany and koa, or Hawai- 
ian mahogany, are almost on a par with the 
gum. 

Bataan mahogany is cheaper than quartered 
oak. 

These conditions, to our minds, portend the 
greater use of the oaks and mahoganies, and a de- 
crease in the use of the gums, for interior trim 
of houses. 

Wybro veneered panels have come down to a 
very reasonable level. We believe, however, there 


will be a slight further decline in hardwood panels, 
but an advance in Oregon pine. 

Ironbark and spotted gum, suitable for wagon 
work and ship work, remain at a price far below 
their intrinsic value as compared with other woods 
used in these industries. 

We firmly believe that in the spring there will 
be a move toward an evening up of prices to con- 
form more to the relative values which the differ- 
ent woods have always borne to one another. Some 
woods must advance and some must decline. 

“We give you the above simply as_ general 
thoughts on the hardwood situation. You as a 
hardwood user will be able to draw your own con- 
clusions and take advantage of the peculiarities 
of the present market. ‘There are advantages to 
be gained now which may not be in evidence 
later on. 

Ce ee el 


FLOODS CAUSE MILL SUSPENSION 


ABERDEEN-HoquiAM, WASH., Dec. 17.—The 
worst flood of the last five years spread over 
the western part of Grays Harbor County dur- 
ing the early part of last week. On Satur- 
day night 2% inches of rain fell which, com- 
bined with the warm wind, caused every stream 
in the section to overflow its banks, and many 


culverts, bridges, and railroad tracks were © 


washed away. As a result of the heavy rain- 
fall a log train of the Clemons Logging Co. 
went over the embankment, killing the locomo- 
tive engineer, his wife and child. A rescue 





Congratulations 


I want to congratulate you highly upon 
the article which appeared in the Dec. ]0 
issue entitled, “The Personality of a Sales- 
man,” by J. M. Fitzgerald. It surely does 
hit the nail on the head and is an article 
which can be read by everyone, either in 
the lumber game or outside, to exceed- 
ingly good advantage. It appealed to me 
especially at this time, inasmuch as this 
department has just established a new 
course in our curriculum to take effect 
next semester. This course is called 
“Lumber Salesmanship.” The object of 
the course is to teach a man not only to 
sell lumber but to sell himself by the 
development of such important traits as 
personality, approach, address and many 
other numerous qualities which make for 
all around development.— RayMonp J. 
Hoyts, Instructor in Forest Utilization, 
New York State College of Forestry, 
Syracuse, IN. Y. 











party an hour later was caught in a second 
slide and two of this party were killed. H. P. 
Brown, of the Humptulips Logging Co., was 
caught in the flood west of Hoquiam and barely 
escaped being carried away. Many mills in 
the upper part of the county, particularly the 
Vance Lumber Co., at Malone, White Star Lum- 
ber Co., at Whites, and the Schafer Bros. Lum- 
ber Co., at Montesano, have been obliged to 
suspend operations on account of the devas- 
tating floods. 


COAST WHOLESALERS TO CLARIFY TERMS 


SEATTLE, WasH., Dec. 17.—Wholesalers’ 
terms of sale, as distinct from West Coast Lum- 
bermen’s Association terms of sale, were dis- 
cussed at the wholesalers’ luncheon Thursday. 
Roy A. Dailey, secretary-manager of the Pa- 
cific Coast Shippers’ Association, presided. 
Sherman L. Johnson, chairman of the terms of 
sale committee, made a verbal preliminary re- 
port, setting forth that two of the most im- 
portant points under consideration related to 
misrouting and to payment of diversion charges, 
each of which had been a fruitful source of mis- 
understanding and controversy. The new whole- 
salers’ terms, when finally adopted, will under- 
take to clarify the provisions referred to as well 
as others which sometimes cause disagreements 
between mill and wholesaler, or wholesaler and 
wholesaler, or wholesaler and retailer. 


ALARM SYSTEM REDUCES FIRE LOSSES 


WESTWOOD, Cauir., Dec. 17.—The Red River 
Lumber Co. is greatly pleased with the results 
of the system it put into effect four months avo 
to eliminate fires in the houses owned by tie 
company and tenanted by its employees. It is 
because of the fact that all the houses in the 
town are owned by the company and also 
cause no insurance is carried on these hou 
and that in only a few instances insurance « 
their household goods is carried by the en- 
ployees, that the company evolved a system 
fire calls and reminders against the dangers «: 
fire. 

The Westwood fire department is compose! 
strictly of volunteers, there being 125 men o» 
the roll call, meetings being held at regular 
tervals at which times studies are made of t) 
fire apparatus, the fire situation, and protection 
problems. The Red River company pays ii 
fire department $60 a month for a complete 
turnout of the men and $50 additional to t! 
department itself. When individual rigs 
out on a silent alarm each is paid $10. ‘T' 
money is devoted to the Firemen’s Club, a social 
organization which codperates with the West 
wood Auto Club in the welfare of the com 
munity. 

Special whistles or sirens are blown to tes! 
out the mettle of the firemen and to make them 
familiar with the system. At noon a big fire 
whistlé is blown, followed immediately with a 
try-out call thru one of the automatic fire alarm 
boxes; also the town siren truck captain’s 
home bell system is given a test call. At 9 p.m 
the curfew whistle gives a warning call to par 
ents that some of their children may still be on 
the streets and that it is time they were home. 
This custom recalls the old-time curfew bell 
which called for all lights and fires out, pur 
posely to keep down the needs for night fire 
alarms. As an additional precaution the Red 
River Lumber Co. has discontinued the sale at 
its commissary store of the dreaded birdseye 
match and substituted therefor the safety 
match. 

The company believes that with continued co 
operation of the house tenants and by their 
giving heed to the possibilities of fire in their 
own homes and eliminating them when they hear 
the noon fire whistle or the curfew, 95 percent 
of the house fires can be eliminated and the cost 
to any individual will be very little. 


PINE SALESMEN TO TOUR MILLS 


New York, Dee. 19.—Arrangements have 
been completed for the annual trip of the sales 
men of the Southern Pine Sales Corporation to 
the mills whose product is handled by that or 
ganization. A general letter has been sent out 
to all the salesmen by Chas. Hill, general sales 
manager, concerning the trip as follows: 


I am very anxious that this shall be the mosi 
helpful and instructive trip that we have ev 
made. I think there is doubt in the minds « 
some of you as to the wisdom and necessity o! 
making this trip every year. If you are deep! 
and vitally interested in moving out the produc: 
of these particular mills, it means that you wi! 
be.continuously studying the different items and 
the facilities for manufacturing other items tha! 
your customers may be in need of, and in ord: 
to do this first hand information is necessary. ! 
you do not look upon it in this light, then you a‘ 
taking a superficial view and are merely looking : 
your problem the same as a wholesaler; namel 
first find out what your customer wants and ¢! 
items that are easy to sell and then locate tli 
stock. That is perfectly proper from the stan 
point of the wholesaler, but your problem is di 
ferent. Yours is to move the product of the mil 
which of course is manufactured as closely to tl’ 
requirements of the trade as can be done, but the) 
are always surplus items and special items th 
need to be moved and your problem is to seek ci 
tomers for these items rather than to look 
items to please the customers. The stock on ha 
at the mills represents money invested and it 
of tremendous concern to the mills to have tli 
lumber turned into cash as promptly as conditio:> 
will permit. 

Therefore, I hope that when you start on ths 
trip you will have your problem in concrete for 
and you will know definitely and precisely [!'° 
items that you want to investigate; the metho's 
of manufacture that you want to understand; 201 
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the (emands of your customers which it will be 
cable for the mills to meet. This is a con- 
vis problem and a trip to the mills once a year 
too often. 

un will note that we will spend Saturday and 
day at Summerville, where we will all be to- 
ther at the Pine Forest Inn and have a general 
ssion of all matters pertaining to the proper 

mo-ement of the stock on hand. 
e are fortunate in having a large order file and 
a small stock at this particular season, and I think 
you will be more impressed by the shortage of stock 
on hand than you will be by the items that should 
be moved. We shall, of course, have to take some 
orders for the balance of this year, to be shipped 
early next year, but the mills are not anxious for 
a large volume—simply enough to keep them busy. 
You may plan to spend the last week of this 
ith with your families and then we will start 
it on Jan. 1 and take a two weeks’ trip. This 
will result in your being away from your trade for 
three weeks, A good many of your customers are 
now saying that they will put off buying until after 
the first of the year. There are times when this 
miy be very wise, but under present conditions, 
with light stocks at the mills and a prospect of 
good trade in the spring, if everybody puts off 
buying until after the first of the year then it 
means that there will be a repetition of what 
happened this fall, namely, all buyers will go into 


the market at once early in January and raise 
prices on themselves. I think this phase of the 
situation might be brought to the attention of 
your customers as you are soliciting business dur- 
ing the balance of this month. 


The salesmen will be divided into three par- 
ties, each party visiting the same mills as the 
other but at different dates. Party No. 1 
will consist of Messrs. Hill, Keller, Montgomery, 
Stephenson, W. D. Williams and Ward and will 
leave Richmond on Jan. 3 for Charleston, end- 
ing its tour on Jan. 13, at Rocky Mountain. 

Party No. 2, consisting of Messrs. Rodamor, 
McKee, Richardson, Lake, Cutler, Brown and 
Costello, and Party No. 3, consisting of Messrs. 
Joyce, Perry, Danser, Fletcher, Tardy and H. L. 
Williams, both will leave New York on Jan. 1, 
Party No. 2 leaving for Green Pond and Party 
No. 3 leaving for Norfolk, and both will arrive 
back in New York on Jan. 13. 


Alabama Company Expands Facilities 


PinE Hutu, Aua., Dec. 21.—The Dendy Lum- 
ber Co., of this place, announces the purchase 
of the properties of the Thomasville Manufac- 





turing Co. and the Kimbrough Light & Power 
Co., Thomasville, Ala. A complete reérganiza- 
tion of these companies has been effected and 
they will hereafter be known as the Clarke 
County Planing Mill Co. and the Thomasville 
Electric Light Co. On Jan. 1 the office of the 
Dendy Lumber Co. will be moved to Thomas- 
ville, Ala., and consolidated with the offices of 
the other companies. The change will make no 
difference in the organization of the Dendy 
Lumber Co., but will give it the opportunity for 
better service, as it will now have its own plan- 
ing mill. Contracts have also been secured for 
the mill cut of several other mills. 


REFUSES TO REDUCE MINIMUM WAGE 


Mapison, Wis., Dec. 19.—Answering a re- 
quest from a group of lumber firms, the Wiscon- 
sin Industrial Commission has refused to re- 
duce the minimum wage rate for minors. Lum- 
ber firms have asked that the minimum wage 
of 22 cents an hour be cut, inasmuch as woods- 
men over 21 often do not receive as large a 
wage. 





SHOWS COTTONWOOD AND GUM PRICE FLUCTUATIONS 


To Frederick Klapproth, vice president Chi- 
cago Mill & Lumber Co., the AMERICAN LuM- 
BERMAN is indebted for the following illumi- 
nating graphic charts showing the fluctuations 
of prices f. 0. b. Chicago of 4/4 No. 1 and No. 2 
gum and cottonwood over a period of years. 
There have been many inquiries for this infor- 
mation, especially from box factories and other 


Four-quarter Nos. 1 and 2 Common Cottonwood—Chicago Prices. 
piled by Frederick Klapproth, Chicago 


large consumers of these woods, and in care- 
fully working out these graphs so as to give 
this information at a glance, Mr. Klapproth has 
performed a distinct service for the industry. 
The graphs show prices for each quarter in the 
years given, each square under the dates rep- 
resenting three months while the figures on 
each side represent the price in Chicago in dol- 


Com- 


lars, the odd figures being on the left and the 
even figures on the right. It is interesting to 
note the tremendous deflation that has occurred 
since the peak attained in the spring of 1920, 
and also to note the gradual improvement that 
has taken place since the rebound began from 
the low point reached in the summer of 1921. 
Reproductions of the charts follow: 


Four-quarter Nos. 1 and 2 Common Sap Gum—Chicago Prices. Compiled 
by Frederick Klapproth, Chicago 
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Western Conservationists Confer on Forestry, 
Emphasizing Fire Protection and Tax Revision 


San Francisco, Cauir., Dec. 17.—The annual 
two days’ meeting of the Western Forestry & 
Conservation Association, which opened Dec. 15 
in the assembly room of the Merchants’ Ex- 
change Building here, was an inspiration to all 
in attendance. Those who came from the North- 
west were greatly interested in ascertaining the 
California viewpoint. 


Charles R. Johnson, president of the Union 
Lumber Co., opened the meeting with an ad- 
dress of welcome in place of Dr. George C. 
Pardee, presitlent of the California State Board 
of Forestry, who was unable to be present. 


Mr. Johnson then introduced A. W. Laird, of 
the Potlatch Lumber Co., Potlatch, Idaho, presi- 
dent of the association, who delivered his annual 
report, in beginning which he stated: .‘‘We are 
surely in a period of transition. We have hard- 
ly begun to recover from the daze and fatigue 
of destructive war. We are not yet normal. 
The last year has been feverish. Congress has 
sensed it in the atmosphere and has grasped 
at and proposed one remedy after another to 
alleviate conditions.’’ Mr. Laird stated that 
the purpose of the organization of the associa- 
tion about twelve years ago was to promote 
thruout the northwestern States the knowledge 
and experience of some small groups of timber 
owners and operators in protecting the forests 
from fire and to carry to the public some appre- 
ciation of its own responsibility in protective 
work. Further he stated in part: 


In the conduct and growth of our association 
work it has been the aim to consider the relations 
of our industry to the public and the tendencies to 
regulate these by law. In our case there is the 
fundamental bearing of raw material supply and 
its destruction or perpetuation ; its utilization and 
protection, monopoly and competition ; land owner- 
ship responsibilities; colonization and reforesta- 
tion ; public control; manifestation of public senti- 
ment in directions not apparently related to 
forestry, such as taxation, and subjects sometimes 
engaging the Federal Trade Commission and De- 
partment of Justice. 

We must face these developments in the life of 
our industry. I believe we do. We must do so 
constructively and not attempt to deceive either 
the public or ourselves. We must do this work 
concertedly as far as possible, for division is 
weakness and the errors of any group will react on 
all others, 

To this end, purpose and machinery are necessary. 
It would be fortunate if such were nation-wide and 
harmonious, everywhere so allied with other 
activities, regional and local, as to require no 
distinct organization. But up to the present and 
in the near future this seems impracticable ; hence 
it is necessary to give them special and expert 
attention. The West has found it has its own 
peculiar conditions and needs. In the progress of 
the nation’s development our industry has worked 
its way westward not only keeping pace with other 
activities but in advance and pioneer work. Now 
we are west and can not further migrate. We must 
lie in the bed we made and master the conditions 
which arise from the tendencies and forces already 
mentioned. These will affect our timber, its utiliza- 
tion, protection and reproduction. 


The West by reason of its great Federal and 
State ownership, as well as private, has peculiar 
and tremendously important problems both of 
competition and of codperation which can not 
possibly work out without great injury and per- 
haps disaster unless their peculiarity is recognized 
or unless all sides do the right and wise thing. 
* * * Tn all this we have been fortunate so far, 
in that joint ownerships and interests in the West 
have afforded opportunity for acquaintance and 
codperation between private and public forest 
agencies. 


But the growth of this codperative movement, 
and at the same time of the number and com- 
plexity of problems not only in the West but else- 
where, have added equally to our vision and our 
responsibilities. We no longer deal only with fire 
matters, largely local even in our own territory, 
but must engage with the entire field of forestry 
requirements proposed from various quarters, and 
with taxation, land policy and a dozen other things 
involving facts, policy and legislation in which no 
locality can safely be independent of others. This 
requires the fullest codperation within the industry 
itself, aside from its relations with other agencies. 

This has added greatly to our responsibility and 
to our expense. We must in the nature of things 
accept the challenge, keep closely in touch with 
developments everywhere, and be wherever there is 
danger in absence of a western voice. It has been 
necessary to arrange our organization to permit 
this without neglect of local responsibilities. 
However, I believe I am safe in saying it will be 


the continuing policy of the association to the 
extent our finances permit. 


The report of Treasurer George M. Cornwall 
showed the association to be in a fairly good 


’ financial condition, and while it was shown that 


the expenditures during last year had been less 
than the previous year, there is every reason 
to seek greater revenues for the following year 
in order to carry out the work of the associa- 
tion. 

Report of Forester 


C. S. Chapman, forester of the association, 
was unable to be present at the meeting, but 
his report was read in his absence. He stated 
there is need for a national Federal forestry 
policy and that the States to better their own 
condition must take steps along the line of 
forest legislation and forestry policy based up- 
on sound, economic principles; must foster in- 
dustrial progress and place responsibility, finan- 
cial and otherwise, where it belongs. He stated 
that the majority of the Pacific coast State 
legislatures before adjourning early in the year 
made added provision for the protection of the 
forests. 

He declared that while the association can 
claim considerable credit for the increase in the 
Weeks’ Law appropriation, it was necessary 
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that the amount appropriated this year be in- 
creased if possible, or at least held at its present 
point for the year beginning July 1 next. Mr. 
Chapman then told of the publicity features of 
the organization, such as posters, signs, pam- 
phlets, slides for motion picture houses and 
a small paper, ‘‘The Patrolman,’’ all of which 
were used in one way or another toward getting 
the protection propaganda before the public. 
There is need for this work to be continued, and 
one of the most fertile fields, Mr. Chapman 
believes, is in the public schools. 

Touching upon the question of air patrol, he 
declared that it has been demonstrated beyond 
question that properly equipped air patrols can 
accurately locate fires and be of service in the 
reconnaissance of bad fires. The main criticism 
of the air patrol work is that it was not suffi- 
ciently intensive or frequent enough; that to 
become effective there must be properly estab- 
lished fire protection machinery. While Secre- 
tary of War Weeks announced that there will 
be no fire patrol during the coming year, owing 
to the elimination of the appropriation, it is 
understood that there is a chance for the work 
being permitted to continue if proper efforts 
are made to have the item reinstated either 
in the agricultural appropriation bill or in that 
of the War Department. , 


Taxation Matters 


Going into the study of taxation matters, Mr. 
Chapman declared that the method of taxiny 
cut-over land is intimately connected with the 
feasibility of growing successive timber crop: 
**It is, therefore, reasonable to assume,’’ he 
said, ‘‘that with added interest in forest pe: 
petuation will come similar interest in fores‘ 
taxation. Oregon and Washington now have 
committees authorized by legislative enactment 
which are studying the means for more equitab\ 
distribution of the tax burden of these States. 
These committees will of necessity look care 
fully into the subject of forest taxation and 
possibly make specific recommendations as to 
proper methods of taxing forest properties. A\I- 
ready the association has been requested to 
furnish information for the use of one of the 
committees and has been recognized by being 
asked to serve on the other.’’ 

Touching upon the question of minimum re- 
quirement studies, a subject on the program 
for special consideration, he declared that the 
conclusion so far reached was aimed at arriving 
at what physical measures were necessary to 
insure reproduction of forests and be reason- 
ably certain that such reproduction may by 
ordinary means be protected against destruc- 
tion by forest fires. The question as to whether 
in certain regions under present day conditions 
the cost of the necessary steps to insure forest 
perpetuation is justified will require even more 
careful study by the industry, the States and 
the national Forest Service than has been given 
the question aimed at determining the proper 
physical conditions for forest growing. 


Report of Forest Economist 

Forest Economist E. T. Allen pointed out that 
beginning Jan. 9 there will be a 5-day hearing in 
Washington by the House committee on agricul- 
ture ostensibly on the Snell bill, but presumably 
overhauling the whole question of Federal forest 
policy. Said he concerning this hearing: 

The position of the lumber industry at this 
hearing may not be wholly consistent. The ques- 
tion arises whether the West has any position it 
desires to maintain, independently if necessary, 
either with relation to the Snell bill as written or 
concerning any modification thereof if the situa- 
tion breaks up into compromises and amendments. 
This meeting should decide whether the association 
sticks to its announced beliefs, how fully it is pre- 
pared to represent the entire West, how it should 
be represented at the hearing and what authority 
its representatives have to meet unforeseen situ 
ations. 

Mr. Allen touched upon the importance of 
the minimum requirement and declared that it 
would be discussed thoroly before the close of 
the meeting in order to ‘‘clear the air befor 
the Washington hearing.’’ He stated that in 
view of the importance of the Washington hear 
ing, the association should reannounce suc! 
platform as it can regarding its attitude on th 
State forest policy and thus leave no doub: 
as to its meaning or the representation of th 
western majority. ; ; 

He then touched upon better protection fo 
cut-over lands and land classification, and urge: 
a full discussion of both of these questions 4 
the meeting. In concluding, he urged the « 
operative development of a land policy alon 
wholly new lines. He also pointed out t! 
need for police power, especially as applic: 
to the perpetuation of natural resources, 4) 
also the proposition of forest taxation as appli: 
to new forests. 


Federal Forest Legislation 


At the conclusion of Mr. Allen’s report, * 
resolution was adopted, in part as follows: 

This conference of the forest interests of the | \° 
Pacific coast forest States representing lumber @ 4 
timber organizations as well as forestry agence %, 
unanimously approves the coédperation of Fede: 
State and private interests in formulating «\d 
carrying out a_ far-seeing and comprehens re 
national forest policy under the principles 
bodied in the Snell-McCormick bill. 

We recognize both public and private resporsi- 
bility for prompt and sincere steps toward the ends 
mentioned, and urge support of this bill in ‘t8 
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preset form or as it may be modified better to 
secur. such ends. Particularly we emphasize as 
of eu liest importance its features for extending to 
all ;} rmanent forest land the adequate fire protec- 
tion which must underlie all forestry effort and 
for ‘ue extension by purchase and exchange of 
pub! ownership of forest land, 


Discussion of Minimum Requirement Study 

A discussion of the minimum requirement 
stuy developed a lot of interesting information. 
T, I. Munger, United States Forest Service, 
Poriland, Ore., reporting for the Douglas fir 
region, declared that ‘‘Land which is chiefly 
valuable for forest purposes should be left in 
such condition so as to reproduce. The ques- 
tion is, What actual measures should be taken 
to secure this result?’’ He stated that for the 
region as a whole fire protection is most impor- 
tant in the way of frequent burning of slash, 
removal of brush and modification of certain de- 
tails of logging. He then cited instances to 
show where measures already adopted along this 
line had worked out satisfactorily. Paul T. 
Redington, district forester, of San Francisco, 
Calif., stated that the increased cost of the 
minimum requirement must be borne by those 
interested; however, the apportionment of the 
costs presents a problem. C. L. Billings, land 
agent of the Edward Rutledge Timber Co., Coeur 
d’Alene, Idaho, speaking for Montana, said 
that in certain cases the expense of securing 
reproduction was apparently high and the ques- 
tion arises, Who shall bear the increased costs? 
There is an agreement that the work should 
be done, but the question of the costs is a 
delicate one. 

S. O. Show, Forest Service, San Francisco, 
Calif., stated that costs were considered as an 
integral part of the California study, for there 
as elsewhere fire is a most important matter, 
particularly the protection of slashings. High 
lead logging, he stated, is fatal to advance 
growth and he showed by charts that logging 
by this method is not as profitable from the 
purely logging standpoint as had been assumed. 
_Mr. Danaher questioned Mr. Show’s conclu- 
sions as to the relative costs of high and ground 
lead logging, and stated that the former had 
increased the capacity of donkeys 20 percent. 
J. H. Price, United States Forest Service, San 
Francisco, Calif., explained the study on which 
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the charts exhibited by Mr. Show were based. 
Raymond Orr, United States Forest Service, 
Juiney, Calif., replying to Mr. Danaher, stated 
‘hat the practice in the Feather River Canyon 
ndicates that the high lead system has no ad- 
antage over the ground lead where shear logs 
re used. Mr. Danaher in reply stated that 
‘he high lead system proved cheaper in the 
‘mount of logs put in and the amount of line 
‘sed. The ground lead system requires oc- 
asional delays due to cleaning up brush and 
ther debris. This is not so with the high lead 
gging. Ground lead lines must be removea 
Lefore the end of the season, while high lead 





lines can remain in position for two years. 
D. Bruce, of Berkeley, Calif., pointed out that 
owing to the difference in conditions in the red- 
wood belt the objections to the high lead sys- 
tem do not hold there. 


Resolutions Adopted 
Resolutions were adopted as follows: 
Study of Forestry Requirements 


We approve and offer our assistance in the joint 
study of forestry requirements instigated by the 
Forest Service in the various regions, believing it 
will not only be often reassuring as to existing 
practice and results but also remove many mis- 
understandings and enable in all minds a better 
distinction between idealistic proposals for in- 
tensive production on all lands, regardless of cost 
or economic profit, and the steps which are 
practicable and desirable as economic conditions 
permit, with the costs properly considered and 
allowed. Also that it will demonstrate that results 
rather than the prescribing of method should be 
the aim of forest policy and laws, which for this 
reason and because of the instability of conditions 
should provide for the best meeting of conditions 
as they develop and avoid attempting permanent 
definitions. 


Federal Forest Legislation 


After Mr. Allen had called attention to the 
hearing on the Snell bill set for Jan. 9, in Wash- 
ington, and had outlined the present situation, 
the following resolution was unanimously 
adopted: 

Cut-Over Land Protection 

Since by far the most effective and urgent step 
to perpetuate forest supplies is to safeguard the 
millions of acres of natural reproduction now 
being destroyed or threatened by fire, we urge that 
private and public agencies everywhere codperate 
in extending systematic protection to such lands. 


The Lumberman’s Duty 


Mr. Danaher in describing State forest legis- 
lation declared that the State realizes it is a 
duty of the lumberman to keep his land pro- 
ducing timber and that the cost of this should 
be apportioned according to the benefits in- 
curred. State action has been based upon co- 
operation between the Forest Service, the State 
and private owners. 

M. B. Pratt, State forester, San Francisco, 
Calif., stated that the California State Board 
of Forestry has decided broadcast burning 
should no longer be practiced in the sugar and 
yellow pine regions of the State and that the 
discontinuance of this practice should be brought 
about by codperation with the lumbermen rather 
than by the enforcement of regulations. David 
T. Mason, forest engineer, Portland, Ore., stated 
that forestry patrol legislation is usually a 
gradual process. It starts with the recognized 
fire patrol as adopted voluntarily by most of 
the operators and owners. Legislation may 
finally be necessary to control those unprogres- 
sive owners who will not assume the responsi- 
bility of protecting their holdings without such 
compulsion. 

Messrs. Berry, Billings and Redington spoke on 
land exchange legislation, and after a discus- 
sion as to the form of resolutions on this sub- 
ject, the following resolution was adopted: 


Land Exchange 

Pending consideration by Congress of the general 
forestry program represented by the Snell bill we 
urge passage of the general and local exchange 
bills which have been introduced. 

The transfer of the United States Forest 
Service from the Agricultural to the Interior 
department was strongly disapproved in a reso- 
lution. 

Other resolutions pledging support in the 
work of eradicating the white pine blister rust, 
commending the reduction of fires in logging 
camps, approving the appropriation for in- 
sect control work, and favoring codperation 
of the association with other associations in 
carrying out its purposes were adopted. In 
the last mentioned a committee consisting of 
George L. McPherson for the loggers; R. W. 
Vinnedge for the lumber manufacturers; E. T. 
Allen for the timber organizations and Donald 
Bruce for the schools was appointed to assist 
in this codperative movement. Congress was 
urged by resolution to make an appropriation 
for the weather bureau which will help it assist 
in fire protection by issuing warnings as to 
future weather conditions. The Federal Govern- 
ment was urged to continue and extend its ex- 
perimental work looking to better utilization 





and handling of forest products; and air patrol 
work was commended and its continuation urged. 


Officers Elected 


Officers for the ensuing year were elected as 
follows: 


President—A. W. Laird. 

Vice president for Oregon—George B. McLeod. 

Vice president for California—R. R. Johnson. 

Vice president for Washington—E. G. Ames. 

Vice president for Idaho—Walter Rosenberry. 

Vice president for Montana—Kenneth Ross. 

Trustees—W. M. Wheeler (California); E. M. 
Fox (Oregon), George S. Long (Washington), 
— Taylor (Idaho) and Walter Neils (Mon- 
ana). 

Secretary-treasurer—C,. S, Chapman. ‘ 

A dinner was given at the Palace Hotel on 
the evening of Dec. 15, in honor of the visiting 
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representatives of the association. Among 
these were: Messrs. Cox, A. W. Laird, E. T. 
Allen, Fred Weyerhaeuser, J. P. Weyerhaeuser, 
J. A. Humbird, and C. L. Billings. The spirit 
of codperation between the lumbermen of this 
State and those in the Northwest was strongly 
in evidence. The visitors congratulated the 
Californians upon the substantial progress they 
had made toward solving their problems. The 
California White & Sugar Pine Manufacturers’ 
Association, the California Redwood Associa- 
tion and other organizations were represented 
at the dinner. 


NEW COURSE IN LUMBER SALESMANSHIP 


SyracusgE, N. Y., Dec. 19—The New York 
State College of Forestry at Syracuse University 
has established a course in lumber salesmanship, 
the first of its kind in an American forestry 
school. After taking the course in theoretical 
and practical lumber at the school, a number of 
large and representative logging and manufac- 
turing operations in the Northeast and South 
are visited and then a course of four months 
to a year is given on the sorting tables, on the 
lumber piles and about the shipping docks of 
lumber mills. The students also get courses in 
logging and lumber manufacture in which some 
of the best known lumbermen of the country, 
as well as lumber graders and inspectors, visit 
the college and impart first hand knowledge of 
their specialties. With this background the 
students are better able to understand and ap- 
preciate the fine points of the course in lumber 
salesmanship given by Raymond J. Hoyle, an 
instructor in forest utilization in the college 
who has had extensive experience in selling lum- 
ber, and by Nelson C. Brown, formerly lumber 
trade commissioner for the National Lumber 
Manufacturers’ Association and recently a part- 
ner in the American Woods Export Association 
and the American Woods Co. 








THE ARBUTUS TREE, sometimes called madrona, 
is a native of California and Oregon. Its smooth 
red bark is very thin. 
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LUMBER TRANSPORTATION DEVELOPMENTS 


RATE REDUCTION AWAITS DECISION 


WasuHtnoTon, D. C., Dec. 19.—Southern car- 
riers will make no concessions in rates to ship- 
pers of southern pine lumber until after the 
Interstate Commerce Commission has handed 
down its decision in the complaint brought by 
the Southern Hardwood Traffic Association. 

This announcement was made today by Lin- 
coln Green, vice president of the Southern 
Railway Co., in charge of traffic, to representa- 
tives of the Southern Pine Association who 
came here for a conference Saturday with of- 
ficials of the southern roads. After weighing 
carefully the arguments made by A. G. T. 
Moore, traffic manager of the Southern Pine 
Association, who presented the matter, railroad 
officials held that they could do nothing while 
the hardwood case is pending. 

Definite assurances were given, however, that 
southern lines will put into effect on softwood 
whatever reductions in hardwood rates the com- 
mission may allow. An early decision is ex- 
pected in the hardwood case. 

The proposal made by southern pine shippers 
was that the southern lines go back to June 
24, 1918, just before the increase under Gen- 
eral Order 28, and, taking those rates as the 
basis, give the South the same percentage in- 
crease over them as the new adjustment gives 
the Pacific coast shippers. Such an adjustment 
of southern pine rates would result in reduc- 
tions, generally speaking, of 7 to 10 cents a 
hundred pounds. The rate from the southern 
pine blanket to New York and New England 
would be about 43 cents instead of 54 cents, 
and rates to other points would be adjusted 
accordingly. 

It was pointed out that the June 24 rate 
from the Pacific coast to the Atlantic seaboard 
was 75 cents, while the rate soon to become 
effective will be 90 cents, an increase of 20 per- 
cent. Southern pine shippers want an adjust- 
ment which would preserve the relationships 
existing June 24, 1918. 

Lumber representatives at the conference were 
S. B. Bissell and D. W. Winn of Laurel, Miss.; 
W. T. Hancock, Houston, Tex.; R. S. Davis, 
F. C. Broadway and M. B. Nelson, Kansas 
City, Mo.; G. F. Thomas, Little Rock, Ark.; 
W. N. Nelson, St. Louis, Mo.; Walter E. Gard- 
ner, Jacksonville, Fla., assistant secretary 
Southern Pine Association; E. C. Harrell, secre- 
tary, and J. F. Farish, traffic manager, Georgia- 
Florida Saw Mill Association; and W. J. Strobel, 
traffic manager, North Carolina Pine Associa- 
tion, the latter three present as guests of the 
Southern Pine Association. 

The railroad officials included R. A. Brand, 
vice president for traffic of the Atlantic Coast 
Line; Charles R. Capps, vice president for traf- 
fic of the Seaboard Air Line, and B. W. Long- 
street, representing the Illinois Central and 
associated lines. Representatives of other roads 
were present, for the most part minor officials. 





OPPOSES CHANGES IN RAILWAY LAW 


WASHINGTON, D. C., Dec. 19.—Appearing be- 
fore the Senate committee on interstate com- 
merce Thursday on behalf of the Chamber of 
Commerce of the United States, Dr. Emory R. 
Johnson, of the University of Pennsylvania, 
asked a fair trial for the Transportation Act 
of 1920. He said that repeal of sections of the 
law which give the Interstate Commerce Com- 
mission authority to correct State rates that 
discriminate against interstate commerce would 
limit the commission’s ability to maintain 
rates that permit a free flow of commerce. 
Therefore he opposed the repeal of these sec- 
tions, as proposed in the bill introduced by 
Senator Capper of Kansas. 

Dr. Johnson said further that the national 
chamber holds that none of the provisions of 
the act should be repealed or amended at the 
present time. The rule of rate making was put 
into the law because it was believed to be nec- 
essary for maintaining efficient railroad service 
and for restoring railroad credit. Manu- 
facturers, shippers, and producers of all kinds 
had reached the conviction before the act was 


passed that the commission should. so regulate 
rates as to enable carriers to earn enough each 
year upon property values to enable ‘them to 
maintain them and to develop their facilities 
along with the growth of the business of the 
country. 

The exercise of power by the Interstate Com- 
merce Commission to correct unjustly discrim- 
inatory State rates is in the public interest. 
The statute does not, he said, take away from 
the State commissions their power to initiate 
rates, nor are the States prevented from adjust- 
ing railroad charges within the reasonable lim- 
its established by the Federal act. 





SCHEDULES AGAIN SUSPENDED 


WASHINGTON, D. C., Dec. 19.—The Inter- 
state Commerce Commission has suspended un- 
til Feb. 7 schedules published in Agent R. H. 
Countiss’ Transcontinental Eastbound Tariff 
I. C. C. No. 1,096 which propose the cancelation 
of routing on lumber and forest products from 
points on the South Bend (Wash.) branch of 
the Chicago, Milwaukee & St. Paul railway, via 
Marengo, Wash., to destinations on the Union 
Pacific in southern Idaho, Utah and western 
Wyoming, resulting in the application of com- 
bination of locals. The operation of these sched- 
ules was originally suspended until Jan. 8. 


HEARING ON WEST VIRGINIA RATES 


CHARLESTON, W. Va., Dec. 20.—Because of 
numerous informal complaints coming before 
the West Virginia public service commission 
alleging that freight rates and charges on build- 
ing and road making materials, agricultural 
lime, limestone and fertilizers in interstate traf- 
fic between points within West Virginia, are 
unreasonable, unjust and burdensome, the com- 
mission has upon its own initiative started an 
investigation of such rates. The investigation 
will cover the reasonableness of intrastate joint 
rates or charges and the necessity or propriety 
of putting into effect joint rates on interstate 
traffic. 

A hearing will be held in the capitol buillding 
in Charleston at 10 o’clock Jan. 17. The com- 
mission has given notice of the hearing and 
investigation to the following carriers: Balti- 
more .& Ohio, Chesapeake & Ohio, Norfolk & 
Western, Kanawha & Michigan, Western Mary- 
land, Virginian, Pittsburgh, Cincinnati, Chi- 
eago & St. Louis and the Monongahela. 


REPARATION ON COAL SHIPMENTS 


WASHINGTON, D. C., Dec. 19.—The Interstate 
Commerce Commission today entered an order 
in Docket No. 11,554—Foster Lumber Co. vs. 
Director General, as agent—awarding $981.77, 
with interest, as reparation on account of an 
unreasonable rate charged on twenty carloads 
= — from Walsenburg, Colo., to Billings, 

a. 


SAY LOWER RATES NOT REMEDY 


WASHINGTON, D. C., Dec. 19.—After listen- 
ing on Saturday to statements submitted in be- 
half of thirty-five western carriers the Inter- 
state Commerce Commission adjourned its in- 
quiry into the general rate situation until Jan. 
9. The carriers will resume the presentation of 
their case in January and will be subject to 
crossexamination. Last week’s hearings were 
intended to permit spokesmen for the roads to 
present connected statements of their views of 
the rate situation and the effect of the present 
level of freight rates on economic conditions 
generally. 

It is no reflection upon the carriers to say 
that they presented thru their chosen spokes- 
men little that is new. In fact, they covered 
much the same ground that has been gone over 
repeatedly. 

A. G. T. Moore and W. L. Gardner of the 
traffic department of the Southern Pine Associa- 
tion were preseat at part of Saturday’s hear- 
in 


g. . 
At the closing session Edward Chambers of 
Chicago, vice president of the Atchison, Topeka 


& Santa Fe Railroad Co., appeared for the west- 
ern lines. Because the net revenues of the var- 
riers in western classification territory os a 


whole are not sufficient to meet the finaicial 
requirements of the roads and give them what 
the law entitles them to receive, Mr. Chanibers 
contended that ‘‘we must assume that the rate 


structure as a whole, both freight and passen- 
ger, is not at this time unreasonably high.’ 

Mr. Chambers said that the reduction in g) oss 
freight revenue due to rate changes since Ang 
25, 1920, using tonnage for the year en 
Sept. 30, 1921, as a basis for the estimate. |\15 
been $37,500,000 in western territory, and tat 
if the additional reduction of 10 percent : 
agricultural products becomes effective thst 
will make an additional reduction of $45,00\),- 
000. The volume of traffic, he said, has jot 
been materially affected by the changes. He 
said the carriers are not now and are not likely 
soon to be in a position to consider a general 
reduction of rates. Their recent proposal io 
allow a reduction of 10 percent on farm prod 
ucts is not warranted by the roads’ condition, 
but is made because of their realization of thie 
dire need of the agricultural industry. 

L. E. Wettling, of Chicago, manager of the 
statistical bureau of the western lines, testified 
that the net operating income of the western 
lines for the first ten months of this year was 
$249,383,000, which is at the rate of 3.7 per- 
cent on their tentative valuation. This return, 
he said, was realized at the expense of the prop 
erties, for the roads had reduced their expendi 
tures for maintenance of way and structures 
30.8 percent and for maintenance of equipment, 
16.7 percent, compared with the same period of 
1920. 
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C. R. Capps, of Norfolk, Va., first vice presi 
dent of the Seaboard Air Line, told the commis- 
sion that railroads of the southern district are 
in no condition financially to make general 
freight rate reductions and that business pros 
pects in the South are not good. ‘‘I do not 
think conditions in the South are in any way 
chargeable to the present level of freight 
rates,’’ he said; ‘‘I do not know of any busi 
ness in that territory that would be stimulated 
by a reduction in rates.’’ 


PREPARING STANDARD CONTRACT FORM 


WASHINGTON, D. C., Dec. 19.—General prin 
ciples for the formulation of a standard con 
tract form, to supersede the 200 or more forms 
in use, and which can be made practical for all 
branches of the construction industry, were ap 
proved Friday at the final session of the joint 
conference of engineers, architects and con 
tractors, 

Brig. Gen. R. C. Marshall, jr., head of the 
construction division, general staff, during the 
war, presented a plan for the standard form 
and a list of subjects covering ground commo 
to all construction projects. The conference a: 
cepted the plan as a basis from which to work 

The conference appointed a subcommitt: 
consisting of Gen. Marshall, representing tl: 
Associated General Contractors of Americ 
W. S. Parker, for the American Institute «: 
Architects, and W. D. Faucette, of the Am: 
ican Railway Engineering Association, to } 
pare a tentative draft of the form and subm' 
it to the full conference for correction and a 
proval at its next meeting late in January. 


HIGHER MEXICAN IMPORT TARIFFS 


WASHINGTON, D. C., Dee. 19.—A partial | 
vision of Mexican import duties ordered by a « 
cree published Dee. 14, to become effective Ji: 
1, will involve increases ranging from 25 
100 percent. 

A 50-percent increase is announced on 01 
nary building lumber,’ fine woods and venec: 
and manufacturers of wood, including furnitu 











A BOY WHO is taught to save his money Ww 
rarely be a bad man or a failure. The mu 
who saves will rise in his trade or professi: 
steadily; this is inevitable.—Gladstone. 
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WHOLESALE HARDWOOD QUARTERLY 


LWAUKEE, WIs., Dee. 19.—The Northern 
Wholesale Hardwood Lumber Association held 
its third quarterly meeting at the Milwaukee 
At) letie Club, in this city, last Friday, Dee. 16, 
wit: an attendance of about forty. T. T. 
Jones, of the Webster Lumber Co., Minneapolis, 
Minn., who as president of the association oc- 
cupied the chair, first called upon Robert F. 
Dunean, of the Robert Dunean Lumber Co., 
Minneapolis, for a report of the membership 
imittee, of which he is chairman. Mr. Dun- 
cin presented the applications for membership 
of the Adams-Thom Lumber Co., Wausau, Wis. ; 
the Maffett & Graef Lumber Co., Appleton, 
Wis., and Bryant & Masten, Chicago, Ill., and 
these were by unanimous vote accepted as mem- 
bers of the association. 


Following the reading of the minutes of the 
association’s meeting held July 15 at Rhine- 
lander, Wis., Secretary J. F. Hayden, of Min- 
neapolis, Minn.—in the absence of Treasurer 
John B. Andrews, of the Andrews-Early Lum- 
ber Co., Wausau, Wis.—read the treasurer’s 
report, showing the finances of the association 
to be in good shape, and followed this with his 
own report, in which he discussed prospective 
logging operations in the North this winter. 
The eonelusion he reached thru statisties gath- 
ered from a majority of the larger operators 
was that logging would be considerably re- 
stricted this season. 


H. C. Humphrey, of the G..W. Jones Lumber 
Co., Appleton, Wis., who opened the discussion 
of eurrent market conditions which followed, 
stated that the situation as regards northern 
hardwoods looked good. ‘‘The advances that 
recently have taken place in southern hardwoods 
are going to have a radical influence on the mar- 
ket for the northern products,’’ he said. ‘‘The 
strong position of gum is going to benefit birch 
especially. There is as yet little demand for 


the lower grades, but demand, I feel sure, will 
get better after the first of the year.’’ A. H. 
Ruth, Chicago representative for the same com- 
pany, then described conditions 9s he found 
them, saying that the industrial trade looked 
better. The furniture trade, he said, has bought 
pretty heavily during the last few months, and 
will open up still more after the January shows. 
Tho he expected a good volume of business next 
year, he said he did not look for any great rush 
—no runaway market, but certainly enough 
business to keep the mills busy. 


The prospective log input by the northern 
mills came in for much discussion, several re- 
porting very restricted operations being con- 
templated. However, C. L. Tillotson, of the 
Wolf River Lumber Co., Antigo, Wis., expressed 
the opinion that if lumber prices advance there 
will be a greater log input than is now figured 
on. E. E. Terrell, of the AMERICAN LUMBER- 
MAN, who during the last thirty days had vis- 
ited a large number of northern operations, 
stated that logging operations 80 percent of 
normal are likely this winter; but that this is 
nothing to be alarmed over, for the prospects 
are excellent. He cited the automobile indus- 
try especially, predicting that it will be very 
busy by spring and will be on the market for 
large quantities of lumber. He pointed out that 
the automobile trade has been very slow for 
two years, that many ears will have to be 
scrapped and replaced. Automobile purchasing 
and manufacturing will be facilitated by easier 
money conditions now becoming general. 


F. W. Long, Milwaukee representative for 
the Steven-Jarvis Lumber Co., said that despite 
warnings issued by lumbermen against a com- 
ing lumber scarcity, the consumers refuse to 
become alarmed over that prospect, saying that 
if it comes to a pinch they can take the lumber 
green from the log as they have done before. 


The discussions brought out the facts that 
all upper grades of hardwoods, and also No. 2 
common, are very searce thruout the North; that 
No. 3 bireh has advanced 30 to 40 percent over 
prices prevailing sixty days ago, and that the 
hemlock market also is in excellent shape. The 
statement was made that the northern mills can 
not possibly overproduce during the next several 
months in any grade except No. 3, even if heavy 
logging was begun right now. 

C. P. Crosby, of Rhinelander, Wis., stated 

that flooring manufacturers are heavy present 
and prospective customers, taking about all the 
l-inch maple they can find. Things also look 
better with the sash and door industry, which 
is buying moderately. He thought that every 
foot of hemlock produced during the next sea- 
son would find a ready market. J. J. Fitzpat- 
rick, of the Fitzpatrick Lumber Co., Madison, 
Wis., stated that there was much building in 
prospect in that city, and that 1922 has all the 
earmarks of a prosperous year. L. E. Fuller, of 
Chicago, delivered an address on the ‘‘ Ameri- 
ean Valuation Plan,’’ fully explaining the sub- 
ject. 
: It was decided that the annual meeting shall 
be held at Milwaukee, on the third Friday of 
February, in the afternoon, to be followed by 
a banquet in the evening, instead of in the 
morning followed by luncheon, as formerly has 
been the custom. President Jones then ap- 
pointed a committee to arrange for the enter- 
tainment at this banquet, composed of Harry 
E. Christensen, of the General Lumber Co., 
chairman; William H. Kelly, of the Kelly- 
O’Melia Lumber Co., and Robert Blackburn, of 
the Robert Blackburn Lumber Co., all of Mil- 
waukee. In addition to these, President Jones 
appointed himself as a fourth member of the 
committee, ‘‘to eriticize.’’ 

The meeting was then adjourned, and lunch- 
eon served. 





NORTH CAROLINA PINE 


RICHMOND, VA., Dee. 19.—The board of diree- 
tors of the North Carolina Pine Association 
met in the Rueger Hotel, this city, last Monday 
evening to consider several matters of impor- 
tance. After a full discussion of reduction in 
membership dues, the board decided to reduce 
the dues on kiln dried pine to 10 cents a thou- 
sand feet and on hardwoods to 6 cents a thou- 
sand feet, effective Jan. 1, 1912, and to allow the 
dues on air dried pine to remain at 10 cents a 
thousand feet. The monthly minimum fee for 
kiln dried and air dried mills remains the 
same; that is, $15 and $10, respectively. 

The members of the board expressed great 
regret at the loss of one of the direetors, David 
©. Anderson, by death and the following com- 
mittee on resolutions was appointed to prepare 

ud submit to the monthly meeting to be held 
he next day suitable resolutions of respect and 

rief: George T. Leach, chairman, F. S. 
Spruill and J. L. Camp. 

The board then passed a motion electing 
‘harles Anderson a director to take the place 
of his father, David O. Anderson, on the board. 


The regular monthly meeting of the associa- 
on was ealled to order by President G. L. 
lume Tuesday morning at the Rueger Hotel, 
he attendance being rather small and disap- 
ointing to the officers. 
st meeting were read and approved. 

A. S. Grinalds, of the costs and values com- 
iittee, emphasized the necessity of more mem- 
vers contributing to the various statistical re- 
orts asked for by the seeretary’s office. He 
isomasked that the members in reporting their 
‘les comply with the vote on the referendum 
‘cently issued by the association covering the 
tiethod of reporting daily sales and show de- 
vered prices together with proportional rates 
er Norfolk or other Virginia gateways. This 
would make for uniformity and allow for bet- 
r comparison. 

The following lumber companies were unan- 


The minutes of the | 


imously elected to membership: Dudley Lum- 
ber Co., Lodge, 8. C.; C. W. Cummings, Cum- 


mings, 8S. C.; George W. Gregory, Snow Hill, 
N. C.; North Carolina Lumber Co., Lake Wac- 
eamaw, N. C. The membership committee an- 
nounced that it was working on several other 
prospective members and hope to get these 
firms lined up within a short time. 

Due to inability to have a representative pres- 
ent at meeting of Southern Pine Association to 
discuss the matter proposed by the American 
Wholesale Lumber Association that consignees 
be allowed to use part of carloads and hold re- 
jected portions for reinspection, the president 
and seeretary of the pine association were in- 
structed to wire the Southern Pine Association 
that the former’s members were opposed to any 
such practice and would insist on entire ¢ar 
being held intact awaiting reinspection, as has 
been the custom in the yast. 

W. J. Strobel, traffie manager, reviewed rate 
matters in which the members were interested 
and the work that was being done. The chair- 
man of the transportation committee was in- 
structed to prepare a complaint to be filed with 
the Interstate Commerce Commission looking to 
the reduction of rates on North Carolina pine 
comparable with existent rates on lumber from 
Pacific coast points. The coiperation of the 
shook manufacturers is assured in the prepara- 
tion of this complaint and in the continuance 
of the fight for proper readjustment of rates 
in this section. 

The annual meeting of the association will be 
held in Norfolk, Va., on March 30, 1922. Fur- 
ther details will be given out later. 

George T. Leach, chairman of the resolutions 
committee, presented the following resolutions 
of respect and sympathy on the death of David 
O. Anderson, which were adopted by a unan- 
imous rising vote: 

David O. Anderson, formerly an honored member 
of this association, and its one-time’ president, 


MEETING 


passed into rest in the early morning of Nov. 6, 
1921. 


When we consider his efficient activity in the 
association, his unfaltering loyalty to its best inter- 
ests, his energy and fidelity in all that pertained 
to it, it becomes difficult to estimate the extent 
of our loss. 

He was a genial, modest, 
ideals and lofty purposes. Of his many admirable 
characteristics the one most observable was his 
unshaken and unshakable loyalty to his friends. 
In his presence no criticism adverse to his friends 
could pass unchallenged. If invidious or censor- 
ious remarls were made in his presence, he im- 
mediately offset the effect of such remarks by c¢all- 
ing attention to the commerdable qualities of the 
one criticized. 


lovable man, of high 


As president of this association during 1918- 
1919, he gave to the administration of its affairs 
a wise and an unfailing: interest. and a high order 
of ability. The association under his regime at- 
tained and maintained great financial and asso- 
ciational success. He was constant, in season and 
out of season. in the explanation of its purposes 
and in thet missionary work that contributes so 
largely to the life and suecess of swch enterprisés, 
In connection with his associstional activities, he 
was for many years a director in the National 
Lumber Manufacturers’ Association, and was ever 
at his post of duty. 

His death is an irreparable loss to the associa- 
tion and a personal bereavement to its members. 

At Marion, S. C., his adopted home, in the sunny 
southland, under a veritable cover of flowers, he 
sleeps among his many new made friends, and the 
large gathering at the final obsequies attests the 
love and esteem in which he was held. 

Therefore, be it resolved, That this association do 
place upon its permanent records this memorial 
to the man it loved and honored, and that the sec- 
retary be instructed to convey to the family of the 
deceased this association’s loving sympathy in their 
great and incorsolable bereavement. 


F. S. Spruill, general counsel, then reviewed 
tax matters and other legislation as affecting 
lumbermen and assured the members his de- 
partment would keep a keen eye out to protect 
their interests. 

The next monthly meeting of the association 
will be held in Savannah, Ga., early in Febru- 
ary, 1922. 
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Dec, 27-29—American Society of Agricultural Engi- 
neers, Auditorium Hotel, Chicago. Annual. 
Dec. 31—Mississippi Valley Lumber & Sash & Door 
Salesmen’s Association, Lumber Exchange, Min- 

neapolis, Minn. Annual. 

Jan. 6—Southern Hardwood Traffic Association, 
Hotel Gayoso, Memphis, Tenn. Annual. 

Jan. 9—South Bend Hardwood Club, South Bend, 
Ind. Annual. 

Jan, a gee ee eae seal Association, 

New Orleans, La. An 

Jan. 11-12—Canadian nn Association, 
King Edward Hotel, Toronto, Ont. Annual. 

Jan. 11-12—Southwestern Iowa Retail Lumbermen’s 
Association, Hotel Iowana, Creston, Iowa. 
Annual. 

Jan. 12-14—Mountain States Lumber Dealers’ Asso- 
ciation, Brown Palace Hotel, Denver, Colo. 
Annual, 

Jan. 17—Retail Lumbermen’s Credit Association, 
Seattle, Wash. Annual. 

Jan. 17-19—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. "Annual. 

Jan. 18—Lumbermen’s Association of Chicago, La 
Salle Hotel, Chicago. Annual. 

Jan. 18—Empire State Association of Wholesale 
Lumber & Sash & Door Salesmen, Powers Hotel, 
Rochester, N. Y. Annual, 

Jan. 18—Southwestern Hardwood Manufacturers’ 
Club, New Orleans, La, Annual, 

Jan. 18-19—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. 
Annual, 

Jan. 18-19—Ontario Retail Lumber Dealers’ As- 
sociation, Chateau Laurier, Ottawa, Ont. An- 
nual, 

Jan. 19-21—Retail Lumber Dealers’ Association of 
the State of New York, Powers Hotel, Rochester, 
N. Y¥. Annual. 

Jan. 20—Pacific Coast Shippers’ Association, Seattle, 
Wash. Annual, 

Jan. 20—Indiana Hardwood Lumbermen’s Associa- 
tion, Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. 24—Yellow Pine Wholesalers’ Association, Ho- 
tel Sinton, Cincinnati, Ohio. Annual. 

Jan, 24-25—American Wood Preservers’ Association, 
Hotel Sherman, Chicago, Annual. 

Jan. 25-26—National Lumber Exporters’ Association, 
Hotel Sinton, Cincinnati, Ohio. Annual. 

Jan. 25-27—Ohio Association of Retail Lumber 
Dealers, Cincinnati, Ohio. Annual. 

Jan, 25-27—Union Association of Lumber & Sash & 
Door Salesmen, Cincinnati, Ohio. Annual. 

Jan. 25-27—Southwestern Lumbermen’s Association, 
Muehlebach Hotel, Kansas City, Mo. Annual. 

Jan. 25-27—Western Retail Lumbermen’s Associa- 
tion (of Canada), Fort Garry Hotel, Winnipeg, 
Man. Annual. 

Jan. 26-27—Southern Illinois Retail Lumber Deal- 
ers’ Association, Lawrenceville, Ill, Annual. 
Jan, 26-27-——Pennsylvania Lumbermen’s Association, 
Bellevue-Stratford Hotel, Philadelphia, Pa. 

Annual. 

Jan. 26-27—National Association of Railroad Tie 
Producers, Hotel Sherman, Chicago. Annual. 

Jan. 27—North Carolina Forestry Association, Wil- 
mington, 'N. C. Annual. 

Jan. 27—West Coast Lumbermen’s Association, 
Hotel Washington, Seattle, Wash. Annual. 
Jan. 28—Massachusetts Retail Lumber Dealers’ 

Association, Boston, Mass. Annual. 

Feb. 1-2—Southeastern Iowa Retail Lumbermen’s 
Association, Hotel Burlington, Burlington, Iowa, 
Annua 

Feb. 2-3—Michigan Retail Lumber Dealers’ Asso- 
ciation, Durant Hotel, Flint, Mich. Annual. 

Feb. 6-12—Southern Forestry Conference, Jackson, 
Miss. Annual. 

Feb. 7-8—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Seelbach Hotel, Louisville, Ky. Annual. 

Feb. 8-10—Nebraska Lumber Dealers’ Association, 
Rome Hotel, Omaha, Neb. Annual. 

Feb. 8-10—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, 
Pa. Annual. 

Feb. 14-16—Wisconsin Retail Lumbermen’s Asso- 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 

Feb. 15—Northwestern Lumber & Sash Door Trav- 
eling Salesmen’s Association, Hotel Pfister, Mil- 
waukee, Wis. Annual, 

Feb. 16—Lumber Dealers’ Association of Connecti- 
cut, Bridgeport or Hartford, Conn. Annual. 
Feb. 16-17—West Virginia Lumber & Builders’ Sup- 
Ply Dealers’ Association, Wheeling, W. Va. 

Annual, 

Feb. 17—Northern Wholesale Hardwood Lumber 
Association, Milwaukee, Wis. Annual. 

Feb. 22-24—Illinois Lumber & Builders’ Supply 
Dealers’ Association, Hotel Sherman, Chicago. 
Annual, 

Feb. 23—Northwest Iowa Lumbermen’s Association, 
Fort Dodge, Iowa. Annual 

Feb. 23—Eastern Woodworkers’ Cost Information 
Bureau, New York City. Annual. 

March 9-10—American Wholesale Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 

March 22-28—National Wholesale Lumber Dealers’ 
Association, New Willard Hotel, Washington, 

. Oo ox gp 

March 25- Ap 1—Own Your Home Exposition, 

Coliseum, gM ae Annual, 





March 28-29—Southern Pine Association, New Or- 
leans, La. Annual. 


March 30—North Carolina Pine Association, Nor- 
folk, Va. Annual. 


April 4-5—National Lumber Manufacturers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 


April 6-7—American Lumber Congress, Congress 
Hotel, Chicago. Annual. 


April 11-13—Lumbermen’s Association of Texas, 
Ft. Worth, Tex. Annual. 


May 9-11—Appalachian Logging Congress, Sinton 
Hotel, Cincinnati, Ohio. Semiannual. 
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NORTH CAROLINA FORESTRY ANNUAL 


WitmincTon, N. C., Dee. 19.—The eleventh 
annual convention of the North Carolina Fores- 
try Association will be held in Wilmington 
Friday, Jan. 27, 1922, it has been announced 
by the executive committee. A number of im- 
portant forestry problems are scheduled to come 
up before the convention, and considerable at- 
tention will be given to discussion of fire preven- 
tion methods. It is probable that the delegates 
will take an excursion on Jan. 28 into the long- 
leaf pine forests near Wilmington, where is to be 
found some of the best second growth longleaf 
pine in the State. 


ASSISTANT TRAFFIC MANAGER 

SEATTLE, WAsH., Dec. 19.—Elmer H. Clingen- 
peel, who became as- 
sistant traffic manager F 
of the Pacific Coast 
Shippers’ Association 
Dec. 1, has been en- 
gaged in traffic work 
for the last three years, 








ELMER H. 
CLINGENPEEL, 
Seattle, Wash. ; 


Assistant Traffic Manager 
Pacific Coast Shippers’ 
Association 








practically all of which 

time he has been in the 

department of W. A. 

Shumm, traffic manager. 

Mr. Clingenpeel  suc- 

ceeds to the position va- 

cated by Earl J. Hyett, 

who is now in the general freight offices of the 
Chicago, Milwaukee & St. Paul at Chicago. 
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CANADIAN WHOLESALERS CONFER 


TORONTO, ONT., Dec. 19.—The Wholesale Lum- 
ber Dealers’ Association held its monthly meet- 
ing at the Albany Club, Dec. 16, A. E. Eckardt 
presiding. R. Halliday, for the transportation 
committee, reported the recent slight decrease in 
freight rates and presented a motion dealing 
with the demurrage situation, opposing the de- 
murrage rates made effective by the Board of 
Railway Commissioners of Canada in its order 
No. 349. The resolution recited that the new 
demurrage rates are too drastic and are not in 
accordance with the evidence produced at the 
board’s hearing in June, when the consensus of 
opinion was that the demurrage rates should be 
$1 a day for the first three days, then a gradu- 


ated seale of $2, $3, $4 and $5, after that 


period. Furthermore, the resolution expressed 
the feeling of the association that the order 
should be rescinded, as only two of the commis- 
sioners outside of the chairman had concurred in 
it. 

John Jennings, of the legal firm of Jennings 
& Clute, who was a guest at the meeting, de- 
livered an excellent address on the subject of 
‘‘Humor.’’ Subsequently D. C. Johnston took 
charge of the meeting and converted it into a 
class of school children, asking many questions 
of the pupils and fining them various sums when 
they were not able to give satisfactory replies. 


The fines, together with a collection subsequent !y 
taken up, netted a substantial amount of mon 
which was handed over to the ‘‘ Star Santa Claus 
Fund.’’ 

At the conclusion of the meeting A. FE. Clark 
reported good progress in connection with t)» 
local arrangements that are being made for oe» 
tertaining the visitors who will be present i» 
Toronto on Jan. 11 and 12 for the annual meet 
ing of the Canadian Lumbermen’s Association 


MISSISSIPPI SALESMEN’S ANNUAL 


MINNEAPOLIS, MINN., Dec. 20.—The Missis 
sippi Valley Lumber & Sash & Door Salesme: 
Association will have its annual meeting Sati 
day, Dec. 31, at 2 p. m., at 1011 Lumber Fx- 
change, this city. Officers will be elected and 
plans will be made for the annual dinner in 
January. 


SEATTLE CREDIT ASSOCIATION ANNUAL 


SEATTLE, WASH., Dec. 17.—The annual meet 
ing, election of officers and the annual banquet 
of the Retail Lumbermen’s Credit Association, 
this city, will be held as provided for in the 
by-laws on Jan. 17. House building in Seattle 
has been quite active during the last year and 
secretary-manager of the Retail Lumbermen’s 
Credit Association, P. G. Hilditch, anticipates 
still further activity for 1922. 


PLANS OF CANADIAN RETAILERS 


Orrawa, OnT., Dec. 19.—Secretary Frank 
Hawkins, of the Canadian Lumbermen’s Asso- 
ciation, this city, announces that final details 
have been arranged for the annual convention 
of the association to be held in Toronto, at the 
King Edward Hotel, on Jan. 11 and 12, 1922 
The business features, it is stated, will prob- 
ably surpass in importance, interest and value 
any previous convention. Toronto members of 
the association are planning to entertain the 
visiting delegates royally, and especially the 
ladies for whom a theater party, a supper dance, 
a midday lunch with bridge or a motor drive 
following, are among the features being ar- 
ranged. The ladies are also invited to attend 
the annual banquet of the association on Thurs- 
day evening, Jan. 12. The secretary requests 
those intending to come to make their reserva- 
tions at once. 


WESTERN CANADIAN RETAILERS 

WINNIPEG, MAN., Dec. 19.—A very compre 
hensive and interest-compelling program has 
been prepared by Secretary Fred W. Ritter, 
this city, for the thirty-first annual convention 
of the Western Retail Lumbermen’s Association 
(of Canada) to be held in Winnipeg at the Fort 
Garry Hotel, on Jan. 25, 26 and 27. 

The first morning’s session will be devoted t: 
the reports of the officers and the appointment 
of the convention committees. At luncheo 
that day Andrew E. Hay, general sales manag 
of Pratt & Lambert (Inc.), of Bridgeburg, On‘ 
will make an address on ‘‘ The Employment a1 
Enjoyment of Essentials.’’ At the afterno: 
session Parson Peter A. Simpkin, of Salt La! 
City, Utah, will make an address, followed ! 
the report "of the committee on costs. In t! 
evening the delegates and their ladies will ‘ 
tend a special theater party at the Orphe: 
Theater. 

Mr. Hay will open the Thursday morning *' 
sion with an address on ‘‘The Art of Selling 
This will be followed by a discussion of selli 
helps for 1922. After the noon luncheon 
committee on credits and collections will 
port. Parson Simpkin will again address 
convention and will be followed by the ann 
meeting of the shareholders of the Retail Li ™- 
bermen’s Purchasing Agency, a round-table « 
ference of sales managers, creditmen, accoi.t- 
ants ete., and the annual business meeting 
the Retail Lumbermen’s Mutual Fire Insurs 
Co. At 9 o’clock that evening the lumbermcn 
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and ‘heir ladies will assemble at the hotel for 
the »ig annual party. 

Tie first business on Friday morning will be 
the election of officers, followed by the reports 
of t.e various committees. At the noon lunch- 
eon W. P. Dutton, general manager of the Dut- 
ton Wall Lumber Co., of Winnipeg, will make 
an (dress. At the afternoon session unfinished* 


bu: uess will be taken up and a general discus-*: 


sion of matters pertinent to the lumber busi- 
ness will be indulged in. After that there will 
be a general conference on matters in general 
by manufacturers, wholesalers and retailers, 
after which the convention will adjourn. 

‘There will be a number of interesting exhibits 
on the seventh floor of the hotel, special invita- 
tion being extended to visit the association’s 
building department and general activity ex- 
hibit. 


PENN FORESTRY ASSOCIATION ANNUAL 


PHILADELPHIA, Pa., Dec. 19.—F. L. Bitler, 
recording secretary of the Pennsylvania For- 
estry Association, in his annual report last week, 
stated that the loss to the State thru the falling 
off in its lumber production was $100,000,000, 
or twice as much as it costs to run the govern- 
ment of the State. This State is now using 
about 2,500,000,000 feet of lumber, of which, 
it produces about one-fifth. Annually $50,000,000 
is paidout forthelumber; $25,000,000 for freight, 
and a loss of another $25,600,000 is suffered 
by those who should be producing it. But for- 
estry in the State is making better progress 
than for many years, 17,136 acres having been 
added to the State’s forests, of which there 
are now twenty-three. Great improvement is 
also shown thru better fire protection. 

A letter was received from Gifford Pinchot, 
complimenting the association on its work. The 
following officers were elected: 

President emeritus—Dr. J. T. Rothrock. 

President—Dr. Henry S. Drinker. 

Vice presidents—Robert S. Conklin, J. Freeman 
Hendricks, Albert Lewis and Samuel L. Smedley. 

General secretary—Samuel Marshall. ° 

Recording secretary—F. L. Bitler. 


VOTING ACTION OF LUMBER CONGRESS 

WasuHineTon, D. C., Dec. 19.—In a review, 
issued today, Wilson Compton, — secretary- 
manager of the National Lumber Manufac- 
turers’ Association, tells of the progress of the 
activities of the American Lumber Congress, 
leading up to the recent directors’ meeting of 
the National association at Chicago at which 
time a comprehensive plan for the reorganiza- 
tion and working activities of the congress was 
outlined. A report of the plan of organization 
for the American Lumber Congress appeared on 
page 64 of the Dec. 3 issue of the AMERICAN 
LUMBERMAN. This plan will be acted upon at 
the fourth annual American Lumber Congress to 
be held at the Congress Hotel, Chicago, on April 
6 and 7, 1922. 

The outline of organization as it appeared in 
the AMERICAN LUMBERMAN of Dee. 3 has been 
amended in one particular in Secretary-manager 
Compton’s present review in that a paragraph 
headed ‘‘ Votes’’ has been added, as follows: 

Action of the American Lumber Congress and 
o! its standing committee shall be by a majority 
of each group of delegates, representing the lumber 
manufacturers, the lumber retailers and the lumber 


wholesalers respectively. Vote shall be taken by 
croups upon request of any delegate. 


LUCKY NORTHWESTERNER GETS DOG 
MINNEAPOLIS, MINN., Dec. 20.—Secretary 
liarrison Hatton, of the Northwestern Lumber- 
ven’s Association, announces that Laddie 
Junior, a son of President Harding’s pet Aire- 
ile, Laddie Boy, is looking for a home in the 
untry. The canine aristocrat is Mr. Hatton’s 
‘operty, but will be taken home next month 
‘ one of the visiting delegates to the con- 
ntion of the Northwestern Lumbermen’s Asso- 
‘ition, Jan. 17 to 19. The young animal is a 
‘esistered Airedale and his pedigree will go 
‘th him, The plan for awarding the conven- 
ion prize will be announced later. The Decem- 
of The Narthwestern Dealer, 


association organ, gives the list and location of 
convention exhibitors, and other interesting as- 
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ENJOY YULETIDE FESTIVITIES 


PirrsBurGH, Pa., Dec. 20.—Fraternal and 
Yuletide spirit took first place in every deed 
and word when yesterday, in the Blue Room 
of the William Penn Hotel, seventy-five of Pitts- 
burgh’s leading lumbermen rallied about the 
festal board at the annual Christmas meeting 
and luncheon of the Pittsburgh Wholesale Lum- 
ber Dealers’ Association. J. B. Montgomery, 
of J. B. Montgomery & Co., chairman of a spe- 
cial committee on arrangements, presided. 
Other members of the committee were B. W. 
Cross, E. J. Pickett, A. Adelman and H. F. 
Domhoff. 

Capt. A. Rex Flinn, of the Duquesne Lum- 
ber Co., president of the association, was 
the principal speaker. In his talk he dwelt 
upon the good fellowship that has always pre- 
vailed among the members of the association. 
The invocation was offered by J. L. Kendall, of 
the Kendall Lumber Co. The entertainment 
program was the best the association has ever 
enjoyed. Especially pleasing were the violin 
numbers by Edward Hines, accompanied on the 
piano by Prof. L. M. Heyl. William Davis, 
tenor soloist, led the assemblage in singing 
favorite songs. Mrs. A. W. Sherrill gave some 
readings, which were well received. Mrs. G. W. 
Kreer sang several highly appreciated solos. 
J. G. Criste, president of the Interior Lumber 
Co., had general charge of the arrangements. 


J. G. CRISTE, PITTSBURGH, PA.; 
Secretary 


Mr. Criste, who is a tireless worker and whose 
efforts are always loyally supported by the 
members, has been secretary and treasurer of 
the association for more than fifteen years. 

A Christmas tree, brilliantly lighted with 
incandescent lamps, was a pretty feature of 
the scene. The dining room was decorated with 
holly and other Christmas emblems. Not only 
in the holiday season, but thruout the fifty-two 
weeks of the year, the members of this asso- 
ciation carry into execution in their everyday 
business affairs and other activities the spirit 
of ‘‘ Peace on Earth, Good Will Toward Men.’’ 
For this and other reasons their annual Christ- 
mas meeting, which became a fixed feature of 
their program some years ago, is always a 
grand success. This year it seemed even better 
than ever. 


MAY INCREASE INSPECTION STAFF 


CLEVELAND, OHIO, Dee. 19.—The value of the 
lumber inspection bureau of the Ohio Associa- 
tion of Retail Lumber Dealers and under the 
general supervision of the Cleveland Board of 
Lumber Dealers, has been so thoroly recognized 
by retailers and consumers of lumber alike, that 
consideration to increasing its scope is being 
given by officials here. Daily inquiries for in- 
spection as to both quality and quantity are 
being received, according to F. W. Furbush, 
bureau manager. It is probable the staff, with 


Chief Inspector J. E. Crabs, may have to be in- 
creased during the coming year. 

What the coming year holds for business will 
be given in an opinion by Edward Hines, presi- 
dent of the Edward Hines Lumber Co., Chicago, 
at a special meeting of the Cleveland . Board 
of Lumber Dealers here at an early date. The 
Akron lumber interests will hear Mr. Hines’ 
views on the evening of the same day he appears 
in Cleveland. 


REDWOOD STATISTICS FOR NOVEMBER 


San Francisco, Cauir., Dec. 17.—Thé follow- 
ing statistical report on orders, shipments and 
production, in thousand feet, for November, 
1921, and for four years has just been issued 
by the California Redwood Association here: 

NOVEMBER, 1921 
ORDERS, SHIPMENTS, PRODUCTION 

Oct. 30- Oct. 2- Sept. 4- July 31- 

Dec. Oct. 29 Oct.1 Sept. 3 

Orders rec’d, 12 mills. 41,659 32.552 24.795 

Shipments, 13 mills... 38,012 25,811 30,072 

Production, 13 mills.. 40,483 32,340 37,253 
ORDERS ON BOOKS 

On On 

Dec. 3 Oct. 29 
Northern California... 11,523 9,705 
Southern California... 14,874 16,454 
Western ... 46 
Eastern 10,377 
Foreign ... 1,219 
37,801 


FOUR-YEAR COMPARISON—JAN. 1 TO D 
—SAME MILLS 
ORDERS RECEIVED—NINE MILLS 

1920 1919 
50,503 74,071 
37,587 
2,044 
58.970 
19,665 16,612 


131,656 151,079 189,284 
PRODUCTION—EIGHT MILLS 
208,468 221,367 184,069 
SHIPMENTS—EIGHT MILLS 
Northern California... 67,048 79.309 78,354 
Southern California... 43,458 39,698 33,169 
Western 2,127 1,653 
Eastern 51,830 41,983 
Foreign 20,997 15,478 


142,567 193,961 170,637 
CANCELATIONS—EIGHT MILLS 
Northern California... 2,252 
Southern California... 





Territory 

Northern California... 51,504 

Southern California... 48,232 " 
1,619 

39,124 

Foreign 








2,306 2,645 
3,041 1,220 

92 28 
3,064 4,558 
3,476 3,500 
11,979 


Foreign 





Totals 11,951 


PACIFIC FOREIGN TRADE CONFERENCE 


Tacoma, WasH., Dec. 17.—A_ permanent 
organization to work for the solution of prob- 
lems connected with the foreign trade of the 
Pacific Northwest was the outcome of the Pa- 
cific Northwest Foreign Trade Conference held 
in Tacoma Dec. 15 and 16. Everett G. Griggs, 
president of the St. Paul & Tacoma Lumber 
Co., who acted as chairman of the conference, 
was named treasurer of the permanent organ- 
ization. J. J. Donovan, president of the Bloedel 
Donovan Lumber Mills, Bellingham, was elected 
one of the vice presidents. 

The problems of the lumber manufacturer 
received much attention at the conference and 
a large part of the second day’s sessions was 
devoted to their consideration. Mr. Donovan 
addressed the meeting on some of the mat- 
ters which the lumbermen are now trying to 
adjust and this was followed by a general 
discussion led by Mr. Griggs and C. A. Pratt, 
of the Pacific Box Co. [Mr. Donovan’s address 
appears on another page of this issue.—Eb1Tor. ] 

W. J. Simpson, foreign trade manager of 
the Continental Pipe Manufacturing Co., Seat- 
tle, was one of the speakers at the evening 
session. Mr. Simpson discussed trade develop- 
ments with South America, saying in part: 

In a general way _we need a more sympathetic 
understanding with South America. Salesmen and 
executives must take the field who will take the 
time to cultivate the markets. We should support 
their national and international expositions. We 
have present advantages in banking facilities, ex- 
change rates, transportation and other funda- 
mentals. With these things in mind, all that is 
needed is a_little effort and a little willingness to 
meet the South American half way. We have 
—_ a = deal of money on these ports of 

acoma, Seattle and Portland, to put ourselves in 
shape to reap the advantages of a big overseas 
trade, and it can’t be that we are going to with- 
hold the final stroke to put this big business across. 


The Pacific Northwest is face to face with a situa- 
tion that is unique in its cammaretet htetass +4 





64 AMERICAN LUMBERMAN 


DECEMBER 24, }:)2] 





the history of any other section in the opportunity 
that is knocking at its door. 

Among the lumbermen who attended the con- 
ference as delegates were W. E. Bronson, St. 


Paul & Tacoma Lumber Co.; Minot Davis, 
Weyerhaeuser Timber Co.; E. W. DeLong, 
Weyerhaeuser Timber Co.; L. L. Doud and Lee 
Doud, Defiance Lumber Co.; A. F. Firmin, 


Weyerhaeuser Timber Co.; J. G. Newbevin, 
Newbegin Lumber Co.; C. A. Pratt, and Raiph 
Shaffer, Pacific Box Co., and J. P. Weyvy- 
haeuser, Weyerhaeuser Timber Co. 





ACTIVITIES OF LUMBERMEN’S CLUBS 


JACKSON CLUB FELICITATES 


JAcKsoN, Miss., Dec. 19.—The luncheon meet- 
ing last Thursday of the Lumbermen’s Club 
proved so interesting that it took up more than 
an hour besides the allotted time. A large num- 
ber of the members were in Memphis attending 
the mass meeting there. J. W. Bertrand, the 
presiding officer, called on several to express 
their views regarding business prospects and 
also to tell the benefits they had derived from 
the club. Vice President O’Brien said he felt 
the club was to be eredited with having in- 
augurated the ‘‘ Build Now’’ campaign which 
resulted in the addition of over three hundred 
new homes to Jackson. The outstanding fea- 
ture was the splendid fellowship enjoyed. 
Everyone seemed greatly pleased with the work 
of the club. 


GEORGIA FORESTERS ORGANIZE 

ATLANTA, Ga., Dee. 19.—C. B. Harman, sec- 
retary of the Southern Sash, Door & Millwork 
Manufacturers’ Association, announces the or- 
ganization of the Young Harris College For- 
estry Club, at Young Harris, Ga., last week, 
the first of the local forestry clubs to be organ- 
ized in every county of the State by the Georgia 
forestry committee. Mr. Harman is secretary 
also of the State committee. ach club will 
pledge its support to the efforts being made to 
secure legislation looking toward the protection 
of Georgia forests and a broad policy of re- 
forestation. 

B. H. Stone, of Blairsville, Ga., chairman of 
the State committee, was the principal speaker 
at the Young Harris organization meeting, trac- 
ing the history of the lumber and timber in- 
dustry and telling how its future welfare de- 
pended upon the protection and the preservation 
of the forests, and reforestation. The entire 
student body of the college and all faculty mem- 
bers became charter members of the first club. 
Organization meetings are to be held thruout 
the State during the next several weeks. 


NEW YORK FORESTERS START CLUB 


New York, Dec. 20.—That there are nearly 
eighty technically trained foresters in and about 
New York city, including many who are now 
connected in their professional capacity with 
various wood using industries, was disclosed 
when the foresters of the metropolitan district 
decided to hold a monthly meeting, and per- 
fected a formal organization. 

Last year the foresters met monthly in an in- 
formal way, but upon the discovery of the large 
number engaged in work in and about New 
York it was decided to make the organization 
permanent and to establish a regular meeting 
date so that visitors to New York City can ar- 
range their dates if possible to enable them to 
attend the monthly meetings. The time set for 
the meetings was the second Tuesday of the 
month, at the Yale Club for a 1 o’clock lunch- 
eon. The informal organization of last spring 
was made permanent, E. A. Sterling, of James 
D. Lacey & Co., formerly of Chicago, being made 
chairman, and O. M. Porter, secretary of the 
woodlands section of the American Paper & 
Pulp Association, being chosen secretary. 

The New York Forest Club is the name given 
the organization, and membership is open to 
foresters in the metropolitan district, whether 
now engaged in their profession or not. It was 
a surprise to those in attendance, however, to 
learn of the number of foresters in this district. 
Several are with lumber companies, others with 
paper companies, and in the number connected 
with the paper industry is R. 8. Kellogg, now 
secretary of the News Print Service Bureau, 
but formerly secretary of the National Lumber 
Manufacturers’ Association at Chicago. 

The New York Forest Club proposes to take 
an active part in everything involving forestry, 


and the subject .of discussion at the first meet- 
ing was the proposition to transfer the Forest 
Service from the Department of Agriculture to 
the Department of the Interior. While the 
foresters present opposed such transfer, it was 
felt that no definite action should be taken until 
there could be a more specific statement of the 
details of the plan than has as yet been forth- 
coming. Most of the foresters are members of 
the New York section of the Society of Amer- 
ican Foresters, and steps were taken to pro- 
test against any change in the Forest Service, if 
the proposed transfer indicates, as is feared, any 
effort to handicap the development of the na- 
tional forests. 


CLUB HAS WILD ELECTION 


MEMPHIS, TENN., Dec. 19.—Joe Thompson, 
head of the Thompson-Katz Lumber Co., will 
serve the Lumbermen’s Club as president dur- 
ing the ensuing year. He was chosen to the 
highest office in the gift of this organization 
at the annual election held at the Hotel Gayoso 
Dee. 17, defeating his opponent, Frank T. 
Dooley, of the F. T. Dooley Lumber Co., in a 
close race. Mr. Thomp- 
son was the leader of j 
the blue ticket while 
Mr. Dooley was the | 
champion of the red | 
cause. : 

The eleetion  cam- 
paign was eut down to 





J. H. HINES, 
Memphis, Tenn. ; 
Retiring President Lum- 
bermen’s Club 





one hour, from 6 to 

7 p. m. Saturday, be- 

cause of the death of the 

father of F. T. Dooley 

and the absence of this 

gentleman from the 

city. The blue forces 

were unwilling to com- 

pete for votes when 

the leader of the red ticket was out of the 
city. But the campaign did not lose anything 
in intensity because it was so abbreviated. 
As a matter of fact, there have been few con- 
tests where such a spirit of rivalry manifested 
itself. All sorts of ‘‘stunts’’ were pulled off. 
The blue forees, however, took the palm when, 
dressed in blue overalls and jumpers, with cap 
to match, they paraded, lock-step, thru the din- 
ing room, mezzanine foyer, lobby and corridors 
of the Hotel Gayoso behind a band that cer- 
tainly knew how to make both noise and music. 
The red nominees and their nominating com- 
mittee were clothed in red coats or jackets, with 
hats to match, and there was plenty of color 
on both sides. Red and blue balloons, filled with 
gas, lodged against the ceiling of the spacious 
auditorium of the hotel, and red and white 
posters stared at one from the walls on all 
sides. Furthermore, red and white streamers 
were pinned on the lapel of every member of 
this organization, while, during the balloting, 
Joe Thompson and his associates performed 
chemical feats with water and red and blue 
liquids, the purport of which was to show the 
absolute invincibility of their ticket. 


Other officers elected at the same time were: 


First vice president—T. E. Sledge, May Bros. 

Second vice president—L. H. Pope,.L. D. Mur- 
relle Lumber Co. 

Secretary-treasurer—J. T., Kendall, Richards 
Hardwood Lumber Co. 

Directors for two years—M. B. Eutsler, Talla- 
hatchie Lumber Co.; J. F. Mingea, Stillions-Mingea 
Lumber Co., and E, A. Neely, Frank A. Conkling 
Lumber Co. 


Mr. Thompson is one of the best known 
the younger lumbermen of Memphis and : 
members are looking forward to a very succes 
ful year under his leadership because of | 
experience he has had as vice president duri 
the current year and because of his recogni 
executive ability. 


~ 


TO COOPERATE WITH GOVERNMENT 


New Or.EANS, La., Dec. 19.—Axel H. ©» 
holm, chief of the lumber division of the | 
reau of foreign and domestic commerce, \\ 
the guest of honor at a largely attended speci! 
luncheon of the Lumbermen’s Club last Fri 
day. President Phil Lanier presided and intro 
duced Mr. Oxholm, who gave a brief but con 
pact and comprehensive explanation of the lun 
ber division’s purpose and work. 

Mr. Oxholm said his tour of the country has 
convinced him the lumber interests are anxious 
to codperate in the work of the new division. 
‘¢Every lumber association in the country which 
has been approached,’’ he said, ‘‘ has shown its 
unqualified support. Specially valuable con- 
nection has been established with the National 
Lumber Manufacturers’ Association comprising 
the leading associations in the country.’’ 

Mr. Oxholm left Friday for Laurel, Miss., and 
will continue thru the southern lumber sections, 
being scheduled to reach Washington in Janu 
ary. He said he feels the new division then 
can forge ahead along the lines the results of 
his conferences with thousands of lumbermen 
over the country have suggested as logical. A 
local branch of the division is established in 
room 214, Customhouse, this city. 


INSPECTION DEPARTMENT PAYS 

St. Louis, Mo., Dec. 19.—O. A. Pier, secretary 
of the Lumbermen’s Exchange of St. Louis, re 
ports that the inspection department of the 
exchange, which was reéstablished on Nov. 1, 
1920, has more than paid for itself in the thir 
teen months, ending Nov. 30, 1921, which has 
been an exceptionally busy period for the depart 
ment. Within the period stated, 179 inspec 
tions have been made, thirty of these being last 
month, which was the heaviest month. The fees 
received by the exchange for this service totaled 
$2368.83, of which $316.91 represented a net 
profit. 


TACOMANS ELECT AND REVIEW YEAR 

TacoMa, WASH., Dec. 17.—Trustees of the 
Tacoma Lumbermen’s Club for 1922 wer 
elected at the annual meeting of the club held 
Dee. 14. Those chosen were George J. Osgood, 
general manager of the Wheeler, Osgood Co., 
T. Y. S. Ballantyne, manager Tidewater Mill 
Co., Karl B. Kellogg, treasurer Ship Lumbe: 
Mill Co.,.A. H. Landram, sales manager St. 
Paul & Tacoma Lumber Co., E. W. Demorest, 
president Pacific National Lumber Co., Jolin 
E. Manley, treasurer Manley Moore Lumber (o 
and J. G. Newbegin, vice president Foster-New 
begin Lumber Co. The new board will elec! 
officers at its first meeting, to be held some time 
next week, 

No contest developed at the election, all th: 
candidates being named from the floor ar’ 
chosen without a dissenting vote. The ne. 
board attempted to hold the election of office's 
without leaving the meeting, as Mr. Osgood wi 
the unanimous choice of all the members ai: 
having served as vice president of the club di’ 
ing the last year, was in line for the office. M°. 
Osgood, however, declined the nomination 21d 
stuck to his determination despite the efforts 
of the club members to change his decision. ‘ie 
board meeting was then put over for a week. 
Members of the board have stated their dete!- 
mination to elect Mr. Osgood in spite of his e- 
fusal, while he is just as emphatic in declaring 
his intention to decline. He stated after the 
meeting that he expects to be away much of 
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the coming year and would be unable to give the 
club work the time necessary. 

The date of the annual banquet was left to 
President Paul Johns to select. It will prob- 
ably be held early in January. 

President Johns’ report of the year’s activi- 
ties showed that the club has done a great deal 
of constructive work, especially in familiarizing 
eastern buyers of lumber with Tacoma mill 
proluets. This was accomplished largely thru 
the entertainment of parties of eastern lumber- 
men who were taken thru the local mills and to 
the logging camps in the vicinity. Among these 
parties were delegations from the American 
Wood Preservers’ Association and National 
Tie Producers’ Association, the Colorado Retail- 
ers’ Association, the New York Retailers’ Asso- 
ciation, the trustees of the National Lumber 
Manufacturers’ Association and the forest 
produets committee of the Chamber of Com- 
merce of the United States. 

The finanees of the club, according to Sec- 
retary L. P. Hill’s report, are in excellent shape, 
all accounts being made and a substantial bal- 
ance being on hand. 

Everett G. Griggs, president of the St. Paul 
& Tacoma Lumber Co., and Snark of the Uni- 
verse for Hoo-Hoo, appealed to the local lum- 
bermen to resume their interest in the order. 
He announced that plans for a concatenation to 
be held in Tacoma and organization plans for 
a new lodge here are being prepared. Many of 
those present promised to rejoin the new lodge 
when opened here. 





‘‘Tf golf interferes with your business—cut 
out your business. ’’ 

Tacoma lumbermen who are not golf enthusi- 
asts are urging the adoption of the foregoing 
motto by the Tacoma Lumbermen’s Club, the 
members of which unanimously voted to call off 
the regular weekly meeting on Dec. 21 in order 
to attend the golf match to be played here be- 
tween James Barnes and Jock Hutchinson, who 
will play the local professionals at the Tacoma 
Country & Golf Club on that date. Nearly 
all the active members of the club are enthusi- 
astic golfers and when E. W. Demorest, presi- 
dent of the country club, urged the lumbermen 
to attend the golf match it was decided to call 
off the meeting. 


ANNOUNCES SUPREME COUNSELLORS 


Sr. Louis, Mo., Dee. 19.—W. 8S. Dickason, of 
Kansas City, Supreme Bojum of the Order of 
Hoo-Hoo, has announced the election of Supreme 
Counsellors for Iowa and southern Illinois, 
George A. Jewett, of Des Moines, Iowa, and 
P. T. Langan, of Cairo, Ill., having been se- 
lected. D. S. Montgomery, of Milwaukee, Wis., 
Supreme Junior Hoo-Hoo, has announced the 
election of L. T. Jones, of the Webster Lumber 
Co., Minneapolis, Minn., as State counsellor for 
Minnesota. 





HOO-HOO ACTIVITIES 


Sr. Louis, Mo., Dee. 20.—H. R. Isherwood, 
secretary-treasurer of Hoo-Hoo, received word 
today of a concatenation held at Bend, Ore., on 
Dee, 12, under the direction of Frank R. Prince, 
Vicegerent Snark of the eastern district of Ore- 
gou. Ten candidates were initiated. 

W. 8. Dickason, Supreme Bojum, Kansas 
City, has informed Secretary-treasurer H. R. 
I-ierwood of the appointment of Supreme 
Counsellors for Iowa and southern Illinois, as 
fv lows: George A. Jewett, Des Moines, for 
va; P. T. Langan, of Cairo, for Illinois. 

W. 8. Montgomery, Supreme Junior Hoo-Hoo, 
‘'\twaukee, Wis., has appointed L. T. Jones, of 
Minneapolis, for Minnesota. 


Y 
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KANSAS CITY CATS ON PROWL AGAIN 


SANSAS CiTy, Mo., Dec. 20.—As a result of 
tl» efforts of H. R. Isherwood, of St. Louis, 
sccretary-treasurer of Hoo-Hoo, interest in the 
orcer, which has lagged in Kansas City for 
the last eight years, has been revived. A num- 
ber of old members have been reinstated and it 
is planned to hold a concatenation at the an- 
nual meeting of the Southwestern Lumbermen’s 
Association here in January to form a Kansas 
City branch. W. 8. Dickason, of Kansas City, 


Supreme Bojum, is pushing the plans to revive 
the order here, and a large number of lumber- 
men have expressed themselves as desirous of 
joining. Membership will be confined to men 
actively connected with the lumber industry. 
The old Kansas City organization was wrecked 
largely by members who were not directly con- 
nected with lumber interests. 





A CHEERFUL YULETIDE GREETING 


Sr. Louts, Mo., Dee. 21.—The current issue 
of Frost Pine Barks—as the monthly message 
of R. Bruce Bearden, general sales manager 
of the Frost-Johnson Lumber Co., to the trade 
is called—is given over to an expression of the 
holiday spirit. Good wishes are expressed by 
the officers of the company, and there is a 
special message from Mr. Bearden. called 
‘*Looking Ahead.’’ The back cover has a 
Christmas tree, in which are placed photographs 
of E. A. Frost, president; F. T. Whited, first 
vice president; G. S. Prestridge, vice president; 
C. W. Nelson, vice president; S. H. Dowell, sec- 
retary and treasurer, and Mr. Bearden. 

The greetings, signed by all of the officers 
named, follow: 

Wishing you gracious days and goodly health, 

And early joy of all your heart’s desires; 


The faith that love is more than golden wealth, 
And friendship holier than altar fires. 


And when the yule glow deepens on the wall, 
And carolings proclaim Judea’s star, 
Pause in the hallowed twilight and recall 
The days that used to be—the friends that are. 


—PIT. 
The message signed by Mr. Bearden follows: 
LOOKING AHEAD 


To all the Frost-Pine family—and this includes 
those outside our immediate circle who like Frost- 
Pine service—We Wish a Merry Christmas. May 
you experience a full measure of love and light, 
health and happiness in the year to come and in 
the many years to follow. At Christmas time, of 
all times, it is easy and natural to think only of 
the good and the beautiful, and to forget petty 
vexations and trivial cares. In short, these pre 
Christmas days set us to wondering whether we 
can not order our lives so skilfully that the Christ- 
mas spirit may actuate us every day during the 
new year—hence New Year’s resolutions, easily 
made and, alas, too easily broken. 

Nineteen twenty-two will contain fifty-eight hun- 
dred and forty waking hours. it won’t make so 
much difference to you what you do with your 
days, your weeks or your months if you live up 
to the possibilities that each of these hours offers. 
Are you planning to achieve happiness as a result 
of the expenditure of these five thousand eight 
hundred and forty hours? And have you decided 
in your own mind what will make you happiest? 
Perhaps you'll find your greatest happiness in do- 
ing something for others. How many of your 
hours will be spent to this end? How much 
progress do you plan to make in your business? 
Shall you read any really great books? Are you 
planning a few hours in which to keep yourself 
in shape physically? 

Don’t plan what not to do. Your shortcomings 
may be positive—but if you make your virtues 
more positive, and resolve to do beneficial things 
instead of resolving to refrain from the others, it 
may well happen that you won’t have time for the 
others! Along that matter-of-course route lies the 
greatest efficiency. Above all, when you make a 
resolution, stick to it. To paraphrase a well known 
saying, “He is thrice armed who hath his resolu- 
tions kept.” —R. B. BEARDEN. 


FORESTERS TO MEET IN TORONTO 


BurFraLo, N. Y., Dee. 20.—Forestry experts 
of the United States and Canada will hold a 
two-day meeting in Toronto next week. Those 
present will be representatives of the Canadian 
Society of Forestry Engineers, the Society of 
American Foresters and the American Associa- 
tion for the Advancement of Science. The air- 
plane and hydroplane in forest-mapping and fire 
protection work will be discussed, the leader be- 
ing Ellwood Wilson, chief forester of the Lau- 
rentide Co., Grand Mere, Que. The possibilities 
of reforestation and forest planting will also 
be discussed. Another subject taken up will be 
the administration of the timber lands in the 
various Canadian Provinces. Prominent for- 
estry men of the United States will take part 
in the program. 
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s A Wish— 


that Christmas may be 
a Season of very great 
joy to you and all who 
are dear to you. 


~ _ —E. Bartholomew 


4052 Princeton Hardwood Co. 
%S ——_ Storage facilities for Western lumber. CHICAGO, ILL. 
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EAST COAST 
Lumber Storage 


—just what Rail and Cargo 


Shippers need who would 


“ 
serve the Eastern trade. g ry 


I You Ship Transits 
You Ship on Consignment 





avail yourself of our facilities at Hulst Street, Long Island 

ity, N. Y. From our storage shed and yards we’ll give you 
maximum service, obtain the best market prices, at mini- 
mum cost. Get full particulars today. 


BLAIR comPany 
Ke Grand Central Terminal, 
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Build with @& Plans 
Send for Stillwell Building 
Books with Economy Plans 


of new California Styles suitable for any 
climate. Famous for comfort and beauty. 


“* Representative Cal. Homes’’ 
50 Houses—7 tol0 Rooms—$1 
“* The New Colonials” 

60 Houses —6tol0 Rooms—$1 
“*West Coast Bungalows” 

50 Houses-6 and 7 Rooms-$1 
“* Little Bungalows” 

75 Houses—3-4-5 Rooms—$1 






SPECIAL OFFER: Send $2.50 
for any three of these books 
and get Garage Folder FREE. 


Money back if not satisfied. 
E. W. STILLWELL & CO., Architects, 537 Calif. Bidg., Los Angeles 





GET WHAT YOU WANT 
By advertising in the Wanted and For Sale Department. 
Do it now. 
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1,000,000,000 Feet 


National Forest Timber 
FOR SALE 


Location and Amount.—All the merchant- 
able dead timber standing or down and all 
the live timber marked or designated for 
cutting on the Pine Creek Logging Unit em- 
bracing about 107,000 acres in Townships 
30 North. sy 9 E; 31 North, Ranges 8, 
9 and 10 E; 32 North, Ranges 8, 9, 10 and 
11 E; 33 North, Ranges 8, 9 and 10 B., 
Mm. DD, My Lassen National es Cali- 
fornia, estimated to be 708,000 M 
of yellow and jeffrey —_ 000 M ft. B. M. 
of sugar pine, 248,000 N B. M. of white 
fir and red fir, 20, 000 M At i. M. of incense 
cedar, and 500 M ft. B. M. of lodgepole pine, 
a total of 994,000 M ft. B. M. sawtimber, 
more or less. 


Stumpage Prices.—Lowest rates consid- 
ered, $4.00 per M feet for western yellow 
pine’ and jeffrey pine, $4.75 per M feet for 
sugar pine, $1.50 per M feet for white fir, 
red fir, lodgepole pine, and incense cedar, 
and for material unmerchantable under the 
terms of the contract, to be removed at the 
option of the purchaser, for which payment 
is required by the Forest Service, $0.10 per 
cord for cordwood Sg from limbs 
and tops, and $0.50 per M feet for other 
material. 


Deposit.—$10,000 must be deposited with 
each bid to be applied to the purchase price, 
refunded, or retained in part as liquidated 
damages, according to conditions of sale. 


Final Date for Bids.—Sealed bids will be 
received by the District Forester, San Fran- 
cisco, California, up to and including April 
1, 1922. The time may be extended 30 days 
upon request from parties having legitimate 
interest. The right to reject any and all 
bids is reserved. Before bids are submitted, 
full information concerning the character of 
the timber, conditions of sale, deposits, and 
the submission of bids should be obtained 
from the District Forester, San Francisco, 
California, or the Forest Supervisor, Red 
Bluff, California. 








More ‘Thien a Book 


Continuous Information 


Red Book 


Service 





46 Years of Successful Reporting and 
Collecting Lumber Accounts. 


Write and let us show you. 


Lumbermen’s Credit Association 
CHICAGO Established 1876 NEW YORK 














Established 1910 


Schnackel, Rausch & Co. 


Auditors and Constructive Accountants 


458 Hanna Bldg., 511 Metropolitan Bldg., 
Cleveland, Chio AKRON, OHIO 


FOR THE LUMBER INDUSTRY 

















WARREN AXE & TOOL CO. 


WARREN, PA. 


Ww s 
honors Panama-Pactic GRAND PRIZE 
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international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 300Axes & Tools 


DECISION DEEMED INDEFINITE BY LUMBER- 
MEN’S COUNSEL 


(Concluded from Page 53) 


to the record, would unquestionably get impressions 
that are not justified by the record itself, and it is 
just possible that the true state of this record has 
escaped the court. To illustrate: In outlining the 
activities of the association the court reviews the 
various items as stated in the paper plan as 
originally conceived. But the opinion does not in 
any place call attention to the fact that many of 
these activities were never put in play. For in- 
stance, the original plan provided for a daily ship- 
ping report; also for the exchange of price lists; 
also inspection reports. Now, none of these activi- 
ties were ever indulged, and yet one who reads this 
opinion and who is not familiar with the facts 
would get the impression that these matters were 
involved in the working out of this claimed con- 
spiracy: 

Again, there were group meetings held thruout 
the territory wherein the members of the plan 
had their operations. In reading the opinion one 
would get the impression that all the members of 
the plan had gathered in group meetings once a 
week, or in other words that the plan was so ad- 
justed that there were constant elbow touch be- 
tween all the codperators, whereas the truth is, 
and concerning which there is no dispute, that 
during the whole life of the plan the 300-odd 
members never did meet in one meeting. These 
group meetings were held in the various territories 
for the convenience of the members. Those who 
lived close to one meeting place attended that 
meeting and not the others, and less than fifty 
percent of the members attended any group meet- 
ing. However, one reading this opinion would 
get an entirely different understanding of this 
phase. It is possible that the court itself has 
been misled. 

It may be recalled that in my oral argument I 
definitely stated that there were two items in 
which we were vitally concerned, to wit: The 
sale and stock reports. I urged the court that if 
in its judgment it was illegal for an association to 
send out market letters that sought to interpret 
statistics, would it be legal to gather and dis- 
seminate statistics without market letters or any 
comment? I conceived that this was a practical 
suggestion and as a lawyer I knew I was entirely 
within my province in making same. Un- 
fortunately, however, the court does not directly 
and definitely decide the matter. In other words, 
it is difficult to determine, in the light of this 
decision, what the court’s opinion would be if 
there was nothing involved but the gathering and 
assembling of statistics covering past transactions. 
This was indeed the very heart of our lawsuit. 
The market letters, the questionnaire, the group 
meetings were but casual and of no moment. 

It is, indeed, unfortunate that the court did not 
give definite guidance so that those industries that 
have no common markets would know their legal 
limitations, because if the court did hold that un- 
der no circumstances could industry keep itself 
informed by means of associated effort, then Con- 
gress would have to relieve the situation. 

The problem will be carefully reviewed in our 
application for a rehearing and the members can 
depend upon it that all will be done that is possi- 
ble. You can well understand that this opinion 
came as a distinct shock to me. The more I read 
the opinion the greater is my disappointment. I 
am not complaining because I lost. My disappoint- 
ment grows out of the fact that the decision does 
not settle anything. It is possible that thru the 
medium of our application for a rehearing some- 
thing definite may come. 

I sincerely hope that the existence of the asso- 
ciation will not be jeopardized as a result of this 
opinion. There is much that can be done and 
should be done that is not involved in the Supreme 
Court’s decision and even as to the matters that 
are so involved time should be given so that we 
may know with more definiteness just where we 
stand. 

In this general connection it will be recalled 
that Secretary Hoover some time back initiated a 
monthly bulletin where he arranged to gather 
statistics dealing with current market problems, 
this involving the price current, production and 
stocks. In the nature of things this data could 
only be gathered thru the medium of associated 
effort. It would be utterly impractical and im- 
possible for the Department of Commerce to de- 
pend on gathering comparable data from individ- 
ual units. Mr. Hoover recognized this situation 
and has urged the codperation of associated groups. 

The very practical question will arise for de- 
termination as to whether or not our group will 
be permitted to gather the information that the 
secretary is anxious to have gathered. If the 
Supreme Court does not grant the rehearing and 
this decision stands it is possible that a way may 


be found wherein the small hardwood mill opera. 
tors may, within the law, secure such publiciiy of 
essential industrial facts that they will not be 
compelled to transact their business in utter ivnor. 
ance of the market. It is inconceivable thar the 
Supreme Court would finally and ultimately pro. 
hibit the gathering of industrial facts that aro eg 
sential to the intelligent conduct of business. There 
is language in the decision that squints at the sug. 
gestion that if market facts as gathered were jiade 
available to the public as well as the industry ‘jen 
the law would not be offended. 

Heretofore there has been no way open to 
get the publicity of the data we gathered. S.or 
tary Hoover has set up a medium whereby thi« can 
now be done. 

Difficult and discouraging as the situation cow 
looks, I beg of the members to be patient unti: all 
avenues of approach to this all important su!)joct 
have been exhausted. As suggested, a way surcly 
will be found that is not only moral, but lecal 
No one knows better than the men to whom | 1m 
addressing this communication that there nev: 
was a thought of a selfish conspiracy involved “4 
the so called “open competition plan” of the Amer- 
ican Hardwood Manufacturers’ Association. ‘The 
court, however, has interpreted the record as dis- 
closing such a conspiracy and as good citizens we 
will bow to the decision until it is corrected by 
the covrt itself or by the Congress. 


MOVES TO FINE NEW OFFICE 
ALEXANDRIA, LA., Dec. 19.—The H. D. Foote 
Lumber Co., which since its organization has main- 
tained offices on the lobby floor of the Hotel Bent- 











Guaranty Trust & Bank Building, Alexandria, 
La., in which are located offices of the H. D. 
Foote Lumber Co. 


ley, has moved its headquarters to the tenth floor 
of the Guaranty Bank & Trust Co. Building. This 
is an imposing structure in the center of the busi- 
ness district of Alexandria, and in its new offices 
the company will have better facilities for taking 
care of its rapidly growing trade. 


BECOMES NEW ORLEANS BUYER 


CLYDE, Miss., Dec. 19.—Announcement is made 
of the resignation of R. J. Fine as sales manager 
of the Helen White Lumber Co., large manutfic- 
turer of southern pine at this place. On Jan. |», 
Mr. Fine will become associated with the Hir:) 
Lumber Co., of New York, as manager of its New 
Orleans office. He advises that in addition to pr- 
chasing for the New York office of the Hirsch Li 
ber Co. he will engage in the wholesale lumber bu: '- 
ness. Mr. Fine is among the well known lum! 
men of the South and has a wide acquainta!:e 
among buyers of southern pine thruout the co n- 
try. 


DAUGHTER HONORS LUMBERMAN D.\D 


CLEVELAND, OHIO, Dec. 19.—Congratulati:is 
again are being offered S. W. Cabell, of the Federal 
Lumber Co., this city, on the achievements by ‘is 
daughter, Miss Helen Cabell. Miss Cabell ‘8 
recently been named to the debating team of Mi. mi 
University. This is the first time in a hundred 
years that a woman has attained this honor. | ist 
September Miss Cabell accomplished another |: ‘1t. 
She swam to the crib in Lake Erie, eight miles fom 
Edgewater, in a choppy sea and against a bich, 
cold wind. This is the first time a woman '4S 
gone this distance. Miss Cabell is eighteen nd 
plans to take a law course at Yale after lea\'!ng 
Miami. 
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THE STAR OF HOME 


The star that stood o’er Bethlehem 
And led the wise men long ago, 
Upon no monarch’s diadem 
Or gilded temple cast a glow; 
Above a little village inn, 
A Bethlehem and not a Rome, 
It stood, the hearts of men to win, 
And show them Christ, and lead them home. 


And so the star of Christmas is: 
\ changeless signal in the sky 
That leads us not to palaces 
But cradles where the children lie— 
To humble cradle, humble board, 
And simple peace, and simple joys, 
A closer kinship with the Lord 
Thru kinship with our girls and boys. 


A star of home the Christmas star— 
Our home on earth, our home beyond; 
And, heaven near or heaven far, 
The home is evermore the bond, 
The bond that binds us earth to sky, 
From cradle here to throne above, 
The chain that shall not break nor die, 
Because its links are made of love. 


BETWEEN TRAINS 


East LiverPoo,, On10.—-Lumberman Beatty 
does much to make life worth living for the 
visitor to these parts. The China trouble 
doesn’t- bother people hereabouts, for they 
manufacture plenty of their own—not trouble, 
but china. 


Mapison, Wis.—The Hon. Bill Collins ex- 
tended us a personal invitation to come to the 
Wisconsin convention in Milwaukee in Febru- 
ary, but we have already promised, or threat- 
ened, whichever way you look at it, to be at the 
West Virginia meeting that week. 

While we were here who, or whom, which- 
ever is the better Vassar, should we meet but 
Eddie Frederickson. This is Eddie’s home 
town, which is why we were surprised to see 
him, because a traveling salesman is supposed 
not to have a home, or never to be there if 
he has. 


ErIg, Pa.—Our old friend Milloy, whose yard 
is right alongside the track, was about the first 
man we met at the Rotary Club gridiron dinner 
tonight; and, what was more, Milloy seemed 
just as happy as if he were not in the lumber 
business at all or whatever. 


NEW BRIGHTON, Pa.—There are said to be 
fourteen (if it is less John Kennedy will cor- 
rect us) separate and distinct municipalities 
within an area of ten (if it is more John will 
also correct us) miles in this region, which lies 
northwest of Pittsburgh. People who have 
!‘ennsylvaniaed from Chicago to Pittsburgh, or 
vice versa, will remember those gleaming miles 

f busy towns thru which they passed as they 
vproached, or left, the Smoky City, but few 
cople have really visited Beaver, Beaver Falls, 
‘righton and these other busy little towns 
hich contribute to Pittsburgh’s greatness. 
sut here they are, with diversified and inter- 
‘ting industries. 


LASALLE, Int.—W. F. Stevens hails from this 
wn, and was one of the first fellows to hail 
s when we landed here for the evening. The 
‘easion was the monthly meeting of the West- 
x Foreman’s Club, which may contain a sug- 
‘stion for other big employers elsewhere. It 
what the name implies—a club made up of 
© foremen from the big (Ben) clock factory 
re, who meet once a month (bringing along 
‘neir wives and sweethearts) for an evening of 
‘ellowship and inspiration. It has been found 
‘hat if the foremen meet socially once in 
‘while in the evening they meet much more hap- 
ily day by day in the factory. 


INDIANAPOLIS, IND.—The White River isn’t 
any whiter than it ever was, but the fplks here 
treat you a good deal whiter than their river 
looks. Every time we come here we are im- 
pressed more and more by Hoosier hospitality. 
You fellows who meet these Indiana hardwood 
men and Indiana retailers around the country 
think that they are like that because they are 
away from home; but they are the same at 
home, only more so. And, speaking of hard- 
wood, we wandered around to the alleys and shot 
a 204 just to show ourself that age had not 
affected our aim. 


CoLumBvus, OHI0.—Henry Ford said the other 
day that automobiles are going to be cheaper. 
Today we came to Columbus to meet and mingle 
with the Ohio Automotive Trade Association, 
and we found a simple way to have some fun 
was to repeat Henry’s remark. Automobiles, 
we gathered, from various replies we heard, are 
not going to be what Henry said. As for busi- 
ness, we were told it was patchy—good in one 
county, and in the next not so good. We have 
found a somewhat similar condition in the lum- 
ber business; one fellow would tell us that busi- 
ness was bad, and then another fellow would 
swear business was good; but we couldn’t figure 
out whether the second fellow was a better 
salesman, or just a better liar. 


WE SEE B’ THE PAPERS 


Portugal apparently has resolved on a num- 
ber of New Year revolutions. 


As we understand it, it depends on who is 
making the money on the side—the Babe or the 
Judge. 


Speaking of the remarkable coincidences of 
history, the short skirt and the rolled stocking 
is one. 


Chicago policemen are still making arrests, 
but unfortunately Chicago people are still mak- 
ing stills. 


Mr. Harding seems to have been successful 
in getting the boys out of the battleships by 
Christmas. 


We’ll say this for de Valera: He may have 
lived soft during the fighting but he dies hard 
at the finish. 


There are over fifty women lawyers in Kansas, 
but probably not a one of them will admit she 
is over fifty. 


We trust that it will be observed that, among 
other things the disarmament conference dis- 
armed, was its critics. 


Wholesale prices are now only 49 percent 
higher than they were in 1913, but skirts seem 
to be higher than ever. 


The Pennsylvania Railroad is said to be in 
need of 150,000 tons of rails. Why not use 
some of the old brass ones? 


The most interesting thing about what Eng- 
land is doing for Ireland is the fact that most 
of it she swore she would never do. 


The fact that the dollar is worth only 67 
cents may be the reason why that is all the 
work a lot of fellows want to give for one. 


It is all right to indict for bomb throwing, 
but we hope they will never do likewise for 
bum throwing; if they do, many a town will 
be without a team. 


We know why France made that crack about 
wanting all those battleships, because we have 
shopped in Paris, and we know where a French- 
man starts the price. 


When a lot of fellows find out that celluloid 
collars are composed of camphor, gun-cotton, 
ether and alcohol we believe there will be a 
great demand for celluloid collars—and it 
won’t be to get the camphor. 





Supplying Manufacturers with 
STANDING TIMBER 


in Southern and Pacific 
Coast Territories 


Also Timber Financing 
Hardwood and Cypress Lumber 


EVERY DETAIL IS 


“ QUALITY SERVICE” NITED 


’MOo 


You can profit by 
using the resources of 
our progressive tim- 
ber service. 

There is a good 
way to handle every 
situation, and we can 
assist. 

Turn you timber 
problems over to us 
and let us serve you. 


THE UNITED TIMBER 
AND MERCANTILE CO. 


£06 Maison New Orleans, La. 


Blanche Annex, 











A Brand to 


Tie to— 


Peerless 


ROCK MAPLE, BEECH 
IRCH 


AND B Association. 
manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 
goes or mixed with Hemlock Lumber, Lath, 


Shingles and Posts, 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing. Poles, Ticoand Hemlock Tan Berk. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage 


Gladstone, Mich. 1 & Lumber Company 
Chicago Office: 812 Moradrock Block. 








a 
A name that should be 
on your inquiry list for 


Hardwood Lumber 


The American 
Column & Lumber Co. 


Brunson Building, COLUMBUS, OHIO 
Manufacturers of 


West Virginia Band Sawn 


Soft Yellow, Poplar 
Plain White‘Oak 


Chestnut 
Basswood 


Butternut 
Walnut 
Sycamore 
Black Gum 
Hickory 

Ash, Hemlock 


Cherry 
Maple, Beech 
White Oak Timbers Buckeye 
and Plank Birch 
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“MerryChristmas 


is the message 
our star sales- 
man U. R. 
Moneysworth, 
instructed us 
to write in our 
ad this week. 
And in the same 
breath he said to 
be sure to ask 
you how you're 
fixed on 
Short 


Cypress, tea: Pine, 


Hardwoods 


He’s always out for business. Said to 
tell you we make an extra effort to give 
buyers big value and that you ought to try 
us. What shall we quote you on? 


Rotary cut veneers a specialty. 


Reynolds Bros. 
Geox. Lumber Co. 


Georgia. 














If It’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 
J. H. Mackelduff, Manager 


General Sales Oftice, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 
Chicago New England St. Louis 


rv ive, v 
JamesN. Woodbury, J. J.Bertholet 
11 S. La Salle St. 30 Hemming St. 
Chicago, Ill. Boston, Mass. 
Phone, State 9022. 


The Largest Poplar Mill in the Werld. 





Wm. Dings 
Railway Exchange, 
St. Louis, Mo. 








“VENEERS 


AND 


PANELS 


Birch 
OF. 1i4 
Brown Ash 
Grey Elm 
Maple 
Basswood 


Wisconsin Veneer Co. ° 


Manufacturers 


Rhinelander, Wis. 











Lumber Industry in Foreign Commerce 


[By J. J. Donovan, Bellingham, Wash.*] 


Lumber is the most important single industry in 
Washington and Oregon and uncut timber is the 
greatest available natural asset of these States. 
When lumber is in demand at a fair price there 
is prosperity in all lines. When the mills close 
and the camps shut down we cry “Hard times.” 

The United States is not only the greatest lum- 
ber producing country, but the greatest lumber 
consuming country in the world. While individ- 
ual consumption has fallen from about 500 feet 
to 300 feet per capita per annum this amount is 
far greater than that of any other nation except- 
ing perhaps Canada. Col. Greeley, chief forester 
of the United States, called attention to this on 
his recent trip to the Coast, when he stated that 
while we produce one-half the world’s lumber we 
consume 95 percent of our own product. We also 
import more than we export: First nine months 
of 1920, exports $141,863,000, imports $150,655,- 
000. First nine months of 1921, exports $68,624,- 
000, imports $81,563,000. 


Exports Are Important to Lumber Industry 

Yet the 5 percent that goes foreign has a greater 
value by far than the percentage would suggest 
in making the lumber industry prosperous or the 
reverse. For the year ending June, 1921, our wood 
exports of every description brought us $144,000,- 
000 as again $168,000,000 for the preceding year, 
but the value of fir lumber at the mill fell from 
$47.50 in September, 1920, to $20 in September, 
1921. While wages dropped sharply and supplies 
were reduced somewhat, the net result was greatly 
to handicap trade. The Pacific Northwest, with 
the 8-hour day in woods and mills, competes with 
the rest of the country on a 10-hour basis. Only 
by the use of the most efficient machinery, com- 
bined with the high grade of our labor and sacrifice 
of stumpage, has it been possible to do business 
during 1921. 

America’s Best Forest Products Customers 

For week ending Dec. 3, 102 mills moved 43 
percent of their product by water, or 23,685,000 
feet. Of this, 17,124,000 feet was domestic and 
6,561,000 feet foreign. Unshipped balance of do- 
mestic orders was 87,000,000 feet, and foreign, 
70,000,000 feet. For November, Astoria sent out 
twenty-three ships with 30,000,000 feet on board, 
of which 6,000,000 feet was foreign; and Grays 
Harbor, fifty-five ships with 64,000,000 feet. Other 
lumber ports showed similar activity. The countries 
which bought fir in excess of $1,000,000, during 
the year ending June, were: 


$1,835,000 

2,465,000 

1,925,000 

Australia 1,673,000 

During the same period southern pine was pur- 
chased by: 

United Kingdom $4,300,000 

France 2,380,000 

Mexico 1,300,000 


Most of the fir lumber sent foreign from this 
Coast is handled by the Douglas Fir Exploitation & 
Export Co., organized under the terms of the Webb 
Act and operating to the mutual satisfaction and 
benefit of buyer and seller. It has been suggested 
that a national organization handle both fir and 
southern pine, but so far the conflicting interests 
and competition of the two woods have prevented. 
Questions of salesmanship, terms, exchange, qual- 
ity are constantly arising, but wood is man’s most 
ancient construction material and still remains of 
universal use. We are blessed with the largest 
remaining available supply. It should be so mar- 
keted as to bring a fair return. Lumber export- 
ers may study with profit the report of Axel H. 
Oxholm, of the Department of Commerce, on 
“Swedish Forests, Lumber Industry and Lumber 
Export Trade.” 


Sweden Sets Example in Lumber Marketing 


This report of nearly 300 pages, just issued, 
deals exhaustively with every phase of the subject 
and may be had from the Superintendent of Docu- 
ments, Washington, D. C., for 75 cents. Sweden’s 
lumber export for fifty years prior to 1913 was 
valued at $1,457,000,000 and was 34 percent of 
her total exports. It is a trade built up by care- 
ful handling of the forests and intelligent study 
of markets. In 1916, Sweden exported 2,048,000,- 
000 feet, of which nearly one-half went to Great 
Britain and one-quarter to Denmark and the 


* Address before Pacific Northwest Foreign 
Trade Conference at Tacoma, Dec. 16 


Netherlands. Prior to the war, Germany took 
300,000,000 feet a year. In 1916, Germany {ook 
44,000,000 feet; in 1917, 76,000,000 feet, and ; 
1918, 104,000,000 feet. I have no later fig 
The value of 1916 exports was $75,608,000 
which all but $2,000,000 was sold on the contine: 
of Europe. 


A Hint on Foreign Sales Diplomacy 
The following quotation gives an interesting in- 


sight into the ethics of the export business 4s 
viewed by this observer: 


Although it is generally considered poor 
policy to effect sales when the Swedish lum 
ber exporters visit their customers abroad 
nevertheless many exporters do so. It is con 
tended that these visits should have the char 
acter of a courtesy extended to the importers 
to ascertain whether the Swedish exporters 
can improve upon their services and that the 
sales should be left entirely to the agents. 
The reaction from war conditions and the ir- 

regularity of money exchange has had a depressing 
effect upon our export trade not only in lumber 
but in all other commodities. The extreme depres- 
sion was reached some months ago and there has 
been a continuing gain until now thoughtful men 
look to the future with hope and confidence. The 
conference on limitation of armaments at Washing- 
ton has been of incalculable value in clearing up 
the mists of doubt and suspicion which hung over 
the Pacific. The four-power agreement, replacing 
the doubtful Anglo-Japanese treaty, makes for 
peace. Japan, relieved from the crushing burden 
of an offensive navy, can plan much peaceful im- 
provement and development. She is one of our 
best customers, as we are of hers. She has much 
to sell that we need, while certain of our products 
are in demand by the Island Empire. Lumber ex- 
ports to Japan which amounted to 39,000,000 feet 
in 1919, were 77,000,000 feet in 1920, and will 
reach 200,000,000 feet in 1921. Japanese travel- 
ers, merchants and students are welcome here. 
That we do not desire the coolie class should give 
no offense to Japan. The phenomenal growth of 
this export log and lumber business to Japan is 
an indication of what we may expect from other 
countries when exchange is stabilized and construc- 
tion resumes. 

Ships enable us to dispose of the ordinary grades 
of lumber, which can never stand long distance 
haul by rail. The outlook for trade in South 
America improves constantly. Trade commission 
ers from the Argentine say that country uses 
1,000,000 feet daily and that it wants some of it 
from this Coast. We should accommodate it. Aus- 
tralia and South Africa should soon be in the mar- 
ket and, while British Columbia gets preferential 
treatment, our market will benefit. 

China Is Greatest Potential Market 


China is the greatest potential market in the 
world. Her material progress stopped before ours 
began, China is waking from her centuries of 
sleep. She looks to us for guidance and help. We 
want China to grow in wealth and power. It is 
her right. So far as our teachers, engineers and 
financiers can go with safety, we shall go. Joln 
Hay enunciated the doctrine of the “open door,” 
of equal opportunity. Mr. Hughes reiterated it. 
The Washington conference should make this prin- 
ciple secure. 

Sees Dawn of Peace, Prosperity and Progress 

Commerce is the exchange of products. Ships 
need cargoes both ways and the one bulky com- 
modity which we can offer our Pacific neighbors 
at all seasons of the year, and which they all nee, 
is lumber. The war is ended; the worst depres 
sion is past; exchange rises; the world outside of 
Russia recovers sanity and realizes that only work 
brings prosperity. Confidence returns and we now 
enter upon an era of peace, progress and prosperity. 
This conference is a concrete expression of our 
confidence in the future and our desire to promote 
a better understanding and closer trade relations 
with all nations on the Pacific. There will be 
trade rivalry and competition. We expect that be 
tween our own ports and with our neighbors. Com- 
petition is the life of trade, but it must be fair 
and on the basis of live and let live. We should 
win trade by the quality of our goods, by promt- 
ness of service, by courtesy in our dealings, and by 
extensions of our banking system so that reason- 
able credits may be given if necessary. With our 
trade based on the above essentials and insistence 
on a square deal between nations and individuals, 
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the ports of the Pacific will win and hold their 
share of the world’s commerce. 


—~ 


Review of Ocean Freight Market 


St.amer chartering was limited thruout the 
week due primarily to a scarcity of freights in 
almeo-t every trade, say Lunham & Moore, New 
York ocean freight brokers, in their bulletin for 
Dec. 17. The light offerings of tonnage for prompt 
delivery at the rates bid were also a factor in re- 
strici\ing business. ‘There are a few inquiries from 
shippers of grain and sugar for carriers, and a 
moderate inquiry from West India charterers for 
sing!e trip and time charter boats, but in all other 
trades orders are unusually scarce. Rates con- 
tinue in a steady position, due to the fact that the 
available supply of suitable boats is limited, and 
owners are holding for more favorable terms, 

‘The sailing vessel market was quiet, yet a good 
demand prevailed for tonnage in several of the 
coastwise and West India trades. Freights in the 
long voyage, South America and trans-Atlantic 
trades continued scarce. Rates were firm at the 
low basis recently current, but very little tonnage 
offered, owners generally demanding substantial 
advances over recent prices. 


Exportation at Pensacola Is Slow 


PENSACOLA, FLA., Dec. 20.—Only two clearances 
were recorded during the last week. The schooner 
city of Baltimore was cleared for San Juan with 
a cargo of 274,300 feet of dressed and rough pitch 
pine lumber, and the barge Jackson was cleared 
for Havana wtih a shipment of 282,000 feet lum- 
ber. There are five vessels in port taking on lum- 
ber and timber, and practically all will be loaded 
before the holidays, but will remain in port until 
after Christmas, 


New Orleans Gets Steamship Service 


New ORLEANS, La., Dec. 19.—Regular steamship 
service between New Orleans and Hamburg, Ger- 
many, will be inaugurated immediately by the 
Hugo Stinnes Steamship Line, according to New 
Orleans representatives of Lykes Bros., who will 
serve as New Orleans agents for the line. A 
monthly freight and passenger service is con- 
templated for the present, but will be enlarged as 
the trade development justifies, it is explained. The 
first vessel of the new service will be the Otto 
Hugo Stinnes, scheduled to clear from Hamburg 
Dec. 20 and to arrive here Jan. 23. Sailings will 
cover the following route: Hamburg to Havana, 
Vera Cruz, Tampico, thence to New Orleans, re- 
turning direct to Hamburg. The Cuban agency 
for the line will be handled by the Havana office of 
Lykes Bros. and the Mexican agency by the 
Agencia Comercial y Maritima. 

The Arthur H. Page Co. (Ltd.), local steamship 
agents, announce that the Lackawanna Steamship 
Co. will establish service between New Orleans and 
Porto Rico, with the Page company serving as New 
Orleans agents, The first boat of the new service 
will be the Lackawanna, now at Mobile, but due 
here to load in a few days from San Juan, Ponce, 
mareene and Aguillada. Her sailing date will be 
Jan. 10. 


December-January Ocean Rates 


Lunham & Moore, New York ocean freight brok- 
ers, quote the following rates on lumber and logs 
for December and January shipment to European 
~ South American ports from the Atlantic sea- 
yoard ¢ 


Heavy Light Heavy Light 
Lumber Lumber Logs Logs 


*inglish, Scotch and 
irish Ports $0.45 $0.30 $0.35 
~Logs 
Antwerp } $0.50 $0.40 
totterdam .40 -50 40 
nisterdam ‘ J .40 
vre e e 55 
deaux ‘ A 55 
imburg 
remen 
‘ristiania 
penhagen 
+ thenburg 
ckholm .. 
rseilles 
oa eoee . . 
NON anon ce sa ae. 3 .90@1.00 
‘oxandria, per 2,240 Ibs. 20.00 .00 wae 
1eus, per 2,240 lbs.. 20.00 i aves 
ustantinople, per 2,240 
IDB, vee . 20.00 
Bercelona, per 1,000 ft. 25.00 
Valencia, per 1,600 ft.. 35.00 25. ees 
Lishon, per 1,000 ft.... 25.00 i ovals 
Cadiz, per 1,000 ft..... 25.00 4 ewe 
Buenos Ayres, per 1,000 


bo Py D> oo 


AARADA> * 


"Ste AG 


Montevideo, per 1,000 ft. 15.00 4 Sue 
osario, per 1,000 ft... 27.50 a eeee 
* Occasional outside steamers to Liverpool, Lon- 


o. Hamburg and Bremen will take a little lower 
tes, 


The West Coast Export Situation 

SAN Francisco, Dec. 17.—While the actual 
sales in the export trade have quieted down under 
winter conditions, the outlook for Douglas fir con- 
tinues to be favorable and 1922 is expected to show 
quite an improvement. The Oriental demand has 
been the principal feature of this year’s business. 
The Douglas Fir Exploitation & Export Co. has 
made a good showing, taking everything into con- 
sideration, and the mills affiliated with it will be 
in a good position to take care of next year’s 
demand. The last week’s sales amounted to 8,500,- 
000 feet, including 5,500,000 feet to Australia. 
The west coast of South America needs lumber, 
but there is a financial stringency. 

The Redwood Export Co. sold 806,000 feet of 
redwood just loaded on the steamer Peebles at 
Eureka. Parcel shipments are going to the United 
Kingdom and Japan. 


REVISING CHICAGO BUILDING CODE 


Anent the proposition to amend the Chicago 
building ordinance covering small house construc- 
tion in Chicago as recommended by the joint com- 
mittee of the Illinois Society of Architects and 
the Chicago chapter of the American Institute of 
Architects, some developments may be expected in 
the near future. 

The amendment was referred to a subcommittee 
and has been the subject of a number of hearings 
at which material men and others interested pre- 
sented their views. 

A particularly bitter attack on materials other 
than brick was made during last Tuesday’s commit- 
tee meeting in the interest of common brick. Among 
others, Theodore F. Laist, Chicago representative 
of the National Lumber Manufacturers’ Associa- 
tion, made a reply which in substance was as fol- 
lows: 

“It is said that lumber is combustible and infe- 
rior to brick, the material which must be regarded 
as the standard of all building materials. We have 
no dispute with brick; we recognize its good qual- 
ities and can not deny its merits as a building 
material for exterior wall construction or else- 
where. 

“It is absurd and unfair to say that the desire 
on the part of other building material manutac- 
turers to introduce their products on an equal 
footing with brick, with certain limitations, is an 
attack on brick. This statement, and the one that 
we would place protected lumber on a par with 
brick as a fire resistive material, is misleading and 
detracts attention from the main point at issue. 

“The proposition that we uphold, and which did 
not originate with the lumber industry but from 
an independent and unbiased, reputable organiza- 
— of scientific and well qualified experts, is 
this: 

“That a one and one-half story house with 
walls not over 1544 feet high and not to exceed 
twelve hundred square feet in area be per- 
mitted of wood construction provided the ex- 
terior walls be covered with metal lath and 
Portland cement and provided, further, that 
the buildings be not placed within (3) three 
feet of any lot line. 

“The recommendations that this construction 
be permitted within the fire limits is for the rea- 
son that the fire limits of Chicago have been 
extended into districts which might almost be 
termed rural. The use of this construction would, 
because of the limitations placed upon it, never 
be used in congested districts. 

“The lumber industry is not interested from a 
selfish motive in promoting this type of construc- 
tion. The interest of this industrty lies particu- 
larly in the encouragement of building of all kinds 
along reasonable lines and this, 1 believe, is the 
motive which prompted the suggestion of this and 
other types of construction by the architects. Their 
recommendations were based on recent and authori- 
tative tests made by the Fire Underwriters and 
the United States bureau of standards as to fire 
resistive qualities of metal lath when properly 
imbedded in Portland cement as a protective cover- 
ing for wood. 


“We are not interested directly in other mate- 
rials that have been suggested, such as concrete 
and hollow tile, and which are included in this 
attack—they can speak for themselves—but I wish 
to say that we do believe that these and other ma- 
terials should be recommended provided they do 
not unduly hazard life and property. The house 
owner should be permitted a choice of material; 
thus competition would be stimulated. 


“Much has been made of the fact that the in- 
surance rate of a stucco house is higher than that 
of a brick house. The difference in dollars per 
annum to the owner of a stucco house would be 
considerably less than the interest on $100. If 
he chooses to have a stucco house and pay this 
difference I can see no reason why he should not 
be permitted to do so. It has been admitted that 
the erection of a stucco house alongside a brick 
house does not add to the insurance that the owner 
of the brick house has to pay. 

“My views are that it is your duty to consider 
this proposition solely on its merits, keeping in 
mind the best interests of the public, but being 
guided in — deliberations by the recommenda- 
tions of the highest standard authoritative bu- 
reaus and professional men.” 


Announcement 


Tothe Lumber Dealers 
of the United States 


We wish to announce 
the organization of the 


Mutual 
Timber Mills 


A Lumber and Shingle 
Selling Organization, 
owned and controlled 
by its members, repre- 
senting practically 100% 
of the co-operative mills 
of Washington and Brit- 
ish Columbia. 


Our Aims: 


To eliminate excessive 
selling costs; 

To standardize grades; 

To insure the dealer a 
steady reliable source of 
supply; 

To give real 


enw 


We wish you alla Merry 
Christmas and a Prosperous 


New Year. 


C. A. JOHNSON, 
Manager 


Mutual Timber Mills 


Wholesalers 
Pacific Coast Lumber, Siding and Shingles. , 


955-6 Stuart Bldg. 
Seattle, Wash. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


EasternTennessee 
Kewuciyend L-Tardwoods 
White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, IIl., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 








Lumber 


ellow Pine te. 


Ties and 
Piling 





Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
_ Hemlock and Hardwoods 


aban 95" PITTSBURGH, PA. 


Konnarock, Va. 
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UNION ARCADE BUILDING 


PITTSBURGH, PA. 




















‘ TIMBER ESTIMATORS 
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Jasper Lemieux Frederick Lemieux F. H. Day 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 


1319-20 ean ithey Beak, Sid. NEW ORLEANS 











TIMBERLAND Estimates Maps 
SERVICE Graphic Methods 
JAMES W. SEWALL, Forest Engineer 

Old Town, Sanford, Munsey Bldg., 
aine Florida Washington, D.C, 


WS Largest Cruising House in America 


The Woods #REHau@zzs) 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 

$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St,, CHICAGO 
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GEORGE E. WATSON 


George Edward Watson, secretary of the 
Southern Cypress Manufacturers’ Association, 
since its organization in 1905, died on the 
morning of Tuesday, Dec. 20, at the home of 
his sister, Mrs. J. S. Skinner, in Webster, a 
suburb of St. Louis, Mo. Mr. Watson was in 
his 49th year. He had been seriously ill since 
last August when he was stricken while making 
a visit to his sister’s country home in Douglas, 
Mich. He was taken to St. Louis ten days later 
and was placed in St. Luke’s Hospital there. 
It was thought that he was on the road to im- 


Sct 


THE LATE GEORGE E. WATSON 


provement, and several weeks ago he was taken 
from the hospital to Webster. Heart disease 
was the cause of his death. Funeral services 
were held on Thursday afternoon with Rev. 
Dwight Bradley, of the First Congregational 
Church of Webster Park, officiating, and the 
body was interred at Webster. 

The able and energetic secretary was born 
to the lumber business. His father, J. T. Wat- 
son, was in that business and the son knew no 
other. Mr. Watson was born in Buffalo, N. Y., 
July 5, 1873. His first sixteen years were spent 
at Helena, Ark., where his father operated a 
hardwood mill. He went to school there and 
worked around the mill until he was 16. Then 
he was sent to Buffalo to attend a normal 
school. 

In 1893 the family moved to St. Louis where 
the elder Watson entered the lumber business, 
and himself became a secretary of a lumber- 
men’s organization, the Lumbermen’s Exchange 
of St. Louis. The son, following in his father’s 
footsteps became assistant secretary and then 
secretary of the Exchange. He became actively 
interested in all the various lumbermen’s do- 
ings in that city, and when the Louisiana Pur- 
chase Exposition was planned for St. Louis in 
1904, was the originator of the suggestion which 
developed into the House of Hoo-Hoo which was 
established and maintained thruout the exposi- 
tion with Mr. Watson in charge. His resource- 
fulness was put to the test when the building 
was destroyed one month after the fair began 
and he had it rebuilt within three weeks. 

Following the St. Louis Exposition Mr. Wat- 
son entered the lumber business on his own 
account in that city and was so engaged with 
encouraging prospects of success when, recon- 
mended to R. H. Downman, chairman of the 
committee to engage a secretary for the cypress 
association, he was retained for the position he 
occupied during the remainder of his life. 

In 1905, when the Southern Cypress Manu- 
facturers’ Association was organized he was ap- 
pointed its first and has been its only secretary. 
Under his direction the association made rapid 
strides and thru his efforts cypress gained an 


individuality which it had never had before, 
These manufacturers are said to have been the 
first to sell branded lumber and the first to ad- 
vertise a particular variety of lumber, aid to 
Mr. Watson is credited in large measure the 
success of these movements. This idea of eo- 
operative advertising was quickly followe by 
other groups of manufacturers. f 

Mr. Watson was of an extraordinarily ever- 
getic and systematic disposition, and becnuse 
of his methodical ways was able to get thru 
a tremendous amount of work and to orgsuize 
his office in such a way that its work was quickly 
and ably handled. But it was much more than 
mere system that made him a great lumber 
secretary, for many suggestions which proved 
in the adoption to be very wise and far seving 
emanated from the secretary’s office. Among 
these were the cypress publicity campaign and 
the traffic league organized by the association, 
He made many addresses at various outside 
lumber meetings and was an ardent advocate of 
the use of the trademark by lumber manuface- 
turers. 

In 1901 Mr. Watson married Miss Florence 
Rhodes, daughter of Rev. Dr. M. Rhodes, a 
leading St. Louis divine. She survives him with 
one son, James T. Watson, a student at the 
University of Wisconsin, and one daughter, 
Madge Rhodes Watson. 


MURDOCK MacLEOD 


Murdock MacLeod, treasurer and sales man 
ager of the Oconto Co., of Chicago and Oconto, 
Wis., died at his home in Chicago on Tuesday 
evening, Dec. 20, at the age of 73. Mr. Mac- 
Leod was apparently in his usual health and 
had been discussing business affairs with his 
son shortly before his death, which was caused 
by heart disease. Funeral services were held 
Thursday from 8t. Paul’s Episcopal Church 
with burial at Oakwoods Cemetery. 

Mr. MacLeod was one of the best known of 
the old-time lumbermen in this city, having been 
a resident here for nearly fifty years, during 


THE LATE MURDOCK MacLEOD 


which time he had taken an active part 2 
association work and all lumbermen’s activi 
ties. He was born in 1848 in Nova Scotia, of 
Scotch parentage. When a little over 2( lie 
went to Detroit, Mich., where he engaged in 
the retail lumber business, but owing to re 
verses caused by the panic of 1873 gave up 
that business and came to Chicago. Here he 
sold cargo shingles on commission in the old 
South Water Street cargo market. He was 
associated for two years with Billings & Avien 
and for three years with Thomas R. Lyon Oo. 
Later he went to work for the John R. (ray 
Lumber Co. in the Twenty-second Street ‘um- 
ber district and was in its employ until 1538, 
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when he joined the Oconto Lumber Co. Since 
that time he had been sales manager and treas- 
urer of that company with headquarters in Chi- 


ago 

rt :. MacLeod was connected with the Lum- 
bermen’s Association of Chicago for many years 
and when the consolidation of the three Chi- 
eago associations took place in 1911, he was 
made director of that association, holding that 
office for a number of terms. He served as 
president of the Lumbermen’s Association for 
two terms, 

Outside of lumber circles Mr. MacLeod was 
active in the Chicago Y. M. C. A., and was a 
member of the board of managers for many 
years. He was treasurer of the Chicago Yacht 
Club for two years and was one of the old and 
very active members of that club. He was presi- 
dent. at one time of the Church Club of Chi- 
cago. 

Mr. MacLeod lost his wife several years ago, 
and a short time after her death his only daugh- 
ter passed away. One son, Norman L. Mac- 
Leod, connected with the Ayer & Lord Tie Co., 
survives. 





HENRY PIAGGIO, widely known lumber ex- 
porter and organizer of important shipbuilding 
industries at Orange, Texas, and Pascagoula, 
Miss., during the war with Germany, died at his 
home in Mississippi City, Miss., Monday night, 
Dec. 19. Mr. Piaggio gained a wide reputation 
as a shipbuilder during the war when he hurried 
to launching a number of vessels, and had 
large government contracts on hand when the 


is survived by two sons, Charles E. Good, secre- 
tary of the Oconto Co., of Oconto, Wis., and the 
Bay De Noquet Co., and F. E. Good, of Detroit, 
Mich. Funeral services were held at Escanaba, 
Mich., on Thursday. 





WILLIAM NEWTON FORD, lumberman of 
Sioux City, Iowa, died on Dec. 15 at the age of 
55, of heart disease. Mr. Ford had been con- 
fined to his bed for about four weeks. He was 
born in Chicago and went to Des Moines with 
his parents when 14 years old. He began his 
business career in that city with the J. H. 
Queal Lumber Co., and in 1885 was sent to 
Sioux City as manager for the J. H. Queal yard 
there. He remained with the Queal interests 
until about 1909 when he formed the partner- 
ship of Ford & Hollandsworth. Several years 
later he bought out the Hollandsworth interests 
and since that time had been sole owner of the 
business which was operated under name of 
Ford Lumber Co. Mr. Ford was a member of 
the Elks, Scottish Rite Masons and Sioux City 
Country club. He leaves a widow and two chil- 
dren, Lucy Ford and Burton Ford, both of Sioux 
City. Two sisters, both of Chicago, also survive. 





CHAUNCEY STOKES, who established the 
first lumber yard in Boulder, Colo., in 1875, died 
at his home there on Dec. 17 at the age of 97. 
Mr. Stokes went to Colorado in 1871 with a 
colony of Chicagoans. He had been prominent 
in the contracting and building field in Chicago, 
and went into the same business at Longmont, 
where the colonists settled. He drew the plans 
for and erected the first house in the town. Re- 
moving to Denver in 1872, Mr. Stokes followed the 
contracting and building business until 1875, and 
then removed to Boulder to launch the pioneer 
lumber business of that place. He retired from 
active business pursuits a number of years ago, 
because of the infirmities of encroaching age. 





For Employees 


The Every-Pay-Day Savings Plan 


makes it easy for you to hold on to part of 
your earnings by the safe, sure means of a 


Savings Bank Account 
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Specialists 


Simplified, modern book-keeping systems installed 
for The Retail or Wholesale yard the mill or the 
woods which show profits and costs at a glance and 
a perpetual inventory of logs and lumber in your 
ledger. 

Cut your Accounting expense in half with a system 
the result of years of experience and success and 
which gives you daily knowledge of every detail of 
your business. 


HUTCHINS & COMPANY 
GREEN BAY, WIS. 
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armistice was signed. The ship yards at Pasca- 
goula and Orange had been enlarged and a new 
yard established at Gulfport. Following the 
armistice Mr. Piaggio began construction of a 
new type of wood auxiliary wind jammer, and 
at the beginning of 1919 had something like 
thirty-six contracts under way at the Piaggio 
yards. In the summer of that year he was in- 
terested in the organization of the Marine & 
Commerce Corporation of America, which under 
the same ownership as the International Ship- 
building Co., of Orange, Pascagoula and Gulf- 
port, absorbed the exporting business of Henry 
Piaggio. The headquarters of this concern were 
in Turin, Italy. At present the export business 
is carried on under name of Henry Piaggio Ex- 
port Co., of Gulfport, Miss., Mobile, Ala., and 
Orange, Texas. This company was reorganized 
under its present name in January, 1920, and 
Mr. Piaggio became its president. 





‘SAAC MICHAELS, a lumberman of Sheridan, 
i., died on Dec. 13, while on a train enroute 
’ Indianapolis on a business trip. Mr. Michaels, 
ho was 64 years old, was seized with a cough- 
ins spell and burst a blood vessel. He was 
ried at Frankfort, Ind., his former home. A 
‘.dow, one daughter and a brother survive 
n. The brother, A. Michaels, is in the lumber 
siness at Noblesville, Ind. 
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FREDERICK W. GOOD, of the Bay De Noquet 

, of Nahma, Mich., died at his home in that 

’ on Tuesday, Dec. 20, of heart disease, at 
age of 58. Mr. Good had just returned to 
hma from Chicago, where he had been con- 
ined to the hospital for three weeks. For the 
thirty years Mr. Good had been connected 

h the Bay De Noquet Co., and for several 
‘rs had been general manager and treasurer 
that company. His lumber experience was 
exceptionally broad, for he started in as a 
Woodsman and progressed step by step thruout 
th entire operations of the company. A short 
tiiie ago when the Nahma, Mich. plant burned, 
M.. Good was very active in fighting the fire, 
ai was overcome by the heat and smoke, re- 
Suiting in the illness which led to his death. He 


<< atte Ohad 


His only surviving relatives are two grandsons, 
Stanley Parsons, of Boulder, and Chauncey 
Parsons, of Denver. 





CHARLES C. HARDMAN, for many years 
engaged in the lumber business at Shreveport, 
La., died on Dec. 16 in that city at the age of 
63. He had been in poor health for a number 
of years, and had retired from the lumber busi- 
ness several years ago, continuing the paint 
and wall paper departments. He was also con- 
nected with the ice manufacturing industry in 
Shreveport. Mr. Hardman was first associated 
with the John R. Jones lumber and mill plant 
following his arrival there in 1886. He was a 
native of Atlanta, Ga. He took active part in 
civic and social affairs in his city, serving for 
some years as a member of the city council, 
and was among the first directors of the Louisi- 
ana State Fair. He was a member of the 
Knights of Pythias and a Mason. 
sisters and two brothers survive. 


A widow, two 





SAMUEL H. WHITMER, president of the 
Whitmer-Jackson Sash & Door Co., of Buffalo, 
N. Y.; Cleveland, Ohio; Rochester, N. Y., and 
Albuquerque, N. M., died at his home in the 
first named city on Dec. 20, following a short 
illness. Mr. Whitmer was widely known thru- 
out the sash, door and millwork industry, with 
which he had been identified for over forty 
years. He was one of the founders of the Goshen 
Sash & Door Co., of Goshen, Ind. Mr. Whitmer 
is survived by his widow and by two sons, Har- 
old K. and Donald H., both of whom are con- 
nected with the company of which their father 
was the head. 

THE BEKKEDAL Lumber Co., of Couderay, Wis., 
has a new system for getting meats at lower 
cost. Instead of buying beef for its camps 
and boarding house from the big packing houses 
in South St. Paul, the company purchases the 
cattle directly from farmers at Westby, Wis., 
the home office address, and ships them where 
they are killed as needed. 


MICHIGAN 








Take your pen 
in hand and tell 
us your needs in 


Northern Hardwoods 
and Hemlock 


We specialize in these two woods and 
have had long experience in filling 
orders for retail yard sale and factory use. 





The Kneeland-Bigelow Co. 


BAY CITY, MICH. 


Manufacturers 











The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock *, Hardwood 
Lumber, Lath and Shingles 
Northern Forest Products 











| Bradley, Miller & Co. 


BAY CITY, MICHIGAN 
Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 











REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
h, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 

















17 17 
Rees MA 


100 M 4-4 No. 2 Com. & Better 50M 8-4 No. 1 Com. & Better 
25 M 4-4 No. 2 Common M 8-4 No. 2 Com. & Better 
50 M 5-4 No. 2Com. & Better 25 M 10-4 No. 1 Com. & Better 

100 M 6-4 No. 1 Com. & Better 20 M 12-4 No. 1 Com. & Better 

100 M 6-4 No. 2 Commen Write for Quotations. 


VON PLATEN - FOX CO. 


Main Office, Chicago 
17 Iron Mountain, Mich. 1329 Pi ay E 
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Puget Sound Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 





Big values and prompt 
service. That’s the basis 
on which we solicit your 
orders for old growth Yel- 
low Douglas Fir lumber. 


We manufacture the 
lumber we sell and special- 
ize in stock for 


Retail Yards, Factories and 
Industrial Plants 


California‘ <= ) 


White and Dy ~ FL 
ne : 


Sugar 
Fir, Spruce and Cedar 
Redwood, Western Pine 
Idaho White Pine 
and Factory Plank. 


Pacific Coast Lumber 
Get our prices. 


W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 























General Offices, QUINCY, ILL. e 


FIR §"| esp | CEDAR 


Siding fea 3 

and Finish, Long NORTE Bevel Siding, 

Timbers, Joists, Finish and 
Shingles. 


Dimension, etc. 

WE are es 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 
IDAHO |WALLACE-BALLORD | W — 


























WHITE LUMBER CO. 
PINE 609-614 Lumber Exchange, | We make a special- 
All Grades Minneapolis, Minn. ty of Shop. 














Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty. 














LET US BE YOUR SALESMAN 


Your advertisement in the + ree and For Sale De- 
partment will reach the peopl 











LOUISVILLE, KY. 


Dec. 19,.—-Hardwood demand has slumped off 
materially, according to jobbers and producers, ship- 
ments being fair. but not much new business is 
being booked, and there is not much prospect of 
revival before Jan. 15. Hardwood flooring is very 
active, the Lanham Hardwood Flooring (Co. re- 
porting demand as very heavy, with some buyers 
taking a speculative turn and wanting to buy in 
rather large quantities for future delivery. 

Ash is in better demand, but the large consum- 
ers are not carrying much stock. Inch ash is $85, 
$50 and $30, while thick stock 12/4, is $120, $80 
and $45. Prices on hardwoods show no change 
from last week: Inch plain oak, $100, $55 and 
$30: quartered oak, $140, $75 and $40: poplar, 
$110, $85 and $55; with A, $35, and B, $25; plain 
gum, $120 and $70; quartered gum, $130 and $80; 
sap gum, $50, $32 and $22. 


BAY CITY, MICH. 


Dec. 19.--Inquiry for hardwoods has been ex 
tremely heavy during the last week and has created 
a decided feeling of optimism among lumbermen in 
this section. Most of this stock is required for 
future shipment, which would indicate that buyers 
are ready to buy further in advance than was 
their policy during the year. They are beginning 
to realize that there is actually a shortage of dry 
stocks. The shortage of high grade stock is forcing 
the demand for common grades. The increase in 
production has been very slight and a recent can- 
vass in lower Michigan disclosed the.fact that only 
four mills were operating. Among those closed 
down, none expected to begin operations before 
Jan. 1. 

Maple flooring manufacturers report that very 
little business is being placed at present, altho 
inquiry for future business is very satisfactory. 
All mills are operating steadily and will continue 
because of the large amount of stock sold during 
the last three months, 

Word was received here Friday of the death of 
George D. King, a former representative of Bradley, 
Miller & Co., of this city. Mr. King was asso 
ciated with this concern for over twenty-five 
years and retired from business Nov. 15. 

Pierson Kneeland and family, of Phillips, Wis., 
are in the city to spend the holidays with rela 
tives. Mr. Kneeland is an officer of the Kneeland 
McClurg Lumber Co. 


MEMPHIS, TENN. 


Dec. 19.—Orders for southern hardwoods are 
coming in rather slowly. It is felt that the slacken 
ing of buying is purely seasonal. There is enough 
business on the books of most mills to keep their 
shipping forces well employed until after the middle 
of January, so a fair movement is expected despite 
current bookings being so light. 

Manufacturers here take the view that there will 
be a good demand during the first six months of 
1922 asa result of the very great activity in build 
ing circles, which should keep manufacturers of 
flooring, interior trim and furniture, two of the 
big consuming groups, busy for an almost indefinite 
period. Box business is expanding at a_ fairly 
satisfactory rate. It is recognized that stocks in 
the hands of the larger consumers are quite light 
and that early replenishment will be necessary. 
Mill stocks are badly broken, especially in No. 1 
common and better, and the outlook for production 
is quite poor on account of limited log supplies. 
Most lumbermen therefore look for an active mar 
ket and an advancing one. Some manufacturers 
say that the Open Competition Plan decision is 
likely to restrain buying on the part of some con- 
sumers, but most lumbermen feel that the inherent 
strength of the market must tell in the end. There 
have been further rather general rains in the valley 
territory during the last week; as a result, com- 
paratively limited progress is reported in getting 
out timber. 

The Kellogg Lumber Co. has purchased that 
branch of the Delta Southern Railroad running 
from Richey to Percy, Miss., a distance of eleven 
miles, for $20,000. It has cut out all of its tim- 
ber in the vicinity of Richey and the railroad will 
be scrapped, This firm recently acquired a mill 
and timber at Fondale, La., and it is also inter- 
ested in the operations of the Panloa Lumber & 
Manufacturing Co. at Batesville, Miss. It is prob- 
able that the railroad materials will be used in 
connection with these other plants. 

James F. McSweyn, of the Memphis Band Mill 
Co., left Memphis Saturday evening for a_ busi- 
ness trip to Pennsylvania. 

F. E. Stonebraker, president of the Bonita Lum- 


ber Co., Bonita, La., came up Saturday to 61 iate 
at the annual ein of the Lumbermen’s 


He has served as one of the judges for s ce 
years that an election would not be complete with 
out him. 

MARINETTE, WIS. 

Dec. 19.—A heavy fall of snow during the week 
has stimulated woods work in this Vicinity bout 
fifty carloads of logs are shipped by rail ily 
from the J. W. Wells camps near Sagola the 
mills in Menominee. The Wells Lumber («. js 
operating three camps, having a crew of ty arly 
two hundred men. j 

The Sawyer Goodman Co.,, of this city, r tly 


started camps in Iron County to supply local 

A lumber and chemical plant that will enim toy 
five hundred men will be located in the upper pen 
insula by Cadillac men, The company has pur- 
chased 32,000 acres of timber lands in Chippewa 
and Mackinac counties, the total holdings being 
approximately 400,000.000 feet, representing an 
investment of $1,400.000, 

W. Y. Church, of this citv. representative for 
the Edward Hines Lumber Co. in the northern 
territory, went to Chicago Thursday upon company 
matters. 


s 


EVANSVILLE, IND. 


Dec, 20.—-Trade with the hardwood lumber 
manufacturers of Evansville and southern Indiana 
has been very good during the last week or ten 
days. Few large hardwood mills are being oper- 
ated. Manufacturers report that orders and in 
quiries are coming in quite satisfactorily and that 
some orders have been received for delivery during 
the first three months of the coming year. The 
furniture and chair factories continue to operate 
on an average of about fifty hours a week. Sash 
and door men report a picking-up in their out of 
town trade. Veneer business is on the upward 
grade. Box factories are being operated on fair 


time. 
COLUMBUS, OHIO 


Dec, 19.--Trade has been quiet, but no quieter 
than usual at this season. Retailers and factories 
are loath to buy hardwoods at present Retail 
stocks, however, are light and rather broken. Fac 
tory stocks also are low. Southern pine is slow. 
ee rs’ stocks are short. 

. B. Pryor, sales manager of the W. M. Ritter 
eunanar Co.. said, “Last week business was) prac 
tically normal in every way. Prices are well main 
tained at former levels. The higher grades are 


scarce and there are also fewer stocks in the lower 


and medium grades, which have been selling quite 
briskly during the last sixty days.” 

M. W. Stark, of the American Column & Lum 
ber Co., reports a quiet market. Inquiries are 
numerous. Prices are steady at former figures. 
E. M. Stark, vice president and treasurer, has re- 
turned to his desk after an absence of three weeks. 
due to a business trip and illness. 

W. L. Whitacre, head of the company bearing 
his name, reports a quiet trade in southern pine. 
Prices are fairly well maintained. Longleaf dimen 
sion is the strongest item. 

J. A. Andrews, of the Andrews Lumber | 
reports a fairly good demand during the last wee! 
while earlier in December it was quiet. He 
tributes the activity to the belief that certain items 
of southern pine are a good buy, so that some del 
ers are placing orders for spring shipment. 

Kk. R. Clarridge, of the Buckeye Lumber 
change, has returned from a business trip in the 
South. He reports a slightly upward tenden« u 
the market and believes that there will be a fai'y 
good demand. 


BUFFALO, N. Y. 


Dec. 20.—The White & Sullivan Lumber ‘v. 
(Ltd.), bas been organized at Toronto by Ernest 
White, formerly connected with a Buffalo Junoer 
company, and Frank T. Sullivan, a Buffalo whe 
saler. The company has a tract of timber at 
Medora, near Muskoka Lake, Canada, and a_ nil 
is already in operation. The plans for the coins 
season are to cut and market about 2,000,000 eet 
of the 10,000,000 feet on the tract. The timber Is 
white pine and hardwoods, including birch «and 


maple. 
Graves, Manbert & George, thru their Can wiant 
organization, Graves, Bigwood & Co., are oper: (ins 


several lumber camps in the Byng Inlet dis‘) ict 
and with the logs that were left in the wate! ast 
season, are planning to get out about the aye ruse 
cut of white pine this winter. 

Purcell & Gladding, retail lumbermer of !!l- 
lock, N. Y., are establishing a branch at Lak: ille, 
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at tl » north end of Conesus Lake, and will handle 
Jum! and other building material there. 
The annual meeting of Mixer & Co. will be held 


at Greensboro, N. C., the southern headquarters of 
the company, on Jan. 23 and 24. All the salesmen 
are «pected to be present at that time. 

W. W. Schupner, secretary of the National 
Wholesale Lumber Dealers’ Association, addressed 


the members of the Buffalo Lumber Exchange at 
the Jost meeting, telling them of the Interassocia- 
tion Arbitration Committee meeting at Chicago 
last week. At the next regular meeting of the 
exchange it is planned to have an address by 


Councilman Ross Graves, who has charge of the 
finances of the city and lately carried out a satis- 
factory sale of bonds for the largest amount in 
the city’s history. 


Frank J. McNeil has been ill and in the hospital 
for 1 number of weeks, but at latest reports is im- 


proving. 
MILWAUKEE, WIS. 
bec. 20.—From now on until the first of the 
year local lumbermen are not expecting any great 
activity in buying. Many woodworking plants are 
reducing production or closing down. However, 
there is still considerable activity in the hard- 


wood market, and lumbermen report inquiries and 
orders for delivery early in 1922. The market re- 
mains firm and prices are about unchanged. Wood- 
working plants in Milwaukee during recent weeks 





have continued to show increases in the number 
of employees. In the eastern part of the State 
these industries are also in a healthy condition. 
Sash and door factories are reported to have orders 
well into next year. There is still a good demand 
for interior finish, flooring and other building items. 
The wood container industry is quite active and 
there is some buying by automobile body manu- 
facturers. Requirements for car building and re- 
pairing have been greatly reduced here by rail- 
roads laying off men. 


INDIANAPOLIS, IND. 


Dec. 20.—Demand for hardwoods has fallen off 
considerably during the last week, most of the 
slump occurring in demand for _ construction. 
Weather had much to do with retarding construc- 
tion during the week and little now is expected 
until early spring. There is likely to be some buy- 
ing on the part of the retailers immediately after 
the inventory period, and in fact some inquiries 
are being received concerning deliveries at that 
time. Some orders for delivery at that time are 
being received by the wholesalers. The industries 
are producing just about the same, with a tendency 
on the part of the furniture manufacturers toward 
more production. Most of the woodworking plants, 
however, are working on short time. Some in- 


quiries are being received from the railroads, but 
little actual business has resulted. 








SOUTHERN’S PRESIDENT IN HOSPITAL 


ATLANTA, GA., Dec. 19.—P. F. Conway, of the 
Danville Lumber & Manufacturing Co., Danville, 
Va.. and president of the Southern Sash, Door & 
Millwork Association, has been ordered to Weider- 
hold’s Sanitarium, Roland and Lake avenues, Balti- 
more, Md., by his physicians. Mr. Conway had 
apparently recovered from an attack of diphtheria 
last month, and had been going to his office for 
some days, when complications set in. He prob- 
ably will be in the sanitarium for several weeks. 


Indications point to a_ pretty satisfactory 
volume of business when the sash, door and mill- 
work plants resume operations after the annual 
shutdown for repairs and inventorying now close 
at hand. In fact, many of them have enough 
orders already on file for several weeks continuous 
operation, even if no new business came in. That 
new business is developing at a gratifying rate in 
at least some sections is evidenced by such reports 
as the following, which comes from Merrill, Wis. : 

“Unexpected orders right in the midst of the 
inventory period have come to sash and door plants 
in this vicinity within the recent week, which 


presage a boom season immediately after in- 
ventories are taken. Prices are firm, and while 
there have been no advances since the middle of 


November, with the opening of the screen door 
and sash business early in January, there promises 
to be an advance in price lists. Considerable work 
will be done by some plants in the line of screened- 
in porches during the coming season, and the grow- 
ing popularity of the fly-proof porch with storm 
sash for winter months is already reflected in some 
early orders for this class of work.” 

Other reports reflecting conditions at various 
manufacturing and distributing centers follow: 

The Buffalo (N. Y.) door factories and planing 


mills will shut down for a brief period, but the 
outlook is favorable for business soon after the new 
year opens and the respite will be shorter than it 
Sometimes is. The open winter has thus far 
encouraged building and it will probably continue 


fairly active until more severe weather arrives. 
the San Francisco (Calif.) sash and millwork 
plints have a fair volume of business, with much 
n work in plan. Door factories in the Bay 
counties district have a moderate demand, with a 
gerd outlook for the future. Finished door 
factories connected with the white and sugar pine 
itis are operating on a pretty good scale and are 
thaintaining prices, 
there is a quiet market for millwork, including 
(doors and sash, at Columbus, Ohio, but this is 
usual for the time of the year. Dealers are not 
inlined to stock up in view of the approaching 
Miventories. Mills are working, but there are not 
mM. ly orders ahead. With an open winter there is 
ex ected to be considerable construction work dur- 
in« the winter months and considerable figuring is 
reoorted. Prices are fairly steady at former levels. 
ie Baltimore (Md.) sash and door men do not 
eniertain expectations of expansion in the trade 
for the present. While they are in a rather better 
potion than some other handlers of wood prod- 
ucts in that the work begun some time ago will be 
carried to a finish, they face the probability of 
fewer building operations being undertaken, so 


that a later shrinkage In the votume of business is 
to be counted on. Most of them, however, continue 
to report a very fair trade, which, while not of such 
proportions as to cause an actual rush, serves to 
keep forces engaged, with prices holding up very 
well, 

Winter dullness has settled down on the Minne- 
apolis and St. Paul (Minn.) market. Favorable 
weather up to the last few days stimulated build- 
ing and the factories moved out considerable stock 
to the city trade, but that spurt was ended by a 
cold wave. Plants are beginning inventories and 
most of them will be shut down by the end of this 
week. 

The planing mill industry in St. Louis (Mo.) is 
almost at a standstill, as far as local demand is 
concerned. There is even a falling off in listing of 
quantities on plans submitted to the planing mill 
listing bureau. The dullness is due to the fact that 
everyone who wants to build—large and small 
operators alike—are awaiting the result of the 
action of the Building Trades Council, whose 13,000 
members are voting on the proposal of the master 
builders to reduce wages from $1.25 to $1 an hour. 


Exports Thru Port of Mobile 


MoBILE, ALA., Dec. 19.—Lumber and timber ex- 
ports during the week closing yesterday aggregated 
approximately 4,000,000 feet, with a considerable 
movement of box shooks, staves, rosin and turpen- 
tine. Pine boards made up the largest amount, with 
over 2.000.000 feet, and sawn pitch pine timbers 
followed with 815,000 feet. The exports of pitch 
pine boards were 335,000 feet to Cayo Frances. 
Cuba; 706,000 feet to Antwerp, Belgium; 102.000 
feet to Ghent, Belgium ; 114,000 feet to Rotterdam, 
Holland; 437,314 feet to Ponce, Porto Rico; 51,- 
000 feet to Besse Terra, St. Kitts, British West 
Indies; 58,229 feet to Aguadilla, Porto Rico: 87.- 
774 feet to Mayaguez, Porto Rico; 27,757 feet to 
Ponce, Porto Rico; 72,000 feet to Liverpool. Eng- 
land, and 50,000 feet to Manchester, England. Of 
the sawn pitch pine deals, 150.325 feet went to 
Antwerp, Belgium, and 50,000 feet to Manchester, 
England. Of the sawn pitch pine timbers 70,250 
feet went to Antwerp, Belgium; 211,000 feet to 
Liverpool, England; 32,000 feet to Manchester, 
England, and 502,000 feet to Swansea, England, 
and 10,500 feet of poplar logs went to Rotter- 
dam, Holland. Ninety-eight thousand feet of rough 
and dressed southern pine lumber went to Besse 
Terra, St. Kitts, British West Indies; 106,760 feet 
to San Juan, Porto Rico; 14,000 feet to Aguadilla, 
Porto Rico; 62,000 feet to San Pedro Macoris, 
Dominican Republic. Cigar box lumber to the 
quantity of 117,912 feet went to San Juan, Porto 
Rico, and 18,000 feet of cottonwood lumber to 
Liverpool, England. Liverpool, England, took 23,000 
feet of gum lumber, 16,000 feet of oak lumber, and 
75,000 feet of miscellaneous hardwood lumber. 
Creosoted southern pine lumber to the quantity of 
217,000 feet went to San Pedro Macoris, Do- 
minican Republic. 

Lumber and timber exports from Mobile during 
October, according to the report of the Depart- 
ment of Commerce, aggregated 16,879,111 feet, 
valued at $837,167. Southern pine boards 
amounted to 16,449,000 feet, valued at $557,449. 
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If You Want 
Real Values 


you ought to 
try us on 
Timbers, Track, 
Bridge and 
Car Material, 
Dimension, 
Shiplap, Boards. 





SPRUCE 
PLANK 


What shall we quote you on? 


Newbegin Lumber Co. 
1052 Pacific Ave., 
TACOMA, WASH. 


Duluth—Lyceum Bldg. 
H. S. Robb, Mgr. 








ALIFORN 
WHITE PI 


We invite your orders for 


Box, Shop and Clears 


Our lumber is Soft and Light 


Clover Valley 


IA 
NE 


















Sawmill, 

box factory 

Let us Lumber Co. and oe 
mill at 

quote General Office: Loyalton, 
you today. RENO, NEV. California 








CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Steck Ties 
Ceiling Silo Stock Timbers 
Mill Work Squares Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Croker Building, - 
Merchants Nat'l Bank Bldg., 
Grand Central Terminal, - 
McCormick Building, - 4 
Plymouth Building, - _ 


LONGFIRJOISTS 
ano BiG TIMBERS 


Granite 
Falls, 
Wash. 
'ASHINGTON FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 


San Francisco 
Log Angeles 
New York 

Chicago 

Minneapolis 








ieee «Ck B.WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 
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Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 








OCEAN FREIGHT BROKERS 
Forwarding Agents. Marine Insurance 
New York, Produce Ex.,3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 


board. _We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments. 
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PORTLAND, ORE. 
AND THE COLUMBIA VALLEY 


alae | 








Lumbermakers 


A dependable source of 
supply for Eastern Buyers 
taking on a line of West 
Coast Products. 


Willapa Lumber Co. 


Mills, General Sales Office, 
RAYMOND, —_ PORTLAND, ORE. 
DISTRICT OFFICES : 

NEW YORK, 2839 Grand Central Ter. Bldg. 
CHICAGO, 1204 Steger Bidg. 
MINNEAPOLIS, Lumber Exchange Bidg. 
OMAHA, - - - - - Peters Trust Blag. 





7 
Geo. T. Mickle 


Rail 
Cargo 


Lumber Co. 


WHOLESALERS — MANUFACTURERS 


Timber Douglas Fir 
Ties i Spruce 

Yard Stoc 

Mine Timbers Hemlock 
Railroad Red Cedar 


Material Rees Ce dar 


MILLS:—North Portland and Thornburg, 
Oregon; Yacolt, Washington 








1400 Yeon Building, PORTLAND, wee 











KALISPELL, MONT. 


Dec. 17.—The monthly report of the Montana 
Lumber Manufacturers’ Association shows that in 
October association mills shipped 15,414,355 feet of 
lumber, while in September the shipments were 14,- 
569,693 feet. October, 1920, shipments were 9,774,- 
827 feet. In October, 1921, the mills cut 9,028,- 
641 feet and in October, 1920, they cut 11,439,478 
feet of lumber. In September, 1921, they cut 11,- 
095,315 feet. The stocks on hand are larger than 
they were a year ago. 

At present there are three Montana sawmills 
running. The Polleys Lumber Co., of Missoula, 
recently began operations; the Anaconda Copper 
Mining Co. started its Bonner (Mont.) sawmill on 
Dec. 15 after being closed for about four months. 
The Baird-Harper Lumber Co.’s mill at Warland, 
Mont., is still running. A number of planing mills 
are operating, as the market is picking up some- 
what. The Dickey Lake Lumber Co., of Trego, 
Mont., closed its sawmill on Dec. 15. It will, 
however, operate its planer for some time yet. 

C. B. March, of the M. & H. Lumber Co., with 
headquarters at Kalispell, Mont., just returned 
from Minneapolis, where he went to conduct busi- 
ness in connection with the F. H. Stoltze Timber 
Co., of that place, which company has large timber 
holdings in Montana. 

W. R. Ballord, general manager of the Somers 
Lumber Co., Somers, Mont., left recently for Cali- 
fornia, where he, with Mrs. Ballord, will spend a 
month or so visiting relatives. 


MARSHFIELD, ORE. 


Dec. 17.—The North Bend Mill & Lumber Co., 
which has been closed down for a year, will begin 
operations again immediately after the first of the 
year. One hundred men will be employed in the 
camp and two hundred men in the mill, which will 
be run night and day. The steamer Yellowstone 
will be on the run to California points to handle 
the coastwise trade and the company expects to 
ship to China, Japan and Australia and also to ship 
direct from Coos Bay to the Atlantic coast. 

The schooner William Taylor, with a cargo of 
cedar logs and lumber for Japan, sailed this week. 
The cargo was furnished by the Oregon Export 
Lumber Co. for Dant & Russell, the shippers. The 
schooner Sir Thomas Lipton is also loading cedar 
for Japan and the five-mast schooner Zcola is 
loading for the Orient. The Shipping Board vessel 
Lorain will be here in January to load at the 
Buehner Lumber Co. mill in North Bend. This is 
the first vessel to carry lumber direct from Coos 
Bay to the Atlantic coast and carries 3,500,000 
feet of lumber. 

Fire in the boiler room of the mill at Coquille 
owned by the Sitka Spruce Co. caused $5,000 dam- 
age, but was prevented from spreading to the 
main mill buildings. The plant was leased by the 
Coquille Lumber Mills before the latter company 
went into the hands of a receiver. 

The Coos Veneer & Box Co. will put on a night 
force after the first of the year. The factory is 
engaged in making veneer for battery separators. 
The Port Orford White Cedar Manufacturing Co., 
of North Bend, making battery separator stock of 
white cedar, will put on a night force to take care 
of increased orders. 


BELLINGHAM, WASH. 


Dec. 17.—Log shipments to Bellingham were at 
a standstill this week because of floods that blocked 
every railroad serving this city. On the Milwau- 
kee, which has been handling fifty cars of logs 
a day, the Nooksack River bridge was partly swept 
away and on the Northern Pacific, which handles 
twenty-five cars daily, slides and washouts checked 
shipments. Wide areas of northwestern Washing- 
ton were flooded and several towns were under 
water. 

Box shipments from Anacortes continue heavy. 
One vessel cleared from there this week with 4,000 
tons of shooks for Mexico and another took 600,- 
000 feet of lumber for New York and Boston. 

Lummi reservation, near Bellingham, is to be 
entirely stripped of its merchantable timber. The 
Government is now calling for bids for the sale of 
all the fir, hemlock and cedar on the reservation, 
totaling about 400,000 feet. The minimum prices 
fixed are $2.50 for fir, $3 for cedar and $1 for hem- 
lock, 

Frank Brooks, president of the Brooks Lumber 
Co., has been nominated as commander of the 
Albert J. Hamilton post of the American Legion. 
He is opposed by Attorney J. W. Kindall. 

President R. Roggenstroh, of the Baker River 
Lumber Co., has left for San Francisco and other 
California cities for a few weeks’ vacation. 


A marked difference of opinion has developed 
here as to the wisdom of admitting alien w irkers 
to Hawaii for the relief of labor shortaye, as 
authorized by House bill No. 171, now in the 
Senate. A few days ago the trustees of the Rell- 
ingham Chamber of Commerce unanimously en- 
dorsed the bill, following a request from the Morri- 
son Mill Co., of this city, that they support the 
measure. The company called the trustees’ aiten- 
tion to the fact that if a labor shortage resulted 
from lack of authority to import aliens, the Py cific 
Northwest’s lumber and box shook business, which 
has been heavy for several years, would si ffer 
severely. This company is one of the heaviest 
shippers of shooks to the territory, and the tris: 
took the view that if the islands’ crops ar 
duced because of a labor shortage the tendency 
would be to cut heavily into the Northwest's !ym- 
ber and box trade. An opposite view was taken by 
the Bellingham Central Labor Council the follow- 
ing day. It unanimously adopted a resolution 
protesting against the passage of the bill, partly 
on the ground that as “there is vast unemploy- 
ment in the United States at the present time, 
there is no need for importing foreign labor.” 


SAN FRANCISCO, CALIF. 


Dec. 17.—San Francisco commission men and 
mill agents are doing a fair volume of business for 
this time of year, with Douglas fir shipments from 
the north delayed by storms, which have inter- 
fered with operations through scarcity of logs, ves- 
sels barbound etc. The California yards are not 
buying much lumber. Tonnage is scarce, and a 
premium has been offered for prompt loading coast- 
wise. Many lumber salesmen have come in from 
the road to stay until buying revives after the holi- 
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deys. The market is fairly strong on lumber of all 
kinds. Production will be curtailed by mills clos- 
ing for repairs during the holidays. 

F. B. Hutchens, genetal manager of the Fruit 
Growers’ Supply Co., is here conferring with EF. B. 
Birmingham, resident manager at Hilt. The saw- 
mill has closed down for the season. The Susan- 
ville mill is running right along. Logging bas 
stopped, but there is a big supply of logs on hand. 

F. B. Macomber, of the Macomber Savidge Lum- 
ber Co., this city, says there would be lots of 
buying if the mills could supply the uppers wanted. 
Sales of shop are light. 

The Yosemite Lumber Co., this city, is still op- 
erating its white and sugar pine mill at Merced 
Falls. Stocks of clears and shop are not !:rze. 
Prices are being well maintained, Dry lumber 
stocks will steadily decrease until summer. 

The Lassen Lumber & Box Co., this city, hos 4 
steady demand for California pine box shook. The 
sawmills are closed down for the season. 2k. D. 
Baker, president, expects to see prices pretty well 
maintained on white and sugar pine. He wil pay 
a visit to Pennsylvania shortly. 

The Union Lumber Co., this city, has a fai’ de- 
mand for redwood lumber for this season. ‘he 
mills at Fort Bragg, Glen Blair and Mendocino 
have made pretty good outputs. 

The Weed Lumber Co. is cutting at Wee and 
has a moderate stock of white pine. Loggins will 
be continued. 

The Santa Fe Lumber Co., this city, finus the 
demand for fir better than was expected. Rail 
shipments have been delayed a little l» bad 
weather. 

Hewitt Davenport, president of the Pacifi’ Mill 
& Lumber Co., this city, has been visiting the mills 
in the Portland and Seattle districts, Vertical 





DECEMBER 24, 1921 


AMERICAN LUMBERMAN 


75 





—- 


grain flooring is scarce, especially in No. 3. This 
company has been making some good California 
shipments and is trying to place additional orders 
with mills. 

Charles R. McCormick, of Charles R. McCormick 
& Co., this city, who has returned from a visit to 
their New York office, denies the rumor that his 
firm purchased schooners from the Standard Oil 
Co. Mr. McCormick reports a stronger fir market 
and that a good volume of business was done by 
the firm’s eastern office. 

H. ‘Vv. Sinnock, secretary-manager of the Red- 
wood Sales Co., this city, reports November sales 
the best in the year. Business is keeping up. 

Cc. ©. Huddart, manager of the lumber depart- 
ment of the Robert Dollar Co., this city, says it 
has been doing a satisfactory export business. It 
expects to move about 20,000,000 feet during 
December, principally to Japan and China. 

Arthur Davies, of the Davies Lumber Corpora- 
tion, has closed the white pine mill at Calpine. 
The upper grades have been pretty well sold and 
there is some shop left. 

F. H. Lambert, general manager of the McCloud 
River Lumber Co., says stocks of white pine were 
diminished considerably by fall buying. The mill 
{s closed. 

W. K. Kendrick, sales manager of the Valley 
Lumber Co., of Fresno, says business is about nor- 
mal for this time of year. Representatives of 
yards in the San Joaquin and Sacramento valleys 
see favorable indications for 1922. 

H. FE. Finney, of New York, who is president of 
A. F. Thane & Co., is visiting the San Francisco 
ofice on his way to Japan. He will make a tour 
of the Orient. C. S. Schively is leaving the San 
Francisco office to look after lumber business at 
Yokohama and Kobe. 

A. J. Voye, manager of the Big Lake Box Co., 
Klamath Falls, reports the box output reduced. 
The Dwight Lumber Co., this city, which handles 
the shook, has had a moderate demand. 

B. W. Adams, who has charge of lumber sales 
for the Fruit Growers’ Supply Co., says dry stocks 
of No. 2 shop and better at Hilt and Susanville 
are running low. They are making good sales 
with no change in prices. 

Edward A. Chamberlin, of the W. R. Chamberlin 
Lumber Co., this city, reports a good volume of 
business this year. Large quantities of fir have 
been brought by water from the north. 

The Standard Lumber Co., D. H. Steinmetz, gen- 
eral manager, is operating its door factory at 
Sonora, and there is a fair demand. The white 
and sugar pine mill at Standard is closed, with 
stocks none too large for the expected demand. 
A battery of twenty dry kilns will be installed. 

The Red River Lumber Co., this city, con- 
tinues to operate its white and sugar pine mill at 
Westwood on a winter schedule and stocks on hand 
are not excessive for this season. A considerable 
shortage of shop is expected in the spring. Ship- 
ments of mixed cars to the eastern market are 
keeping up. 

Frank M. Hendricks, of the Hendricks-Caskey 
Lumber Co., of Buffalo, N. Y., is here on a buying 
trip. 

W. R. Morris, manager of the Union Lumber 
Co.'s New York office, who came here to spend the 
holidays, reports indications of an industrial re- 
vival. He will visit the mill at Fort Bragg in 
company with Mr. Stevens, of the Stevens-Eaton 
Lumber Co., New York. 

i. H. Cox, who recently resigned the presidency 
of the Weed Lumber Co., has returned from a 
southern California trip. He is vice president of 
the Sugar Pine Lumber Co., this city, which is 
preparing to erect a large plant near Fresno, 


DENVER, COLO. 


Dec, 17.—R. D. Mundell, the genial secretary 
of the Mountain States Lumber Dealers’ Associa- 
tion, is beating back to health after a severe spell 
of pneumonia, His illness interfered to some ex- 
ten! with the forwarding of plans for the annual 
con ention of the association, to be held in Denver 
in ‘inuary, but with returning strength he hopes 
to » able to get into the harness in time to have 
eve: ything shipshape for the gathering. 

| the present officers of the Hallack & Howard 
Lu ber Co. were reélected at the annual meeting 
of |e company here, Dec. 15. 


CENTRALIA, WASH. 


ec. 17.—Continued rains have affected the 
~ in this district, and production for last week 
heen about 60 percent of normal at this time 
ar, Prices remain about the same, except 
Japanese squares have advanced $5 a thou- 
Shingles are out of the market. The mills 
tocked with car material orders, which have 
' care of most of the stock that usually goes 
int: dimension at this season. 

(he sawmill and logging camp equipment of the 
Pris Lumber Co. at Oakville will be sold at auc- 

tion Dee. 29. B. Leavy, of Seattle, is receiver. 








The Riffe-Coleman mill at Mossyrock r d 
operation the first of the week. Manager Coleman 
states that the mill will run all winter. 


PORTLAND, ORE. 


Dec. 17.—The demand for fir lumber is improv- 
ing and a shortage of sawlogs is causing a decided 
firmness in advanced prices. Dimension and boards 
went up a notch during the week and squares for 
export have reached a level where if they go higher 
the result may check buying. The red cedar shingle 
market shows a slight improvement and the spruce 
market holds firm with a fair volume of business. 
There has been a noted increase in the demand for 
western pine, with shipments exceeding production 
by a goodly margin. Yellow fir logs now sell at 
$22 to $23 for No. 1 grade. 


It is generally expected that the reduced rates 
to points east of Chicago on all lines from the 
Pacific Northwest effective Dec. 24 will be fol- 
lowed by a substantial increase in business, as no 
doubt many buyers have held off ordering to get 
the benefit of the lower rates, which means from 
$2.50 to $4 a thousand feet on shipments to the 
New England territory. The new tariffs have been 
issued and the rates will go into effect unless a 
ninth-hour protest is filed, which is regarded very 
remote at this time. 

H. FE. Officer, manager of G. W. Gates & Co., 
returned a few days ago from an extended tour 
of the country that took him as far east as New 
York. Mr. Officer thinks that the Atlantic coast 
ports are going to do a lot of buying out here the 
coming year and that large quantities of lumber 
will be shipped by the Panama Canal route. G. W. 
Gates, who has been unable because of illness to 
visit his office for several months, was so much 
improved last week that he was taken to Los 
Angeles, where it is thought the weather will 
hasten his recovery. 


So marked is the improvement in the demand 
for western pine lumber that after having been 
closed down for thirteen months the mill of the 
Oregon Lumber Co. at Bates, near Baker, Ore., 
has now resumed operation, employing several hun- 
dred men. 

Such has been the increase in the demand for 
western pine lumber that during October mills of 
the Western Pine Manufacturers’ Association 
shipped greater combined total than in any one 
month since gathering of statistics was started 
in 1907, excepting during October of 1919, which 
was the banner year for western pine shipments. 
And, according to S. J. Sharp, statistician of the 
association, figures already received show that No- 
vember will roll up a still better record. In 1916 
and 1919 the November shipments were exceed- 
ingly heavy and last November’s shipments will 
exceed those of the corresponding months of all 
preceding years, excepting 1916 and 1919. They 
will fall considerably short of the 1919 total, but 
that, as stated above, was the banner year in the 
history of western pine. At the same time produc- 
tion during November of this year was only 60,- 
000,000 feet, against 89,000,000 feet in November 
of 1920, in mills of the Western Pine association, 
these totals including all species cut. The records 
show that stocks have been materially reduced 
during the last three months, after having ac- 
cumulated steadily during the earlier part of the 
year. 

The annual meeting of the Western Pine Manu- 
facturers’ Association will be held the first week 
in February in Spokane, but the date has not been 
fixed definitely as yet. The box manufacturers 
affiliated with the association will hold their an- 
nual meeting there at the same time. 

R. J. Knott, traffic manager of the Western 
Pine Manufacturers’ Association, has originated so 
much work for his department, and which has 
been found so valuable, that the association de 
cided to increase his working force by employing 
W. A. Curtin, who for twelve years was in the 
traffic department of the Willamette Iron & Steel 
Works and prior to that in the service of the 
Union Pacific. 

Very few sawmills in western Oregon will have 
what is commonly known as a holiday shutdown, 
for they will remain idle only for a few days be- 
tween Christmas and New Year’s, as will the log- 
ging camps where the weather permits opera- 
tions. 

Milton Metzler, head of the Miller Box Manu- 
facturing Co., of Los Angeles, Calif., was a Port- 
land visitor this week. Mr. Metzler is on a tour 
of the Pacific Northwest to arrange for a steady 
supply of about 100,000 feet of lumber a day for 
his mill in Los Angeles and another daily 100,000 
feet for a mill that his company is to erect at San 
Pedro. Mr. Metzler explained that a 25-acre site 
has been obtained at San Pedro and that as soon 
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as possible a mill will be erected there. The 
company is also in the sash and door business 
with a sales department at Los Angeles and while 
here Mr. Metzler called on a number of planing 
mills. Mr. Metzler says that it looks to him as if 
the problem the coming year is to buy instead of 
to sell lumber. 

C. L. Seitz, head of the China Import & Export 
Lumber Co., arrived here this week from Shanghai, 
China, to make arrangements for the operation 
of three Norwegian steamers which his company 
has chartered to carry lumber from Portland to 


Shanghai, and it is understood that one or two. 


more vessels might be engaged for this route. 
Mr. Seitz’ connections here are Dant & Russell. 
Speaking of conditions in the Orient as applied 
to the lumber industry, Mr. Seitz said that Japan 
is buying large quantities of lumber that are 
entering into building projects. He believes this 
heavy movement will continue for another year. 
However, he said that on account of two or three 
Japanese firms having bought large quantities of 
squares on speculation, there is danger of a slump 
any time should they decide for some reason or 
other to dump their holdings on the market. 

Hewitt Davenport, of the Pacific Mills & Tim- 
ber Co., San Francisco, was in Portland during 
the week. He was a guest at a luncheon of lum- 
bermen at the University Club and in speaking of 
the outlook for the coming year predicted a good 
volume of business. 


After having been shut down for more than a 
year the mill of the North Bend Mill & Lumber 
Co. at North Bend on Coos Bay is going to re- 
sume operation, an indication of the decided im- 
provement in the demand for fir lumber. The 
Clatsop mill at Astoria, which has been closed 
down for some time, will also resume operation 
at once. 

Reorganization of the Laurel Box & Lumber 
Co., of Laurel, Wash., on the upper Columbia 
River, is now taking place and it is understood 
that steps will be taken to rebuild the plant 
destroyed by fire a short time ago. 


The Crescent Shingle Co., of Kelso, Wash., has 
received a handsome silver cup from the shingle 
branch of the West Coast Lumbermen’s Associa- 
tion as first prize for having the nearest to a 
perfect record among the shingle mills of the 
Rite-Grade association. 

It was reported here today that the board of 
directors of the Great Northern Railroad has 
authorized the expenditure of several million dol- 
lars for improvement and new equipment. This 
is taken to mean that the company will be in the 
market for large quantities.of lumber soon. 

Suzuki & Co., which has established offices here 
for its Japanese line of steamers, cleared this week 
the steamer Erie Maru for the Orient with a full 
cargo of lumber loaded at St. Helens. The vessel 
has nearly 3,000,000 feet on board. 

For service in the oriental trade the Columbia- 
Pacific Shipping Co. has secured the allocation 
of the shipping board steamer Hannawa for im- 
mediate loading. The vessel will be in Portland 
ready for loading the first week in January. 


TACOMA, WASH. 


Dec. 17.—All shipping records for the port of 
Tacoma were broken during November, according to 
the report of the harbormaster published here to- 
day. During the month 107 steam vessels took 
cargo from the port which is twelve more than the 
record for last year and eclipses anything in the 
shipping nature ever recorded in Tacoma. In 
registered tonnage these ships totalled 265,836 
tons or 46,000 tons more than the greatest previous 
month in the history of the port. Much of the 
cargo taken by these ships was local products of 
which lumber led by a wide margin, with flour 
second. 

For the second time in less than a month logging 
camps and mills in the vicinity of Tacoma were 
seriously handicapped, and many forced to close 
temporarily by heavy floods which destroyed 
bridges, washed out railroad tracks and under- 
mined roads. A two-day storm, accompanied by 
a Chinook wind which melted much of the snow 
in the mountains, was the cause of the flood. 
During the storm 5 inches of rain fell in less than 
thirty-six hours. Tacoma was entirely cut off by 
road for two days and logging operations were 
curtailed considerably and have not yet been 
resumed. The camps of the St. Paul & Tacoma 
Lumber Co. are closed indefinitely as part of the 
Northern Pacific’s connection with the company’s 
logging road was destroyed by the flood. Other 
camps have closed and will not reopen until after 
Christmas, 

Lumber carriers in Tacoma this week included 
the Anna Hanify for California, the Usui Maru for 
the Orient, the San Diego for California, the City 
of Spokane for the Orient, the Canada for Aus- 


tralia, the Jeptha for South America, the 4 ‘tigag 
for the Atlantic coast, the Koshun Maru for the 
Orient, the F. S. Loop for California, the Ouinaly 
for California, the Mundelta for the A lantie 
coast, the Phyllis for California and the West 
Haven for the Atlantic coast. 

Two huge timbers, made especially for a (iy dger 
under construction here, were sawed at the Puget 
Sound Lumber Co.’s mill this week. Each «7 the 
timbers was 30x30 inches square and 86 fot in 
length. Each contains about 6,500 board feo: ana 
weighs about 10 tons. The timbers were cut fom q 
tree 250 feet long and several hundred yea”: old, 
logged by the Simpson Logging Co., of Si jton, 
While not a record these timbers are the larest 
sawed at a Tacoma mill for some time. 

The first step toward the reforestation of sh- 
ington under State supervision was started last 
week when a crew of State cruisers was sen‘ into 
the Sumas Mountain district in Whatcom Csnty 
to make a preliminary survey for the establish: ont 
of State forest reserves. This is in accorisnce 
with the law passed at the last session of the 
legislature. All the areas to be inspected are 
logged-off State owned lands. When the Whatcom 
County inspection is completed areas in nortiern 
Pierce County on the Carbon River wil! be 


taken up. 
SEATTLE, WASH. 


Dec. 17.—Floods thruout the Puget Sound recion 
have interfered so seriously with logging and mill 
operations as to have imparted a new element of 
strength to the fir market. One manufacturer, who 
is quoting $6 off Rail B list for common dimension, 
as compared with $9 off by other manufacturers, 
states that his idea is to head off business rather 
than to secure orders for this item. The action is 
regarded as one of the many evidences that when 
the accumulated demand begins to break in 1922 
there may be a plunge to obtain stocks. The effect 
on the wholesalers is to make them extremely 
cautious. 

The railroads, which as yet have bought spar- 
ingly, have potential business figured, stated in an 
off-hand way to aggregate from 50,000,000 to 60,- 
000,000 feet of new equipment. The strength of 
the material market, and its rising tendency, is 
shown by the fact that one mill is today cutting 
sills at $25, in contrast with a price of $17 or 
$18 six weeks ago. Framing has showed a corre- 
sponding upward tendency. It is stated that a 
mill with timber running largely to select common 
was tendered a guaranty in January of 1,000,000 
feet of sills and framing at a bonus of $2 to $3 
over the market at the time the offer was made. 
The offer was turned down, and since that date the 
market has reached and passed the figures sub- 
mitted, with Jan. 1 a fortnight away. One of the 
indications that there will be a gratifying demand 
for car material is found in the substitution in 
some instances of 4-inch slash flooring for car 
lining. Some wholesalers are now out to buy all 
the 4-inch slash flooring they can get for that pur- 
pose, it being specified that the lengths be 9 to 
20 feet, with the 12-foot lengths thrown out. This 
is good business, since slash flooring is going at 
$5 above Rail B, or $34, and the railroads ure 
paying $35 for the substitute material, while 
Master Car Builders’ car lining is difficult to find 
at $45. 

While in one quarter a report is current that 
the Japanese market shows signs of tapering off, on 
account of a shortening tendency in all comm‘! 
ties, including lumber, it is a fact that sales of 
large squares continue to be made at close to the 
$30 figure. The export mills appear to have more 
business than they care to handle. California 
trade is holding well, and while the Atlantic co: st 
business is quiet on account of the winter sexs", 
the outlook for the spring is regarded as part'\:u- 
larly bright. The yard trade alone is stagn:', 
particularly thruout the middle West, largely 00 
account of the limited purchasing power of ‘1¢ 
farmers. 

The West Coast review, covering 107 mills ‘or 
the week ending Dec. 10, shows production at °° 
294,904 feet, or 14 percent below normal; or«:'s, 
60,986,386 feet, or 11 percent below production; 
and shipments, 49,391,720 feet, or 23 percent !e- 
low production. Thirty-five percent of new bust- 
ness was for water delivery. This amounted to 23,- 
276,386 feet, of which 11,500,686 feet is for coast 
wise and intercoastal markets and 11,775,700 feet 
for export markets. Business for future delivery 
by rail totaled 1,257 carloads. Thirty-four percent 
of the week’s deliveries moved by water, the s!ip- 
ments totaling 16,631,720 feet, of which the do- 
mestic trade accounted for 10,106,230 feet, and 
the overseas trade for 6,525,490 feet. Rail trade 
deliveries totaled 1,092 cars. The unshipped bal- 
ance in the domestic cargo trade totaled 91 1$3,- 
599 feet; in the export trade, 76,198,105 feet; 1 
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il trade, 3,285 cars. The unshipped bal- 
n the cargo trade exceeds the unshipped bal- 
) the rail trade by about 50,000,000 feet. 

Chicago Lumber Co. of Washington, thru 
1 Manager L. V. Graham, of Kansas City, 
mpleted arrangements to open an office in 

‘ind, Ore., Feb. 1, with Robert Patterson as 
rer, and to pay particular attention to Cali- 
requirements and other west Coast busi- 
“Pat,” as Mr. Patterson is familiarly known, 
a wide circle of acquaintance among the 
lumicrmen of the Pacific Northwest. After Feb. 
1 the Seattle office, of which Mr. Patterson is 
manager, Will be in charge of R. B. McKamey, who 
is now with the Cross-Bodine Lumber Co. Mr. 
Mckamey will thus return to the position formerly 
held by him. The San Francisco office of the Chi- 
cago Lumber Co. of Washington after Jan. 1 will 
be in charge of F. B. Macumber. Each of the 
three Coast offices of the company will be operated 
independently, and will make a specialty of Coast 
trade. 

Examiner Gault, of the Interstate Commerce 
Commission, will be in Tacoma Jan. 158 for a joint 
hearing before the department of public works as 
to the cubie feet in a cord of loosely packed wood. 
The carriers have contended for 128 cubic feet, 
as against 192 cubie feet set forth in a supple- 
mental order by the department. 

Byron Winans, sales manager of the Pacific Fir 
Co.. has returned from Denver, Colo., where he 
was called by the death of his father, Lewis 
Winans, who had been a resident of that city for 
thirty-five years. Mr. Winans was 76 years old. 
Byron Winans is the only child. His mother is 
living at the family home in Denver. 

Fred A. Holbrook, president of the Holbrook 
Lumber Co., Springfield, Mass., is on Puget Sound 
making a tour of the fir mills. He will visit Cali- 
fornia during the holidays, and return to Seattle 
after Jan. 1 to complete his investigations. 

A. L. Clark, president of the Vancouver Lumber 
Co. and former president of the Southern Pine 
Association, passed thru Seattle Friday evening 
on his way east. 


ABERDEEN—HOQUIAM, WASH. 


Dec. 17.—The holiday shutdown may be longer 
than usual, as the mills on the harbor are facing 
an acute log shortage. The logging camps are 
closing down this week and will doubtless resume 
operation shortly after the first of the year. Cargo 
shipping is still brisk, and shipments by rail have 
been about normal. The steamer Hartwood is in 
Hoquiam loading at the National Lumber & Manu- 
facturing Co.’s plant; the Wakeena is loading at 
the Grays Harbor Lumber Co.’s mill; the four- 
masted schooner Columbia is loading at the E. K. 
Wood Lumber Co. for Honolulu. 

A. EF. Globensky, of Hoquiam, will leave soon 
for the Philippines to become manager of the In- 
sular Lumber Co. This company operates two 
mills at Fabrica, on the island of Négros, which 
have a capacity of 100,000 feet of mahogany daily. 

William Donovan, sr., of the Donovan Lumber 
Co.. accompanied by his daughter Florence, re- 
turned to Aberdeen Thursday evening after an ab- 
sence of more than two months spent in traveling 
thru the South and East. 


BEAUMONT, TEX. 


Dec, 19.—Yard stocks occupy the position they 
did a week ago, the movement consisting largely of 
business placed before the falling off in orders. 
This condition does not prevail locally, however, 
for there has been no cessation of building. Last 
Weel permits were issued for twelve houses, or two 
a day. There has been some softening in the 
market, but in most cases it can be traced to 
smol] manufacturers who find themselves long on 

‘in items and are willing to make some con- 

ion. Many of them have been hard hit, tak- 

the year as a whole, and must dispose of 

of their cut to keep operating. With the 

‘r concerns well financed, they are holding 

ly to prices established a few weeks ago. 

will begin closing down the latter part of 

week until the first of the year, and little 

ess is expected from retail yards until 1922. 

ffset the slack demand from retail yards, tim- 

rders are very plentiful, and practically every 

in this district is booked up for the next 

’ days. European exporters are taking some 

‘rand railroads are keeping up with the aver- 

age established some weeks ago. The timber de- 

maid from the oil fields is increasing and they 

are olso taking a great deal of yard stocks. The 

Strengthening of the oil market has tended to 

Inerease operations. Stocks are still low, and as 

none of the mills are suffering for orders, no head- 
Way has been made in evening up. 


The demand for hardwood has also fallen off 
somewhat, but December is better than usual. Box 
factories are more active and are buying a little 
more. The northern trade is taking very little 
from this section, apparently waiting to see what 
is going to come from promised freight reductions. 
The rapid advance on this side has practically 
stopped hardwood exports except for a few lots to 
Mexico and the islands. 


Further advances in foreign exchange will be 
immediately felt in lumber circles, and the export 
business will help materially in bringing back 
prosperity to the eastern Texas sawmill district. 
This was the message brought to Beaumont yester- 
day by Axel H. Oxholm, chief of the lumber di- 
vision of the Department of Commerce, who spent 
the day here. He left this morning for Orange 
and will take in the entire southern timber belt. 


TUSCALOOSA, ALA. 


Dec. 19.—The best feature this week has been 
the heavy inquiry sent out by eastern concerns for 
several large prospective orders which very likely 
will be placed by the first of the year. The volume 
of inquiry has been heavy altho little business has 
actually developed. There is little doubt that the 
near future will show considerable increase in de- 
mand and that buying will begin at an early date. 
Most mills have been forced to curtail their pro- 
duction because of the heavy rains which have 
retarded logging. Shipments have been moving 
fairly well and most of the mills are depleting their 
order files rapidly. Some business has been placed 
at a small reduction over prices paid three or four 
weeks ago. Most of the mills have booked enough 
business to last them from thirty to sixty days 
and there have been very few cancelations of 
orders. This feature causes a hopeful attitude for 
an early resumption of a more stable market. 


NEW ORLEANS, LA. 


Dec. 19.—Directors of the New Orleans Lumber- 
men’s Club, at a special meeting last Thursday, 
adopted resolutions urging the city officials and 
the paving committee of the Association of Com- 
merce to give full and careful consideration to the 
use of creosoted wood blocks as a paving material, 
in studying the paving program for the city. It 
was also urged that the Lumbermen’s Club be ac- 
corded representation at paving meetings and 
hearings, in order that full information might be 
supplied regarding wood block paving. 

It is announced that the Southern Hardwood 
Lumber Co., which is planning the establishment 
of a hardwood flooring and trim plant at Shrews- 
bury, near New Orleans, has purchased the 
machinery equipment and other materials for the 
first unit of the new enterprise, and is expecting 
deliveries at an early date. The plant when com- 
pleted will comprise six independent units, con- 
stituting perhaps the largest operation of its kind 
in the South. In connection a hardwood concen- 
tration yard will be operated for the service of 
wholesalers and exporters. The company is headed 
by Charles G. Currie, of New Orleans, and Charles 
Hl. Ruddock, of New York, both prominent in the 
lumber industry. 

Walter G. Smith, sales manager for the Salmen 
Brick & Lumber Co., has been promoted to the 
post of assistant to President Fred W. Salmen, of 
the company, while A. D. Carpenter, who has been 
serving as city sales manager, succeeds Mr. Smith 
as sales manager. L. T. Miles, vice president of 
the company, who is in charge of the company's 
new concentration yard at Bluefields, Nicaragua, 
returned to that post a few days ago after a brief 
stay here to report progress. Mr. Miles will re- 
main in charge of the Bluefields enterprise until it 
is thoroly established and a permanent manager 
is selected to relieve him. Thomas Stanley, the 
company’s representative at Tampico, Mexico, also 
visited the New Orleans offices the early part of the 
month. 

R. J. Fine, at present sales manager for the 
Hlelen White Lumber Co., of Clyde, Miss., has been 
appointed manager of the New Orleans office of 
the Hirsch Lumber Co., whose general offices are 
in New York City, and will assume his new post on 
Jan. 15 next. Mr. Fine is a native of New 
Orleans and is well known here. 

Dr. Mitsunaga Fujiyoka, professor of forestry at 
the Kyushu Imperial University, Fubuoka, Japan, 
visited the Urania forest reserve at Urania, La., 
last week, and on his return to New Orleans pro- 
nounced the Urania project “the first real effort’ 
he had seen made toward practical reforestation 
during months of travel and study of lumbering 
in the United States. Dr. Fujiyoka will go from 
America to Spain, France, Germany, Norway and 
Sweden, collecting reforestation and lumbering 
data, and expects to spend in all about two years 
on his reforestation mission before returning to 
Japan. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
> aaa of 300,000 feet 
oO 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
2 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


oF 

% 
() 
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Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 
Trust Building, 











Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


KilnDried N.C. Pine 
and Cypress 


SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 








Sales Representatives: 


L. C. LITCHFIELD, - - ~- = 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - - Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., Middletown, Del. 
PICKETT, HYDE & LANGGANS CO., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 


We're On the Job, 


when it comes to getting out lumber | 
that satisfies builders. Convince 
yourself by trying us on 


N. C. PINE 


Flooring, Ceiling, Roofing; Long and 
Shortleaf Yellow Pine, rough or dressed 
Car and Cargo Shipments. 


Ellington & Guy, Inc.,"Ricumono. va" 

















THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Il. 
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We ship by rail or cargo 


UR lumber has a character 


of its own, is perfectly 
milled, uniformly graded and 
offers dealers the best buy on 
the East Coast. Your custom- 
ers will be delighted with the 


natural qualities of our 


Goldsboro 
N. C. Pine 


Give it a trial today. 


Telecode used. 


Johnson & Wimsatt 


WASHINGTON, D. C. 











North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 




















Kiln Dried 


North Carolina Pine 


Rough and Dressed 


Our annual output of 30 Million 
eet insures complete assortments. 


Argent Lumber Co. 


315 Bank ef Commerce Building, NORFOLK, VA. 





Quick Sellers 
That is what you want and what you 
get when you stock our 
It is band sawed and N. a PINE 
carefully kiln dried. 


Rowland Lumber Co., Nefelk:,,: 
Operating John L. Roper Lumber Co. 














Collections by Retail Lumber Dealers 4 <«rics 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business, These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So, Dearborn St., Chicage 


MOBILE, ALA. 


Dec. 19.—No improvement in the southern pine 
market was recorded this week and none is looked 
for by lumber interests until after the holidays. 
Millmen and brokers who keep well posted on con- 
ditions express the belief, however, that after the 
turn of the year the demand will increase and that 
a corresponding rise in prices can then be ex- 
pected. Two or three of the northern trunk rail- 
way lines have been buying moderate quantities of 
ties, timbers and boards for track, car and bridge 
work and inquiries from one or two others indi- 
cate that they will come into the market shortly. 
One of the leading southern systems has bought 
normal quantities all along and these purchases 
have had a steadying effect on the market for 
these materials. Prices continue to sag and bet- 
ter grades of pine boards are accumulating on mill 
yards. The operators are actively seeking new 
business, even offering to cut prices for immedi- 
ate shipments. The export demand seems some- 
what better than it was a few weeks ago, there 
having been a larger outward movement during 
the present week than for a month or more. 


SHREVEPORT, LA. 


Dec. 19.—A slight increase in business seems 
to be evident. Most mills and wholesalers have 
booked quite a little business this week, while last 
week it was almost impossible to get any kind of 
order. The obvious conclusion is that prices of 
southern pine have reached the very bottom. With 
the improvement in demand has come a slight stiff- 
ening of values. There are very few transit car 
offerings, and retail dealers up north are wiring for 
quick shipments of stock urgently needed. Prices 
have slumped about $5 a thousand since the last 
of October, and it is likely that there will be a 
corresponding recovery before very long. 

The hardwood situation has not changed during 
the last week. Trade is very quiet, but there is a 
firm undertone and confidence that prices will be 
higher after the end of the year. 


HOUSTON, TEX. 


Dec. 19.—A marked tendency toward strength in 
the demand for timbers, and a slackening in the 
demand for yard stocks, characterized the southern 
pine trade locally during last week. The light 
demand has not affected prices to an appreciable 
extent. There has been a slight let-up in the 
volume of business offered by the oil fields, and 
the railroads are buying only for their immediate 
needs. There has been a decided slump in the 
number of inquiries for hardwoods, but prices are 
holding firm. 


WARREN, ARK. 


Dec. 19.—There has not been much fluctuation 
in the market this week and any price changes have 
been downward. Both sides of the list, with the 
exception of B&better finish and products, have 
seen some decline. The demand has been very 
quiet. Inquiries have been rather heavy from both 
rural and urban retailers. Industrials have in- 
quired for some stock and have been making some 
placements. Railroad buying was not so heavy 
as it has been. Most of the orders have been of 
the mixed variety and, with mill stocks in the 
shape that they are, buyers have had some 
difficulty in placing them. Stocks at mills gener- 
ally are badly broken. 

The hardwood situation is still improving, par- 
ticularly in demand. Prices remain strong. Up- 
pers are in good position, as they are scarce. Com- 
mon demand is improving a little. Hardwood 
flooring is in good demand. 

The Arkansas Short Leaf Lumber Co., of Pine 
Bluff, will resume the operation of its pine depart- 
ment after the first of the year, according to J. M. 
Sowards, general manager. This resumption will 
put the entire plant on practically a normal basis. 
The hardwood department has been operating for 
some time. Market improvement is given as the 
reason for full operation. 


ORANGE, TEX. 


Dec. 19.—The consensus among sales managers 
in this district is that Chas, S. Keith “spoke a 
mouthful” last week when he said there would be 
a runaway market in southern pine after Jan. 1. 
Local lumbermen are confidently looking forward 
to a big increase in orders following New Year’s; 
in fact, these orders are coming in now for Janu- 
ary delivery. They enable retailers to fill in their 
depleted stocks after taking their annual inven- 
tory and many are adopting this plan of stocking 
up for the 1922 rush. Oil field and railroad mate- 
rials are in steady demand, the local field alone 
taking an average of a rig a day. There are now 
sixty wells drilling in the Orange field and twenty- 
four flowing wells. New machinery is arriving 
on every train and each new rig means a new 


derrick and a consequent nice bill for a local lumetay 
berman. 

The Belgian steamer Gallier cleared Sunday 
morning for Buenos Aires with a cargo of 2,835,- 
000 feet of lumber. This was cut by the Lutcher & 
Moore Lumber Co. The British steamer Portrvath 
cleared Friday for South Africa with 2,375,647 
feet of sawn timber supplied by the Stanidara 
Export Lumber Co. 

Tippin & Boyd Saturday cleared the Panucr for 
Tampico with 750 tons of general cargo, including 


lumber. 
ATLANTA, GA. 


Dec. 19.—It is generally agreed by lumbermen 
of this section that the industry is now in better 
shape than it has been at any time in the last 
year. Southern pine prices have advanced about 
5 percent the last thirty days, while sap and red 
gum have advanced 5 to 8 percent. On the latter 
items most of the mills have orders ahead for 
five or six months, and still further advances are 
expected. Both southern pine and hardwood stocks 
are at a lower level than they have been this year. 
With prices more stable, a far larger percentage 
of inquiries results in orders. Box manufacturing 
is starting up again and taking considerable hard 
wood. Furniture factories and wholesalers also 
are buying hardwoods in good quantities. Export 
business is only fair. A number of mills have re 
sumed operations during the last two weeks, and 
operators of the larger mills over the Southeast 
intend to resume operations again early in the 
new year, 


HATTIESBURG, MISS. 


Dec. 19.—Orders for shed stock are in less vol 
ume than usual, but if such orders were very plen 
tiful the buyers would have a hard time filling 
their requirements, as stocks are generally below 
normal, and it is not likely that they will be 
increased very much between now and Jan. 1, as 
many mills expect to shut down the latter part of 
this week and to remain down for several days 
The mills are making preparations to handle a 
heavy business next year, but it is very likely that 
production will be hampered to some extent during 
the latter part of the winter, because of continued 
rain during winter, altho so far this winter the 
mills have lost practically no time on account of 
wet weather. 


LAKE CHARLES, LA. 


Dec. 19.—The lumber market in this section is 
holding up unusually well, the mills receiving 
enough orders for immediate and deferred ship- 
ment to assure them of operating until after the 
new year. The fact that stocks are very badly 
broken and that uppers are so scarce has necessi- 
tated continuous operations to take care of even a 
part of the requirements of interior markets. This 
scarcity has stimulated the market for medium 
as well as poorer grades of boards and siding. 
Tho there has been very little improvement in the 
prices on either of the latter items, the fact that 
they are at last moving is taken as a favorable 
omen. The trade has also been helped by the re- 
markably mild winter so far, which has made it 
possible for building thruout the South to con 
tinue without interruption. 


NORFOLK, VA. 


Dec. 19.—While the total of new orders booked 
during last week was rather small compared wi'! 
recent weeks, the demand is better than some 
millmen really expected and they must turn down 
much business offered for prompt shipment. (On 
such stock as can be shipped immediately, mills “:° 
getting a good number of orders. Seme conc 
sions have been made on certain items manu!:: 
tured in large quantities. Buyers generally, «\° 
to larger offerings by some mills, are hammeri:< 
at prices, yet many low priced offers are daily beis 
turned down by operators. Actual production 's 
about 65 percent of normal, with many mills ‘0 
close for a week or more. Every effort is being 
made to get out all old orders possible before ‘:° 
end of this year. 

There are some inquiries received for 4/4 ecsr 
No. 2 and better for prompt shipment and «!s0 
for 1922 delivery. Mills are carrying little of 
this item and are not disposed to sell too far aheo’. 
The demand for No. 2 and better stock width» is 
light. Few mills have any to offer for prompt 
shipment. There is still some demand for 1/4 
and thicker edge in mixed cars. No. 3 4/4 eds: is 
moving better. No. 3 stock widths are se:"ce. 
Nos. 1 and 2 bark strips are still hard to buy and 
the same is true of rips, miscuts ete. 

Sales of 4/4 edge No. 1 box have been lig! ‘er. 
Box business is dull but box makers are wi!/iDs 
to buy some stock at their own prices, which 
standard mills will not consider. No. 2 4/4 edge 00% 
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igs more active, both rough and dressed. There is 
also 2 better inquiry for 6-, 8- and 10-inch No. 2 
box, but 12-inch seems to be avoided. No. 1 4/4 
stock box is a little quiet, but many mills are 
oversold. Box bark strips are moving spasmod- 
ically. Prices of low grade lumber show little 
effect of the changed demand. 

Soles of flooring, ceiling, roofers etc. this week 
are not far behind those of the week previous. 
Prices of dressed lumber show no weakness, the 

y change apparent being a slight decline in the 

prices attained by the very popular items, 
such as 24-inch No. 2 and better flooring etc. 
Sales of roofers have fallen off somewhat recently. 
Air dried prices have eased off a little, but thus 
far kiln dried stock appears to be holding its own, 
altho offerings of air dried are growing larger. 


JACKSON, MISS. 


ivec. 19.—Local wholesale and mill sales offices 
say buying is at a low ebb. The usual pre-holiday 
duliness is accentuated this year by a tendency on 
the part of the mills not to push their sales, be- 
eause of the widespread belief that next year will 
see southern pine enhanced in value. Most people 
are counting the year 1921 closed as far as new 
business is concerned. Manufacturers and whole- 
salers who attended the mass meeting of the_in- 
dustry in Memphis last Thursday came back thoroly 
imbued with the feeling that great things are in 
store for the industry. 

Cc. E. Klumb, sales manager of the Finkbine Lum- 
ber Co., attended the mass meeting of the Southern 
Pine Association in Memphis. From there he went 
on to Washington with other members of the trans- 
portation committee to attend a meeting with rail- 
way executives Dec. 17. 


PITTSBURGH, PA. 


Dec. 20.—The lumber market here remains very 
dull, but the wholesalers are unanimous in their 
opinion that there is going to be a much better 
demand after the holidays. With the war tax on 
freight to be taken off, and with a cut in freight 
rates effective Dec. 24, they feel certain business 
will improve. 

Southern pine boards are showing a little weak- 
ness, but it is believed this is only temporary. All 
kinds of lath are off. The lower grades of hard- 
woods are not moving very freely, but the upper 
grades are holding firm. Hemlock remains sta- 
tionary at the same level it has held for some 
time. 

KF. R. Babcock, treasurer of the Babcock Lum- 
ber Co., is in the South on a business trip. 


PHILADELPHIA, PA. 


Dec. 19.—There is considerable conjecture as to 
the future, when activity will start, how long it 
will keep up, and to what extent that activity is 
going to bring prosperity to the men in the busi- 
ness. There are a few pessimists among the trade, 
but even they look for better business soon, tho 
they feel that it may not last. 

Planing mills are busy, trim men and cabinet 
makers are finding good business; furniture man- 
ufacturers are using more lumber than they were; 
some of the-big industrials are buying with a little 
better feeling, and the railroads are still buying 
for immediate needs altho admitting that they 
would like to buy for the work they know must 
soon be done. 

There is good demand for most of the hard- 
woods and prices are generally firm. The offerings 
of dry hardwoods are smaller, especially in the 
better grades, and some items are hard to get. 
(he greatest demand is for white and red, plain 
ind quartered oak, gum, poplar and hardwood floor- 
ings, but there is a ready market at good prices for 
chestnut, birch, beech, maple, ash, basswood, 
hickory, cherry, walnut and mahagony. White 
pine in the better grades is scarce and in the lower 
srades finds demand enough to keep prices well up. 
Spruce is firm altho not as active as it was. Hem- 
ock is searce, and getting more so, with prices 

rm on a $36 base. Cypress is being offered rather 
veely, but there is not enough to keep prices from 

‘ing firm. Southern pine in timbers, better grade 

coring and boards is in good demand at high 
orices, and small sizes are moving in good volume, 

{tho not at quite as high figures. North Carolina 

ine is coming into this market at a faster rate 
han it was a week or two ago, but demand is 
seeping up to it, and the market is still strong. 

uilding sizes, roofers, boards and flooring are all 
coady sellers, and prices are firm. Lath of all 
inds and sizes are in demand and prices are high, 
‘Shingles are in good demand in the outlying terri- 
tory, with prices steady on a high level. 

The department of wharves, docks and ferries 
bas just granted what seems like a retrospective 
request, such as similar officials might have been 

illed on to grant a hundred years ago. A few days 

so the S. B. Vrooman Co. asked for and received 


permission to form a log pond on the Delaware 
River right in the heart of the city. This company 
is the biggest mahogany and Spanish cedar dealer 
here, and is bringing its lumber from Honduras 
and central American ports by boat. At times 
its wharf facilities are taxed, and the log pond 
will save rehandling, as well as save time in un- 
loading. The log pond will be behind the bulk- 
head line, at Reynolds and Jenks streets, and it is 
estimated that it will cost $150,000. 


NEW YORK, N. Y. 


Dec. 19.—Christmas finds the lumbermen of the 
metropolitan district with a number of reasons to 
be joyful. Many of them believe that the season 
now approaching will from many angles be the best 
they have ever enjoyed. In getting up to firm 
ground, the dealer in lumber has been in the fore- 
front of the marching army of business and he is 
destined to hold his place in the first rank for a 
considerable time. Indications are that a period 
of building unsurpassed in the metropolitan dis- 
trict lies just beyond the turn of the year. Where- 
as in the last six months the outlying districts 
have shared most of the prosperity, especially in so 
far as frame construction is concerned, it is not 
guessing to say that construction work will be gen- 
eral in the early months of 1922 and the lumbermen 
will be put to it to keep the supply abreast of the 
demand. 

Every lumberman encountered these days paints 
the future in roseate hues. They see better prices 
and lower rates—which in the last analysis are the 
essentials for solid business. The New Yorker sees 
greater quantities of Pacific coast products headed 
for the eastern market and at the same time pre- 
dicts that southern and Canadian woods will be 
taken over as fast as they can be landed at the 
gates of the district. The falling off of business 
this year has been less pronounced than in any 
year the oldest lumberman can remember. Some 
dealers say that even tho they have experienced 
a decided decrease in orders for immediate deliv- 
ery, their customers have shown a keen interest in 
the future and that any number of bookings for 
1922 delivery have been made. Price quotations 
beyond the first of the year are being carefully 
guarded and some of the dealers are refusing to 
make any contracts on an exact dollar and cents 
basis. 

One element of uncertainty is that wage agree- 
ments expire with Jan. 1 in a number of the build- 
ing trades. There will be efforts in some direc- 
tions to have the workmen take a reduction, but it 
is believed that generally there will be little falling 
off from present conditions. Shortage of skilled 
building labor has caused a good deal of embarrass- 
ment in the last few months. As far as demand 
and supply are concerned the present stability of 
certain basic building material prices, and the up- 
ward reach of certain others, is, generally speak- 
ing, fairly well sustained considering the time of 
the year, but the vast, quite unprecedented late 
autumn home building and alteration movement 
have so impoverished the supply of competent 
artisans in the so called “starting” trades that the 
flow of masons’ materials into new building jobs 
is beginning to back up. 

There are three stages of development that build- 
ing construction projectors seem to be waiting for 
ere releasing big building work. First of these is 
the promulgation of the new wage scales Jan. 1. 
Next in importance is the reduction in freight 
rates applying to building materials and equip- 
ment. Third, during the same period a change is 
looked for quite generally in the dominant type of 
Manhattan construction from small to large op- 
erations. Analysts believe that the next four 
months will mark the final four of the postwar re- 
adjustment period in the eastern construction in- 
dustry, and the biggest factor in affecting this 
change is the wage scale readjustment. 

An insight into the conditions as they obtain 
can be gathered from an interview with R. J. 
Gibbons, president of the Gibbons Co., world fa- 
mous builders and construction engineers, whose 
huge plant is located at the foot of Columbia 
Street. Mr. Gibbons said: “I regard the present 
time as one of opportunity for the real, progressive 
business man. Too many of our business men are 
simply folding their hands waiting for something 
to turn up instead of buckling down and hustling 
around to do the turning up for themselves.” 

In the retail trade buying is expected to con- 
tinue on a small scale for the balance of the year, 
owing in part to inventory taking. Except in a few 
isolated cases yard stocks are light and there is 
little doubt that spring buying will start early in 
the new year. Wholesale prices on all woods of all 
grades are firm, with a few showing an upward 
tendency. Supplies for the present are sufficient 
to meet all demands, but mill centers report pro- 
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And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
*nventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Chicago, Ul. 
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You'll find our lumber uniform in 
quality, well milled and accurately 
graded. Get our quotations. 
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duction to be far below normal. The same is true 
of both hardwoods and softwoods. Gum is the 
most active of the hardwood group. Prices are 
strong in all better grades of hardwoods, with im- 
ported woods marking time. 

Walter K. Knauth & Co., wholesalers, 220 Broad- 
way, report that things are quiet at the end of the 
year. The Knauth company specializes in flooring, 
ceiling and partitioning and is probably the largest 
handler of southern pine and North Carolina pine 
in the metropolitan district. This company handles 
the pine output of many southern mills and secures 
a large volume of cypress from Louisiana. A large 
business has also been built up in southern white 
cedar boat boards. The Knauth company caters 
strictly to retail yards and to other wholesalers 
in the Manhattan districts and thruout Long Island 
and Long Island Sound. Of the past, present and 
future Mr. Knaut said: “Our business in number 
of feet handled and profits made this year more 
than doubled that of last year. We have handled 
an immense volume of lumber this fall and early 
winter with small profits and can find no reason for 
complaint in any direction. At present the pine 
market is showing little life, but I look for orders 
to be very heavy as soon as the holidays are over. 
Cypress in the lower grades has temporarily ceased 
to move, but the better grades of cypress are in 
good shape, with a stiffening in price. The same 
applies to shop. Considering the time of the year 
I consider the demand excellent, far better than 
for several years. I look for business to grow 
with rapid strides from the first sign of spring 
movement. In my opinion building in the spring 
will depend largely on mortgage money. I look 
for prices to be much stiffer next spring.” This 
company handles mostly by rail from the South, 
but all of its longleaf pine comes by steamer in 
cargo shipments from Jacksonville, Savannah and 
Mobile. Four shipments of pine are now on their 
way to this market. 

W. R. Morris, New York manager of the Union 
Lumber Co., manufacturer of California redwood, 
left recently for the Coast to visit the headquarters 
of the company and to look over its mills at Fort 
Bragg. Mr. Morris will return in about six weeks. 

The Thorndyke-Trenholme Co., with headquarters 
in Seattle, has recently opened a branch office in 
New York at 17 State Street. Emerson J. Griffith 
has been placed in charge. 

F. C. Close, New York manager of the Close 
Lumber Corporation, of 2 Rector Street, looks 
for a big business revival after the first of the 
year. The Close corporation, wholesaler to the 
Manhattan district and to all of the East, handles 
southern pine and Pacific coast woods in par- 
ticular. Mr. Close said: ‘‘November saw our big- 
gest business of the year. I have every reason for 
believing that big business is on the way for 1922. 
There are a lot of buyers in the South. Even 
now fir is in good demand. Prices are very much 
stronger than sixty days ago, but I do not look 
for any phenomenal advance.” The cargo of lum- 
ber recently brought from Sweden by this concern 
is in storage unloaded and Mr. Close reports that 
the demand for it has been most satisfactory. In 
fact, so satisfactory that starting in early April 
other cargo shipments will be made. Mr. Close 
expresses himself as being very much pleased with 
the number of inquiries he has received about this 
shipment and says that the demand for it sur- 
prised him. 

A. D. Holley, active head of the Aycock-Holley 
Lumber Co., of Jacksonville, Fla., is in New York 
for the purpose of looking over the lumber situa- 
tion with a view to establishing a branch office. 

Sam E. Barr, wholesaler of hardwoods, with 
offices in the Hudson Terminal Building, has re- 
cently opened a branch office in Philadelphia in 
the Colonial Trust Building. Mr. Barr will leave 
shortly for a trip thru Michigan. He will spend 
some time visiting the Kerry & Hanson Flooring 
Co. at Grayling, Mich. 


SPOKANE, WASH. 


Dec. 17.—The Deer Park Lumber Co. will start 
operations at its Deer Park mill Monday morning 
after a three weeks’ shutdown for needed repairs. 
The first carload of logs was loaded at Camp 4 
for the mill on Friday. The company has an- 
nounced that it will keep almost a full crew at 
work both in the mill and the woods during the 
winter. The company has shipped. approximately 
21,000,000 feet since last January, while its cut 
has been only 15,000,000 feet in contrast to 35,- 
000,000 feet cut and sawed in each of the several 
years preceding. Manager R. L. Wilson reports 
a marked slump in orders during the last thirty 
days and does not look for a revival in demand 
until after the new freight rates become effective 
Dec. 24. “Reports from the East are not encour- 
aging,’ said Mr. Wilson yesterday, “altho reports 
are reaching us to the effect that there will be 
considerable new construction work going on east 
of the Mississippi and north of the Ohio. Our 
starting up, however, is not materially influenced 


by the freight rate reduction, as the only big cut 
in the rates applies to Atlantic seaboard points, to 
meet water competition. West of a line from Bu! 
falo to Pittsburgh the reduction is slight. Stil), 
the eastern coast affords a huge outlet for lumber 
products and is a powerful factor in the lumber 
situation. We are glad to be able to furnish needed 
employment to our own men this winter and whil 
not wholly optimistic, look for fair business right 


along.” 
MERIDIAN, MISS. 


Dec. 20.—Local manufacturers of southern; 
pine report the holiday lull in business which is 
usual at this season. Prices appear to hay: 
reached a very low level in some instances, both 
on yard and shed stocks, and there appears to 
be some hesitancy in regard to buying, on ac- 
count of uncertain freight rates. From all re- 
ports obtainable, mill stocks do not appear t 
be very heavy and are still rather badly broken 
Some recessions in B&better flooring and a few 
of the higher grades are reported, but most ot 
the larger producers are holding firm and ar 
accepting very little business on the presen 
basis. A few mills have turned loose some car; 
for immediate movement only, at a good man 


“dollars under the average prices, but immed 


ately withdrew these prices after moving 

small quantity. Apparently all the larger mills 
have closed, or will soon, for the holiday season 
and this closing down is having its effect on 
bookings. Very few mills will accept business 
until after the first of the year. Many inquiries 
are in circulation for shipment up until March, 
but the mills do not appear to desire to 
book orders for future delivery. Practically 
everyone approached appears to be very opti- 


mistic. 
~ LOS ANGELES, CALIF. 


Dec. 17.—The cargo market is regarded as 
reasonably steady in a general way, with practi- 
cally no change during the week. Acute ob- 
servers claim to note a little more strength 
in common and possibly a little less firmness in 
rough green clears, but a well assorted cutting 
order for a million feet was placed at $22.50 flat, 
ship’s tackle, so that while some operators are 
trying to get $24 the market may safely be said 
to be $23 flat. Twenty dollars over on cargo list 
No. 7 is still the going price on green clears, 
which would make 1x12, $55. The lath market 
holds up firmly; spots are a shade less than $11, 
but 30-day delivery are $9.50, and steady at that. 

The inbound waterborne movement for the 
first half of the month shows up well, sixty-two 
arrivals being reported, forty-eight with fir and 
fourteen with redwood, capacities of the boats 
being 56,675,000 feet of fir and 7,780,000 feet of 
redwood, a total of 64,455,000 feet, which is 
slightly over normal. Canadian imports were 
400,000 feet. 

The retail demand shows no cessation. To 
the night of Dec. 14 permits for the month num- 
bered 2,110, with valuation $5,263,244. With 
eleven building days left, December promises 
to set a new record. Home building is stil! a 
marked feature; over 15,000 dwellings will have 
been erected or put under way by Dec. 31. Cen- 
sus figures for 1920 credited Los Angeles with 
34.7 percent of the homes owned; this year will 
make a better showing. 

The Menz Lumber Co. is reported starting a 
retail yard in the southwestern part of the city. 
The Owens-Parks Lumber Co. is crowding work 
on its Vernon Avenue location. The Whittier 
Lumber Co. is starting a yard at Los Nietos, 4 
southeastern suburb. 

C. P. Phelps, a retired lumberman from Pana, 
Ill., has made his home in Pasadena. 

John A. Hooper, of San Francisco, is in town, 
visiting the San Pedro Lumber Co., in which 
he is interested. 

The Miller Box Manufacturing Co. is said to 
be about to erect a plant at Los Angeles Harbo! 
and to have arranged for heavy supplies of ': 
lumber for the harbor and its local plant; for ‘) 
former a 25-acre tract is said to have b 
leased. With both plants in operation, 200,00! 
feet of fir lumber will be handled daily, acco! 
ing to current estimate. 


(Concluded on page 84) 





TAKES UP NEW DUTIES 

Str. Louis, Dec. 19.—W. M. Klenk, well know» 
to the lumber trade in St. Louis, departed tod: 
for Paducah, Ky., to take up the duties of his new 
position, sales manager for the A. B. Smith Lumber 
Co., manufacturer and wholesaler. Mr. Klenk wis 
in the lumber business here for many years, )¢- 
ginning with the Fry Manufacturing Co., sash 10d 
door manufacturer. Later he was with the Julius 
Seidel Lumber Co. for about ten years and then 
went with the Wiles-Chipman Lumber ©o. 
Recently he has been at Herrman, Mo. 
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BUSINESS CHANGES 


LABAMA. Ensley—Estes Lumber Co., of 
Birn.ingham, has purchased the plant of the 
Arnoid-Kelly Lumber & Manufacturing Co. at 


En . giving the former concern three yards 





in inity of Birmingham. Name changed to 
‘“Iestes Lumber Co.—Ensley Yard.” 
CALIFORNIA. Pasé Swanson Lumber 
Co icceeded by Johnson-Sell Lumber Co. 
itedwood City—United Lumber & Supply Co. 
re canized; changing name to Progress Lum- 


ber Co. 


nta Barbara—E. <A. Nicholson & C. H. 


Boyd sueceed Santa Barbara Lumber Co. 
innyvale—Minton Lumber Co. succeeded 
by Sunnyvale Supply Co. 

FLORIDA. Helen—Helen Lumber Co. has 
leased to E. C. Roberts, of the Sopchoppy Lum- 
ber Co., Sopchoppy, Fla., its planing mill at 
Helen. Mill has been idle for several months; 


operation will begin at once. 
Orlando — MecCormick-Hannah Lumber Co. 
purchased mill and yards of Dowling Lumber Co. 





at St. Petersburg. 
GEORGIA. Augusta—Zachary-Maddox Lum- 
ber Co. succeeded by C. N. Maddox. 


Waycross—Starling & Cady, operators of a 
stave and lumber mill at Hahira, Ga., will move 
entire plant to Waycross. 

ILLINOIS. Camargo—National Elevators Co. 
succeeded by Carl Spielman. 

McLeansboro—F. R. Wilson Lumber wo. sold 
out to A. H. Sloan Lumber Co., which will en- 
laige facilities. 

INDIANA. Goshen—Hawks Furniture 
changing name to Gortner Furniture Co. 

IOWA. Postville—Central Lumber & Coal Co. 
succeeds Consumers’ Independent Lumber Co. 

KANSAS. Olathe—Clare J. Cowley & Ralph 
K. Frye purchase lumber, hardware and coal 
business of Fred R. Nuzman and will operate 
under name of Cowley-Frye Lumber Co. 

KENTUCKY. Louisville—Olaf Anderson, sr., 
who has been in charge of the Alfred Struck 
Cc has announced purchase of the company 
and consolidation with the Louisville Planing 
Mill Co. and the Anderson Manufacturing Co. 

MARYLAND. Salisbury—L. E. Williams & 
Co. sold to R. G. Evans & Son (Inc.) 

MINNEAPOLIS. Albany—John Nett 
ceeded by Matthew Hall; headquarters, St. 


Cloud. 

Duluth—R. E. Carroll, H. Benson and E. J. 
Gillouley purchased Duluth Lumber Co. and 
will take possession Jan. 1. Mr. Carroll has been 
manager for several years. 

NEBRASKA. Minden—South Mill, near here, 
sold by F. C. Worrall to Thomas Flack. 

NEW JERSEY. Newark—Goldingay Bros. Co. 
succeeded by Baltz-Howell Co. 

NEW YORK. Binghamton — Brown-Kent- 
Jackson Lumber Co. sol to Brown-Jackson 
Lumber Co. 

New York—MecGowin Lumber & Export Co. 
succeeded by L. G. Leonard Lumber Co. 

New York—Leon A. McIntyre consolidated 
with Alfred R. Sax Lumber Co. 

NORTH DAKOTA. Braddock and Kintyre— 
F. Ii. Carpenter Lumber Co. succeeds Wash- 
burn-Merrick Co. 

OHIO. Greenville—Kuntz & 
Co. sold to C. J. Herr, of Greenville, G. N. 
Worch, of Versailles, and a Rehmert, of 
Ansonia. Mr. Rehmert will be manager. 

OREGON. Portland—Oregon Table Co. chang- 
ing name to West-Made Desk Co. 


PENNSYLVANIA. Clearfield—Alfred Graham 
Succeeded by Graham Lumber Co.. 
Piladelphia—W. N. Lawton Lumber Co. suc- 
ceeicd by C. C. Colbaugh. 
S:-elton—John D. Bogar & Son succeeded by 


Co. 


suc- 


Wright Lumber 


J. Bogar Lumber Co. 
TEXAS. Wortham—Farrar Lumber Co. suc- 
cer T. Elmo Longbotham & Co 


WASHINGTON. 
& xX Ce.; 
int st. 

_( kkesdale—Potlatch Lumber Co. 
Sto. ‘ard Lumber Co.’s yard. 


BRITISH NORTH AMERICA 


Blewett—Peshastin Lumber 
Sec’y-treas. A. C. Johnson sells 


purchased 


&. BERTA. Calgary—Taylor Brady Lumber 

Z hanging name to W. H. Brady Lumber Co. 
ABAMA. Camden—Will E. Batty Lumber 

Co.. incorporated; capital, $10,000. 

M ntgomery—Jackson Mill Co., incorporated; 
capi al $20,000; to establish mill. 

A" KANSAS. Greenwood—Greenwood Lum- 
ber Co., incorporated; capital, $10,000. 

C/LIFORNIA. Los Angeles—Pacific States 
Lumber Co., incorporated; capital, $20,000. 

Sata Ana—Santa Ana Lumber Co., incorpo- 
Tate’; capital, $100,000. 


. FLORIDA. Fort Myers—Seminole Lumber & 
Man facturing Co., incorporated; capital, $50,000. 


GEORGIA. Albany—Alaga Lumber Co., in- 
corporated; capital, $25,000. ’ 
Savannah—Lucas E. Moore Stave Co., in- 


corporated; capital, 
ber and staves. 
ILLINOIS. Chicago—Acme Sash & Door Co., 
incorporated; capital, $25,000; 5929 Lowe Ave. 
Evanston—Builders’ Millwork & Supply Co., 
incorporated; capital, $20,000. 
IOWA. Davenport—Goodfellow Lumber Co., 
increasing capital from $150,000 to $250,000. 
KENTUCKY. Louisville—C. C. Mengel & Bro. 
Co., reducing capital from $2.000,000 to $10,000, 
the company having been merged with Mengel 
Box Co., as the Mengel Co. The old company 
is kept alive in order to care for certain con- 
tracts in foreign countries, etc., but with re- 
duced capitalization. 
MASSACHUSETTS. 


$5,000; to manufacture lum- 


Boston—Western Reed 


Co., incorporated; capital, $30,000; to manufac- 
ture furniture. 

Malden—Malden City Lumber Corporation, in- 
corporated; capital $50,000. 

NEBRASKA. North Bend—Cherny & Wat- 
son Lumber Co., increasing capital to $300,000. 

NEW JERSEY. Newark—Mutual Lumber 


Co., incorporated; capital, $10,000. f 
Plainfield—Southwestern Supply Co., incorpo- 
rated; capital, $25,000. 


NEW YORK. Brooklyn—Pitkin Sash & Door 


i tae incorpors ited; capital, $3,000. 
Islip. L. I.—C. W. Proctor, incorporated; 
capital, $25,000; lumber business. 


Mount Vernon—Cranston 
incorporated. 

OHIO. Cambridge—Cambridge Lumber & 
Coal Co., incorporated; capital, $50,000. 

Cincinnati—Emory River Lumber Co., 
ing capital from $700,000 to $1,000,000. 


Woodworking Co., 


increas- 


West Jefferson—West Jefferson Construction 
& Engineering Co., to build houses; incorpo- 
rated; capital, $25,000. 


OKLAHOMA, Tulsa—Mid West Building Co., 
incorporated; capital, $25,000; lumber and build- 
ing materials. 

OREGON. Grants Pass—Borland Lumber Co., 
incorporated; capital, $5,000. 


Hert or  smcaaiaian Co., increasing capi- 


tal to $25,0 

Portland—  Srutual Lumber Co., incorporated; 
capital, $3,000. 

Scappoose—Scappoose Planing Mills, incorpo- 


rated; capital, $5,000. 


SOUTH CAROLINA. Conway—W. H. Win- 
borne Co., incorporated; capital, $15,000. 

TEXAS. Sheeks—Sheeks Lumber Co., in- 
corporated; capital, $3,000. 

UTAH. Salt Lake City—Utah State Timber 
Co., incorporated; capital, $30,000. 

WASHINGTON. Easton—Cabin Creek Lum- 
ber Co., increasing capital from $20,000 to 


$50,000. 
South Bend—J. A. Lewis Shingle C 
rated; capital, $40,000. 
Spokane—Standard Furniture & Fixture Co., 


Co., incorpo- 


incorporated; capital, $25,000. 

WISCONSIN. Appleton—Fountain Lumber 
Co., decreasing capital to $30,000. 
Appleton—Hettinger Lumber Co., incorpo- 
rated; capital, $100,000. 

Little Chute—Little Chute Lumber & Fuel 


Co., incorporated; capital, $75,000. 
Chippewa Falls—Chippewa Wood Manufac- 
turing Co., incorporated; to make caskets and 


NEW VENTURES 


ALABAMA. Montgvmery—J. W. Hice 
cently began commission lumber business. 

ARKANSAS. Pine Bluff—Short Leaf Lumber 
Co., will open. 

CALIFORNIA. San Rafael—United Purchase 
& Supply Co., new concern dealing in hardware, 
implements and lumber. 

FLORIDA. Fort Lauderdale—Fort Lauderdale 
Novelty Works recently began. 

Greer—Greer Lumber Co. will open planing 
mill as soon as labor is obtained; mill replaces 
one recently destroyed by fire. 

ILLINOIS. Chicago—Northwest Cabinet Co., 
recently began; 1285 W. North Ave. 

Chicago—Ingalls-Spicer-Ranson Co., recentty 
began, 3633 Morgan St.; headquarters, Nashville, 
Tenn.; wholesale veneers. 

Fox River Grove—Fox River Grove Coal & 
Lumber Co., recently began. 

McComb—Nunn & Kline, post dealers, opening 
lumber yard at new location. 


re- 


KENTUCKY. Irvine—Jackson Lumber Co., 
recently began. 
MAINE. Belfast—Milton B. Mills purchased 


building on Primrose St., and will open lumber 
business. 


MISSOURI. Webster Groves—Wiles-Chipman 
Lumber Co., installing lumber yards. 
NORTH CAROLINA. Charlotte—E. C. 
Sweeney recently began; wholesale lumber. 
OHIO. Cincinnati—Wilson Bros. Lumber Co., 
(Continued on page 92) 
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Plattenville, La. 


Let us have your inquiries. We will give 
you best service stocks will permit. 
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Weis - Patterson 
Lumber Company 


(Incorporated ) 
Pensacola, Florida 
Formerly—Alexandria Cooperage & Lumber Co. 


MANUFACTURERS 


Gulf Red Cypress 


LUMBER, LATH AND HARDWOODS 
Tupelo— Hardwoods 
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Excelsior Cypress Co. 


TIMBERTON, LA. 


Manufacturers of 


LOUISIANA 


Red Cypress 


LUMBER, LATH 
AND SHINGLES 
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We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 





Planing Mill Facilities. 


Manufacturers 


CYPRESS 


Also Tupelo Lumber, and have Complete 


Dibert, Stark & Brown Cypress Co., Ltd. 


DONNER, LOUISIANA. 








JEANERETTE, LA. 
BAND SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders. 
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Manufacturers of 








Cable Address 
\ “Poitevent” Mandeville. La. 


LONGLEAF YELLOW PINE 


Mandeville, 
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Manufacturers 
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Ralph Lane Lumber Company 


7 Water Street, Tribune Building, 
BOSTON, MASS. NEW YORK CITY 
Oak Douglas Fir 

Yellow Pine Spruce 
N. G. Pine Red Gedar 
Arkansas Soft Pine Shingles 























J. C. Knox, secretary-manager of the Michigan 
Hardwood Manufacturers’ Association, Cadillac, 
Mich., spent a few days of this week in the city, 
on association business. 


W. C. Landon, general sales manager for the 
Charles Gill Lumber Co., Wausau, Wis., spent a 
few days in Chicago recently, conferring with Ansel 
J. Olson, in charge of the company’s Chicago office. 
Mr. Olson later went to Wausau to spend the holi- 
days with his family. 


F. T. Turner, president and general manager, 
and H. D. Love, vice president of the Darnell-Love 
Lumber Co. and the Leland Stave & Lumber Co., 
Leland, Miss., passed thru this city during the 
week, on their return to the South from an eastern 
business trip. Both expressed themselves as very 
optimistic regarding next year’s lumber market. 


Erle Johnston, who is favorably known to the 
readers of the AMERICAN LUMBERMAN thru several 
fiction stories of which he is the author that have 
been printed in this paper, has severed his connec- 
tion with the Southern Pine Sales Corporation in 
New York City and after Jan. 1 will be employed 
as manager of the southern department of the 
Cc. A. Mauk Lumber Co., Toledo, Ohio, handling 
southern pine and cypress. 


G. F. Royce, secretary of the J. J. Newman 
Lumber Co., with mills at Hattiesburg, Miss., was 
in Chicago for a day during the week, stopping off 
here en route to his headquarters in Scranton, Pa. 
Mr. Royce was an interested attendant at the mass 
meeting of southern pine manufacturers in Mem- 
phis last Thursday. He reports a distinctly en- 
couraging outlook for the lumber industry, 
especially in eastern territory. 


Friends of Martin J. Ragley, vice president and 
general manager of the W. G. Ragley Lumber Co., 
Ragley, La., have been congratulating him during 
the last few days upon the success that attended 
his effort as a deer hunter, he having been a mem- 
ber of a party of nimrods who recently spent 
several days on the Mexican border. Mr. Ragley 
was successful in bringing down a big buck. Mr. 
Ragley plans to leave for an extended business trip 
to the west Coast soon after the holidays. 


George M. Stevens, of the Stevens-Eaton Co., 
New York City, and F. M. Hendricks, of the 
Hendricks Caskey Co., Buffalo, N. Y., passed thru 
Chicago this week on their return from the west 
Coast, where they have spent the last six weeks 
visiting the lumber production centers and gather- 
ing first hand information regarding current mar- 
ket conditions and prospects. Both stated that the 
Douglas fir market looked very strong, and that 
they expect some excellent business during the 
coming year. 


Cc. L. Abney, Detroit (Mich.) representative for 
the Chicago Lumber & Coal Co., St. Louis, Mo., and 
E. L. Flake, representative in the same city for 
the Darnell-Love Lumber Co., Leland, Miss., were 
in the city this week, transacting some business 
before leaving for their respective home towns to 
spend the holidays. Mr. Abney went to Memphis, 
Tenn., and Mr. Flake to Leland, Miss., and was 
accompanied by C. E. Parham, manager of the 
Chicago office of the Darnell-Love Lumber Co. and 
the Leland Stave & Lumber Co., who also calls 
Leland his home town. 


R. M. Hallowell, president of the Industrial 
Lumber Co., Elizabeth, La., was in Chicago early 
this week, having come up from Memphis, where 
he attended the mass meeting of southern pine 
manufacturers last week. After spending a couple 
of days in Chicago Mr. Hallowell departed for the 
East, where he will spend the Christmas holidays 
with his mother, sister and other relatives in New 
Jersey. In line with the sentiment prevalent among 
manufacturers generally Mr. Hallowell looks con- 
fidently forward to a big revival in demand for 
lumber early in the coming year. 


R. D. Baker, of San Francisco, Calif., president 
of the Lassen Lumber & Box Co., with saw- 
mills and box factory at Susanville, Calif., ac- 
companied by his wife, was in Chicago for a day 
this week en route to Pittsburgh, where they go 
to spend the Christmas holidays among friends 
at their old home. Mr. Baker is an old eastern 
lumberman who followed the tide of white pine 
production to the West and for the last two or 
three years has been in California. He reports 
a very active demand, especially among the 
users of fruit boxes, and is quite optimistic as to 
the outlook for next year. 


Chas. Hill, general manager of the Southern 
Pine Sales Corporation, New York City, was a 














visitor in Chicago a few days ago, having mailo 4 
brief stop off here en route back to his headquart ; 
in New York after attending the mass meetin: 
southern pine manufacturers in Memphis, at wii.) 
meeting one of the principal features of int est 
was Mr. Hill’s splendid discussion of the mer: ! 
dising of lumber. Mr. Hill is a close stude f 
business conditions generally and particula: 
those that have a definite bearing on the lyep)or 
industry, and he feels certain that the comip¢ 
year is going to see the development of a try 
demand for lumber along all lines and a stron 
market than has prevailed at any time during 
present year. 

R. T. Hodgkins, vice president and general s 
manager of the Cleveland Tractor Co., Cleveland, 
Ohio, has announced the appointment of Earl 2 
Stone as advertising manager of the company sue- 
ceeding G. B. Sharpe, who has resigned. Mr. Stone 
has been connected with the company for two 
and one half years, serving as sales representative, 
assistant advertising manager and district sales 
manager, thru this connection having become well 
versed in the affairs of the company and having 
secured a wide acquaintance in the trade. Mr. 
Stone’s former advertising experience has included 
work for the General Fireproofing Co., of Youngs 
> Ohio, and the National Acme Co., of Cleve- 
and. 


ELECTED VICE PRESIDENT OF CONCERN 


Announcement was made this week of the elec- 
tion of F. K. Haycock, formerly sales manager for 
the Shevlin-Carpenter Lumber Co., of Minneapolis, 
Minn., with headquarters at Chicago, to the office 
of vice president of the Metropolitan Lumber (Co. 
Mr. Haycock resigned his position with the Shevlin- 
Carpenter interests last November, after a connec 
tion of fifteen years. He comes from an old family 
of lumbermen and before his joining the Minne- 
apolis concern spent many yeers in various ca- 
pacities at the northern 
mills, acquiring a very 
general and thoro experi- 
ence. The vice _presi- 
dency of the Metropolitan 
Lumber Co. has been va- 
cant since January, 1919, 
when C, B. Flinn, its 
president, died, and Al- 
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F. K. HAYCOCK, 
Chicago ; 
Vice President Metropoli- 
tan Lumber Co. 





bert A. Henry elected as 
his successor. Charles D. 
Bull remains as the sec- 
retary-treasurer of ihe 
company. 

Mr. Haycock has just 
returned from Malvera, 
Ark., where he made 4r- 

; rangements with the WVis- 
consin & Arkansas Lumber Co., whereby the Mei 
ropolitan Lumber Co. becomes its exclusive repre- 
sentative in this territory. The Wisconsin & Arkan- 
sas company last month consummated a deal in- 
volving the outright purchase of the Arkansas 
Land & Lumber Co., also of Malvern, which trans- 
action is said to be one of the largest and most 


important which has occurred in Arkansas lumber 
circles in many years, and which made the pur: )as- 
ing concern one of the biggest individual )ro- 
ducers of Arkansas soft pine lumber. The (wo 
plants have an estimated annual producti! of 


75,000,000 feet, running one shift only, of w h 
cut 90 percent is of soft pine and 10 percent 
woods. 

The Metropolitan Lumber Co. at the same f 
has extended its service to include the il 
trade, which branch of its business will be i» ''¢ 
charge of Mr. Haycock. The company heret e 
has specialized in the wholesaling of Inland ©: e 
and California western pine and Arkansas 
pine to the factory trade and railroads, bu! 
to the highly favorable arrangements it has 
able to make with the Wisconsin & Arkansas 1 
ber Co., as well as with other concerns her 
represented by it, it is now excellently equipy: \' 
furnish service to the retail trade as well. ‘'" 
Haycock has a very wide acquaintance amons his 
trade thruout this section of the country, and “/s0 
among the industrials. Mr. Henry will continue 
to specialize in the sale of railroad and car miaive- 
rial, and Mr. Bull in the general factory tra: 
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ROUSING SENDOFF GIVEN LUMBERMAN 


Mark D. Rector, formerly manager of *he Inter- 
national Timber Co., Vancouver, B. C., is removing 
to Chicago to take up his permanent residence 
here, according to advices received this week from 

he British Columbia metropolis. Loggers, lum- 

‘men, Shingle manufacturers and Government 
officials, all friends of Mr. Rector of long stand- 
ug, recently tendered the departing lumberman a 

using sendoff at a dinner given at the Hotel 
Vancouver, There were about 125 present, with 
«;, G. Johnson, president of the British Columbia 
Loggers’ Association, presiding and Perry D. Roe 

ting as toastmaster. Mr. Rector was presented 
vith a handsome travelling bag on behalf of those 
yresent, C. E. Garrett making the presentation. 
the future plans of Mr. Rector are unannounced. 





A CORRECTION 


In last week's issue of the AMERICAN LUMBERMAN 
in item was printed regarding Pearson & Pearson 
having moved their office from Edwardsburg, Mich., 
to Chicago. This was an error. Their office was 
moved to South Bend, Ind., and their address is 
I. O. Box 315, South Bend, Ind. <A, L. Pearson 
ind L. E. Pearson compose Pearson & Pearson, 
wholesalers of hardwood lumber. 


ORGANIZE COMMISSION BUSINESS 

A new commission lumber business will be estab- 
lished in this city with the first of the year, to be 
known as the Botts-DeSale Lumber Co. The 
organizers are Minor Botts, at present manager of 
the Chicago office of the J. E. Pinkham Lumber Co., 
Seattle, Wash., and F. J. DeSale, of the Burnaby 
Bros. Lumber Co., both of whom are lumbermen of 
long and successful experience, and well known to 
the trade thruout this territory as well as in the 
East. The Botts-DeSale Lumber Co. will make its 
headquarters at 1531 Lumber Exchange Building, 
and will handle Douglas fir and southern pine on 
a strictly commission basis. The J. EK, Pinkham 
Lumber Co. will with the end of this year close its 
local office, and the Botts-DeSale concern will 
henceforth handle its sales in the middle West and 
Kast. 

Mr. Botts has for the last nine years been in 
charge of the J. E. Pinkham Lumber Co.’s eastern 
sales, from the Chicago headquarters covering the 
entire territory from the Missouri River to the 
Atlantie coast, north of the Ohio River. Previous 
to his connection with this company, Mr, Botts 
served about a year and a half with the Pioneer 
Lumber Co., Seattle, first at the west Coast head- 
quarters and during the last twelve months being 
in charge of that company’s eastern sales office 








MINOR BOTTS, CHICAGO; 
Who Organizes the Botts-DeSale Lumber Co. 


cated at Chicago. 3efore that he had many 
ears’ experience in the manufacture and distribu- 
ion of southern pine. 

Fred DeSale also received his early lumber train- 
ng at the mill, He has been in the business for 
ixteen years, beginning with the Vaughan 
“Lumber Co., Houston, Tex., at first working in 
filiated mills and afterward going on the road. 
lle remained with this company for five years, and 
‘hen came to Chicago, where he joined the sales 
forees of the Hilgard Lumber Co., and after eight 
‘ars and a half in the employ of that concern 
rmed his present connection, in 1919, with the 
urnaby Bros, Lumber Co. 


Both men have an enviable reputation, and a 
large following among the trade, which augurs well 
for the success of the Botts-DeSale Lumber Co. 


NUT CLUBS TO ENTERTAIN NATION 

EVANSVILLE, IND., Dec. 19.—Charles A. Wolflin, 
head of the Wolflin West Side Lumber Co., of this 
city, is the president of the Nut Club, of Evans- 
ville, which recently filed articles of incorporation 
with the secretary of 
State at Indianapolis, the 
intention of the _ incor- 
porators being to make 
the club an international 
organization like the Ro- 
tary or Kiwanis clubs. 
The Nut Club was formed 








CHARLES A. WOLFLIN, 
Evansville, Ind. ; 
President of Nut Club 





originally for the purpose 
of furnishing various 
forms of entertainment 
to the members of the 
West Side Business Men's 
League in this city. It is 
one of the liveliest or- 
ganizations in the city 
and has a large member- 
ship. According to the 
incorporation charter granted the club, it proposes 
to organize similar clubs all over the United 
States, the purpose of which will be coéperation 
and a spirit of fraternity among the members. 
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ANNOUNCE CONVENTION PLANS 

The Lumbermen’s Association of Chicago will 
hold its next annual convention on Wednesday, 
Jan. 18, at the association rooms in the Lumber 
Exchange Building, and the annual banquet in the 
evening at the LaSalle Hotel, according to an an- 
nouncement issued this week by Secretary-Manager 
S. F. D. Meffley. A committee headed by J. L. 
Lane is arranging the entertainment program. 

All the divisions of the association, with the 
exception of A and G, have met, in preparation for 
the annual meeting, and prepared their nomina- 
tions for the directors and members of the arbitra- 
tion and appeals committee of the organization, and 
elected their respective executive and other com- 
mittees. 

The nominations and elections resulted as fol- 
lows: 


Division B (Hardwood Yards)—Director, W. L. 
Schuppert ; arbitration committee, W. C. Schreiber; 
appeals committee, Frank J. Heidler; executive 
committee, F. H. Deacon, chairman, W. L. Schup- 
pert, J. H. Dion, Walter O’Brien and T. F. Sean- 
lon; labor committee, E. C. Schoen, chairman, 
Ii. H. Kreutzer and T. F. Seanlon; membership 
committee, Thomas J. Roy, chairman, T. F. O’Mal- 
ley, J. L. Gaudrie and T. F. Scanlon; committee on 
market condition, Theo, Fathauer Co., chairman, 
Keith Lumber Co., Maisey & Dion, Columbia Hard- 
wood Lumber Co., Heidler Hardwood Lumber Co. 

Division C (Hardwood Wholesalers)—Director, 
S. C. Bennett; arbitration committee, A. H. Ruth; 
appeals committee, E. J. Lundin. 

Division D (Pine Wholesalers)—Director, Frank 
H. Burnaby; arbitration committee, Francis J. 
Pike; appeals committee, Charles Westcott; execu- 
tive committee, A. W. Lammers, chairman, Charles 
Ik. Conklin, John A. Spencer, P. L. Musick and A. 
Fletcher Marsh. 

Division E (Manufacturers)—Director, C. W. 
Lawrence; arbitration committee, S. E. Barwick; 
appeals committee, W. L. Godley. 

Division IF (Commission Salesmen)—Director, 
Charles L. Baxter; arbitration committee, Richard 
Cortis; appeals committee, A. J. Sine; executive 
committee, S. R. Taxey, chairman, Amos G. Allen, 
Thomas J. Warren, N. T. Hand and E. A. Dollar- 
hide; membership committee, John J. Manley, 
chairman, F. L. Johnson and George 'T. Knox. 

Division If (Box Manufacturers)—Director, 
Frederick Klapproth ; arbitration committee, Robert 
©. Stinson; appeals committee, John Stunkel; 
executive committee, R. C. McWhorter, chairman, 
W. S. Goodwillie and William F. Kurz; labor com- 
mittee, B. F. Masters, chairman, Frederick Klap- 
proth, J. F. Murphy, W. S. Goodwillie, William F. 
Kurz, J. W. Drissen and A. K, Maxwell; member- 
ship committee, Ford Jones, chairman, W. S&S. 
Goodwillie and William F. Kurz; market conditions 
committee, Frederick Klapproth, chairman, Harry 
W. Maxwell and B. F. Masters. 

Division I (Coopers)—Director, William Nuss- 
baum; executive committee, W. O. Johnson, chair- 
man, August Eiszner and John T. Daniel. 





Divisions A and G will meet next week to make 
their nominations and elect their executive and 
other committees. 


ANOTHER FAKER AT LARGE 


The Boeckeler Lumber Co., of St. Louis, seems 
to be again the victim of fraudulent representation 
by a man posing as one of its employees. The 
AMERICAN LUMBERMAN is in receipt of the follow- 
ing letter from the Boeckeler Lumber Co., which 
it takes pleasure in publishing as a warning to the 
trade generally : 

“A man representing himself as B. L. Cramer, 
of the Boeckeler Lumber Co., St. Louis, has recently 
called on the Baker Wakefield Cypress Co., of 
Plattenville, La., inspecting some lumber with a 
view to purchasing it for our account. 

“We have no one in our employ by the name 
of Cramer and no one who is buying lumber for 
us in the South. : 

“In the last few months a man, passing under 
various names, has called on sawmill operators in 
the South and with a similar story has induced 
them to cash checks and drafts on this company. 

“We would ask you to publish this information 
so that manufacturers may be spared losses and 
this fraud arrested and punished.” 


eee - 


RAILROAD MATERIAL DEPARTMENT 


The Burton-Beebe Lumber Co., of Seattle, Wash., 
has installed a railroad and car material depart- 
ment at the Chicago office, which department is in 
the charge of Reuben C. Campbell, who last month 
resigned from the position of vice president of the 
Duncan Lumber Co., of Portland, Ore. Mr. Camp- 
bell has specialized in the sale of railroad and car 
material for the last ten years, and is very well 
known thruout the East and middle West. Besides 
having charge of this branch of the Burton-Beebe 
company’s business, Mr. Campbell will also dis- 
tribute southern pine in this territory for J. H. 
3urton & Co., of New York City, working in direct 
coéperation with that company’s branch offices at 
Mobile, Ala.; New Orleans, La., and Orange, Tex. 
For the sale of railroad and car material, he will 
cover the territory from Chicago and St. Louis to 
Pittsburgh and Buffalo, and will furthermore 
coéperate with the New York office of the Burton- 
Beebe Lumber Co. in canvassing the railroads of 
the Atlantic States. 

Mr. Campbell gained his first lumber experience 
in 1904, spending a year at the mills of the Wis- 
consin & Arkansas Lumber Co., Malvern, Ark., and 
then became secretary and sales manager of the 
Alf Bennett Lumber Co., St. Louis, Mo. In 1911 
he operated a commission lumber business in St. 
Louis, and in the following year became secretary 
and took charge of the railroad sales of the O’Neil 
Lumber Co., of the same city. Three years later he 
became connected with the Germain Co., of Pitts- 
burgh, Pa., serving three years as sales manager 





REUBEN C. CAMPBELL, CHICAGO; 


Manager of Railroad and Car Material Department, 
Burton-Beebe Lumber Co. 


at headquarters, and one year as eastern sales 
agent at Philadelphia. The next connection was 
as secretary of the Duncan Lumber Co., which he 
represented in Chicago until his recent resignation. 

Cc. D. MeCoy succeeds Mr. Campbell as the Chi- 
cago representative for the Duncan Lumber Co. 

ODPL LD DD DD et 

From 1910 until 1917 West Virginia was the 
first State in hardwood production, but in 1920, 
aceording to figures which have just been issued 
by the forestry department, it stood in seven- 
teenth place. 
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LONG LEAF 


Southern Pine 


CYPRESS 


Yard Stock 
Shed Stock 


East. Office: ° 

50 F. 42nd St., Timbers 
New York, Piling 
Western Office: Our Specialty: 


Hibernia Bank Blidg., 
New Orleans, La. 


Railroad and 
Car Material 


Stephens Lumber Co. 


Home Office: pn FLA. 











rs LONGLEAF e 7 


HEAVY PITCH Pi ne 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 





Daily Capacii 
400,000 Feet. 





[mos Point Howison TenMile Cedar Lake } 














ak LIMBERS 


For all kinds of Construction purposes, 
Also POPLAR and other Hardwoods, 
LONG SHIP TIMBERS a Specialty, 


The Parkersburg Mill Co. 


PARKERSBURG, W. 











Frank Spangler ‘Mississirp! 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 








YELLOW 
PINE 


Timbers 


Both Long and Shortleaf 
Poplar, Oak, Ash, Gum 
AND OTHER HARDWOODS 
Straight and Mixed Cars 





Tims B. Quinn, Misipri 








ROUGH AND DRESSED 


Cypress Lumber 
Shingles and Lath 


We are located 54 miles North of New Orleans 
on the Louisiana Railway and Navigation Co. 


Opdenweyer-Alcus 
Manufacturers ypress Co. 





Sorrento, - - - Louisiana 
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Dec, 19.—Developments of the last week indi- 
eate that lumber and wood products generally 
from the Pacific coast will cut a much larger figure 
in the trade of this section in the future than 
they have done in the past. The cost of putting 
down these Pacific stocks has been reduced with 
the lowering of ocean freight rates. The steamer 
A. L. Kent will arrive here, probably on Wednes- 
day from Everett, Wash., with 5.000,000 feet of 
lumber, 3,000,000 shingles and 300,000 lath for 
the Weyerhaeuser Timber Corporation, which has 
almost completed its big depot at Fairfield, just 
across the river from the city proper. This is the 
largest cargo ever brought here. Another ship- 
ment which will arrive here in a few weeks con- 
sists of approximately 15,000 fir doors, carried on 
the steamer Willoso, which also has on board about 
1,000,000 feet of lumber. 


Harvey M. Dickson, secretary of the National 
Lumber Exporters’ Association, was in conference 
last Saturday with Gustave A. Farber, London 
representative of Russe & Burgess (Ine.), on his 
way to Memphis for his annual visit to headquar- 
ters. 

Edward P. Gill, of Wm. D. Dill & Son (Inc.), 
Philpot Street, continues in a state of health that 
gives rise to considerable apprehension among his 
friends. Several blood transfusions have been 
made of late, and they strengthened him for the 
time being. but later hemorrhages set in and much 
of the good effect was lost. 

S. S. Foote, manager of the Morgan Millwork 
Co. here, has gone to Oshkosh, Wis.. to confer 
with officers of the Morgan Co., the parent cor- 
poration. 


NORTH TONAWANDA, N. Y. 


Dec. 19.—During a gale that struck this locality 
Saturday night and increased in fury yesterday, 
reaching a velocity of 96 miles at 10 o’clock in the 
morning, the lumber district experienced extensive 
damage. Thousands of feet of lumber were blown 
from the docks and piles along the east side of 
Tonawanda Island into the inner channel of the 
Niagara River and swept away. Large quantities 
of stock were blown about the yards and damaged. 
The Niagara River rose fully seven feet above nor- 
mal, flooding the yards close to the water front to 
a depth of several feet. Large sections of dockage 
were carried away. When the docks were weighted 
down with stock the water failed to undermine 
them. Many smokestacks were carried down dur- 
ing the storm, including those of the R. T. Jones 
Lumber Co. and W. G. Palmer (Inc.). Many of the 
mills were closed down today on account of the 
condition of the yards, where the men were put to 
work cleaning up. ‘The crippled condition of the 
hydroelectric power lines, thru which some of the 
mills secure power for operation of their machinery, 
kept such plants from starting up until repairs 
were made. 


KANSAS CITY, MO. 


Dec. 20.—The lumber trade is feeling the effects 
of the holiday season, but the fine holiday trade 
being enjoyed in other lines gives backing to ex- 
pectations for activity after the holiday season. 
Retail trade is making a better showing than was 
expected, and farm products are bringing better 
prices. There is considerable activity in the oil 
fields and the prospect is for higher prices for 
crude oil. Money is not yet as easy as it should 
be, but the situation is improving and collections 
are easier. Much of the money in the Southwest 
that used to go into realty improvements for in- 
vestment has gone into easily liquidated and profit- 
able securities during the last four years. Realty 
investment costs are becoming stable and the indi- 
cations are that the spring will see a strong re- 
sumption of investment building. 


DULUTH, MINN. 


Dec. 21.—While lumber shipments from this 
market have fallen off recently, fair inquiry is be- 
ing received. Considering that a number of large 
building contracts are to go out for figures early 
in the new year, lumber dealers are looking forward 
to making substantial bookings. Stocks being car- 
ried in retail yards at points over this territory 
have been reduced to a minimum so that consider- 
able sorting up will become necessary. Northern 
pine lumber is being firmly held at the advanced 
seales announced recently. Orders for 4,600 pieces 
of piling required for the new iron ore docks to 
be built at Superior by the Great Northern rail- 
road have been placed with a Washington operator 
and they will be brought along after the contract 
for the $2,000,000 structure has been let next 
month. Fresh inquiry for special lots of white 
lumber were received during the last few days. 
Interest in box lumber has receded again. Indi- 





cations are that wholesale and industrial concer 
in eastern territory will come into the market 
box making materials early in the new year. 

The Scott-Graff Lumber Co. is beginning to ; 
ceive logs at its yards here from its camps. 11 
expected that the company will begin to operate 
sawmill within the next six weeks. In additic: 
to its own cut that company has contracted 
cut logs for two Duluth jobbers this season, Y) 
Virginia & Rainy Lake Co. is operating an adc: 
tional logging camp and is now employing appr: 
mately twelve hundred men in the woods, 4% 
Cloquet Lumber Co. is operating its new mil! ; 
Cloquet, and the Johnson-Wentworth Co. also }) 
its sawmill there in operation. 

Jobbers assert that this market is absolut: 
bare of lath and it is expected that some sm.ij 
mills will start making them shortly. 


MINNEAPOLIS, MINN. 


Dec. 21.—Thomas A. McCann, vice president a: 
general manager of the Shevlin-Carpenter-Clarke 
Co., has been honored by appointment on the a: 
visory committee just chosen for the joint congres 
sional commission on agricultural inquiry, My: 
McCann is one of fifteen members of this commit 
tee, and one of four representatives of the i 
dustry. 

Mr. McCann and R. G,. Chisholm, of the sai 
company, have returned from a short business tri; 
to the Pacific coast. They visited San Francis 
and inspected the McCloud River Lumber (o.’s 
plant at McCloud, Calif. That mill is not operatin 
at present, they report, but has stock from whic} 
it can ship for some time. Mr. McCann went on 
to Bend, Ore., where he recently was stationed s 
manager of the Shevlin-Hixon Co. mill property 

The firm of McCulloch & Moss, white cedar 
wholesaler, has sold out to L. J. Wilson, who has 
been associated with the firm for some time, and 
to A. C. Winnor, of the Winnor-Torgersen Lumbe: 
Co. The new firm of Winnor & Wilson will con 
tinue the business, Mr. Winnor handling western 
cedar, while Mr. Wilson will specialize on north 
ern white cedar. The old firm had been doing 
business for seventeen years, tho John McCulloch 
withdrew several years ago and the business has 
been controlled since that time by W. C. Moss. 
After a winter vacation in California, Mr. Moss 
plans to reénter business in this city. 

R. G. King, of the Pioneer Lumber Co., Seattle. 
was here last week on his return from an eastern 
business trip, on which he picked up much encour 
aging information about 1922 prospects. 

J. M. Okoneski and D. F. O'Leary, of the Pio 
neer Lumber Co., hardwood dealer, have bought 
the Pacific Elevator Co. plant at Hopkins, a 
suburb of Minneapolis, and plan to add a retail 
lumber yard to the grain and coal business a: 
quired, 


TORONTO, ONT. 


Dec. 19.—A moderate amount of softwood busi 
ness is offering, and prices are unchanged. In th 
hardwood trade there is better inquiry from i: 
dustrial consumers. Implement manufacture 
are beginning to place orders. Funiture mani 
facturers are also beginning to show interest. Thc 
inquiries indicate that consumers’ supplies are dec 
creasing to a point where replenishment is nece 
sary. Some furniture plants in the eastern Stat: 
which neglected birch when gum was compa! 
tively cheap, are now directing their inquiries 
again toward Canadian hardwoods. There has bee!) 
only a light demand of late from the automo) il: 
industry, but inquiries are increasing. 

The special committee of the Ontario legislatur 
for the consideration of the proposed ney 
Mechanics’ Lien Act, submitted on behalf of th 
Ontario Retail Lumber Dealers’ Association, he! 
a second meeting Dec. 13. The proceedings we! 
concluded by a short address by John Jenning 
who is handling the matter for the Ontario dea! 
ers. He undoubtedly made a deep impression. Th 
committee instructed B. N. Davis, its counsel, | 
visit Detroit and Cleveland with a view to inte 
viewing lawyers and judges as to the working 0u! 
of similar acts in Michigan and Ohio, The con 
mittee will again sit early in January. 

Cc. O. Maus, of South Bend, Ind., was a visitor | 
Toronto last week. He reported that he has © 
signed from the Hyde Lumber Co. of South Ben 
and is opening an office in South Bend under ft) 
name of the C. O. Maus Lumber Co. Mr. Maus bh: 
completed arrangements with Edward Clark ¢ 
Sons (Ltd.), Toronto, by which he will hand 
their northern hardwoods in Michigan, Illinois 
Indiana and western territory. 

Kenneth M. Brown, of Toronto, eastern sal‘ 
representative of the Vancouver Lumber Co., &p 
L. D. Barclay, of Toronto, of the eastern sales staf 
of the Canadian Western Lumber Co., Frase! 
Mills, B. C., are on a business trip to the West. 
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Latest Reports on Current Lumber Prices 








WISCONSIN HARDWOODS AND HEMLOCK 


There has not been such a dropping off in volume of business and bookings as manufacturers expected there would be—this applying particularly to 














ha: «woods. Logging is still far below normal, but stronger lumber prices might induce loggers to start woods work after the first of the year. Prices 
f. b. shipping points continue as last week: 

FAS Selects No. 1 com. No. 2 com, No. 3 com. ~ - FAS Selects No. 1 com. No. 2 com, No. 3 com 
AS:I ARD MAPLE— 
4 '$ 90.00@100.00 $ 65.00@ by 4 $ 2 ee A Po $25.00@30.00 $15.00@17.00 10/4 90.00@100.00 00@ 8 60.00@ 65.00 36.00@41.00 «c@iccce 
5 95.00@105.00  70.00@ 00@ 5 30.00@32.00 16.00@18.00 12/4 95.00@105.00 $0. 00@ ss 00 65.00@ 70.00 41. 0046. 00 _ see 
8; 100:00110.00 75.000 80.00 50.000 85.00 30:0003200 18,00@18.00 Seee Mae 
8/4 105.00@115.00 —80.00@ 85.00 55.00@ 60.00 35.00@38.00 16.00@18.00 | “474 °“g5.00@ 75.00 45.00@ 50.00 30.00@ 3 20.00@22.00 13.00@15.00 
Bass p— 5/4 70.00@ 80.00 50.00@ 55.00 35.00@ io. 00 22.00@24.00 14.00@16.00 
4/4 70.00@ 75.00 50.00@ 55.00  38.00@ 40.00 20.00@22.00 17.00@18.00 6/4 75.00@ 85.00 55.00@ 60.00  40.00@ 45.00 26.00@28.00 14.00@16.00 
6/4 75.00@ 80.00 55.00@ 60.00  40.00@ 45.00 22.00@24.00 19.00@20.00 8/4 85.00@ 95.00 65.00@ 70.00  45.00@ 50.00 30.00@32.00 14.00@16.00 
6/4 80.00@ 85.00 60.00@ 65.00 45.00@ 50.06 26.00@28.00 19.00@20.00 Oax— 
8/4 — 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 32.00@34.60 19.00@20.00 | “474 95.00@105.00 70.00@ 75.00 45.00@ 50.00 28.00@30.00 13.00@15.00 
BincH— 5/4 100.00@110.00 75.00@ 80.00 50.00@ 55.00 30.00@32.00 14.00@16.00 
4/4 100.00@110.00 75.00@ 80.00  38.00@ 40.00 20.00@22.00 12.00@14.00 6/4 105.00@115.00  80.00@ 85.00 55.00@ 60.00 36.00@38.00 14.00@16-00 
5/4 100.00@110.00 75.00@ 80.00  40.00@ 45.00 22.00@24.00 13.00@15.00 8/4 110.00@120.00  85.00@ 90.00  60.00@ 65.00 40.00@45.00 14.00@16.00 
6/4 110.00@115.00 80.00@ 85.00  45.00@ 50.00 26.00@28.00 13.00@15.00 HEMLOCK me. 1, $181 
Vt SMBs G0 S500 400 Foun Tet emis ate” : nie 120" sa thth 
10/4 ‘ i i a ’ Fae ee a : 
2/4 115.00@125.00  90.00@ 95.00 75.00@ 80.00 46.00@51.00 ey ee 2x 4 $25. 50027. 50 $25. soa. bo 1. 004 29.00 $29.50@31.50 $31.50@33.50 
jah ELM— ™ ° e 2x 6 23. oe bog = 24. ean ae ye « ees 28.50@30.50  30.50@32.50 

«@ 

177 "'€-00@ 15.00 50.00@ 85.00 35.00@ 40.00 22.00@2400 1scn@ic0 | HS FLS0GIERS Bh st@zEEd zeangaseD asse@soSD G0-s0@I2 Ze 
6/4 15.00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 15.00@17.00 2x12 24.50@26.50  25.50@27.50  27.00@29.00  29.00@31.00 31.50@33.50 
8/4 85.00@ 95.00 70.00@ 75.00 55.00@ 60.00 34.00@36.00 15. — - Merchantable, $2 less than No. 1. 
10/4 100.00@105.00 80.00@ 85.00 60.00@ 65.00 41.00@46.00 ..... No. 2, $4 less than No. 1. 
12/4 105.00@110.00 85.00@ 90.00 65.00@ 70.00 46.00@51.00 ~ leecce No. 1 HEMLOocK, Boarps er 
vie O66 00@ TOG. cicncs iscsi 40.00@ 45.00 22.00@24.00 14.00@16.00 | 4% 4 $23.00025.00 $24. d0@36. 00 $26.00@28.00 $28.50030.50 $25:00@27.00 
5/4 —70.00@ 80.00 ...... g teense $F aoe TON BOO a) On iron | 1X6  — 24.50@26.50 25.50@27.50 27-00@29.00  29.50@31.50 26.00@28.00 
6/4 75.00@ 85.00 ......@...... 50.00@ 55.00 poe bay 0 5 0@ 10 1x 8 24.50@26.50 25.50@27.50  27.00@29.00  29.50@31.50  26.00@28.00 
8/4 85.00@ 95.00 ...... ee 60.00@ $5.00 32 000.60 1 ~~ 7 1x10 —-25.00@27.00 26.00@28.00 27.50@29.50 29.50@31.50  26.50@28.50 
o/s Rages tory a ase g teense 15009 oon 4a O0gsL. ££ ‘@: 1x12 —-25.50@ 27.50 26.50@28.50 28.00@30.00 30.00@32.00 27.00@29.00 
2/ @110.00 ....+.@....-- 7 ‘ 7 aes Merchantable, $2 less than No. 1. 
Harp MAPLE— No. 2, $4 less than No. 1. 
4/4 65.00@ 75.00 50.00@ 55.00 37.00@ 42.00 22.00@25.00 10.00@12.00 Add for shiplap and flooring, 50 cents a thousand. 
5/4 70.00@ 80.00 55.00@ 60.00 40.00@ 45.00 22.00@25.00 11.00@13.00 2x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $12 to $14. 
6/4 75.00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 11.00@13.00 1x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $13 to $15. 
8/4 85.00@ 95.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 11.00@13.00 Add for select No. 3 hemlock, $3 a thousand. 


The upward tre 


list represents present 


values f. 0. b. shipping points: 


nd of prices continues, despite a seasonal decline in business. 








The shortage in supply is affecting the higher grades. 





The following 





FAS Selects No. 1 com. No. 2 com, No. $3 com. FAS Selects No. 1 com. No. 2 com. No. § com. 
Bass woop— Sorr ELm— 
4/4 $ 75.00@ 80.00 $ 55.00@ 60.00 $ 40.00@ 45.00 oe. poe tay 00 $18.00@20.00 8/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 34.00@36.00 eee 
5/4 80.00@ 85.00 60.00@ 65.00  45.00@ 50.00 poe Lope. 19.00@21.00 10/4 95.00@100.00 80.00@ 85.00  65.00@ 70.00 38.00@40.00 -@.. 
6/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 30.00 0@32.00 19. a 00 12/4 105.00@110.00 90.00@ 95.00 75.00@ 80.00 43.00@45.00 , 
8/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 .....@..... 16/4 120.00@125.00 105.00@110.00 90.00@ 95.00 48.00@50.00 -@. 
10/4 100.00@105.00  80.00@ 85.00  65.00@ 70.00 38.00@40.00 ..... 6 ; Hanp Marts— 
BrecH— 4/4 70.00@ 75.00 50.00@ 55.00 40.00@ 45.00 25.00@27.00 12.00@14.00 
5/8 No. 2 common and better 30.00@33.00 12.00@14.00 5/4 75.00@ 80.00 55.00@ 60.00 45.00@ 50.00 28.00@ 30.00 13.00@15.00 
4/4 60.00@ 65.00 45.00@ 50.00 35.00@ 40.00 23.00@25.00 15.00@17.00 6/4 80.00@ 85.00 60.00@ 65.00  50.00@ 55.00 31.00@33.00 13.00@15.00 
5/4 65.00@ 70.00 50.00@ 55.00 40.00@ 45.00 26.00@28.00 16.00@18.00 8/4 85.00@ 90.00 65. 00@ 70.00 55.00@ 60.00 34.00@36.00 16.00@18.00 
Vd TENS BiG $5805 8283. SOG ERED S2GNGESS TESGSISNS | 12/1 scsUiioninm Sasem Ente Seg fom iooominie isoomanes 
8/4 x y { \ : a x ¥ 2 .00€ . i 75. 4 3. 5. 
B ie a ° ° ° —_— 14/4 115.00@120.00 = pos tot = = $0109. bo pope ep --@.. 
‘ ae 25 . 8.00@50.0 \@hke; 
A MRSS EASES Bag ae BASES EaeES Sore Mari 
5/4 110.00@115.00 5.00 5 45.0 i 2 @30. ® bs . 
6/4 115.00@120.00 80.00@ 85.00 560.00@ 55.00 31.00@33.00 16. — 00 4/4 65.00@ 70.00  45.00@ 50.00  35.00@ 40.00 23.00@25.00 15.00@17.00 
8/4 120.00@125.00 85.00@ 90.00 55.00@ 60.00 34.00@36.00 eelvecee 5/4 70.00@ 75.00 50.00@ 55.00  40.00@ 45.00 26.00@28.00 . 16.00@18.00 
10/4 125.00@130.00 90.00@ 95.00 60.00@ 65.00 38.00@40.00 = = 6/4 75.00@ 80.00 55.00@ 60.00  45.00@ 50.00 29.00@31.00 16.00@18.00 
12/4 .130.00@135.00 95.00@100.00  65.00@ 70.00 43.00@45.00 oatee <i 8/4 80.00@ 85.00  60.00@ 65.00  50.00@ 55.00 34.00@36.00 16.00@18.00 
16/4 140.00@145.00 105.00@110.00  75.00@ 80.00 48.00@50.00 a Exp Darien WaitTn Maritz— 
Sort ELM— 4/4 95.00@110.00 .@.. 65.00@ 80.00 @. Giese 
4 70.00@ 75.00 55.00@ 60.00 40.00@ 45.00 25.00@27.00 16.00@18.00 5/4 100.00@115.00 - 75.00@ 85.00 -@ -@. 
{ 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 28.00@30.00 17.00@19.00 6/4 105.00@120.00 ef 00@ 9 -@ -@..... 
4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 31.00@33.00 17.00@19.00 8/4 115.00@130.00 @ 85.00@100.00 . aor a. 
Cincinnati, Ohio, Dec. 19.—The following are average prices, Cincinnati base, quoted on hardwoods today: 
4/4 5/46/45 8/4 4/4 5/46/45 8/4 — 4/4 5/4€6/4 8/4 
 ARTERED WHITE OAK— Basswoop— - _ | Hicxory— 
‘AS $140@15 0 $150@160 $160@170 i} ee we 83 $ 90 95 $ 95@105 Wee naaced owe . $110@120 $110@120 
Selects 2.1... 105@110 “11 115@120 No. 1 com..... 47@ 50 55@ 60 60@ 65 No. 1 com... 70@ 80 70@ 80 
Jo. 1 com. i 7 . ia 75 ‘80@ 88 85 85 90 No. 2 com..... 32@ 34 37@ 42 40@ 45 No. 2 com..... 35@ 40 35@ 40 
No. 2 cCOM..... 43@ 48 53@ 58 58@ 63 CHESTNUT WaLNuT— 
ound wormy.. 40@ 45 50@ 55 60@ 65 FAS. -+ +++: $115@120 $117@120 $120@125 ~<a $220@... $230@235 $245@ 
\RTERED Rep OAK— Sv CORB e + '0:« S@ 70 7 MMGUB a c<0as 55@... 165@... 170 
No. 3 com..... 20@ 23 23@ 25 23@ 25 Na. 100 110 115 
AS eeeeees +e 115 ee eee oe 3 o. Sd. wormy and No 2 com..... 45 eee 50 Foee 55 
No. 1 com..... 55@ 60 oeGcece§ cocGiee No. 2 com. 82@ 34 34@ 37 35@ 38 0. com..... tee 2 oe 
No. 2 com..... 40 45 ee coe oelG@ee . wormy and Gum— 
AIN WHITE AND RED OaK— ~ ae ; Qtrd. red FAS.$125@130 $130@135 $135@140 
i re $110@115 $120@125 $125@130 and better... 37@ 40 42@ 44 42@ 44 | Qtr No tcom. 70G 80 ~ 75@ 80» 80@_ 85 
re 80 85 90 90@ 95 MAPLE— = em - Plain red FAS. 1104120 1200180 125@135 
No. 1 com.. 65 70 68@ 73 T0@ 7 FAS ......... 70@ 75 $ 80@ 90 $ 85@ 95 ra red No. 
NO. F COM. 46.0 42@ 47 48@ 48 45@ 50 No. 1 com..... 45@ 50 55@ 65 60@ 70 | — com. ....... 60@ 65 70@ 75 75@ 80 
No. 8 com..... 20@ 22 25@ 28 28@ 32 No 2 Comb... 32@ 35 35@ 40 40@ 45 cep "haviaaniia % 
sound worm Birco— to 17” ic 55@ 60 -@.. 
(W.Va.stock) 88@ 42 50@ 55 55@ 60 WA one cakes $110@120 $115@125 $120@125 Sap FAS, 6” & see 
°LAR— No. 1. com..... 55@ 6 60@ 65 65@ 70 on oe wees ws bs = s Hi 
5 5 x NO. ° a 
PAS «2. ,-$110@120 $118@128 $122@130 | N02 come---- 85@ 40 40@ 45 42@ 45 | Sap No.2 com: 21@ 24 22@ 25 
aps t -—_ 
Se and select 8 57@ 62 65@ 70 68@ 72 if) gee reer $ 75@ 80 $ 80@ 85 $ 80@ 85 | CoTTONWwoop— 
‘0.2 com. A... 35@ 39 40@ 45 40@ 45 No. 1 com..... 40@ 45 45@ 50 45@ 50 FAS, 6” & wdr.$ 65@ 70 $ 67 72 -@.. 
vo. 2 com. B. 25@ 27 27@ 30 27@ 30 No. 2 com..... 30@ 35 «=35@ 40 =35@ 40 No. i com..... 40@ 42 44 x 
’anel & WHITE ASH— No. 2 com..... 30@ 33 32 38 -@.. 
No.1, 18 33” 155@165 175@185 180@190 Ore -$ 85@ 90 $ 95@105 sreegtie Boxboards, 
Boxboards, No. 1 com..... 50@ 55 60@ 65 65@ 70 oS eee 75@ 80 , ee -Q. 
13 to 17”.. - 115@120 vaGives ee ee No. 2 com..... 32 35 40@ 42 42@ 45 CO Oi ease 60@ 65 . 
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SOUTHERN PINE 


Jacksonville, Fla., Dec. 19.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Dec. 17: 
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Week ended— Jee. 13 
Week ended— Dec. 17 Dec. 10 | Week ended— Dee. 17 Dec. 10 | Week ended— Dec. 17 Dee. 10 eee 
. =e Boards 
Flooring : Siding Boards . 
: *s aR Novelty— No. 2 common— 
1x4 geeiped are yersnd 1x6 B&better ca SOB 2s Bébetter— 1x10 eee , 
No. 1 com...«. 3d. 39. 1 com. 44.75 35.00 t ese 
No. 2 com.. 16.00 15.68 No 2 com. 25.25 17.79 1x 8 D4S ......-- 44.00 45.00 ee | ee | 
Ex fy > No. 3com.... 10.00 9.25 1x10 D4S ....... - 46.00... 
No. 3 and cull..... - 8.00 DES DAS os iejnisie sie SOOO cessor No. 3 common— 
ExB) No, 2 COM 6.466. 6000s 22.00 | Square edge— Ix 6 to 12 D448... .02.% 45.00 1x4 $28 ae 
fot No. Deo 17.57 i= 6:10.12 rough.ie ise ns 42.00 ae0  RHinlEn, eee ; 
DUO DMN SS 9: Bhatt os 1%4x6 B&better .... 30.00 ..... S/4e 0G DAS” oo cceac SEO! © ccs oe es ee 
No. 8 com.... 10.00 9.93 No. 1 com.... 22.83 ..... S/aa 6 DES ........ 47.00 .. po i gs Hiacae gee ee 1 
No. 2 com.... 9.62 8.50 | 56/4n10 D4S8 «24... is EO ates x6 } +3 and cull 
Ceili G/O512 DES cree ss DEO ee " Cte aaa 
eiling Roofers 4/4x 6 to 12 D4S... 40.00 . ' 
—_ isn | /4X 4 to 12 rough.. 30.00 ..... aie Shingles 
-21/ Te oe 2 1x 6 Ne. 2 COM. 6 sce 7.55 6/4x 6 to 12 rough.. 40.00 ..... x18 No. Pine... 4.50 
Wwxd 4 B&bette r .... 33.51 ..... ix 8 No. 2 com......... 17.00 4x18 Prime cypress. .... 3 
No. 1 com.... 29.42 ..... 1x10 No. 8:com.... 16.75 «4... 4x18 Stars cypress. .... 1 
No. 2 com.... 12.50 15.33 No. 2 common— 
” Boards Lath 
7» f hea a gd "6 
w*X3% B&better ....... oo reaped Bé&better— Ce 17.21 a? Wet vee hei 
No. 1 com.... 24.00 23.75 Sat ee 46.00 45.00 Bk SG ROS s.cc sac co eis TOO ee 18 
No. 2 com.... 10.21 10.66 es 2 eer 43.00 45,00 1x 8 shiplap eee re 4’ No. 1 std. green. aoa er 
The following prices are taken from sales reported during the week ended Dec. 17 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Ka 
Aleaw- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- su 
: andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, Cit 
i La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. MM 
Flooring Fencing, 81S Longleaf Timbers 
1x3” veces 79.000 oan rr No. 3 (all lengths)— N s ° 
68.00 69.00 | 1... 67.68 MASc cainhck pocconnts 7.66 8.00 9.93 8.08 | No.1 Sa.E&S 84S, 20’ and under— oe 
ks! SSE R brpbines BE  aaGQaiee pee hasuas 8.33 14.00 10.65 9.22 = eee ne Se dete ne eee apes 
<ee Boards, S1S or S25 -» eo tn ny 26.50 
oe seers | No, 1, 1x6 to 12”........ -t MBROOUAGHGS: cise df ~~ oe ai eat pe eo es 
i“ vpieies i<k”. 14 ond ie’... ..... iki eer) hele F ag <a hortleaf Timbers 
5 51.88 a ie«,!9, = 35.00 35.00 27.20 No A S4S, 20’ and under— 
se 48.00 1x10”, 14 and 16’..... BOER its, Shere 27.00 BP cek gies wetne bpaaret ‘ 18.13 
20 agi Other lengths er ae 36.00 28.38 
‘ 5.22 14.50 1x12”, 14 and 16’..... 38.40 ..... $8.00 | wo. 2. %* @° Plaster Tath m be 
1x4 vee. 51.75 Other lengths ....  ..... 36.50 STST ona: oF Gee, gh SO 266 4.36 
5 eeeee No. 2 (all 10 to 20’ a ee NN eS de a 3.08 3.50 
see . Bide tes CG ea ea ae ae ae 18, 79 17.03 Byrkit Lath 
ae ae 48.00 To a aa ae 5 ME MMM TO a is arei-bie are oe 9.25 
46.73 42.85 5. 47.37 ee eee i Se a Cree 10 49 
ee | Mee ae oS ee 12’ and longer ........ 10.48 
40.00 er ee No. 3 (all lengths)— Car M 
Ce Ea 5E | se ren (All 1x4 and 6”)— aterial 
88.00 40.00 34.99 ..... IR SRR Ps aes tter, 9 and 18’. ar 
19.87 13.88 16.17 17.97 mc " eoeapeoreneceia, § pect: rane ape 
. 50 8.53... BIO cccccicnwacya ware No.’ 2 eer eae 13.44 
1x6” 1 wsees 18.00 Per No. 4, all widths and Cor Sie 1G44 
coors see 30.7 TONGENS:. 04.5 0.000 s eve cies S4S, SqE&S— 
Ceiling . ae res 4 = Rp ease bersrele 28.00 28.52 
Jo. 2. 1x6” Jp to 9”, 38 to 40’. RGR DMy 
Yex4" B&better soon 3:00 | NO Gee I a. oe Up to 16", 34 to 36" rt Bt Oo 
No. 30. te ss A Ss : BR TOMO a ccc ae 30.00 30.68 
ae sees . ° Shiplap Up to 12”, 34 to 36’.. $2:00 ..... 
5x4” B&better 1.21.02. 43.00 37.50 37.11 38.17 | No. 1, 1x8”, 14 & 16’ 26.00 26.00 BR to eO i me ii 
{ie en ‘tose seeee BODE SBDO Other lengths ....  ..... 26.50 Up to 14”, 34 to 36° sce 38:00 
No. ED iis 'aeeaw anes 13.87 14.00 15.58 14.65 No. 2 (10 to 20’)— eo ee 
%x4” No. 1 ......-.eee 2.25 ..... S08 seems DB ueie 0 0:5. 8:00, 08,406: 19.92 17.50 17.82 18.68 i Car eens 
MGs SD 6608 0onew ® - 20.00 RR. iaaeesian ee abe Bra 19.00 18.50 18.88 18.60 8” & und., 20’ & und. 23.39 
7 No ay Be lengths)— 
| ce: (ie | coc. cient Teer rer 11.75 11.50 11.10 11.03 ewheuese 
1x4 & 6” B&better ee OS ae 1x10” snciemseaaeras 1116 12.50 13.17 11.26 | 90 pet. hrt., 7x16 and Sx16"— 
5 75 OO: £0: Bs can esse 
2. os = ae Grooved Roofing oe ‘ane 
No. 1, 1x10”, Other lgts. ..... Sa 28.25 _ Longleaf Paving | Block Stock 
Bevel Siang NO: 2 SG. BES. 6 okceccéccc 20.00 
%x6" B&better ........ ‘ s.. 26.00 Dimension, S1S1E Pactesy Flooring 
YO, 2 ove ee eeeeee . 15.00 ...-- | No. 1, 2x 4”, 10’ ...... DOOR. xc. ds SAO) BRR: LN RROY Giny oes das ccc 17.00 
> scccswlens 91. nen ee BRO GRY cnt caw ene 
Drop Siding ee 5270. B65 ae whi ctond 
7 ” Be 8 35 5 18620" 23.00 .. 20.63 
txt ono" Babetter.-- Ie 388 aeeL seal Tortodor". 3423 Co... in be RED CEDAR SHINGLES 
No. 2 (22.222 22°25 20.00 18.78 20.86 2x 6”, 10° ...... see +» Wl Seattle, Wash., Dec. 17.—E ‘i 0 
TE  sancteswaes 10.00 10.07. 12" betes 19.00 ..... 17.34 ill ‘ , ae pee, 7. 
. aaa 20.75 22.50 17.69 mill, are: 
Finish 18&20’ 20.82 - 18.30 19.58 RITE-GRADE INSPECTED 
B&better rough— a 10’ to20’ 20.86 34°44 , Bundle : + Bundi 
1x6 to 12”............ 42.37 43.00 me a ee aan tes Te ae. | ete ataee, 0/2 1.99 $2.50 
ST rrr coe esas wit tees 21.50 ..... 9118 Extra stars, 5 2 9'8 
rR” 9.00 _ ae 21.50 23.50 21.05 21.18 = ’ a.a0 2 .S0 
gare geet tees 49. 18&20 23.77 5 21.88 25. 574 ROEEPA CROOTH vcs es es-s 2.48@ 2.52 3.10@34 
-. and 10”........-. +04 10’to20’ 21.50 3 BCEOCURy Of 2 cee s ees 4's 2.88 3.60 
RSLs ey eA ne 2x10”, : igh scadns ee aes ere eeeraree .@ 
B&better Surfaced— ee Mevsusis 22.00 ; 21.90 22.25 PERTCCUIONS ook acs. os 0.01 @. 
, 9 25 99 79 93 7 
Eee | er ere nes H shld a sing a1: 1 ; .00 ee 23.78 ORDINARY Srock, First Grapes 
en 48.00 : -00 10’to20’ i 7! xtra stars, 6/2........ $1.95 
Seay SUeSeReeseercies Hey : an tee || alae xt¥a stars, 5/2......8. 2.19 
BROS) Sv S igi ewaid eabee M 00 48.24 i 2.86 12’ Extra clears 2 44 
1x5 and 10”.......... 51.38 7 84 a. Perfects ee See oy 
BNAD?  inccseacin su eeavvrs 54.28 50. 11 sseoc’’”” So ila ill 2.81 
1\%x4 to 12” Sec eas ea ; 00 10’ to20° ure’ + Ce ae 2.00 2.80 age. 
5/4x5" | are ‘ 70.00 ise eee No. 2. 2x 4”. 10° WPOTTOCCUORE. 664 ¥c.8 eer ce 3.35 @3.40 ese. 
B(AK12"  agctette: : 72.00... aN las OrpINARY Stock, SECOND GRADES 
wy) Some aw tains te hoa TS eee Common stars, 6/2......$ .555@ 638 §$ .70@ 
ce 8/4x5" & es 65.00 aati _ 6 --$ OO@ 63 §$. 
oi os rn 7 * eve $500 104020" Common stars, i ie ee ek 638@ 71 50a 
; —* 0 Common clears ........ 1. 15@1.23 3 1.45@1 
sali Casing and Base S ' 2° ae ee BRITISH COLUMBIA STock 
Biuien ag REE a cine it 
en Jnited States Exchange 
AR Ws csicsins cents sata, 38.00 62.50 18&20" — aig oe 
A |) gene era 53.00 96 58.11 — 10’ to20 C2 2 > Gee, | $3.80° 
Jambs ye “ce ee eee er eee 2.1 een @. 
_B&better— e ie Perfections 4 . 
1x4 and 6"... ...-. +. 55.00... . 1820" |. 5S EL U. : eaee erent 1.55 1.90 
1%, 1% & 2x4 & 6”.. 68.00 » 64.00 2x10", 12’ .....) mee Be OUrekes .......,... 1.50 sine 
Fencing, S1S  - one : XX perfections .. aaa 1.65 "@ 
Woo a. ase aey.’........ 24.84 28.00 ween cae sees ; OLD Pack, OLD GRADE 
re AMEPORUEREN .cc5, chckat <tsem cadce ecedice': Conese LY a 7 re a re 0's 
oo a fin, ONT caw cc cniere BE 18&20’ 3 NN MOINS RPI 6 60's, 6006 nec on hea ers 2.75 
Other lengths .... ... 35.00 34.00 29.21 10’to20’ 24.00 MIN 6.6: 6 9550 ese eicaislnce wea 3.00@ 
No. 2 (all lengths)— Moe OER”” scsi agu esas 10.20 Perfects, 5/2 Srp Waiter sia wtatere alle epics 3.50 
EERE LL CLE LT BGS. 5.55. BASF 2a BE Sita nee ea noms 8.89 aaa Sree ee 3.80@ 
Pe) asaesiwesase ° 12.57 19.50 18.33 17.72 PER AO FS cdi Se itwws sae 8.69 | RE OE ree ee ee 4.60@+4.." 
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he following are f. o. b. mill prices for Arkansas soft pine from actual sales made between Dec. 10 and Dec. 16: 
Flooring Ceiling and Partition Fencing and Boards SSheH~-Sane 
= = 4" Ce No.2 No.3 | No.1 No.2 No.3 
A $60.00 dis. Clg. Cle. Part, Wi ca eas $13.00 $ 9.50 | 1x6” $22.00 $19.00 $11.00 
B 58.00 er - # 1x6” 18.00 10.00 | 1x8” 6.00 20.25 11.75 
B 55.00 | B&better ..$40.75 $40.00 $45.25 $50.50 | 4x9 19.00 11.00 | 1x10” .......... 2650 20.50 11.75 
Cc 45.00 No. 1 ..... 35.50 36.00 36.25 39.50 1x10”... 20.00 11.50 | 
Flat No. 2 «..-. ** 19.50 ** 20.00 | 1x19” ... 21.00 13.00 Lath 
3 “CE et Ee : 5 , Neal Ne.2 
Sg pereiemigears 37.00 80.50 Finish—Dressed tocar neeeeereeees $5.20 $4.05 
N ek nw evi owse ae See : | 
; B&b tt >: : ’ 
1 Eee 53.00 $46.50 on’ ; oe | Moldings 
Casing and Base SSGGO > kasd kcewedens e700 49.00 °1 7 a Jono | 1%” and smaller..35 percent discount 
q B&B BG AO ee re aunduns% 63.00 52.00 Sa ae . 0. 1%” and larger...25 percent discount 
1x4 BY eee eens. - $60.50 | 1%, 1%, 2x4 to 8”..... 34.50 sod 2 00 94.00 2a 6S 
BEG, TOE cna ol ace ns die nein . 65.00 1%, 1%, 2, 10 & 12”.. 68.00 ata 23.50 25.00 20.50 21.50 | * No sales reported. 
Norfolk, Va., Dec. 19.—The following pri ces for North Carolina pine have been obtained f. o. b. Norfolk: 
Edge Rough— os p eg doy No. 3 Box Cull & red heart No. 2 & better 
emkenes . $82 @54.00  $32.00@35.00 $21.50@22.50 $17.00@18.00 , ce ae @ 62 
4 - 55.50@ 59.00 38.004 41.00 32'50@ 23.50 " i : a eo “een a wae aa hey — 3” 3 SORT. 50 sabia sr oa 359/300 83. 00 
6 veee+ 58.50@62.00 — 40.00@ 43.00 22.50 @ 23.50 aden @iasass Factory, 2”. 26.50030.50 10”. 27.50@28.5 10”... . 63.00@ 66.00 
1, Ee coat 61.50 @ 65.00 45.00 @ 48.00 EE Re sete Paces Sizes, 2” 59°50@ 26.50 12”" 28°50@29. 30 12”.... 67.00@71.00 
Rou $/4— ngs Key z 
Ieee ++ 56.50@59.50 — 36.00@39.00 —-25,00@26.00 21.00 22.00 | aaa «2% and 3° ‘ — pect aston cata bea “ 
0 .. 58.50@61.50 38.00 @ 41.00 26.00 @ 27.00 22 0 “looring, #x2% and 3” rift........4 $76.50@ ooo Oe - = - 4 aaa ah Be 
ee “ae wameans P 65.004 68.00 43.004 46. 00 36. 50@2 27 “BO 33 '50e: a 23, 50 2% and 3”...........- 55.00@62.00 $43.50 @ 46.00 $24.00 @ 25.50 
agi “” 50@ 27.5 5.5 6.50 
Bark strips, Nos. 1 & 2..$33.50@36.50 Bark s Ceiling, %” ..........sseeeeeeeee+ 33,00@35.00 — 26.50@27.50  15.80@ 00 
ten SNe ee eres 13.50 7 14.50 Nok 2 ee pean $41.50 @ 43.50 Me wecdcekndnecateesebeus 36.50 @ 38.50 28.00 @ 30.50 18.00@ ange 
Cull red HOPE. 2c. ncecces 12.00 @ 13.00 VOCGIOR, Fr ce ncecvaccsscncsncaee 4 55.50 @ 62.00 44.00 @ 46.00 24.00 @ 25.50 
The following are the prevailing carload lot prices on northern pine f. o. b. Duluth: 
Common Boarps, RougH— Fancine, RoucH— 6° 8° 10,1241" 16° 18420’ 
6° 8’ 10’ 12’ 145416’ 18’ 20’ ,, 
No. 1, 8".......$63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 | 6”. -2630006=— ease SOC Tes 
10”. ..000. 66.00 68.00 74.00 76.00 76.00 76.00 76.00 2400 26.00 23.00 29.00 28.00 
12” aeacans 72.00 75.00 81.00 81.00 76.00 76.00 81.00 rs ** 55,00 57.00 61.00 67.00 67.00 
No. 2, Bree eeees 48.00 50.00 53.00 55.00 53.00 58.00 60.00 4”, 41.00 44.00 49.00 55.00 55.00 
10”....... 51.00 53.00 56.00 56.00 53.00 58.00 60.00 ** 9100 23.00 25.50 26.50 26.50 
12”... soce GOS 58.00 63.00 63.00 58.00 65.00 68.00 NO. 3.-+eeeeeeeeee 2 . " 
No. 3, ae’ eee pe ped ae se ba a bag No. 4, 6 foot and longer, mixed lengths, 4”, $18; 6”, $22. 
12”....111 28:00 29.00 31.50 += 31.00 +=—31.00 = 31.00 ~—-81.00 6” fencing, same as 6”. 


An al) white pine, =. 1, 2 and 3, add $1. 


No. 4, 6 to 20’, 8” 10”, 


$24; 12”, 


$25. 


For S1 or 28, aaa $1; MSISIE, add $1.50, for resawed, add $2. 
Drop siding, ‘grooved, roofing and O. G. shiplap, 8’ & up, add $3. 





All white pine, Nos. 1, 2 and 3, add $1. 
S1 or 2S, add $1; SIS1E, add $1.50; S4S, add $2. 
Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 


Drop siding or partition, add $3. 





6" 
$30.00 
47.00 


























were reported 


Pre- 
vailing 
Price 


$49.00 
38.00 
29.00 


28.00 


29.00 


10.50 


Shiplap and D&M, 8’ & up, add $2 
No. 1 Precew STurF, s1S1E— Well tubing, D&M and beveled, add $4. 
6 8’ 10° 12° 14’ 16’ 18° 20° AND 6”, 4 TO 20’— 
2x 4.....$26.00 $27.00 $29.00 $27.00 $27.00 $29.00 $32.00 $31.09 | SIDING 4 AND 6” 4 70 2 6" \ 
Rec eS BS Be Be Be Be Be Be an Ee am 
a eee ; , A : k 32.00 32.00 . BE 
2x10 28.00 28.00 39.00 30.00 30.00 ~—«- 30.00 +—-30.00 ~—-30.00 a3 3 Norway, C&better .. 47.00 
$212....0 28.00 29.00 31.00 31.00 30.00 31.00 31.00 31.00 dete pesrhasel hes Meas 
pa? See 34.00 34.00 39.00 38.00 38.00 39.00 37.00 37.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
No, 2 piece stuff, $2 less than No. 1; pine rough, deduct $1; D&M or S4S, Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
add $2. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
(Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Dec. 20.—The following are Portland, Ore., Dec. 20.—Fir prices today Seattle, Wash., Dec. 21.—The following prices 
f. o. b. mill prices: f. o. b. mill are as follows: paid for yard items, f. o. b. mill, 
today: 
lx 4”, 10, 12, 14,18 & 20° Vertical Grain Flooring 
1x 6”, 10, 12, 14, 18 & 20": REGO Nig 8 Cis ges bac die aedecens $54.00 High Low 
5 Wb WOMENS Seo ccctawecdeasctwaceny 49.00 Price — Price 
Ae 10 to Wi ovnne: neeeaereee a No.8 clear. f E ER E O ane Peretee 36.00 Flooring 
x10”, 10 to ae ‘ x3 and 14,x4” No. 2 clear and better.... 56.5 ate ea. = ; = es 
In12” 10 and 20° 222202200, wik eeretaspapaaen see.) Se" 3 et. 6s. 
BS GMO TS! ccccccntsewss = tah pte SSE E Solthety i 
BOP ice waawersc Slash Grain Flooring = 2a and better s. g. = - 
Selects 1x4” No. 2 clear and better............-- 29.00 | 1x6” a 2 and better s. g pape 
No. 3 clear ,. No. 3S. S.-ceceeeee 28.00 «....- 
Bédbetter “OC” “D” 1x6” No. 2 clear Steppin 
1x 8”, 10’ i to. 3 cle: 30.00 — 
1x1 se heen wif pd ; r o.2° Pe Fe RARER ORGS EA Dy RENEE ee _— No. 2 and better clear.... 65.00 
Re ce oe een ee beae 87°00 92. rs 70.00 Vertical Grain Stepping Finish 
1x1 WNG WiGOP. 6.0. ce cscs 102.00 97.00 75.00 . 1x8 and 10” 61.00. 51.00 
5/4 6/4x4” & wider, 10’ 11%, and 1% No. 2 clear and better........ 65.00 nee aa edhe Se ’ . 
IONROE accvcuvnd cas .. 95.00 90.00 73.00 Ceiling 
S/4 and WHEE... 0<sccecvices 7.00 92.00 75.00 Finish 56x4” No. 2 and better... 30.00 24.00 
vo. 2 clear ¢ RUOW ec cawidd sarees ee 55.00 LB cece eee eens 20.50 19.50 
WEST COAST SPRUCE alc ahalenia in bina 00 | axa” Nor 2 and “better. :: 39.00 
i No BD saeneivesqun Ct eee 
Ceiling \ : «ei 
{-pecial telegram to AMERICAN LUMBERMAN] 5x4” No. 2 clear 58:00 Drop Siding 
Portland, Ore., Dec. 20.—The following are | “** X° 4 Gear 21:00 | 1x6” No. 2 and better.... 31.00 27.00 
pr prevailing here today: 1x4” No. 2 clear 29.00 NOD  cssceceve swe 26.50 21.00 
ee | ee ee No. 3 clear 26.00 Boards and Shiplap, No. 1 
vet de ee ee Drop Siding and Rustic Ix Sand 107.000.0005 12.50 10.00 
7 ~~ ” en BELG ccevcvevscesesesstve at ~- 
Ws nigtamercrentc er tivee 38:50 Dimension, No. 1 S&E 
Fa Stock, 17... cece eee eee eee ees 30.00 ac ryt a Sa hei ama cal ea S54") 19 GUE BE i cakec esc 11.50 10.00 
Vr bp ; 
| Nebaebbeeeeenpanabyy Snir amie Plank and Small Timbers 
Rea are ono Sa ewattia Cesare ee 42.00 | Dimension, off Rail B list.............- 7.00 | 4x 4”, 12 to 16’ S48..... 15.50 13.50 
Cor » at | i @PRRETECeLT ee 45.00 ae off Rail . list. SNE elaleaieeaate 8.00 3x12” 12 to 16’ S4S..... 7 > Ss 
-OM10N rough Gimension..........ceccees 20.00 Small timbers, off Rail B list............. an ‘ : ‘ 
OX: LUNGS Bieta cn. Hew cies ieeccn a weunt 15.00 | 6x6” and larger timbers, off Rail B list.... 8.00 __ Vimbers, $2’ and Under 
Ce) 2: Sear ety ea 18.00 Fir lath, per thousand, dry and green, $5. 50. GO", B48 «6 2 cece wcvsces 19.60. cscex 
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= a FIR, WESTERN HEMLOCK OAK FLOORING : 
: ALA B A M A a AND CEDAR a Ohio, -- oT . followi: re 

ne average prices, Cincinnati base, oli a 











Long and Short Leaf Yellow 


Pine Lumber and Timber 


NADAWAH SALES CO. 


Birmingham, Ala. 


Representing Nadawah Lumber 
Company, and Allied Mills. 


Price List Issued Weekly 


Our new machinery in Mill and 
Planer makes better lumber. 



























Long Leaf 


Yellow Pine 


Car Sills and 
Bridge 
Material 














or Dressed 
6x8 to 18x18 up 
to 50 feet long. 


Let us k now your needs. 


Henderson Land 
asia at & Lumber Co. 


Fox, Ala. 
TUSCALOOSA, ALA. 








aa and when you need ANYTHING in 


Yellow Pine 


call upon us. We cansupply you with your 
requirements, and will be pleased to do so. 


Betty & Sons Lumber Co. 


MONTGOMERY, ALABAMA 





G ACAN, WHOL, 
ome =N 


’ =a N 
ti DISTRIBUTION re 


Ass 
z 5 
am 6 re ES Tm os 








Mr. Wich Specialty Is 


4 and 3g CEILING 


and BEVEL SIDING in 
SOFT YELLOW PINE 


STOVER LUMBER CoO. 


Crichton Lumber Co. Mobile, Ala. 























"THE LUMBERMEN'S 
SEARCHLIGHT 
BY M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including moulding; unusual 
methods of rechecking extensions and other val- 
uable information on making correct estimates, 
90 pages. size 4x9 {hip pocket edition] 
Bound in Cloth. Price $2.00 Postpaid 
ORDER YOUR COPY TODAY 





Americagfiumberman 


431 So. Dearborn St., CHICAGO | 








‘Centralia, Wash., Dec. 15.—The following 
prices were received for fir, western hemlock 
and cedar for the week ending Dec. 15: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No. 

Cé&Btr. C&Btr. C&Btr. CaBtr. 
2: ae $54.50 $44.50 14x38”...$57.50 $44.50 
ee 51.00 45.00 14x4”... 54.50 44.50 
ae 53.50 41.00 14% x6”... 56.50 44.50 

Slash Grain Flooring 
1x3”.....$27.00 $25.00 14x38”. ..$42.50 $32.00 
ere 26.00 24.00 14x4”... 38.00 32.00 
BOW i 0ied 28.00 26.00 144 x6”... 41.00 34.00 
Vertical Grain Stepping 

eee, 136 end Se 6 to 12” «5. s.c0 oe $62.00 $52.00 
T5L, TEC BO BENE 6 sce kic osc nen es 64.00 54.00 


Finish, No. 2 Clear and Better, S2S or S4S 
$43.00 
0 





x 44 90 
; 45.00 
x 47.00 
Yy 46.00 
x 47.00 
oe Tae ORE, BO A oc kesa cen 60.00 54.00 
Ceiling, C&EB and C&EV, and Partition 
%x4”....$25.00 $20.00 3x6”... .$28.00 $23.50 
5e x4” . 27.00 22.00 56x6”.... 30.50 25.50 
Wwx4”.... 25.50 20.50 %x6”.... 29.00 24.00 
ae 28: 50 25.50 1x6”.... 31.00 28.50 
Drop Siding, Rustic 
56x6”....$24.00 $21. a See ks ee $28.00 $25.50 
1x4”.... 26.00 23.5 DEO asses 35.00 32.00 
Fir Battens 
eee $ .65 S46" 0. °C i cvcus $ .85 
te Se es 75 Se Oy Abe ws:eeues 90 
Lath 
Pir) Der TROND 6 ioc es cs s wad ees kiana $ 4.75 


Common Boards and Shiplap 


1x 2, 1x3 and 
BE. Scien be ke Hier slare male wile 10. 
of RAT oh eis 8 25 ib we pba oihie Wie ee te Ra 





113x8 and 10” 
rege Planks and Small Timbers 





a SY OP Re ee Oe NR, as 00 $11.00 
3x 6, a4, WN oa oi sie aca inetd ais eres ate 50 «12.50 
BE MS. © aiwin cis ern cain bub p orwanbrelece is, 00 12.00 
3x10, 12, WE 6.486 oN ans oe eee 16.00 13.00 
Common Dimension, S1S1E, 12’ 
No.1 No.2 No.1 No.2 
com. com. com. com, 
2x3, 2x4”. ir 50 $ fod 2x14”. ...$14.00 $13.00 
2x6, 2x8”. 10.00 7.00 2x16”.... 15.00 12.00 
2x10" . ..... i 00 8.00 2x18”.... 17.00 14.00 
e<12” - 11.60 850 2x20”.... 19.00 16:00 
Common Dimension, 2x4”, S1S1E 
Oe $ 9.50 $ 6.50 18’ 
ae > 2050 7.60 24’... 
Oe 11.50 8: 50 32’ 
Common Timbers, Rough, 32’ and Under 
No.1 bey No.1 Sel. 
com, om. com, com, 


6x 6”. —_ 00 $18. 00 
10x10”... 16.00 19.00 


URES” a6: 2 
20x20”... 20.50 23.50 
14x14”... 16.00 19.00 22x22”... 22.50 25.50 
16x16"... 18:00 21:00 24x24”... 


Common Timbers, 12x12” 


34 to 40’ .$18.00 $21.00 72to 80’.$44.00 $47.00 
42 to 50’. 24.00 27.00 82to 90’. 56.00 59.00 


52 to 60’. 30.00 33.00 92 to 100’. 66.00 69.00 
62 to 70’. 36.00 39.00 

Ties, Rough 
SS Se ec LS <a a $12.00 
Se eres ane 12.00 


WESTERN HEMLOCK— 
Boards, S1S or Shiplap 


_ a ys 44 No.1 No.2 
com. com 
1x2 & 3” $12 00 $ *9.0 00 1%&«&1% 
ase” .... 1680 a4 E Busse a 
ee” sass = 7.5 > ae, ee | 10.00 
1x8 & 10” 11.5 B50 x 8&10 13.50 10.50 
URES” 00-6 Dee oO 9.00 eee’ 14.00 11.00 
4x2 & 315.50 12:50 
RED CEDAR— 
Common Boards and Shiplap 
Ce eee $11.50 $ 9.50 1x10”....$13.00 $10.00 
re 12.00 9.00 ixi2”.... 18.50 10.50 
a 13.00 10.00 
Flume Stock 
No.1 Sel. = 44 Sel, 
com. com. com, 
OS Pee $15.00 $18.00 1x12”, $i 00 $20.00 
SOS coe 20.00 


16.00 19.00 1x10”.. 17.00 





for oak flooring during the week ended Dev. i}: 


x14” x2” Wx2%” %x1\” 
Clr, qtd. wht. -.e-- 186.56 104.69 1 
Clr. qtd, red puter cvees. Dae aearey 
Sel. qtd. w&r 65.88 eae 


Cir. pin. wht. 100.67 74.53 





Clr. pin, red 86.88 Sees 98.84 oe 

Sel. pln. wht. 60.74 anes 76.43 64 ; 
Sel. pln. red 66.51 tees 77.49 55.89 x 
No. 1 com. aca acne 49.18 32. 00 ) 
No. 2 com. . hares 18.13 


MAPLE F LOORING 


The following are current prices on 
flooring f. o. b. Cadillac, Mich., basis : 


Face Clear No.1 Fr 

fs 2. ES 8 weeeeee $ 60.00 *$45.00 $ 
sk gill Pe 85.00 58.00 ee) 
18 /16x2 i eiadele ates 87.00 62.00 ’ 
1 ihe tn et cick cba 90.00 65.00 v 
i aller rer 85.00 65.00 sera 
Oh -. as -. 100,00 75.00 3 ) 
RTP POROTER” Ace nmevews 95.00 75.00 





CYPRESS 


Cincinnati, Ohio, Dec. 19.—The following 
average prices today f. o. b. Cincinnati: 


Rep Cypress— /4 5/ 46/4 j 
ee $115 $120 $130 
OTROUD. 0.6:5:0000 90 100 On 
BN sec c eeu. an 6a TO 
No. 1 com. ran. 

WOEHB.. cos: 37 42 15 
No. 2 com, ran. 
widths ..... 26 30 $2 

YELLOW Cypress— 

PAD vcvcssccs $ 95@105 $100@110 $125 
Selects ....... 75@ 80 85@ 90 95@100 
Re or 48@ 53 60@ 65 68@ 75 
No. 1 com. ran. 

widths ..... 35 40 12 
No. 2 com. ran. 

widths ..... 25 28 0 





For Editorial Review of Current Market Con- 
ditions See Page 37 





NORTHERN PINE 


Minneapolis, Minn., Dec, 19.—Sales managers 
report considerable inquiry. Naturally there is 
a slump in buying just now. City building de- 
mands have fallen off with cold weather. Fac- 
tory demand is slow. There is no disposition 
to push the sale of uppers, as stocks are bound 
to develop a shortage before spring 


Buffalo, N. Y., Dec. 21.—The outlook for nor!) 
ern pine is somewhat improved by an increas: 
demand for lower grades, tho this has not stirred 
up any large amount of business as yet. 8S! 
lumber has been quiet for many months \ 
shortage of No. 2 barn stock is also a facto! 
the trade. Upper grades are not in active 
mand, 


North Tonawanda, N. Y., Dec. 19.—Buyin 
rather spasmodic, consumers ordering to 1: 
their immediate requirements. Some inqu:!! 
are coming from buyers who are figuring 
contract building early in the year. Dea 
say that no advances have taken place but 
dications point to some increases on the by 
grades after the first of the year. 


EASTERN SPRUCE 


Boston, Mass., Dec. 23.—Dimension conti! 
dull. Prices: 8 inch and under, 8 to 15 i 
$42; 9 inch, $43, 10 inch, 8 foot, $43; 10 foot, 

12 inch, 8 foot, $45; 10 foot, $46. Demand " 
random is quiet. There are persistent rumo! ! 
sales of narrow and 2 x 6 and 2 x7 at $28 d 
$29. Prices: Provincial, 2 x 3 to 2 x 7, $80 to 
$32; 2 x 8, $386 to $38; 2 x 10, $39 to $41; Ma 
2x3 to 2x7, $32 to $36; 2 x 8, $38 to $40; 2% |" 
$42 to $45 The board market is dull. Cove 
boards sell at $30 to $35. Matched are s\ 
so there are few sales and prices range ! 


$34 to $35. 
WHITE CEDAR 


Minneapolis, Minn., Dec. 19.—There is y 
little doing in the wholesale line here. e 


year’s business has been far from satisfac’ y 
and winter production will be light accordin''¥ 
There is little doing now, except some pole 82-°S 


in territory farther east and south. Prices 8) 


little change. 
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HARDWOODS 


Chicago, Dec. 21.—As is to be expected during 
the week before Christmas, the hardwood mar- 
ket is very quiet, and no resumption of activity 
ca) be expected before after the turn of the 
yeor. Prices in the meanwhile remain very 
firyo, and the outlook for the next year is gen- 
erally considered excellent. 


Minneapolis, Minn., Dec. 19.—Wholesalers are 
proparing for stocktaking ana are not getting 
m. ny orders. The most activity lately has been 
in flooring, for buildings started in the fall. The 
result has been a stronger price situation in 
oak and maple flooring. Otherwise the market 
shows little change. 


St. Louis, Mo., Dec. 19.—The only change in 
the southern hardwood situation is the weakness 
in No. 2 gum, which has declined about $2 in 
the last week, as a result of a slackening of 
demand and heavier offerings. The other woods 
are holding rather firm, altho there is no buying 
of consequence. 





Kansas City, Mo., Dec. 20.—Some mill repre- 
sentatives say there is a better call for hard- 
woods in factory stock, and a revival of oil 
field trade. Upper grade gum and oak are very 
strong and in other words there is more strength 
than for months. The impression appears to be 
that after New Year there will be a considerable 
increase in the activity of hardwood consuming 
industries 


New Orleans, La., Dec. 10.—Hardwoods are 
feeling the Christmas lull, but the wanted items 
are still said to be finding a ready market at 
firm prices. ted gum continues a leader, with 
some items of upper grade oak in relatively 
strong call. Foreign demand is rated light. 


Boston, Mass., Dec. 23.—The trade in hard- 
woods this week is certainly dull. The market 
is firm, however, on FAS, tho common grades 
are not particularly strong. Very few conces- 
sions are made. There is some activity with 
the hardwood yards and the furniture people, 
and a little trade with the piano people. The 
chairmakers, railroads, musical instrument 
makers and other users are not buying much. 
There is some activity with the finish people. 
Prices are as reported last week: FAS, inch, 
quartered white oak, $155 to $160; plain white 
oak, $125 to $135: poplar, $125 to $130; ash, $110 
to $115; basswood, $100 to $105; beech, $80 to 
$85: red birch, $145 to $155; birch, sap, $120 to 
$130; maple, $95 to $100. 
Baltimore, Md., Dec. 19.—Hardwood men 
generally feel an increasing quiet in thé trade, 
which, however, does not suggest a definite 
loss in strength. Production will be materially 
lowered by holiday shutdowns. Foreign buyers 
are narrowing their commitments. 


New York, Dec. 19.—The market in hardwoods 
has at last taken on a waiting attitude. Prices 
are holding firm, with every indication that later 
on in the winter they will start upward again. 
Letter grades of hardwoods are a little scarce. 


Buffalo, N. Y., Dec. 
is experiencing something of a lull, but the tone 
o! the market is better than a few weeks ago. 
Consumers say that they will be in need of 

cks soon after the new year opens. Hardly 
anything is being bought for immediate delivery. 

‘niture concerns have been among the best 
boyers recently. 


Columbus, Ohio, Dec. 19.—There is a fairly 
idy market in hardwoods, altho many pro- 
ctive purchasers are putting off ordering. 
l‘otail stocks are not large. Reserve stocks in 
(he hands of factories are small. Prices are well 
iintained at former levels. Prices of oak at 
» Ohio River are: 


No.1 No.2 Nos 
FAS com. com, com, 

SIURPROIOS cc ck scivces $150 $85 $50 ° 
RIE rice Muw dunk hcne 120 65 43 $20 


Dec. 19.—Little business in 
market is reported. Prices re- 
A few small orders are being booked 


HEMLOCK 


Chicago, Dec. 21.—The trade in hemlock, as in 
most of the other woods, has been very slow 
Curing the last week, the market remains very 
frm, and prices, if anything, show an upward 
tendency, under the influence of the low mill 
‘pplies and the heavy requirements known to 
exist here and eastward, which are expected to 
‘.aterialize into business very shortly after the 
lrst of the year. 


Cincinnati, Ohio, 
hardwood 
»ain firm. 
by dealers, 


21.—The hardwood trade 


New York, Dec. 19.—Conditions are constantly 
getting better and the tone of the market is 
excellent. The quantity of hemlock on hand is 
increasing slowly as demand has fallen off. 
Prices have an upward trend. Large shipments 
are still coming into this territory. 


North Tonawanda, N. Y., Dec. 19.—Dealers 
report that more buyers are seeking stock for 
delivery after the first of the year. Some dealers 
have orders for practically all the stock in their 
yards. With mills asking an advance of $3, 
wholesalers believe that prices on yard supplies 
will advance. 





Boston, Mass., Dec. 23.—-Demand for hemlock 
boards is dull. The scarcity of eastern clipped 
continues, so the price remains firm at $32. 
Random are also firm, selling at around $30. 
Demand for both heavy timbers and dimension 
is dull, but prices are pretty firm because of 
limited offerings. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Dec. 17.—Fir mills are running 
wherever possible, notwithstanding the handicap 
of high water, which in some instances has 
forced operators to shut down. Log buying mills 
are in a serious position on account of log short- 
age and a rising market, with a further advance 
of $1.50 probable Jan. 1. The holiday shutdown 
this year will be brief, some mills having decided 
to close for Christmas day only, 


San Francisco, Calif., Dec. 17.—The fir market 
is stronger on account of exports and buying 
by yards, railroads and industrials and the 
shortage of certain stocks in the north. Mills 
have had their production reduced by storms 
and scarcity of logs. Clears are scarce, and 
prices are stiffening. Some yards are ordering 
for delivery after the first of the year. San 
Francisco yards have light stocks. Sales of 
common have been made at $22 base, San Pedro, 
which would make the San Francisco base $20.50. 


Chicago, Dec. 21.—The Douglas fir trade in 
this territory has been very dull during the last 
week, as is customary at this time of year, but 
the market remains featured by its extreme 
firmness. Keen optimism features the remarks 
of all west Coast mill men who recently have 
passed thru this center, and of local distributers, 
the opinion being that the domestic trade which 
is looked for to develop in sizable volume soon 
after the first of the year, together with the 
export and Coast demand, will cause busy times 
for the fir mills during the next few months. 


New York, Dec. 19.—The feeling is very opti- 
mistic in regard to fir. In spite of the falling 
off reported thruout the district, fir continues in 
good demand. Shipments are heavy to this 
section and the yards show a willingness to 
stock up as the demand is expected to be enor- 
mous as soon as things can get started. Prices 
are steady. 


Kansas City, Mo., Dec. 20.—Recent advances 
have tended to slow up the demand for west 
Coast stuff here, but sales agents say that the 
signs are that the demand will revive quickly 
after the holidays. Spruce shop is very hard 
to get and, with the production rather light, 
mills refuse to take orders that are not first 
submitted for approval. Many mills say that 
stocks are lower than at any time in recent 


years. 
WESTERN PINES 

Chicago, Dec. 21.—The western pine trade in 
this territory is very quiet and is not looked for 
to show any pick up before toward the middle 
of January, when the factory trade is expected 
to come on the market for spring requirements. 
Prices in the meanwhile are rather unstable, 
very firm on the scarce thicknesses of shop, 
but showing quite a spread on many of the 
other items, quotations generally being made 
according to the circumstances as regards mill 
stocks 


San Francisco, Calif., Dec. 17.—The white 
and sugar pine markets are quiet. The lower 
rates, of which buyers will get the benefit, are 
expected to stimulate the market. Stocks of 
uppers are very light. Eastern buyers now 
realize that there is a shortage. There is a 
short supply of No. 1 and No. 2 shop for sash 
and door manufacturers. Winter buying is 
expected to clean up stocks before new ary lum- 
ber comes in. 


Kansas City, Mo., Dec. 20.—The factory mar- 
ket for No. 1 shop and better has shown some 
improvement in the last week, but buyers find 
it hard to place orders. Some other items are 
none too plentiful and prices are quite firm. The 
demand for commons is not heavy. 





( We are running full time— 


“Milling in Transit” 


Our mill is complete;send 
us your cars, they will be 


Unloaded — Dressed 
Re-loaded the same day 


and shipped on the through rate 
Mills—Acca Station (Richmond, Va.) 


R. F. & P. Ry.: the connecting link 
between the North and South. 


C. P. Lathrop & Co., Inc. 


Richmond, Virginia 
\ is 


Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 


Ship Brokers & Steamship Agents 

















FLORIDA 











(— . 


LONGLEAF 
J 
Yellow Pine 

We also make We specialize in 
Gang Sawn 
4" Flooring, 2 x = 
Car Decking, I= 6 
Framing and X 
Va cuione S1S2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson - Waits 








| ri. Lumber Co. | 








| Gummer Cypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 


! Sales Office, 280 Madison Ave., New York City | 


























Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler ** 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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Keep Your Engine 
Constantly Going 


Whether youruna sawmill or 





in your retail yard 
there aretimeswhen 
your engine could be 
turning you a good 
profitif you hada 


MonarchMeal 
and Feed Mill 


They are wonders at grinding corn, oats, 
rye, buckwheat, etc.,and the profit of many 
owners runs into four figures. 


Investigate this profitable 
side line today. 


Sprout, Waldron & Co., Mincys Pa. 














Railroad and Structural 7 


Hardwood 


Lumber and Timbers 


For Prompt Shipment. 
rrespondence Wanted. 


Sargent Lumber Company 








LITTLE ROCK, ARK. 
\ uf 





A Short 
Cut to 
Figuring 
Building 
Costs 





Lumber Dealers welcome this system that 
—S drudgery in figuring bills. 

Holt, an experienced retail lumberman, 

Poni this practical method for figuring 

building costs in actual practice and thoroly 

tested it out before it was finally printed in book 


~” Lumbermen’s 
Building Estimator 


The basie principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square, 

he same principle of cost ver square can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, size 515 x 8% 
inches, 148 pages, including one copy 
each of blank bids for Houses and 
Barns. $7.00 postpaid. 


ORDER NOW AND SAVE A DOLLAR. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 














GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
Do it now. 


Buffalo, N. Y., Dec. 21.—Buying of California 
lumber has declined considerably of late. When 
the new rates are in effect, prices are likely 
to be about $2 lower in Buffalo territory and 
$4 further east. Shop lumber continues scarce 
and demand will easily absorb available stocks. 


REDWOOD 


Chicago, Dec. 21.—A continued good demand 
for redwood thruout the East is reported by local 
distributers, tho it is admitted that trade is 
rather dull so far as the Chicago territory is 
concerned. They look for a very good year in 
1922, due to the large expansion of redwood re- 
quirements that have resulted from the educa- 
tional work conducted for some time. Prices 
in the meanwhile remain unchanged but very 
strong. 


San Francisco, Calif., Dec. 16.—The redwood 
market is pretty firm. Although there was 
heavy buying in California until recently, stocks 
in the yards are still below normal. Mill stocks 
generally are depleted, and dry clears are very 
scarce. Shipments on old orders have been 
heavy by rail and water. With the mills closed 
for the annual repairs around the holidays, 
stocks will be slow in building up. 





Kansas City, Mo., Dec. 20.—The demand for 
redwood last week was better. There has been 
a good call for moldings, on which there has 
been some advance... Siding and finish also have 
been in better demand. Reports here say there 
are to be other advances. 


New York, Dec. 19.—Activity in the redwood 
market has sagged noticeably. Optimism pre- 
vails for the coming business. Industrials are 
making few calls. No price change in either 
direction is noted. Considering the demand of 
other years at this season, demand is in fair 
shape. 


NORTH CAROLINA PINE 


Baltimore, Md., Dec. 19.—There has been 
some further easing off in the North Carolina 
pine trade. The range of prices is easy, tho 
not so low as to indicate serious pressure upon 
the market. Of course, manufacturers of a cer- 
tain class push their stocks to prepare for de- 
mands upon them, but the trade as a whole 
finds itself in fairly good shape. 


Boston, Mass., Dec. 20.—Roofers are particu- 
larly weak. The 6-inch may be had readily for 
$26, $27, $28 and $28.50, tho some are asking 
as much as $382 and even $33.50. Pine prices 
are firm but demand, while better than it was, 
is not very active. The rough edge, 4/4 under 
12 inches, still sells at $60 to $65. 

New York, Dec. 19.—Business in and around 
New York in North Carolina pine is very quiet. 
While prices are holding steady, inquiries are 
few and far between. Flooring is selling at $58; 
mill shipment, $63. It is expected that prices 
will be much stiffer next spring. 


Buffalo, N. Y., Dec. 21.—Shipments are com- 
ing thru from the mills better than for some 
time. There is very little new business. Prices 
are lower than a short time ago, and while 
6-inch roofers are nominally quoted at $28 some 
transit cars are selling for less. 


SOUTHERN PINE 


Chicago, Dec. 21.—The feature of this week’s 
southern pine market is an apparent stiffening 
in prices, following the recent rather marked 
decline. Some mills with representatives in Chi- 
cago have called a halt on concessions and have 
advanced prices on certain items a dollar or so 
above the previously prevailing low level. Trade 
in the meanwhile has been exceedingly slow, 
due to the nearness of the holidays. 


Kansas City, Mo., | Dec. 20.—Nearly all sales 
managers report a very dull market in southern 
pine. Naturally prices on most items reflect 
that condition, not so much that big mills are 
seeking business, but that the small mills are 
going after it. All the big mills still have orders 
to be shipped and practically all are glad of 
an opportunity to improve their stocks. Floor- 
ing and finish are in fairly good demand and 
nearly all the mills have held firmly to prices. 


St. Louis, Mo., Dec. 19.—A larger volume of 
inquiries were received for southern pine last 
week than for many weeks. Some are for 
twenty-five or thirty cars. All reports indicate 
that retail stocks are very low. For the present 
there is very little activity. 


New Orleans, La., Dec. 19.—Rather unex- 
pectedly, today’s statistical reports show a slight 


gain over the week preceding in bookings, e¢ 
and shipments. Local comment indicates ¢} 
usual holiday let-down in new business, but th 
mills are evidently going right ahead, building 
up stocks. Reports conflict, but it appears that 
prices are fairly well held. By some account 
dimension is off $2 or $3 and a few other iter 

are obtainable at figures slightly under thos 
of a few weeks ago. 


> et 


Boston, Mass., Dec. 20.—Trade is dull. The: 
has been a considerable reduction in prices b) 
a number of mills do not budge from th 
former quotations, so the result is wider range 
Flooring, A rift, $72 to $81.50; B rift, $65.50 to 
$77.50; C rift, $54 to $65, B&better flat, $54 to 
$61; partition, B&better, $55.75 to $61.50. No. 2 
common is dull and selling at $26 to $33.50. 


Buffalo, N. Y., Dec. 21.—Southern pine pric: 
are easier, due to the small demand as well a 
the eagerness of mills to sell as much stock a 
possible before taking inventories. There 
not much prospect of a severe decline, it is said 
as profits at present prices are reported to b 
small. 


Cincinnati, Ohio, Dec. 19.—There is almost 
no buying of southern pine, and prices sag con- 
siderably. This condition is expected to con- 
tinue for the next two weeks. 


CYPRESS 


New Orleans, La., Dec. By today’s re- 
ports the market situation practically duplicates 
that of the preceding week in respect of orders, 
prices and shipments. The holiday lull is in 
evidence, but was not intensified during the 
week. Prices rule unchanged and production 
continues steady, few of the Louisiana cypress 
mills planning holiday shutdowns for longer 
than a day or two. 





Chicago, Dec. 21.—Very little trade in cypress 
has been transacted in this territory during the 
last week, the market being as dull as this sea- 
son of good cheer usually is in the lumber trade. 
Prices in the meanwhile are firm at previously 
prevailing levels, and local distributers look for- 
ward to 1922 with anticipation of good business 
conditions. 


St. Louis, Mo., Dec. 19.—There is an ever 
increasing demand for shop and factory select 
items in Gulf coast stock cypress, especially in 
1%4- and 2-inch, in which there appears to be 
a shortage. There also is a steady demand for 
finish. The market is firm at recent advances. 


Kansas City, Mo., Dec. 20.—There is an im- 
proved tone so far as shop lumber is concerned 
but generally the market shows seasonable dull- 
ness. The country yards will not do much buy- 
ing until after the holidays. 


Boston, Mass., Dec. 20.—Instead of the dullness 
pervading other lines, trade in cypress is ac- 
tually of fair volume, and at that prices have 
been considerably advanced in FAS and selects, 
tho not in shop, the market being very firm at 
the new quotations. Demand shows slight im- 
provement both with manufacturing consumer: 
and with retailers. Quotations: FAS, 4/4, $105 
to $112; 8/4, $117 to $124; selects, 4/4, $85 to $91; 
8/4, $102 to $107; shop, 4/4, $55 to $60; 8/4, $73 
to $78. 


New York, Dec. 19.—The lower grades of 
eypress are not moving. There is an evidence 
of a stiffening in price in shop and the better 
grades. Considering the advanced season, th¢ 
demand is very good. Retailers are holding 
back on account of prices, and the same is truc 
of wholesalers. 


Buffalo, N. Y., Dec. 21.—Cypress trade i 
quiet. Prices hold firm. Good lumber has lately 
been advanced in price. Yards are carryins 
small stocks in most cases, but are not dispos: 
to add to them until after the beginning of ti 
new year. Buyers are taking the same stand. 


Cincinnati, Ohio, Dec. 19.—There is ju 
enough demand for cypress to hold the pri 
firm. Lumbermen believe that as soon as sprit 
ordering begins the prices will advance. 


SHINGLES AND LATH 


Seattle, Wash., Dec. 17.—The red ced 
shingle market is steady to strong. Stocks 
low. Due to the weather, there is now one 0! 
the most complete shutdowns ever known [0 
the industry, accentuated by slack buying anu 
log shortage. While orders are scarce, it 
significant that they are coming from a much 
wider extent of territory than a few weeks 2x0 
Coast mills and wholesalers are receiving !!- 
quiries for a large number of carloads at prices 
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ni .cceptable to brokers, the prospective pur- 
ch: sers evidently trying to find how near they 
to rockbottom. 





san Francisco, Calif., Dec. 17.—Red cedar 


shingles are quiet, with stocks light. Prices 
here are about $3.65 for green and $3.45 for dry. ya 
Redwood shingles are in moderate demand at 4 sW f'\'% 
San Francisco. The fir lath market is =f \\ WN IAW 
ng at about $8.50, San Francisco, with a big QA ty 
and in southern California. i) ane 


Kansas City, Mo., Dec. 20.—Shingle prices are 
slightly firmer than last week. Demand is quite 
light and most requirements are being met with 
transit cars. The demand for lath is much 
lighter and prices have weakened corresponding- 
1y The demand for siding continues very good. 


New Orleans, La., Dec. 19.—Cypress shingles 
and lath are reported as they were in respect 
both of price and demand. Pine lath are said 
to be finding good call, with mill supplies rather 
limited. Prices by some are reported well held, 
and by others a little stronger. 





Minneapolis, Minn., Dec. 19.—Offerings of 
transit cars are light. Buying just now is al- 
most at a standstill, but the market is showing 
more strength. There are a good many inquiries. 
A heavy spring demand is not expected from 
the country, but city building is expected to be 
very active. Dealers urge customers to place 
orders early, in the belief that prices will ad- 
vance before spring. 


New York, Dec..19.—The trade in shingles and 
lath has fallen off considerably. Inquiries are 
coming in but orders are not being placed to 





any extent. For the last two months or more ai SS 
the supply has been unequal to the demand. NJ Ss 
Prices are not advancing. \% SS. SSS 
—_—_—__—__ * : Ti : = 
Buffalo, N. Y., Dec. 21.—No change has oc- ( alif R d d a ™ 
curred in shingle prices during the last week, ornia e Woo X\ 


but an early decline is expected as the result 
of the new freight rates. If building is kept 


. 
up, retailers will need to replenish their stocks. Resists Cyanide, Climate 
Boston, Mass., Dec. 21.—There is a genuine lull d h ‘: 
in demand for shingles. Top prices for the an the W ite Ant 


whites have been reduced. The best reds are 
selling in some instances at $5.70 to $5.80. The 





whites sell at $5.25 to $6.75 and the clears at The Colorado Mining Com- 
$4.35 to $5.75. Furring is quiet, and while 2-inch hae 3 
is offered at $32 it quite often sells at $30. Clap- pany sent back to California 
boards are quiet but firm because of very limited “}: : 
cferinae: Weebduet extien, G20: cease, 10. from the Philippines for Red- 
The 1%-inch lath sell generally at $7 to $7.50, wood with which to build cya- 
$7 being the general price. The 1%- sell general- ae 
ly here at $8. niding tanks and sheds to cover 
Columbus, Ohio, Dec. 19.—There is a much them. Years of experience 
better tone in the shingle trade in central Ohio, 7 
due largely to better prospects. Quotations on show ed Redw ood to be the 
the west Coast are higher. Retail stocks gen- most satisfactory material to 
erally are small, especially in rural sections. , : rf / © 
Red cedar clears sell around $4.85, and stars at withstand the chemical action 


$4.15, Columbus. Lath trade is quiet and a 


decline in quotations is reported. of strong acids and to bafle the 


WEST COAST LOGS destructive white ant of the 
Tropics. California Redwood 

Seattle, Wash., Dec. 17.—Logs are stronger 3 ‘ 
thruout the list, there not being enough accumu- contains a natural preservative 
ation in the water to establish a market. 
iestablished logging concerns are supplying their 


ai CN 


i 
“a 


A by 


that makes it unusually resist- 


regular customers, so far as they are able, at ant to the action of chemicals. 
the top of last week’s range. Owners of logs, 
they choose, can exact practically any price rot and decay and the attacks 
ey may care to ask. Owing to a heavy rain, € insec I 3 f j f 
sting for the greater part of forty-eight hours, . of insects. ts Ireedom from 
flood conditions have prevailed thruout the resin or pitch makes Redwood 
izet Sound country, greatly hampering. opera- - se 
ns of all kinds. Most of the logging camps resist fire too, and when prop- 
re down, and will remain inactive until after hy seas die will ata 
lan. 1, This condition is emphatically true of erly seasoned It will not crac k, 
edar camps, which are closed almost without shrink or warp. 


xception. Bridges and culverts have been 

vashed out, and track is in such bad repair that ra ye P : 
ra certainty few logs will be put in the water Write today for full infor- 
uring the next fortnight. The bulk of cedar mation. 

2s on Puget Sound command $22, on Grays 

lfarbor $20, and on Columbia River $18. Quota- 

ions are: REDWOOD SALES CO. 
Fir: No. 1, $24; No. 2, $17; No. 3, $12. ni te 
CEDAR: Ten percent base, $22. 216 PINE STREET 
HEMLOocK: No. 2, $12@14; No. 3, $10@11. SAN FRANCISCO 
Spruce: No. 1, $25; No. 2, $18; No. 3, $13. 


SOUTHERN HARDWOOD LOGS Exclusive Easter n representative of the 
Louisville, Ky., Dec. 19.—Log prices are iti nai 


teady, with oak, ash and poplar logs quoted, Albion Lumber Company Holmes Eureka Lumber Co. 
—— price, at $45 to $60 a seg = log feet ey teiee Cooma Little River Redwood Co. 
for th g , ogs 3: reent Be Jo WOCEE J _ . \ \ 
e good, and common gs 7% perce Delkieet te Canae Lamtes Co. Northwestern Redwood Co, yh Wil 


lower. Walnut is $60 to $200 for the good, and 


te Hobbs Wall & Company San Vincente L E 
31% percent lower for the common. i wectibcss vio 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 
(Concluded from page 81) 


ety began; wholesale and commission lum- 
er. 


PENNSYLVANIA. Philadelphia—Maurice W. 
Wiley recently began wholesale lumber busi- 
ness in Widener Building. 

Philadelphia—4-Kay Lumber Co. organized 
and opened for wholesale business, 1505 Real 
Estate Trust Building. 

TEXAS. Minerva—Wm. Cameron & Co., of 
Waco, opening branch yard. 

WASHINGTON. Centralia—Sayre Lumber 
Co., recently began. 








A Tip For Dealers 
The thing that makes build- 


ers want 


The Bessler 
Movable Stairway 


is that it can be installed in houses 
or garages without loss of lower 
floor space. 


You need carry no stock to sell 
them. Write today for folders. 


The Bessler Movable 


Akron, on10 Stairway Co. 

















NEW MILLS and EQUIPMENT 


CALIFORNIA. Los Angeles—L. W. Blinn has 
purchased site and will move plant, installing 
new equipment, building sheds, shops, etc. 

Turlock—Modesto Lumbér Co. to erect plan- 
ing mill and millwork plant. 

FLORIDA. MclIntyre—Silver Lake Co. has 
started construction of a new mill which will be 
completed and ready to operate in January. 

McIntyre—S. W. Revell has started construc- 
tion of a lumber mill. 

GEORGIA. Louisville—T. B. Kelley Lumber 
Co., operating plant here and several mills in 
this territory, will establish a new plant at 
Rosier; cost, estimated at $25,000. 

ILLINOIS. Sterling—Evan L. Reed Manufac- 
turing Co. to erect plant, 40 x 93 ft., three stories 
and basement; sash, door, rack and screen 
manufacturing. 

KANSAS. Pittsburg—Duncan Lumber Co. 
will erect sheds, etc.; cost about $15,000. 

MICHIGAN. Buckley—Buckley Cedar & Lum- 
ber Co. installing machinery for manufacturing 
lath in connection with sawmill. 

OHIO. Cleveland—East Cleveland Lumber 
Co., erecting building at 1701 Strathmore Ave. 

OREGON. Warrenton—Prouty Lumber & 
Box Co., to build sawmill and box factory. 

PENNSYLVANIA. Greensburg—Lemon lL. 
Smith and associates will erect lumber plant, 
including warehouse, 70 x 170 ft., planing mill 
and office building. 


CASUALTIES 


ARKANSAS. Lepanto—Harkins & Hubler, 
loss by fire; out of business. 

Pine Bluff—Peres & McGlone spoke factory 
damaged by fire; loss, $50,000; three kilns, two 
storage sheds and bending plant destroyed. 

Pine Bluff—Arkansas Land .& Lumber Co., 
= of about $10,000 worth of ash lumber by 

re. 

GEORGIA. Morven—Morven Lumber Co., 
loss by fire, $12,000. 

KENTUCKY. Columbia—Elsey Young and 
E. M. Burton lost about 400,000 feet of stacked 
lumber by fire; loss, $12,000; insurance, $8,000. 

MISSOURI. Kansas City—C. R. Sash & Door 
Co., loss by fire, $11,000. 

NEW JERSEY. Elizabeth—Coal and lumber 
yard of John M. Reuter damaged by fire; loss, 
$100,000. 

NEW — Potsdam—A. Sherman Lumber 
Co., loss by fire. 

Rochester—Rochester American Lumber Co., 
loss by fire, $500,000. 











Timber 


Loans 


New York 





For Lumbermen 


An organization with more 
than 40 years experience 


in handling 
TIMBER PROPERTIES 


James D. Lacey 
Timber Company 


Chicago 
332 S. Michigan Ave. 


Seattle 

















Sissonville—A. Sherman Lumber Co., losy 5 


OKLAHOMA. Eufaula—T. M. Rogers Lumb-«: 
Co., loss by fire, $15,000. 

WASHINGTON. Laurel—Laurel Box & Lu 
ber Co., loss by fire; A. H. Brown appointed 
ceiver. 

Three the, Lakes Lumber Co., |; 
by fire, $75,000 





HYMENEAL 


McGOLDRICK-DANAHER, J. Carroll . 
Goldrick, second son of Mr. and Mrs. J. P. M 
Goldrick, of Spokane, Wash., and Miss M. 
Margaret Danaher, daughter of Mr. and M 
Michael J. Danaher, of Tacoma, Wash., w: 
married at St. Leo’s Church, Tacoma, 
Thanksgiving Day, Nov. 24. The bride is a po; 








MR. AND MRS. J. CARROLL McGOLDRICK 


lar member of the younger social set in Tacoma 
and was educated at the Holy Rosary and the 
Visitation Academy, of that city. J. Carro!! 
McGoldrick was educated at Gonzaga College 
Spokane, and in 1916 enlisted for service on th: 
Mexican border. In August, 1917, he re-enlisted 
for service with Co. I, 161st Inf. He was at- 
tached to the Ist and 26th division on the Lor- 
raine front and served altogether two years in 
France. He is now assistant manager of the 
McGoldrick Garage in Spokane, and has been 
identified with the automobile business sinc 
leaving the army. 





GOODRICH-FLOURNOY. Miss Grace Flour 
noy and Henry Goodrich, both connected with 
the Peavy-Byrne, Peavy-Moore and Peavy 
Wilson lumber companies, of Shreveport, La 
were married on Dec. 17 at the First Presby 
terian Church in that city, Dr. Jasper K. Smith 
pastor, officiating. The wedding was of a rather 
informal character, following which a receptio1 
attended only by relatives and close persons! 
friends of the bride and groom, was given at 
the home of the bride’s sister, Mrs. John 8S 
Welsh. The couple left for their honeymoon tri} 
to New Orleans, after which they will visit rela 
tives in Lake Providence, La., and return ti 
Shreveport, where they will make their hom: 
about Dec. 30. Mr. Goodrich is cashier of th: 
Peavy-Byrne and associated lumber companic: 
The brother-in-law of the bride, John S. Welsh 
is secretary-treasurer of the Peavy interest 
The young couple are very popular in Shrevepo 
society and the wedding was one of the mo 
“aaa social affairs of the season, in tha! 
city 


MORTEN- AUDRAIN.  § Spencer W. Morte! 
president and treasurer of the S. W. Mort: 
Lumber Co., of St. Louis, and Miss Josephin 
Audrain, of Grand Rapids, Mich., were marri¢ 
in the latter city on Dec. 17. The bride is on: 
of the debutantes of the year, and the weddin: 
was one of the society events of the winter 
Mr. and Mrs. Morten will spend their honeymoo 
in the East, returning to St. Louis in late Janu 
ary. Mr. -Morten has been a resident of St. Loui 
since 1903 when he was graduated from the Un 
versity of Wisconsin. 


LEWIS-LAWS. Miss Irene Laws, daught: 
of George Laws, president of the Feather Riv: 
Lumber Co., of Denver, Colo., will be marric! 
on Dec. 26 to Glenn Francis Lewis, a young bu: 
ness man of Butte, Mont. Following the ce: 
mony, the young couple will go to Salt Lake Ci 
and Boulder Springs, Mont., on a honeymo¢ 
They will make their home in Butte. 


BROOKS-JOHNSON. The marriage of K 
S. Brooks, of York, Pa., and Miss Elizab« 
Johnson, of Clarksdale, Miss., took place in t 
latter place on Dec. 12. The bride is ¢! 
daughter of Mr. and Mrs. J. H. Johnson, 
Clarksdale. Her father is president of the Joh: 
son-Karlow Lumber Co., of that city. M'. 
Brooks is engaged in the steel business in Yor! 
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The young couple left for New Orleans aru 
thence by boat to New York. 
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